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Selling MultiKopy 


as the 
MODERN CARBON PAPER 


for modern methods 


IDE-AWAKE stationers everywhere are 

NE of the advertisements taking advantage of MultiKopy national 

of the series, showing hou . 
MultiKopy is being advertised 
n the Saturday Evening right carbon paper for each particular job—the 
> S ™ a7 . a = : P 
Fost, Sunset Magazine, Grege modern method of using carbon. And then it 
W riter, Rotarian and other mag- 
azines, as the modern carbon 
baper for modern methods use in the modern way. 


advertising. This advertising sells the use of the 


sells MultiKopy as the modern carbon paper for 


Thousands of carbon paper customers are 
writing in for Webster's Litthke Handbook that 
tells them quickly just which kind, weight and 
finish of MultiKopy Carbon Paper to use in 
simplifying their work. 

The missionary work—the hardest part of the 
selling job — is done for you. Have MultiKopy 
Carbon Paper in stock, and finish the job by 
selling your customers the type they need. No 
time wasted, satisfied customers, and more car- 


bon paper business for you. 


F. S. WEBSTER COMPANY, Incorporated 
338 CONGRESS STREET, BOSTON, MASS. 








TRADE 


Carbon Papers 


A kind for every purpose 





F. S. Webster Company, Incorporated, 
338 Congress Street, Boston, Mass 











Gentlemen: Kindly tell me about the Webster Way 
and the Definite Selling Plan 


Name 





“treet 


City “tate. ees | 


























{ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 


ial stati . Itscompre- . ° 
hensive news reports ofthe Published on the First Day 
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will answer any qu 


best of its ability, and 





fice appliance industry. It 
germane to its field to the 


it 


asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 


industry and its valuable interest to this trade. All 
special articles upon sub- of Every Month by accepted manuscripts will be 
jects germane to its field paid for at space rates. Un- 
have given it unusual pres- THE OFFICE APPLIANCE Co. accepted manuscripts will 
tige. It serves a clientele 417 S. Dearborn St., Chicago not be sere amen og 
composed of managers and age is enclosed by the sender. 
agents for the various office VAN JOHNSON, Eessident | ac” 5: MALHOIT, Treasurer Corsuapenenntn inset Ge 
machines, devices and sup- C.H.EVERLY, V. President D. C. MILLER, V. President nich will be ~~ hh a 
plies, commercialstationery py w_ MARTIN.A Ed. OTTO ENEY, Act. Bd. which will be rom 
dealers and many of the J. A. PALMER, ‘Cir. Mgr. B.C. WALLSTEN, Mgr. Copy Dept. publication if requested. 

largest corporations in the G.C. WHEELER, Manager Service Bureau { ADVERTISING RATES 





United States. It also C. H. EVERLY, Eastern Mgr. 


fifty-four other countries Phone Ashland 8319 


D. N. BRIGGS, Asst. Mgr. Upon application — only 
reaches some dealers in 1701 Pershing Square Building, 100 East 42nd Street, New York articles of office equipment 








who deal in American office 
equipment. by personal checks, drafts 
on New York or Chicago, 
{SUBSCRIPTION RATES Postofficeor Express Money 
payable in advance, in the Orders, orin American Post- 
United States and its pos- age Stamps or currency, if 
sessions and Mexico—one_ sent by registered mail. 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; ‘CHANGE OF ADDRESS. 
two years, $4.00. Foreign, Subscribers may have their 
all countries in the Postal mailing addresseschanged as 
Union, the equivalent of often as desired. In order- 
$3.00 American gold forone ing such changes it is neces- 
year and $5.00fortwoyears. sary that both old and new 
Remittances may be made addresses be given. 


eligible. 


or directly related products 


€ ° 
No person, firm or cor q Entered as Second-Class 


poration, either directly or 
indirectly connected with 


Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 


the industry the journal rep- under Act of March 3, 1879 


resents, has any share in its 


ownership or voice in shap- q “Office Appliances” is reg- 
ing its policy, which hasin istered in the United States 
view at all times the best patent Office, Washington, 


interestsofthefielditserves. p ¢. 
It aims to discuss all sub- 


jects fairly, and to furnish § COPYRIGHT. Contents 
its readers reliable informa- covered by Copyright, 1927, 
tion concerning the progress by The Office Appliance 


and development of the of- Company. 
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ASSOCIATION CLASSIFIED Edward Weter Made “Y and E” 
National Association News 74 Accounting Machines ......... 212 General Manager ........+++- 41 
(See also “Meetings—Dinners Adding Machines ... 20 Smith and Corona Organization 
Conventions 13) Attention of Manufacturer . 199 pO renee 41 
DEPARTMENTS ee eee 219 Hausman Varityper General 
Rirthdavs 172 Exports ‘ 223, 224, 227, 228 Bales MARAE oo. ccc cccvcvece 58 
Editorial : 4 Furniture , 207 National School Supply Conven- 
Engagements ‘ ; 172 House Organs . .220 Chom ME CRED . visiccs susbace 62 
Furniture, Wood and Steel 34 Loose Leaf . ..- 204 Bieneman Advanced by Imperial 
Guest Book 10 Other Machines . 216 Dat COMO «oss cccemescess 66 
Here and There ; 2] Patents neg Carbajosa Takes New Position. 73 
Meetinges—Dinners—Conven- Pens and Pencils , ‘ 241 Lyon President Returns from 
tions d pen { Ribbons and Carbons 4 ow eee DePapenm “TVIRD, «sacicctncciors 77 
Mintines—The Page of Progress % eS eases . 241 Office Equipment Sales Boost 
New Machines and Devices 2 Stationery oo 6s Publisher's Net — Reprinted 
News and Miscellany 3 Typewriters sot ewe from the National Printer 
Other Lands. In - 0) (250) SOURMOIE ..0.6:80.400 00444000500" 82 
Passed Away 156 ———— ————— “VY and EE” Veterans’ Club Adds 
Reviews, Book 134 Te = _ Twerve MGRIDEES ciccecccccece 101 
Salmagundi . 99 A ‘Trip to British men t Afric — January Furniture Market at 
- ° n Moss, Export ‘bates 9 
Weddings -* lie Manager, Dalton Division, CHICAGO os wees seeesresssevenes 102 
MISCELLANEOUS Remington Rand, Inc. ........ 33 Madison Divisions Merged by 
Aments from Abroad Visit Gea- Frenchmen Use More Steel Of. Remington Rand cep peuesenees 110 
eral Office Equipment Corpo- fice Furniture . aaa Rem Rand Men | se Airplanes. -113 
ration atin ; 34 Outlook for American Trade in oreer smenevess Credit Union116 
Brief in Sidney Morris Co. Suit. 38 Europe : cenbssvavateene’ ae Some Shaw-Walker Appoint- 
sie is Pn ih MOOTED cpcdcnsccnccnseseusossac 119 
FEATURES P : FRONTISPIECE  —s. Sales Contest on “Eff & C” 
( ongr ss ‘.-~ mm 2 for —_ or <5 — s Impor- ; ED iia aga a Sea: Mel nee 120 
pedigreed Marks ritten for tant Natal Month ............ 10 Megonigz é ‘s y 
—s Office Appliances by Waldon FURNITURE—WOOD AND STEEL Toes. — 2 
Faweett ..... imho 11 Some of the Fundamentals of B. L. Marble Chairs to Be 
The Office Appliance in Railroad Office Furniture .............. 36 Shown at N. E. A. Convention123 
Work—Written for Office Ap- Good Chairs—and the Other Safe-Guard Company Moves 
. pliances by Warren L. Han- MUM cc cevvestoccessvencscues 37 es. COGS evict uctecseced 133 
Vay nah ; : 16 MERCH ANDISING Calendars for 1928 ............. 145 
Watch Your Step—By M. L Who Does the Selling, and How! Add-Index Opens Branch at 
Hayward ~(" 17 my Wee I. Bee csc cenctess 20 Et er a 146 
Shall We Adopt a New Calen The American Consul as an Summers Hardware Company 
dar?—Selected from The Out- Agent of Commerce—By Da- Opens Office Equipment De- 
look . 18 mam ©. eee 6 tae ae 13 DRTGRROMS ic ccroenaddesvbantuds 55 
Opening an American Business Does Research Pay?—From the Portable Adding Machine Com- 
in Britain 19 Policyholders’ Service Bureau pany Moves to Syracuse ..... 175 
Modern Office Equipme ‘nt Inter- of the Metropolitan Life Insur- Coppage Wins “G-F" Presi- 
; 5 q§|  gmee COMET iiscccancentess 21 GORD COON a cscecbcctenvese 83 


ae ests Europeans 2 ance Company 
(a) 








$- 








Ge — 
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Ravenswood Off. Sp. Co 163 
Ac nting Dy . . Regal Typewriter Co 22 


Acme Staple « 194 . Reiner’s Rotaprint, In 161 
Add-A-Unit Partition Co..225 Reliable Tpr. & A. M. Co..234 
Add-Index Corp 80 Remington Rand Business 


Addressograph ( 57 Service 53, 173 
939 Remington Tw. Co 53 
Republic Box C¢ 


Adjustable Table | 
Aigner. G ] & Co 2123 : 
Tire Sia » «'¢ ‘ . + see . as <* 

aga rn n one h| These advertisements present the prod- : | t Num . re . C 160 
en « '¢ ~- ’ - ’ 4 . _- toberts \ lubber mi ! 
o> ucts of the leading manufacturers in each Demet, teeter tebe cas a 





= 


Alma Furniture ‘ 202 A . . 
American Clip ¢ 147, 8 . division of the industry. Jecause of the Rockwell-Barnes Co 186 
American Electric Ce 236 }} ground for honest differences of opinion Royal Typewriter C 

American Embossing Co. .236 the publishers oby iously cannot under- 
American Lead Pet 1 (o RG take to guarantee transactions between 
ee a Bn r gs: oe advertisers and customers They do, s 
ce tae Geode rhe 175 ‘ however, offer their service in resolving ren ES i ; 
Amer. Writ. Mach. Co.90. 186 any disagreements between advertisers 4 
Ames Safety Envelope Co. .235 4} and customers, which result from rela- Sanford Mfg. Co 211 





























Am« Supply 45 tions established through the journal Sanymetal Products Co 210 
Argus Mfe«. (< 233 Schollhorn Wm ( 123 
Arlac Dry Ste Col els Schwab Safe ( rhe 247 
Art Metal Cor tion Co.103 Searles Elec. Weld. Wks. .225 
Art Steel | 172 Sengbusch S-« Inkstand. .139 
Atlas Bronze Mfe. ¢ <0 Service Steel Prod. Corp 224 
Ault & Wilk ‘ Phe 106 K od Desk Co 198 Lanston \ { Machi Shaw-Walker C 135 
Aurora Metal Cabinet Wks.188 — prror-No, It 187 ( 207 Sheaffer, W. A., Pen Co.98, 9 
Autobinder Co., TI 235 Het k Steel Pen Co..107 Lawrence, B. E., & | 11 Shelbyville Desk Co 189 
Au I x | <04 Evar Desk ( 197 Leopold Desk ¢ 122 Sheppard, C. | Co 180 
Au Co.128 F Lincoln I er Key 2 Sherman- Mans Mfg. Co. .217 
Aut ‘ 121 Fal 4 “ 239 Lion Svster ; Shipman-Ward Mf ( 131 
Azor mu oo? Fabe Eberhart 190 Listo Pen Cor} 24 Sike ar 156 
AX ‘ Fa Mfg. C 24 Lloyd, W. G., ¢ 2 Silverglo Lamy I 124 
8 Featheredge Rubber ¢ 224 Luther Ink & S Pad. Co. 228 Simonson, R. A., & Co 235 
Ba ‘ oo Featherwt Kveshade Co 240 M Smitt l 2 « (Corona 
Bankers 1 . 14 Featherwt. Paper Co 22% Macey Co., The 84 Typewriters, 153 
Barbee Wire & | Wi 222 Felt & Tarrant Mfg. Co...100 Manifold Supplies C: i Smith Noise & Shock Elim.235 
Barr-Morse Cor] 134 = Filing Equipment Bureau. .114 Marble, B. L., Chair C 60 Smith Premier Tw. C 158 
Be Publisi , Force, Wm. A., & Co 145 Marchant Cale. Mach. Co.213 Smith Tw. Sales Corp 208 
Be n sn Purr . v Fox, Ger Ee & Co 52 Marble & Shattuck 237 Speedaumat Addr Machry.102 
Ber & Gel <4 Free Hand Binder « 236 Markilo Co 8 Speed Key Mfg. C 241 
Ber M 200 Fritz-Cross Co., Th 138 McCarthy Ins. & Slg. Mach. 231 Spencerian Pen C 83 
Berger Mf¢ 4 Furnas Furniture Co 225 McGill Paper Prod., Inc...213  Staedtler, J. S.. In 238 
Bettcher St} A \i i pe G Meilicke Systems 221 stationer Loose Leaf Co. 85 
Boorum & FP ' 'S- Gardner, P. A., Lthr. Wks.240 Meilink Steel Safe Co 170 Steel Bound Box Co 217 
Boyle Smoker ‘| 4 General Eclipse ( 297 Metal Office Furn. Co 177 Steel Equipment Cor] 79 
Br geport ‘ ( I} 02 General Firepr. Co 3. 4. 5. 6 Mever & Wenthe 233 Stewart R \ & Co 164 
Bristow Stante i os 201 General Office Equip. Corp. 246 Miller Bros. Pen Co 256 St. Johns Table Co 179 
Browne-Morse | 108 General Pencil ( 151 Milwaukee Chair Co 62 Storms, H. M., Co 243 
i Rib, & ¢ Co. .110 General Typewriter Exch. .209 Mittag & Volger, In ty Strayer Coin Bag Ce 234 
Bump Paper Fastener ¢ 219 Globe-Wernicke Co 129, 30 Mon Bureau 242 Sundstrand Add. Ma: 246 
Burke & J m 40 Goes Lithographing Co 185 Monroe Cal Mach. Co 149 Sun Rubber ( ri} 109 
wi - , ogee aq «raft Underwood Co ...222 Moore Push-Pin Co 238 T 
Bush \ Senses, Wi. Ee, Cane Co.c8i 8 Muslipest Co. ... “04 Tate Exposition C 181 
Ru MN fs a0 Gunn Furniture Ce Ihe 152 Munson Supply c% Se Tell Citv Desk (: 214 
RY ~ Guth Henry |! \ on 1} Muts hler Bros (Co as Terrell’s Equip Co 162 
Cc H Myrtle Desk Co % Thompson Time Stamp Co.241 
c 40060 Hahn, Arti w 240 . No _  ... ‘Piffany Adjust. Stand Co. .221 
‘ : : . ; 4] Hall Safe ¢ 2 National Blank Book ( o. 143 Tip Top Mfg. 239 
Carte | a4 Har Paper Corp 6 National Business Show Co.169 Todd Co The 101 
o ' ye Hanson Bre Seale National Cash Register Co.126 Toledo Met Furniture Co.127 
Cent ’ . He Hart & Cooley Mfg. Co 241 Natl. Fiberstok Env. Co 71 Triner Sales Co 240 
Chi Rind ‘ . Harve Fr \\ Cc 2 Natl. Phone Holder Corp l + Triner Scale & Mf Co 226 
Clark, R. W., M , Hellesoe, H H 234 National Vule. Fibre ¢ - rrussell Mfg. Co 174 
Garotyne | . H r Dup ‘ 89 Neidich Process Co 141 Turner & Harrison Pen Co.239 
Clemetsen ¢ Heywood-Wal 21 Neva-Clog Products, Ir 8 Tyler Sales Fixture C 238 
‘ mbia R c ‘ TT Higeir (Chas. M & « f Norlipp Co. he 235 Typ Erase. S i Corp.209 
, = 1 Steel Ean Hoffmar I } N rel ern Corrugating x Oo ‘ U 
Colvtt 1 orator ry 40 Hoge Mf Co ’ No-Tarnish Products Corp.238 1 ,’ 
Cor Mix. « 3 Hoosier Desk Co 0 Oo 8. Ba ‘ ' 
Fee Re Horn, W. C.. Bro. & Co. .24 O. K. Mfg. 2 alon Ribbon & Car ¢ 
: ' Hotchki Sales Co 20 Old Town Ril & Car. Co.189 t Envelope ¢ 
4 . 4 ‘ 4 219 Hu ( H ! ( ; i) t The ‘) r i 238 ' e | neil 
Cook, H. ¢ ( ) ! Orpin Desk 194 S. Tw. Ribbon Mfg. ¢ 208 
Cordley & Hays 2 S&S Se ee Coe - " , ost rsal Fixture Corp... .225 
Corona Typewriter | ino Ideal Linoleum Top Co 199 Oxford Filir Supply Co { v 
Corry-Jamestown Mf (Co 218 Ideal School Supply Co 20 P Wau Tew teem Wants er 
Crocker Chair 184 Imperial Desk Co lov Pacif (art & Ril ( \ Valker - I 1) Co - 
(‘frown Ribbon & (¢ t ( 14 Imperial Methods Co is Parker Pen Co M11 le Varitvpe Ir ; 196 
Curr Mfe «% ao Imperial Steel Cabinet Co. .20¢ Parrot Speed Fast'r Corp. .190 ; 


Impvd. Boehner Binder Co.240 Peerless Carbon & Ribbon Ww 
o Indiana Desk (Co 140 Co 918 Wabash Cabinet ¢ 19 


Dave port-Taylor Mf : v Ink-Out Mie Co seo Peerless Ke . Ine ri Wagemaker ‘¢ v 
Davidson, M. M 09 Invincible Metal Furnitur Peerless Wire Goods Co.. .218 Watson Mfg. ¢ 242 
Defiance Sales Corp 230 Ireland & Matthews Cid ne Mfg. Co 21 Webster, F. S., Co 2 
DeLuxe Metal Furn. Co. .220 Iirving-Pitt Mfg. Co 178 Phillips Rib. & Car. 05 Weeks, Frank A., Mfg. C a 
Derby, P., & Co., It 6 J Pierce, S. K.. & Son Co....201 Weigel, E. O., & Sons 241 
Dick, A. B., & Co iS Jamestown Metal Desk Co.144 Pittsb’gh T. W. & Sup. Co.20 Weis Mfg. C 67, 68, 69, 70 
Diemer, John F., Co 229 Jamestown Metal Eqpt. Co.245 I ir Mfg. C 19 Western Envelope Corp 230) 
Dixon, Jos., Crucible Co 176 Jasper Chair Co 10 Portable Adding Mach. Co.12 Western Furniture Co 210 
Douglas Mfg. Co 193 Jasper Desk Co 104 Premier Metal Products Co.155 Weston Byron, Co 132 
Downey, The C. I s4 Jasper Office Furniture Co. 20¢ Pressteel Engr. Corp i2 White River Chair Co 207 
Dur-O-Lite Pencil ¢ 41 K Q Wholesale Typewriter Co 65 
iz Kay-Dee € 142 Quality Park Envelope Co.197 Wiggins, John B., Co 238 
Eau Claire Pad C 216 Kihn Bros 237 Queen Ribbon & Carbon Co 229 Wilson Memindex Co 231 
Economy Seat ‘ 298 Kobler & Co Inc 239 Quigk » Pasnttere Ce 999 Woodstock Typewriter Co.249 
Elliott-Fisher Co 246 Kohthaas C: The 92 “ R Y 
Emerson Elect: Mire. 915 L Rand Kardex Service Co 172 Yankee Paper & Spec. Co.222 


Empire : . oo¥ Lan Ge L, pa Rand MeNallvy & Co 66 Yawman & Erbe 11 











Ge —=85 
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Accounting System Machines. Nat'l Fiberstok Env. Co...... 71 
National Cash Register Co...126 Quality Park Envelope Co....197 


Adding Machines. e e 2 Why. ID Gc idecnce vac 115 
Add-Index Corp.. & Western Enve COPP...o00. 230 
Burroughs Adding Mach. Co. .248 Envelopes, Celluloid. 

Elliott-Fisher Co.... 246 ge Se eee 2 
Felt & Tarrant. ae 100 Erasers. 





General Office Equip. Co 246 a eS er: 233 


























Lanston Monotype Mach. Co Dixon, Jos., Crucible Co...... 176 
Pittsburgh Tw. & Supply Co Faber, Eberhard ............. 190 
Portable Adding Machine Co ° Ink-Out Mfg Png boule oa 60s bun 
Sundstrand Add. Mach : For the benefit of the subscribers the ; Ee, Ge OE tidtincecs.ce 243 
my -- ye 2a ~bechtegpe lines advertised are here classified. Ravers, Weidon, Rabber Co.. Gi 
Hano Paper Corp... 76 Many of the requirements of the Typewriter Erasing Shield Co.200 
Rockwell-Barnes Co Ist “ modern busin ss - rep 2 Exhibitions. 
Yankee Paper & Spec. Co 222 > Fs: we office are agrees nted. National Business Show Co...169 
Adding Typewriters. Should subscribers be interested in any Tate Exposition Co........... 181 
Burroughs Adding Mach. Co. .248 rticl f office ipmen ) is Ex Books. 
Elliott-Fisher Co. 246 article of office equipment not listed Beach Publishing Co..... «235 
Remington Tw. Co 53 here, they are cordially invited to com- f Defiance Sales Corp........... 230 
Underwood Typewriter Co... municate with the service bureau, [f rn ae ae = 
o ab » a over ° . . . " p Be Bee Geico ec ccccns - 
Addressing Machines. ; through which the information will Eyeshades. 
Addressograph Co..... 57, romptly and cheerfully furnished Featherweight schate Co. .240 
Speedaumat Addr. Machry 102 be . ie y 1 h an | ii . File Boxes, Colla pelbie 
Adhesive Tape. y fetter, without obligation. Bankers’ Box So 4h +e kee 
Quality Park Env. Co 197 PED. GO, svervscencerccose 142 
Adhesives. Steel Bound Box Co.........217 
(See Inks, Adhesives, ete.) Strayer Coin Bas GB... .. 234 
Arch & Clipboards. File Boxes, M Metal. 
Free Hand Binder Co 236 oh. 172 
Globe-Wernicke Co. . 129, 3a Rockwell-Barnes Co. army 186 
Rockwell-Barnes Co 186 : on Filing Cabinets, tote, Cove 
Yawman & Erbe Mfg. Co....117 Chair Pads and Cushions, om Salaberg & Co.... a8 Diemer, John F., Co 229 
Ballot Boxes. Eau Claire Pad Co . . 216 Wagemaker Co. .......s.0.¢0 203 Globe-Wernicke Co. . 129. 30 
Douglas Mfe. Co 193 Economy Seat Co 228 Desk Pending- Letters Holders. Hoffman. L. ...... SAR 
Bankers’ Note Cases. Peatheredge Rubber Co 224 American Cilp Co..-...... is7, 8 Imperial Methods Co.... .133 
Art Steel Co 72 Fox, Geo. E.. & Co -52 Desk Signs and Tablets. Macey Co., The.............. 84 
General. Frpfing. Co.93, 4. 5. 6 Polar Mfg. Co .193 Atlas Bronze Mfg. Co........206 Sainberg & Co.... i a 
Giebe-Wernicke Oo 129, 20 Sun Rubber Co 109 Clark, R. W.. Mfg. ©o...... 234 Filing Cabinets, Metal. 
Van Dorn Iron Works (| 87 Chairs, : : = Davenport-Taylor .........++. 210 Art Metal Construction Co. ..103 
Billing Machines. Beacon Stee! Furn Co ---210 Desk Trays. _ : . Art Steel Co...... 172 
Burroughs Adding Mach, Co..248 ( sr Mfg. Co - S28 American Electric Co......... 236 Aurora Metal Cabinet Works.188 
Elliott-Fisher Co 248 Cook, ( A.. Co acne Art Steel Co eles ce eee ene ees 172 Auto File & Index Co.. 204 
Remington Tw. Co a3 Crocker Chair Co - 184 Fox, Geo. E., & Co......... . Bentson Mfg. Co............. 200 
Underwood Tynewriter Co Derby, P., & Co., In . 6 General Frpfing. Co..93, 4, 5, 6 Berger Mfg. Co........... "91 
55. 58. Pack Cover Empire Chair Co . 230 Globe-Wernicke Co -...129, 30 Browne-Morse Co. ..........- 108 
Binders, Catalog and Periodica}. Fritz-Cross Co. ..... . 138 Imperial Methods Co -+ ++ 138 Columbia Steel Bat ment Co.15 
American Clip Co 147, 8 Gualocke, W. H.. Chair Co. .22 Macey Co., The...... seceascns OS Corry-Jamestown Mtg. Corp. 218 
Blank Books. Hey wood-Wakefield .212 Weis Mfg. Co...... 67, 8, 9, 70 General Frpfing. Co. .98, 4, 5, 6 
Boorum & Pease 189 Jasper Chair Co . 1% Yawman & Erbe Mfg. Co....117 Globe-Wernicke Co. ......129, 30 
National Blank Book Co 143 Marble, B. L., Chair Co ++ 60 Desk Work Distributors. q Imperial Steel Cabinet Co... 206 
Rockwell-Barnes Co 186 Marble & Shattuck 237 Autobinder Co., The ‘ Invincible Metal Furn. Co... .150 
Blanks for Bonds and Stocks mr Chair Co - 82 Fox, Geo. E.. & Co Jamestown Metal Equip Co. .245 
Goes Lithographing Co 18% Perce, S. K., & Son 21 Globe-Wernicke Co. .. Macey Co., The..... oondbses. ee 
Kihn_ Bros 37 Sikes Co . 156 Horn, W. C., Bro. & Metal Office Furn. Co........177 
Biue Print & Plan File Cabinets Toledo Metal Furniture Co 127 irving-Pitt Mfg. Co diet Northern Corrugating Co..... 78 
Art Metal Construction Co...10 White River Chair ¢ a 207 Sainberg & Co......-. ve eee Premier Metal Products Co..155 
General Frpfing. Co.98. 4. 5. ¢ Check Protectors and Writers. Desks. ° Service Steel Products Corp 224 
Yawman & Erbe 117 Safe Guard Check Writer Corp. 88 Alma Furniture Co..... + 202 Shaw-Walker ....... , 135 
Board Cutters, Paper and Card. Todd Co 101 Art Metal Construction Co - + 108 Steel Equipment Corp .. 79 
Burke & James 249 «=©6( Check Sorters, ; Bentley & Gerwig Furn. Co. .244 Terrell’s Equipment Co......162 
Ideal School Supply Co * Kohihaas Co., The 92 Browne-Morse Co. oosweee 108 Van Dorn Iron Works Co... 87 
Bond Boxes. Checks, Stamped Metal. Clemetsen Co, .. : . Watson Mfg. Co... Aree 
Art Steel Co 172 Meyer & Wenthe 233 Corry-Jamestown Mie. Corp. 218 Yawman & Erbe Mfg. Co.....117 
Corry-Jamestown Mfg. Corp. .218 Stewart, R. A.. & Co 164 Englewood Desk Co vee Ree Filing Cabinets, Wood. 
General Frofing. Co...98. 4.5. @ Cigarette Humidors. Evansville Desk Co......... 197 Auto File and Index Co......204 
Globe-Wernteke Ca 129 a Norlinn Co... The 925 General Frpfing Co. se, & & © Browne-Morse Co..... > 108 
Steel Equipment Corp 7 Clips, Paper. Globe Ww ernicke Co. wee 12), 30 Globe-Wernicke Co. .. 129, 30 
Book Cases. (See Paper Clips.) Giunn Furniture Co., The . 152 Imperial Methods Co. ean 
Globe-Wernicke  ¢ 129 Coin Bags, Trays and Wrappers Hoosier Desk Co ee -. Macey Co., The. vf Spa S4 
Gunn Furniture Co 17° Art Steel Co 172 Imperial Desk Co...... 19 Shaw-Walker lanai . 135 
Macey Co <4 Downey, C. L.. Co The 224 Indiana Desk Co.............140 Wagemaker Co ? '” 208 
Premier Metal Products Co Strayer Coin Bag Co 204 Invincible Metal Furn. Co....150 Weis Mfg. Co.....67, 8, 9, 70 
Van Dorn Iron Works (« ST Copyholders. Jamestown Metal Desk Co. .144 Yawman & Erbe Mfg. Co....117 
Weis Mfg. Co 67. & 9. Th American Clip Co 147, 8 Jasper Desk Co.. +++ 1O4 Filing Supplies 
Yawman & Erbe Mfg. ( 117 American Electric Co 236 Jasper Office Furniture Co. ...206 Aigner, G. J., & Co......+.5, 213 
Book Ends. Error-No Inc 187 Leopold Desk Seer 122 American Clip Co : 147. 8 
Hart & Cooley Mfg. Co., The.241 Kobler & Co 239 Macey Co., The.........++0+5 84 Frowne-Morse Co. ..........108 
Bookholders Lion Systems, Inc 5 Metal Office Furn. Co.... 7 Filing Equipment Bureau... .114 
American Clip Co 147. 8 I remier Metal Products Co. 155 Myrtle Desk Co eee 136 General Frpfing. Co. .95, 4, 5, 6 
American Electric Co ORR Copying Devices. * Orpin Desk Co eseesece 14 Globe-Wernicke Co. .129, 30 
Lion Systems, Ine 195 Yawman & Erbe Mfg. Co 117 Quigley Furniture Co... . 222 Hano Paper Corp............ 76 
Book Rings. Costumers, ae Shaw-Walker ..... vee LBS Imperial Methods Co... 188 
Carpenter, FE. W.. Mfg. Co. .241 Conrades Mfg. Co Shelbyville Desk Co.. 4 Invincible Metal Furn, Co... .150 
Bookkeeping Machines. Furnas Furniture ¢ Steel Equipment Corp cose OO Macey Co., The... ; .. 84 
Purroughs Adding Machine Co 248 Globe Werni ke Cs Tell City Desk Co... Auhdisag 214 MeGill Paper Products, Inc. .213 
Elliott Fis! er Co 246 Lamb, Geo. L 20 Van Dorn Iron Works Co 87 Oxford Filing Supply Co 144 
Remington Typewriter C . Premier Metal Products Co..155 Wagemaker Co. ... . .. 203 Quality Park Env. Co........197 
Underwo 4 Typewriter (: Sanymetal Products Co 210 Weis Mfg CO. «i oT, 8, 9, 70 Rockwell-Barnes Co..........186 
55. 58, Back Cov: Cvspidors. Western Furniture Co..... 210 Simonson, R. A., Co.........235 
Box Files Cello. Inc. 198 Y awman & Erbe Mfg. Co....117 Steel Equipment Corp...... 79 
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SITUATIONS WANTED—Continued from page 6 








YOUNG WOMAN, thoroughly experienced in filing and index- 
iF office management and cost accounting, 
is available for new connection Recently has had entire charge 


x sVvstem 


inalysis 


of all syste: and service work by local branch of leading file 
manufacturer Besides filing systems fully acquainted with 
tostat multigrapl n eograph, Hooven, addressograph, 
Ditto and typewriter: Prefers to act as office manager in small 
office or department manager in large office Interested par- 
ur in Chicago territory Address T-50, care Office Ap 


GENERAL SALES MANAGER desires connection with filing 
ibinet cor in im we nown among the trade; have had 
l by l experienc Address A-44, care Office Ap- 

I i! Ss, 4 £ 

YOUNG MAN native It n) of American citizenship now in 

M n Italy eeks m tion with I S. fir office equip 

nt fleld \ oe eal edu tior American grammar schooh 

n tr f Te ology and I s ind Italian courses 
Lccountancs Thoroughly equainted with Englis! Italian 
nel nd S ! iges, and has some knowledge of 

‘; I Ix s I ot the Standard offi chines and 

Further inforr tion supplied with pleasure upon 
to M Ercole Sassi, care American Consulate, via 

I M r ! 

LINES WANTED 

“HI SI MOUR CONOVER COMPANY, 350 Broadway New 

y ! nuf rer gent ind jobbers, are interested in se 

curing t tw ! re nes for tl Easter territory exclu 

STABLISHED CONCERN in New York ¢ y 1 d like to act 
. itors I un s and stat ery d Have 
re ' rs, ¢ \dare ©-S1l, care 

crt \l ( 

EXCLUSIVE REPRESENTATION for Czechoslovakia expe 
ed, ftinar l esponsible and reliable company wants to 
fre ! nuf turers ¢ flice equipment machines and any 

! ler ecialtic Address | S. Export & Import Co., Post 

()ffice Lox ’ Jindrisska; office and warehouse S Palackeho 

nabre Prague (Czechoslovakia References The Cleveland 

r > €e «> el ] (>) 

SALESMAN with se ears’ eXperience n the office 

quipment nad Ippl gan ind at present covering Arizona 

New Mey Ital it West Coast of Old Mexico, desires 

nnection Ww manu rer who is not represented in thi 
ter? ry t present time \ddress K-43, care Office Appliances 

‘ ize 


IU LILCS KOHN Vienna VI Austria, is in this 





country for a few weeks for the purpose of acquiring an addi 
tional line or two He is representative for and well recom 
mended by Automatic Pencil Sharpener Company. He sells the 
utomatic line to dealers in Austria, Hungary, Ceskoslovenska 
ind Jugoslavia For awhile he can be reached at 9328 Holton 
Ave., Cleveland, Ohio After the middle of February mail 
should be addressed to Vienna 

THOROUGHLY EXPERIENCED office equipment and supply 
salesman, knows trade in Boston and vicinity, desires con 
nection with manufacturer for wholesale or retail sales Have 


well located sales offics Can organize and train sales forces 
Hard worker, neat in appearance and has ability to put over 
hard sales Address H-5! care Office Appliances, Chicago 


SALESMAN WANTED 
CALCULATING MACHINE SALESMAN wanted for Michigan 
territory Excellent opportunity with a company manufactur- 
ing line second to none Send complete information to N-68, 
eare Office Appliances, Chicago 

WANTEDLMen who can sell carbon paper to handle direct 
factory distribution on terms most attractive to both customer 
Address P-—57, care Office Appliances, Chicago 
REPRESENTATIVE wanted by New York 
wholesale stationery Applicant must have established 
acquaintance among the dealers Present business from terri 
tory offers splendid opportunity for expansion Address S-—82, 
Office Appliances, Chicago 

ATTRACTIVE AND USEFUL office specialty is available for 
stationers and specialty men who sell direct to large users 
«‘ombination of quality and price appeal gives salesman big ad- 
vantage Address W-48, care Office Appliances, Chicago 
WONDERFUL NEW SIDELINE—Big commission with order 
Sell printing for every business at half price. Copyrighted illus-— 
trations free Just take order: we do the rest Pocket outfit 
free Merchants Assn., Dept. 10, 540 S. Dearborn, Chicago 
OUR TWO HIGH-GRADE OFFICE SPECIALTIES can be sold 
ty typewriter salesmen, repair men, supply and specialty sales 
men This is a golden opportunity for any salesman calling 
on office trade Territories are being al'oted now Write for 
details and selling plans Address Z-S5, care Office Appliances, 
(*hicago 

SALESMAN capable of taking charge of department is wanted 
by an established stationery and office furniture store in the 
Southwest Choice of percentage of profit or salary basis. 
Good opportunity for aggressive salesman who is looking for 
chance to better himself Address P-63, care Office Appliances, 
Chicago 

SALES MANAGER 


and sale mar 


MIDDLEWEST 


house 


care 


Marvelous envelope sealer seals 3,000 hour 


ly' Retails $4.50 only Every office prospect 1 to 100 Now 
being used in quantities by county, city and state govern- 
ments Guaranteed five years Equals work expensive power 


Real big money for capable man Write quick for 
Consolidated, 4-B Winthrop Bidg., Boston 

Minute demonstration means sure sale 
Write quick for territory Odiorne., 


machines 
free trial offer 
OFFICE SPECIALTY 
Big profits: 100% repeater 
119 S. 4th 


Philadelphia, Pa 


WAN TED—Representatives by large manufacturer of Loose 
Leaf Accounting Forms, Manifolding Books and Sets, Litho- 
graphed Business and Bank Stationery, Bookkeeping Machine 
Cards, Sheets, ete A complete line selling direct to user. 
Protected territory; full commissions paid weekly; real oppo- 
tunity for man experienced in these or similar lines. Applica- 
tions held strictly confidential. R43, care Office Appliances, 
Chicago 

SALESMEN WANTED for side line which sells readily to 
stationers and office furniture dealers. Just the thing for sales 
men selling files, chairs, desks or other articles sold in furni- 
ture departments A meritorious article at a remarkably low 





price. Sells from price list and small sample. Mention territory 
covered, lines handled and references. Address R-44, care 
Office Appliances, Chicago. 











WANTEL—Specialty salesmen in all cities and towns through 
out the United States to carry as a side line a new patented 
office specialty without a competitor. Used in banks, offices, 
stores, homes and places of business throughout the country. 
Small initial sales frequently lead to big repeats. A money 
maker for live wire salesmen Address X-135, care Office 
Appliances, Chicago, 

INTERNATIONALLY-KNOWN OFFICE APPLIANCE MAN 
UFACTURER wants six men of outstanding character and abil-— 
ity as district agents for important territories. Also some part— 
time men with the same qualifications in other desirable terri- 
torie The high quality of the proposition and the men asso 
clated with it will appeal to men of the right caliber. Address 
Y-47. care Office Appliances, Chicago 
LEAF BOOKS—We can arrange territories in south- 
eastern and southern states, also Rocky Mountain region, for 
competent who now have one or two other good 
lines and are acquainted with stationery store buyers, Straight 
commission basis We specialize on Ring Books and make 
good merchandise Please give full information in your reply 
Trussell Mfe. Co., Poughkeepsie, N. Y 








LOOSE 


| ) 
Salesmen 


SALESMEN having had some experience in selling visible 
equipment or those who have a knowledge of accounting or 


office procedure with office appliance, selling a proven product 
on the market several years Men wanted in New England 
states, New York, Pennsylvania, North and South Carolina, 


Georgia, Texas, Oklahoma, West Virginia, Virginia, Tennessee, 
Kentucky, Illinois, Ohio, Indiana. Salesmen needed in all these 
states There are a few state managerships open or to be 
changed soor Applicant must give full history of experience 
for last five years and with whom connected, how soon avail 
able and at least two references Address G-71, care Office 
Appliances, Chicago, 





FOR SALE 








FOR SALE—Rand-Kardex Supplies: 120 Sections No. 6771 SB22F 
6x4; 140 Sections No. 6771 SA22F 5x3; 35 each Tops and Bases 
for both of above size sections. All in perfect condition in orig- 
inal cartons Will cell all or any part of lot, at attractive dis— 
count from list price, delivery charges prepaid. Address Foster 
& Reynolds Co., Miami, Fla 

ELLIOTT-FISHER machines bought, sold and rebuilt, Teeter- 
Warsh Co., Plankinton Arcade, Milwaukee, Wis 

FOR SALE—1000 or more 3x5 and 4x6 Shaw-Walker expanded 
celluloid guides No. 106A-10 and No. 107A-10—glad to exchange 
for other S-W material of equal list value or sell outright at 
attractive discount. Capitol Staty. Co., 33 Weybosset St., 
a idence, R 
ELLIOTT-FISHER 























billing and bookkeeping machines bought 
and sold Maloney, Gilmore Co, 508 S. Dearborn, Chicago. 
FOR SALE—Stationery and office equipment business; only sta— 
tionery store in town of 5,000; regular stationery, book, sporting 
goods, office equipment, typewriter and supply business; moder- 
ate stock: western New York State. Address L-51, care Office 
Appliances, Chicago 


“7 oa DISTRIBUTORS WANTED 


DISTRIBUTORS WANTED—$15,000 to $20,000 yearly made 
easily distributing new office device. Sells on sight. Wide 
profit margin Moderate capital required Send credentials. 
Outline territory and full information will be forwarded, 
Dandy Sealer Corporation, 502 Commonwealth Annex, Pitts- 
burgh, Pa 


























MECHANICS WANTED 
COMBINATION REPAIRMAN AND SALESMAN, married pre- 











ferred; state qualifications. Muncie Typewriter Exchange, 
Muncie, Ind = 
TYPEWRITER AND ADDING MACHINE MECHANICS— 


Young men over 22 years old, for our Maintenance School, to 
learn typewriter and adding machine repairing. Two years’ 
high school education or equivalent required. Promotion to 
Sales Department later if qualified. Communicate with Rem- 
ington Rand Maintenance School, Norwood, Cincinnati, Ohlo. 


WANTED TO BUY 


WE PAY CASH for factory seconds and manufacturers’ surplus 
stocks of office furniture, equipment, stationery and supplies. 
No deal too large or too small to handle. Give full particulars. 
Address M-—49, care Office Appliances, Chicago. 























COLLECTION AGENCIES 


YOUR OWN ACCOUNTS with a new “Self Collect- 
ion System,” published by Federal Collection Association, Hart- 
ford, Conn. (Established since 1909.) System is guaranteed to 
collect its cost or your money is refunded. It is collecting de- 
linquent accounts for many office appliance merchants. Com- 
plete system costs only $5.00, consisting of (56) cleverly—writ- 
ten collection letters. Although typewritten on Federal letter- 
heads, giving them wonderful pulling power. money is sent 
direct to creditor by a very novel plan. Merchant fills out the 
letters, mails them, and receives all remittances. Write them 
for fullest information without obligations. 





COLLECT 
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No. 1,653,362.—-Ribbon mechanism for typewriting machines, No. 1,653,346.—Labei holders for application to the backs of 
particularly adapted to machines for writing checks or similar loose leaf post binders, also providing means for carrying 
instruments and for making a copy on a continuous record straight binders; patented December 20, 1927, by Frank H. 
sheet of a part of the matter typed on each check of a series: Crump of Los Angeles 

ten ember 2 1927 Alf G. F. K » f co 2 q 
= i. aus t oat udsseuad Cunaatier Gemaene of No. 1,653.543.—Paper fastener: patented December 20, 1927, by 
New York. N. Y Samuel Robert Brown of New Glasgow, Nova Scotia, Canada 

No. 1,662,072.—Short barreled pen and pencil holder for second Design patent No. 74,052.—Design for a frame for typewriting 
finger: patented December 6, 1927, by John S. Vanek of Okla- machines; patented December 13, 1927, by Max Garbell of 
homa City Okla Chicago 
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Roman See \ ertain 


MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


Two Conceptions of Religion. 
Certain Anglican bishops proposed some 
rs ago that the Christian Church find unity 

‘y accepting as authoritative the Bible, the 
Nicene Creed, the sacraments of Baptism and 
Communion, and an_ episcopally 


rganized ministry. Pope Pius XI has now 


responded to every such advance from outside 


his fold by declaring that the only basis of 


itv is submission to the authority of the 
Fundamentalists insist 
basis should be the Bible as inter- 
eted by themselves 

1s implicit the idea th 
pecifically Christianity, is a form of doctrine 


religion, 


bishop, Pope, and tundamentalist differ widely 
vhat that form should be: but thev agree 

is a forn 
Xadically different is the idea that religion 


- not a form at all, but a kind of life If this 


ea 1s e, then the formal unity of the church 
e desirable, but deplorable lo 
ike all people think alike is to destrov free 
liscussion of the things that most matter: and 
eck n s ss ial t life 
‘The st be tward forms for life, but 
sé ‘ ms are not the cause of life 
s ss nd they char oe s the life 
hes eas eligior bee e\ 
t g his v. One ts clear and pre 
se, the c s as hard to defi s € 1tse¢ 
iS eNS cognize 
me idea views religion as a_ spiritual 
cracy, the other as a spiritual democracy : 
as a law imposed, the other s iws dis 
vered : ne as ol edience t in external! ne 
ging code, the other as an inspiration to 
ve ' moving ideal: one as an out 
‘ ( itv, the other as an inward life: 
: wel tral smitted, the other as a seed 
is a plan, the other as an im 
st \ccording to the one, unity must be 
isthble and tangible because it is of authority 
\ccording to the other, unity cannot be seen or 
hed because it is of the spirit 
‘Where the e idea has prevailed, there has 
een subjectior where the other has prevailed, 
ere has bet erty The Outlook, Janu- 
y 25, 1928 ' 
contheis rselves; itt no rise 
} ( ra ) vl fe er vou n helteve 
man nier in us all 
j ri j ain nada j und 
h ross fl hems it in 
f ; al ie | fr ? Zi j truth. 





A bafiling and perverting carnal mesh 
Binds it, and makes all error; and, to know, 
Rather consists in opening out a way 
IVhence the imprisoned splendor may escape, 
Than in effecting entry for a light 
Supposed to be without. -—Browning. 
4 aT 

“In contrast with this notion that right and 
wrong are mere matters of passing opinion or 
f evading the law, it is interesting to turn to 
Emerson and to read his essay, ‘Compensation.’ 
Emerson's view in brief is that there is in the 
real order of things a justice which executes 
itself, and that law is everywhere; hence that 
by no possibility can one either wrong the uni- 
verse or ‘get by.’ His principle is that no one 
can get something for nothing; and, as every- 
thing has its price, so for every deed there ts 
compensation, and as we sow we reap. In 
other words, whatever the appearances, how- 
ever sly and subtle the evasions or the law’s 
delays, ‘justice is not postponed. A _ perfect 
equity adjusts its balance in all parts of life.’ 
In actual experience this means that ‘every 
secret is told,’ whether we try to keep it or not. 
It follows that every crime is somehow pun- 
ished, every wrong is redressed. With the 
same certainty, every virtue is rewarded. For 
justice is not, of course, primarily a question 
of meting out punishments to wrongdoers, but 
is a rewarding of every act according to its 
kind 

“There are various ways of putting this 
truth. Since ‘every opinion reacts on him who 
utters it,” ‘the borrower runs in his own debt,’ 
everybody pays sooner or later, precisely ac- 
cording to his debt, and one ‘cannot do wrong 
without suffering wrong.’ In reality, therefore, 
‘the thief steals from himself’ while he thinks 
he is outwitting others and getting something 
for nothing. But what applies to the thief ap- 
plies to every member of society. We pass all 
sorts of regulations to protect ourselves against 
rogues, the unscrupulous, the grafters, and the 
parasites by whom we believe ourselves sur- 
rounded. The truth is that ‘men suffer all 
their life long under the foolish superstition 
that they can be cheated.’ Hence people are 
all the while guarding themselves against others, 
whereas, if they are ever deceived they de- 
ceive themselves. If we had a little wisdom, 
instead of keeping endlessly on the alert lest 
our neighbor cheat us, we should see to it that 
we never cheat our neighbor. He who does not 
try to creat his neighbor will not himself be 
cheated.” —Unity. 
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GEORGE WASHINGTON \BRAHAM LINCOLN 


This is the natal month of two ot the three greatest 
\mericans—W ashington, the Father of His Country: 
Lincoln, its Preserver, and Franklin—born January 
17, 1706—patriot, statesman, diplomat, scientist, 
scholar, author, printer and practical inventor and 
philosopher. This mighty trio did more than any 
others to establish and maintain the basic principles 
of unity and liberty upon which our country is tound- 
ed. ach was preeminent in character, courageous 
and steadtast. They were enslaved by no superstt- 
tion; they walked without fear and faced without 
flinching the wrath of tyranny and the poison of evil 
report. They built this Republic on tundamental 
laws which succeeding generations must sternly up- 
hold. Their lives are founts of inspiration to which 
all should return for renewed faith and courage in this 
day when modernism and alienism menace funda- 
mental Americanism. 


\ BENJAMIN FRANKLIN 
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Appliances 





Congress Plans Gallery for Unpedigreed Marks 





New Bill Provides Method for Discovering Valid, But Unregistered Trade 
Marks.—W ritten Expressly for Office Appliances by Waldon Fawcett 





Note.—Here Mr. Fawcett has outlined the almost insuperable difficulties encountered by persons wishing to 
create trade marks that will meet legal requirements for registration and at the same time avoid infringement upon 
valid but unregistered marks. He then relates the steps which are being taken by Congress to provide means for 
the recording of all trade marks, so that those who adopt trade designations in good faith may have assurance 


that their ideas are not the property of a previous user. 


OT much longer, if Congress is as good as its half- 
N promise, will the marketer of office equipment 
teel himself baffled and helpless when it comes time 
to spring a new brand on the market. The 1928 model 
of the program of trade mark revision and consolida- 
tion, as polished off by picked lawyers selected by the 
American Bar Association, embodies the best scheme 
vet devised for putting an end to the doubt and uncer 
tainty that now harasses the business man who 1s called 
upon to christen a new product or modernize the name 
of an old-timer. 

Even under the most favorable circumstances, pick- 
ing names for new items in the office supply line cannot 
be all joy, as many readers of Office Appliances will 
doubtless testify. In this age of multiplying specialties, 
with their heavy drain upon all suggestive and near- 
clescriptive terms, it is no easy task to hit upon a pri- 
vate nickname that is appropriate and supposedly un- 
occupied. For, it is to be borne in mind that the range 
of selection is narrowed by the fact that various classes 
of proscribed words,—notably descriptive words and 
geographical names,—are, from their very nature, de- 
nied the full measure of protection against imitation, 
under the Federal trade mark laws. 

Overshadowing, if possible, the perplexities of name 
eligibility and avoidance of the brand names that almost 
everybody knows have already been bespoken, there is 
the formidable necessity, in a name quest, of steering 


clear of inconspicuous and neglected brands. It is, of 
course, not in the least difficult for a newcomer in the 
office outfitting field to dodge, in his hunt for a buy 
vord, the familiar trade marks that are advertised in 
every number of Office Appliances and whose owner- 
ship 1s ll Conse wence, a> well kn Wi as are the 
marks. Where the novice is left floundering,—and the 
same is true of an old house in need of additional 
brands ~ respect to the business equipment marks 
that do not continually assert their presence, as we 
might sav Dhese lent occupants are mainly of two 
classes 


It will doubtless surprise many members of the 
ofhice equipment circle to learn that there are literally 
hundreds of trade marks in the business equipment 
field which are regarded as dead by the trade, but which 
are accounted living by Uncle Sam’s trade mark ad- 
ministrators. At least they are sufficiently alive, by 
the lederal theory, to prevent the reallotment to others 
of the sleeping names or devices. This attitude at 
\Vashington, so incomprehensible to many business 
men, is due to the fact that at the U. S. Patent Office, 
a trade mark is accounted a going vehicle of identifi- 
cation unless and until convincing evidence is at hand 
that the original owner has not only abandoned it but 
intended to abandon it. A brand owner may suspend 
operations or interrupt his use of a trade mark for 
several years and the Federal officials will uphold his 
claim that he is none the less the sole owner. They 
have vindicated such claims many times in the past. 
Supposed Moribund Trade Marks Accounted Living 

Not only must the brand-hunter take cognizance of 
the inactive trade marks, the very existence of which 
may be revealed only by a painstaking search, but he 
must make sure that his path is free of what are known 
as local brands. The average marketer of office neces- 
sities desires, naturally, a franchise for his trade mark 
that will cover the whole United States, even though at 
the outset his distribution does not extend entirely 
across the continent. He is liable to repent at leisure 
if he adopts a brand in haste only to find that, for all 
he may have been the first to use the mark in interstate 
commerce, an earlier comer has made prior use of the 
same mark in intrastate commerce and has a superior 
claim on the mark in the territory where he has em- 
ploved it. 

Ownership a Matter of Prior Use 

Further to impose upon this generation of brand 
selecters a knowledge of past performances, there is 
the circumstance that under the rules of our Govern- 
ment trade mark administration, ownership rests not 
with the first to devise, invent or adopt the mark, but 








——_ 





ee — 


with the first party to actually make use of the brand 
as a mark on goods passing in commerce between the 
States or with foreign nations. If we had the system 
which obtains in many foreign countries where a certifi 
cate of ownership is granted to the first applicant, it 


would be necessary only for a name-adopter to race 


to the registry office and if he arrived there first, the 
plum would be his. But, under our ideal of commer- 
cial justice, a trademark rightfully belongs to the trader 
who was first to use it in bonafide commerce. This 
holds good, mind you, no matter if the pioneer did not 
register the mark either at Washington or at his own 
State capital 
What Congress May Do 

Just here we come around to the dilemma 
which relief is expected at the hands of the Seventieth 
Congress \s may be guessed, from what has been 
said, the only chance for a trade mark explorer to 
make sure of his “find” is to determine conclusively 
that no one else saw it first. To do that he must be in 
a position to review all the participants that are ahead 
of him in the trade mark procession ‘But isn’t that 
g your optimist. “Cannot this question of 
anticipation be settled by a the trade mark 
files at the U. S. Patent Office ?” 

Yes and no! With the the no. Uncle 
Sam has kept in capacious cabinets, open to the public, 
specimens of all the trade marks he has ever registered 
Upward of 250,000 of them there are,—a goodly frac 
tion of that total being in the office equipment lines 
But a search of these authenticated trade marks leaves 
a need partially unsatisfied because of the absence ot 

marks. The Government has in its 
gallery all the registered marks, but it 
the local 


from 


easy? asks 


search of 


accent on 


the unpedigreed 
commercial art 
has none of the so-called common law marks, 
brands, for example, of which we have spoken. N 
must it be supposed that all the missing members ar 
nsignificant neighborhood brands. Owners of many 
nationally-known trade marks have 
either because of lack of faith in the efficacy of regis 
their marks were disqualified on 


iT 


never registered, 


tration, or because 
technicalities 

providing a 100 per cent complete 
mark probationaries has been at 


Oot vea.;rs, bv 


The problem ot 
check-list tor trade 
tacked repeatedly, during the 
private interests In certain helds trad 
associations have attempted to muster complete files « 


score 


past 


commodity 


going marks, but most of the association agencies have 
admitted that they could not corral more than a frac 
tion of the brands in their respective industries Pri 


vate trade mark bureaus, commercial 


operated on a 

cover the entire field of com 
fees are more than will be paid by 
f business men who hold that this 
as distinctly 
the enumeration of 
business establishments 


have essayed to 
But then 


rity 


basis, 
merece 
that vast 


species ot 


ma }é 
library service 1s an obligation 
upon the Government as is popu 
lation and the classification ot 
via the Census 
Previous Relief Measure Caught in Senate 
Filibuster 
Several times, within the past half a decade, Cor 
gress has apparently been on the point of establishing 
gallery for unpedigreed trade marks In 
1927, a bill to give effect to this project 
passed the House of Representatives and probably it 
would have been accepted by the Senate had the 
measure not been caught in the filibuster which marked 
the closing days of the session in the upper house. Per- 
haps the postponement was a blessing in disguise. Be 
cause, as the result of further study by experts, there 


a rogues’ 
February, 
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has been evolved for the 
of the plan that, in some minor respects, is s' 
the draft that preceded It. 


Vestal Bill Outlined 


What is proposed to Congress in the 
(H. R. 6683) is to set up an all-embracing 
“museum” or encyclopedia which will be parallel to, 
but not conflict with, the present system of registration. 
Chat is to say, the first user of an office equipment 
mark may continue to obtain, for a term of twenty 
vears, a full-fledged registration, just as his fellow- 
tradesmen have obtained such credentials in the past 
and at about the same expense. But registration is a 
formality which requires a little time its completion 
and, with a quick enrollment system standing by, there 
will be commended to the most confirmed registrant 
the advisability of “entering” or ‘ding his mark as 
a preliminary to registration 


seventieth Congress a version 


iperior to 


Vestal Bill 
trade-mark 


reco! 


Not for the habitual registrants of trade marks is the 
proposed new depository, but for the hold-outs. The 
entry fee will be nominal, which will allow to come in 


many who balked at the expense of registration. The 
simplicity of the operation is also expected to commend 
this form of preliminary insurance to branders who, 
in the past, have delayed trade mark applications pend- 
ing try-out campaigns to determine the pull of a brand 
' ’ B he rte - ld 

name »y the new low-fee entry would be 
entirely practicable for a wavering brander to, 


system it 
in effect, 


take options on half a dozen or more possible name 
selections, later registering the one that was finally 
adopted 

lf Uncle Sam can, by this process, assemble in one 


place a virtually complete collection of trade marks, 
the benefit to contributors should be two-fold. On the 
the claimant of a new-found mark will be 


one hand, 


a better position than he could have been in the past 
to determine conclusively whether the coveted mark is 
actually open to appropriation or whether he has been 
anticipated in his choice. On the other hand, the trade 
mark owner will be enabled to serve notice quickly and 
widely upon his entire trade community of his adoption 
of the mark that has caught his fancy. 

The original plan was to characterize the unregis- 
tered marks as “‘deposits,”” but in the new edition of the 
Vestal bill “entries” is substituted as a better term 
Precautions are taken to prevent confusion between 


the two forms of certification, and whereas registered 


marks are required to bear notice registration it 
would be unlawful for any person to proclaim that his 
mark had been deposited, entered o1 ecorae Nn the 
Patent Office, no matter whether or not ee! 
placed in the file under the new arrangemet 

Perhaps the most sensational characteristic of Uncle 
Sam’s general museum of merchandise markings ts that 
it is going to be so much broader in the scope of its 
exhibits than would be permissible under any irrow 
nterpretation of the term ade mark Not only 
will simon-pure trade marks be accepted but all sym 
bols, labels, packages, “configuration of goods,” and 
likewise any names, words or phrases which are in use 
in commerce and which identify any mercl lise or 
business. [Thus would be provided a new and valuable 
form of protection for coiners of distinctive trade 


names and corporate titles, to say nothing of the trad- 
ers who pin good will to a slogan. Office supply firms 
that have long desired to make their packages or con- 
will their 


. " . 
find support for 
i i})) i AUT 


trade marks 


tainers their 
efforts if “dress” or get-up of goods gains re ognition 
in the proposed subsidiary of the | S. trade mark 


system. 
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The American Consul as Agent of Commerce 





An Unofficial Discussion of the Value of Consular Services to Buyers and Sellers. 
By Damon C. Woods 





HERE are now 307 American Consular Offices 

and 73 American Consular Agencies in the world. 
They dot the earth’s surface from Bergen to Bankok, 
from Tangier to Tananarive, and from Vancouver to 
Valparaiso. A mere reading of the list, beginning with 
\capuleo and Aden, and continuing to Zagreb and 
Zurich, stirs the imagination with vision of travel and 
alluring adventure. But the satisfaction of wanderlust 
was not the purpose for the assigning of consular rep- 
resentatives to these cities. From the first, the pro- 
motion and protection of American trade were the 
principal motives for the Government’s action and, 
despite the addition of numerous duties to the consul’s 
original activities, it is as a commercial representative 
that he is best known. 

In the presence of the post-war needs of a greatly 
increased foreign trade, the Department of State aug- 
mented the personnel and developed the facilities of 
its world-wide organization. Congress responded to 
its requests with legislation and funds; as a result, 
there is no actual or potential market area for Ameri- 
can goods abroad, excepting our possessions and un- 
recognized Soviet Russia, which is beyond the official 
purview of a consular representative. Each of the 380 
offices and agencies, whether it be installed in a twenty- 
room suite at London, or the ground floor of a store 
building at a Caribbean port, is a center of expansion 
for American trade. 

The Consular Function 

In the early centuries of the Christian era consuls 
were sent to the Levant as commercial envoys from 
\lediterranean mercantile cities. The office was recog- 
nized as essential; it passed from a local to a govern- 
mental character, and its status was fixed in interna- 
tional law. From the safeguarding of trade, the con- 
<ul’s function was gradually extended to the defense 
of every legitimate interest of his country or country- 
men, up to the point of diplomatic intervention. With 
this historic background, and long established usage 
to assure respect for his prerogatives, the newly ar- 
ived consul finds the doors open to local officialdom, 
social societies and the business community. At public 
ceremonies, he is welcomed as his Government's ac- 
credited representative; his contacts with officials and 
with citizens of all vocations develop sources of infor- 
obtainable only through recognized attributes 
ind extended residence. How does he use his facilities 
to aid the American exporter ? 


mation 


Trade Inquiries 
Suppose a Boston manufacturer desires to bring his 
patented pencil sharpener to the attention of office 
managers in the Dutch East Indies. He is uncertain 
about many aspects of the Malayan market situation, 
as well as the ways and means of reaching it. In re- 


sponse to his inquiries, the consular officers at Batavia, 
Surabaya and Medan guide his decision with precise 
data concerning the number of office workers in their 
districts, the kinds of pencils used, the sharpeners on 
the market, and other items bearing directly upon the 
possible introduction of the Boston article, including 
Many of the 


suggestions as to agents or distributors. 


3,000 trade letters despatched monthly by consuls are 
the result of exhaustive local inquiry and days of care- 
ful research. If they are characterized by the recipi- 
ent as “invaluable,” the consular writer is content with 
his work. 
Reports 

Periodic and special reports descriptive of the chief 
industries and industrial movements in each consular 
district are complemented by national surveys from the 
supervising consul general. The same applies to reports 
covering the market for commodities of American 
origin. In this intelligence service, the essential aim 
is to supply accurate, up-to-the minute information in 
concise, comprehensive and useful form, In general, 
the gathering of such data requires no travel by an 
investigator, but undoubtedly, in certain cases, in- 
creased travel funds would permit personal inspection 
by consular officers of important industrial undertak- 
ings, and more direct study of trade possibilities in out- 
lying, subsidiary cities or areas. Premature or sensa- 
tional reports likely, if published, to unsettle securities 
or upset market calculations, are rigorously avoided. 
The dissemination of the 2000 or more consular eco- 
nomic and commercial reports forwarded each month 
is effected through the widespread agencies of the De- 
partment of Commerce, 


Protection 


Suppose the Boston manufacturer of pencil sharpen- 
ers makes an initial shipment to a Batavian stationer. 
During the three months elapsing from the transmis- 
sion of this order, the stationer buys a stock of Ger- 
man sharpeners at a lower price and he declines to 
withdraw the American shipment from the customs 
house. Being called upon again by the manufacturer, 
the consul is able to find a more reliable dealer who 
undertakes the sale of the goods, 

Delays in forwarding merchandise or remittances, 
failures to respond to claims for non-performance of 
contracts, and complaints of excessive customs duties 
or fines are matters within the usual scope of consular 
protection. The number of such differences and mis- 
understandings is increasing with the multiplication of 
private international dealings. In their adjustment, 
the consul acts as a friendly mediator, with no other 
object than adequately to present his national’s case 
and assist in reaching a satisfactory settlement. 

The Value of Personal Communication 

American business men travelling abroad occasion- 
ally call at their Government’s consulate for a passport, 
a notarial acknowledgment, or advice regarding local 
regulations. They might, if interested, obtain at the 
same time useful data in connection with foreign con- 
ditions affecting the commerce or industry in which 
they are engaged. Consuls are sometimes present at 
foreign trade conventions and conferences in _ the 
United States. It is to be hoped that, pursuant to the 
authorization of the Rogers Act, the opportunities for 
such contacts will be increased, as they always open 
new avenues for the interchange of commercial intel- 
ligence and the formation of new plans for consular 
cooperation with American exporters. 
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The Next Stationers’ Convention 


|* \ characteristically forceful address at the -re- 
7 ’ 1 


innual dinner of the Stationers’ Association 


York, President Woodson P. Waddy of 


the National Association of Stationers, Office Out- 
fitters and Manufacturers, referred to the coming 
October onvention of the association at West 
Baden, Indiana, as “a house party of our own. 
is an apt designation The stationery indus- 
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Some Pending Litigation and the Stationery Trade 
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all essential features’ the answefs deny the charges 
made in» the complaint. ~When the preliminaries 
have brought the issues doWn.to their actual sub- 
stance, the case’ will ‘be Setsfor «trial and evidence 
will be taken»* Such is the usual course. 

Here we have ah industry whicly functions for econ- 
omy and efhciency in all lines of business. For more 
than thirty. years-we have watched the development of 
this industry and the unfoldment of trade customs and 
practices justiied by common sense and common expe- 
rience. We know of no business conducted under 
higher standards of honor and-fairness. The National 
\ssociation has been of inestimable advantage to the 
trade and to the public in helping to establish correct 
channels of thought, in eliminatnig waste, promoting 
right methods and principles and emphasizing ideas ot 
service to the public. 

<--> 

Business Looks Up in Britain 
ROM ae separate sources during the past 
Fino mth have come words of good cheer concern- 
business outlook in Great Britain. First to 
comes our London correspondent, W. Teign- 
mouth Shore, who tells us that if American office 
machinery and equipment men expect to get more 
business in the British Isles this year they wiil 
have to work for it, because John Bull is behind 
his own manufacturers solidly and the outlandet 
vho sells a machine will have to prove that it is 
better than the British-made product. All right! 

In that case, there be merry times ahead. 
Next comes Wilham Frost, an eminent lawyer 
ndon, who, in a recent issue of Anglo-Ameri- 
uje, gives some useful suggestions to those 
vho wish to sell in the British market. He favors 








; ( S ( pening of factories in Britain and going into 
( ( eg he market “all over.” It is a mark of confidence 
< ( 9 the Briton is quick to ay preciate. 
llenge Finally comes word trom J. E. Rogers, president 
We the Addressograph Company, Chicago, who, 
t pending th es in | l lv, has 
< the ter spending three wec in London recentiy, has 
( ‘ returned with a very favorable report of the out- 
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RAILROAD WORK 1. One of 
the largest bureaus of Comp 
tometer operators on any rail 
road in the country is that in 
the Southern Pacific freight ac 
counts office at San Francisco 
where 46 girls are required to 
handle the enormous volume of 
figures and computations which 
the work of that department in 
volves 
2. The Southern Pacific has 
recently adopted the Fanfold 
typewriter for typing records of 
eases, deeds, and contracts for 
eir Property Bureau Thes« 
machines also find much favor 
for typing fr ht bills and ir 
onnection with stores depart 
nt Work 
Addressing machines have 
proved valuable for railroad 
irposes They handle a large 
olume of Southertr Pacifi 
yutine work ir nnection wit! 
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to the Southern Pacific may be gained through some com- 
parisons, traditionally odious, perhaps, but in this Case 
exceedingly enlightening. Commencing with the original 
cost of the Southern Pacific office equipment, estimated at 
$1,000,000, it is interesting to compare that figure with 
labor costs of the same organization. Roughly, the 
monthly payroll for clerical and supervisory employees 
amounts to $1,500,000, or $50,000 per day Since the aver- 
age life of office machines may be taken to be seven years. 
the Southern Pacific investment of $1,000,000, when spread 
over a seven-year period, amounts to approximately $150,- 
000 per year, or the equivalent of the payroll for three 
days. Another simple computation leads to the astounding 
discovery that machine costs on the Southern Pacific, with 
its more than 5,000 office appliances, are less than one per 
cent of office labor costs. 

Translating the annual expenditure for office machines 
nto terms of clerks, we find that the $150,000 would only 
pay the salaries of 125 ‘additional clerks. Compared with 
the total Southern Pacific clerical personnel, 125 is as but 
a drop in the bucket, and it would be absurd, indeed, to 
suppose that 125, or even 1,250 clerks, could begin to sup- 
plant the 5,000 odd office machines now in use on the 
system. It is obvious, therefore, that from the dollars 
and cents standpoint the office appliance is relatively inex- 
pensive and extremely efficient. Only the most hopelessly 
old-fashioned and uninformed now withhold whole-hearted 
support from a policy of prudently equipping the modern 
office with the machines it needs for its work 

What Machines Are Used 

[The 5,462 machines owned by the Southern Pacific 
Company comprise many varieties and scores of different 
makes. Typewriters, of course, constitute a large major- 
ity of the total, and if laid end to end, in the popular 
statistical manner, there would be nearly a mile of them. 
There are, all told, 3,026 typewriters on Pacific lines 
Included in this total are 72 special billing typewriters, 
145 portables, and 37 fan-folds. 

\ large proportion of the typewriters are used for bill- 
ing purposes, and in order to have exactly the right kind 
of machines for this work, typewriters embodying all 
desired features are specially built to the company’s order. 
The fan-fold, so constructed as to handle a continuous 
roll of folded sheets with carbon inserts is being adapted 


to a number of new uses The latest adaptation of this 


type of machine by the Southern Pacific is for making 
a quintuplicate record of deeds, leases and agreements 
for its property buréau. One of the copies, thus obtained, 
is later arranged for use as a visible record. Of the porta- 
ble typewriters, a few are used by traveling private 
secretaries, but a large proportion are in the service of 
the commissary department. The latter are of a special 
type, as they are used by dining car stewards for typing 
menus, as well as for miscellaneous work. 

It is interesting to learn that the Southern Pacific has 
nearly 700 dictating machines in use. These are located 
principally in the larger offices where they are invaluable 
for turning out the enormous amount of correspondence 
which ‘may be handled daily. In the office of the freight 
claim agent alone, there are eighty clerks using dictating 
machines and 24,000 letters are typed monthly by 12 dic- 
tatypists. Another group of dictatypists located in a cen- 
tral typing bureau serve the entire accounting department. 
These dictatypists have averaged as high as 125 letters 
per day, which excels the record of any similar bureau in 
the world, so far as known. One operator in this depart- 
ment has to her credit the exceptional performance of 
typing 250 letters in a single eight-hour day. 

The balance of the total of 5,462 office appliances is 
made up of 1,065 adding and calculating machines, 152 
duplicating machines, and 508 others of various kinds. 
Among this miscellany are included the printing presses 
and other larger machines of related types which are 
centralized in a department referred to as the duplicating 
bureau 
Advantage in Centralization of Operators of Like 

Machines 

The principle of centralization has proven to be of 
great value in the office machine work of the Southern 
Pacific and is utilized to the fullest by the various depart- 
ments in separately grouping their machine operators in 
bureaus. Consideration is now being given to a still more 
intensive arrangement to consist of the centralizing of 
operators of similar machines from all related depart- 
ments, so far as may be practicable. Past experience 
has shown that better results are obtained through group- 
ing under close and competent supervision. There are, 
in the general offices at San Francisco, several bureaus 
of from 40 to 60 operators of typing, calculating, and 

(Continued on page 176) 


Watch Your Step 


By M. L. Hayward 


The Authority of the Cashier. 

An office appliance dealer had bought stock in the Regal 
Office Appliance Company on the strength of statements 

ade by the cashier of the River Bank, found that he had 
been defrauded, and sued the bank for damages 

‘I claim that the money that I paid the company for 
he stock was paid by the company to the River Bank on 

erdue notes,” the dealer contended 

“We admit that,” the bank conceded 

‘Then I ask for judgment.” 

“You're bound to give some evidence to show that the 
ishier had authority from the bank to make the represen- 
tations 

“No—when it’s admitted that the money paid for the mis 
represented stock went to the bank that employed the mis 

presenting cashier, that’s sufficient evidence to show his 
authority,” the dealer argued 
And the Wisconsin courts that heard the case, having 


taken time to consider, ruled in favor of the bank 


The Needy President. 

“Here’s $3,000 that | want you to loan for me on ap- 
proved security,” the office appliance dealer announced. 

“X wants to borrow $2,500,” the bank president suggested. 

“Yes, but I have no doubt that he will take the whole 
$3,000,” the cashier added. 

“That'll be quite satisfactory,” the dealer agreed. 

X did not take the loan however. Possibly the bank did 
not exert itself in placing the loan, but, without consulting 
the dealer, the money was lent to the president on his per- 
sonal note, the president entered the popular and populous 
state of bankruptcy, and the dealer sued the bank. 

“We had no authority to act for a customer in placing 
private loans,” the bank contended. 

“Even if you had no authority to take the money, you took 
it, to be placed on approved security, so I’m entitled to have 
the money placed that way or returned to me,” the dealer 
retorted, and the Illinois Courts ruled that the bank was 
bound to make good the resulting loss. 
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Selected from an Article Beginning on Page 109 of the Outlook 


Additional Suggestions 


for September 28, 1927 





on Calendar Reform, 


N THI st issue of Ofhes ypliances and in enthusiastically backed by George Eastman, founder and 
preceding some discussion appeared with regard chairman of the board of the Eastman Kodak Company, 

( tsw plat of calendar reform and several Rochester, N. Y. 
tions by Arthur Williams of the Woodstock Typewriter Moses B. Cotsworth was at one time special investigator 
Company The most comprehensive article we h: and advisor to the general manager of the Northeastern 
however, with regard to this interesting subject Railway in England and found it difficult to explain the 
last fall in the Outlook in the number above mentioned variation in increases and decreases of the net earnings of 
The editorial note preceding the article gave the names of the company each month Because of the variations in 
distinguished business men who had voted in the affirmative freight trafic during the week, the freight traffic being 
on the subject of calendar reform. These included light over week ends, and the variations in the number of 
days in the month and in the number of week ends in the 
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had to make complicated adjustments. He be- 
that it had 


business, on 


month, he 


gan to make a study of the calendar and found 


similarly unfortunate results in all lines of 


churches, schools, scientific activities and in the daily lives 


of people generally. He worked out a proposal for calendar 
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“Opening an American Business in Britain” 


William Frost, of Messrs. Ranger, Burton and Frost, 
solicitors, is the author of an article printed in Anglo- 
American Trade for October, 1927. This is the monthly 
journal of the American Chamber of Commerce in London, 
Incorporated. The article attracted so much attention that 
it has been gotten out in pamphlet form. It is in reality a 
revision of two former articles published in Anglo-Ameri- 
can Trade in July, 1920, and September, 1922, and a re- 
vised recapitulatory article published in 1923. The present 
article has been brought down to date by the writer whose 
legal experience and knowledge of his subject extends over 
many years. 

The article is the expression of an uncommon common 
sense. In the first place, the view is put forth that the 
market is to those irrespective of nationality who are best 
equipped for production. The market is to the producer 
if he will place his goods within reach. All that American 
manufacturers have to do is to come and bring their goods 
and sell them, for no where is it easier for a foreigner to 
trade than in Great Britain. 

The author outlines two ways of getting British busi- 
ness. One is the bold way of the man who is sure and 
is willing to back his belief by money and to create a 
registered branch of the American company or to form a 
special English company. On the other hand, if the pro- 
ducer were doubtful, he would want to feel out the market 
by means of small consignments sent on commission to 
agents. His principal concern would be to get the right 


sort of agents at the outset 


Information 
The American Chamber of Commerce and many other 
sources of commercial information are available to Ameri- 
can firms who really contemplate entering the British 
market. There are no extraordinary difficulties in the way 
but the Chamber and other advisors should have the fullest 
possible information. 


Taxation, of course, is heavy, but by no means what 


manv American manufacturers imagine it is. Things are 
better now than thev have been since the war Several 
taxes have been done away with. The income tax which 


has been considerably reduced is assessable only upon net 
profits [Taxation is applied only to the protits made in 
Great Britain. The tax is at an uniform rate and now 
stands at four shillings in the pound. If one trades with 
Britain one does not pay taxes, but if one trades in Britain 
he does There are border line cases where the American 
house pays taxes and other cases where the American 
house does not, but the distinctions are readily explainable 

[he article goes on and takes up different steps in the 
organization of a company for Great Britain or in the 


establishment of a British business on a foreign article. It 


suggests the form in which the British business might 
be best established, discusses unincorporated businesses, in 
porated American businesses, registration of British 
branch, legal effect, et It then takes up the formation 
i special British company which is sometimes found to 

be more convenient than a branch registered in Britain. 
The relative advantages of the branch and the incorpo 
ted British company are discussed quite fully In an- 
swer to the question, do the advantages of a British com- 
iny outweigh the disadvantages, the author says in answer 
to the question, “not in every case.” It depends upon 
w seriously and definitely vou want to plant your new 


business here. If you are going “all out” for the British 


market, you will find that a separate company pays. 
Moreover, it enables the proprietors in America to handle 
the business easily and smoothly. They have the com- 
plete control by means of the shares. The directors and 
shareholders can be entirely American if desired. The vari- 
ous positions in a company—those of directors, managing- 
directors, secretaries—are clear-cut and defined, and are 
recognized by our law and indeed throughout the world. 
You just put a man into the position he fits and you don't 
have to bother with Powers of Attorney and authorities 
and definitions. You effect all alterations in control by 
methods which are easy and simple and yet effective. If 
you want to sell the whole business, or some exact portion 
of it, or to increase it or modify it—all these things can be 
done with an ease and speed and economy with which an 
agency cannot compete. By means of your Articles of 
Association (which can be altered as you go along if occa- 
sion arises) you can make every possible arrangement you 
wish as to directors, life governors, remuneration, profits, 
dividends, priorities, reserves, and so on. You can increase 
your nominal capital whenever you want to. You can 
make the machinery do anything you want by touching the 
appropriate lever. But the greatest advantage of all, to my 
mind, is the most difficult to describe. It is the “atmos- 
phere” that is created with your customers here. All the 
old prejudice that was created years ago against certain 
kinds of American goods and of American methods has 
now, of course, been obliterated, and is as dead as Queen 
Anne. There is ho reservation in the friendly support 
which the people of this country are prepared to extend 
to American houses which come over and, as it were, pitch 
their tent in our midst. But the tent must be pitched. A 
long arm extended from a tent pitched somewhere else 
is not the same thing, and creates a different sentiment. It 
may be extraordinary, but it is certainly true, that through- 
out this country today there is a very real and widespread 
difference in attitude toward an American house that has 
taken the trouble and displayed the interest to make itself 
one with us, and toward one that holds itself aloof from 
our citizenship and yet wants our trade. It may be 
national vanity. It may be foolishness. It may be the 
result of recent world-happenings. But it is there. 

I think I understand what you mean. Better to have 
the national sentiment with you if you can. Now for one 
or two specific points. If I come over here and establish 
my business, do I continue to be entitled to the diplomatic 
protection of the United States? 

Diplomatic Protection 


If you came here as an unincorporated branch, you 
would be entitled to the same diplomatic protection as any 
private American citizen staying in this country. At the 
same time you would be subject to the laws of this 
country and entitled to the full benefit of our legal pro- 
tection But if you registered a British company, the 
company itself would be to all intents and purposes a 
British subject and no question of United States protec- 
tion could possibly arise. 

Tax on Merchandising Profit Only 

The British exchequer requires only that the export 
price be fair. The merchandising profit belongs to the 
company that supplies the market, but where the same firm 
is interested at both ends and has the fixing of the prices, 
it must be prepared to satisfy the British exchequer that 
the apportionment is fair and just. Hundreds of American 
houses carry on in Great Britain with no more difficulty 
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than Britis! firms The exchequer accepts a certificate of irlvy esta shed company <¢ vned and ritish 
any reputable firm of auditors without going into the sort subjects 
’ P 


of questions which have been raised There is no respect Anyone who may be desirous of a fuller perusa his 
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of you may doubt, but they have really occurred. I have 
seen a customer go in to a dealer saying he wanted to buy 
a desk \ clerk immediately starts showing him desks at 
various prices instead of first inquiring what kind of a desk 
he has in mind and for what purpose it is to be used. The 
same is true of files, chairs and other equipment. 

The customer may not need a file at all; possibly he 
should use a transfer case. The busy executive today pre- 
fers to do business with the salesman that knows. If 
the executive has to do all of the planning and selecting, 
the salesman isn’t needed 

Even in this modern age there are very few equipment 
salesmen who can make # real office layout which is a vital 
factor in the sale of office equipment. Why? 

Many manufacturers and dealers have called or classified 
purchasing. agents as “hard boiled.” They are not all 
perfect, but you will find them a pretty good crowd in 
most instances. We could and are often tempted to refer 
to some salesmen as “soft boiled,” but here again most 
purchasing agents consider the salesman the best friend he 
has and I sometimes think that both purchasing agents 


plained that his business was going to pieces because pur- 
chasing agents wouldn't buy his product. 

Upon investigation I found that this particular concern 
made a good product, but I also learned that other con- 
cerns made a product considered just as good at a lower 
price. In other words purchasing agents are always 
looking for something just as good at a lower price or 
something better at the same price. 

This investigation further revealed the fact that many 
large users of this product in four nearby states had never 
even heard of this concern. 

I have had many salesmen endeavor to sell me material 
without any suggestion or apparent care as to whether 
we could use it or not. I have had other salesmen bring 
in ideas that have saved the company I represent thousands 
of dollars, and so it goes. 

“The costliest of all waste we wink at is that of the 
human capacity about us.” Professor Walter Dill Scott 
says that most difficulties are difficulties because complete 
information is lacking. Close observation often enables one 
to get important information which, if recorded, is then 
a ready reference. After securing complete information, 
concentration and initiative are the proper methods of 
attacking the problem. 


Does Research Payr 





Tangible Results Permit An Afirm- 
ative Answer.—From the Metropoli- 
tan Life Insurance Company, New 


It has been the mistaken conviction of many smaller 
manutacturers that research is a luxury and an overhead 
that undoubtedly did some good for large corporations that 
could stand the expense. The dramatic research work and 
accomplishments of large concerns has somewhat tended 
to obscure the fact that science and the methods of science 
are the most democratic of all human instrumentalities, 
asking only to be used. A tremendous amount of data on 
in almost inconceivable variety of subjects is available and 
it only remains for the individual, whether a small or 
large concern, to assimilate it and apply it to specific prob- 
lems. 

Che value of research in the conduct of business is em- 
phasized when one considers that today three types of 
susiness Strategy are receiving the greatest attention. They 
are 

Che strategy of location; 

lhe strategy of unique product, such as that based upon 
i patent; 

Che strategy of utility and quality 

It is the last of these that is arousing the interest of 
practically all intelligent business men in the face of present 
day competition. To successfully meet the challenge of 
business strategy calls, obviously, for good management, 
which may be summarized by the following character- 
istics 

Foresight, that is, seeing the problem ahead; 

Planning, that is, charting an appropriate course of action; 


and salesmen are blamed for conditions over which they 
have ol 
id an experience recently where a manufacturer com- 
r ve 
York City 
BOUT five ears ago in New England a live and | 
representative group of business men in non-com- 
peting lines organized among themselves a research 
associat Elev anies comprised the group which 
luded a machine tool builder, a publishing house, a chain 
cotton mill ner, a tanner, a textile machinery house, a 
ber go s il I turer and several others Che annual 
value of etr ned products totals more than one hun 
ns I di llars | hey poe | business 
e intimate facts about their meth 
: a s ire candid about their errors and 
shortcomings [heir staff members compare notes with 
one ( inds of spectio1 I ne il 
other's places ot rk. Profitable ideas came from facts 1 
the possess 1 f the team members which are assembled 
Q \n irrefutable illustration of the 
1e of this research plan is found in the experience 
ers wl after a report of one sub-committee on 
| transportation problems, effected a saving of $35,000 
ea eacl S 
ere can hardl e found a stronger argument for 
rvanized tact-hnding operating for new knowledge and 
1 hely its catio 
[his interesting research experience was described by |! 
eyer Bloomfield, consultant of the Policyholders’ Service 
ureau of the Metropolitan Life Insurance Company at 
he annual dinner of the Attleboro, Massachusetts, Cham- 
ber of Commerce During his talk Mr. Bloomfield defined 
research as the most vital word in our language, represent- 


ng the most dynamic of all organization and economic 
ctions. Research in business is another application of 
the modern idea of keeping individuals and communities 
well as practiced by many of today’s leading physicians, 
who are devoting their services to prolonging the lives of 


the healthy as well as treating the ailing 


Control, the direction of the planned course to the 
desired end 

To achieve these three characteristics of good manage- 
ment and make them spell business success, calls for defi- 
nite knowledge based upon facts. Business men must sub- 
stitute foresight for hunch, information for opinion, knowl- 
edge for gossip, and hard, cold facts for tradition. 
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NEW MACHINES 
and DEVICES 








New Shaw-Walker Aluminum Posting Tray ges are necessat An inspect f the cut will 


Ss v-\\ ft Muskeg \ 
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Italian Inventor Perfects Automatic Bookkeeping 


MI r . Machine 


i. . 7 = 9 Le . » ty ter 
Metal Letter Files , < alt thee ss il 
= .\ ‘ . Nort . ‘ , ! ‘ - lev 


\ 











~—— — vaiapatieaii os 


Page 23 OFFICE APPLIANCES For February, 1928 











U 
\ 
: 
! 
N 
waeeraeececerrr®? —- 
; a ee ee ee hig Lace ) 
: 
OMATIC BOOKKEEPING MACHINE LA PEGNA MADE AT MILAN, ITALY q 
ve stenogripher’s note book may be attached to the face 
‘ the older 
ve [he circular holder is also meant to be placed directly 
the su behind the typewriter. It is intended for use in filling in the 
= ; t r so as to! r ther is names and addresses on circulars and form letters, but may 
ts t ledger the be used for any kind of typing and also as a copy holder. 
t i eventually the 1 rts and [his holder provides means of feeding the typewriter paper 
lun to the typewriter somewhat after the way it is fed into a 
R line rinting press At the front is a retaining flange which 
( ; etter heads or other stationery from falling 
F es e is down into the typewriter carriage. This flange should be 
so that pushed n occasionally through the slot so that it will 
a little higher than the paper in the holder. 
a Miss Sullivan wishes te communicate with someone in a 
Two Convenient Holders for Typists posit to manufacture and market the devices above de- 
os r j \ we 1) ‘ ‘ \l } 
ae —_ 
' Sound Intensifier for Telephones, Wireless, Etc. 
. lar rT ‘ irles Mayheld, electrical engineer, 3 Duchess road, 
script e type Clift Bristol, England, is the inventor of what he calls 
es M ‘ te le one sound intensifer 
g { nsists of a small, wood case about 6 by 3 
' by 2 i s, weighing only four ounces. It has three open 
gs ne at ¢ h side and one at the top, and behind each 
is diaphragm sound box The two at the side 
1 to the upper ne multi, lving lever arms 
UG : RoE S 
claims that this sound intensifier makes it 
$s for taint and indistinct telephons speech to be 
cleat necessary, by several persons 
He savs it can als be used as a wire 
s¢ . ker and that no wires. batteries. connections 
19 t pkeey rges are necessary In use the telephone . 
=== ! er is simply held close to the sound intensifier 
-_— | 
E write A New German Pencil Sharpener 
~e inn Weiss has placed on the market a new model of 
t wel” pencil sharpener The new pencil sharpener 


flat rotating cutter-wheel of six knives in spoke ar- 
a . rangemet These knives cut chips from the pencil, very 
: nee PS. ifter the manner of the penknife. The pencil is auto 
T t turned so that a new face is presented for each 
knife. When the pencil has been pointed the cut 
\TIONERY H ER no longer remove any wood. The manufacturer's ad- 

Marienhotstrasse 42, Dresden N. 23, Germany. 

‘ i , ‘ P i ¢ >_> 

tes t t t ld letter he rbon and Barkley “Leatherette” File Folders 


kley & Company, 655 South Wells street, Chi- 
a a aia = & ' - roduce “Leatherette” file folders. These are 
‘ xtr mpart made from tough stock, 150 pound basis, in four colors. 
. . ~ < es | < ts are stock tems Specials can be 
le in as made un t rder to the specifications of customers. The 
, 

g ‘ lega " es vari e of file supplies, including 

he f trivance tal ¢ ' 

tal tab guides 
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New Shaw-Walker Steel Desk Aids Bookkeeper ronze throughout and mounted on two brackets for 
The new Shaw-Walker bookkeeping desk was developed counter use. 


[The company offers to send samples of any signs illus- 











especially 1 provide the operator with a completely a. ; | 
equipped “plant” where all her routine work of sorting trated in its leaflet for inspection and approva 
posting a ling can be done th greater speed and a 
aa “National” Colored Art Covers 
k g machine wit ut ts usual pos y [he National Blank Book Cx mpany Holyoke Mass , 
‘ . longside the side of this desk. which is oduces “Multi-tone” art covers for catalogues, price 
, to allow the motor-return carriage t books, portfolios, sample books, etc., which enrich the 
printed matter with appropriate design and lor [hese 
a“. wwers are made up special, with individual designs, and 
can show in any required color the lettering, emblems 
trade marks, buildings or embellishment desired by the 
s er lealers id ftreque of t subn 
es ites to customers such covers 
Na al art I SS 18 a € a 
vit ' anent colors 
a 
“Express” Glue for Labeling Service 
med Tape & Devices Compaz 401 Broadway 
N \ i> c gl > 
$ es l g " xpress g 
. 1] i ‘ r~ ~ . . ” 
k y Ss 
oe 
New Combination Note Book Holder and Stand 
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Soennecken Markets New Label-Gumming Machine 
AS NEX WINDOW SIGN I | is the registere trade nar ra new lat el- 
OES ‘ K : rw 
< SI VING ARROW g g 2 e w s European 
ark e firn Seennech Saute 9 
, a ] > . ] > 
‘ $ Ss . “ s i ate c { i $ c ry laf > 
cKgT s I Sstatuar r c ac K Amer Ince eq me lealers r ce e a 
verde-gre s preter hine res es the paper table and ten of a typewriter 
We S rewrt . Sig \ es ¢t Che ir \ " ] ks like e plat sa er tor a series 
work tw e simple ess of turning the revolving arallel circular brass ates s t The lower 
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crank feeds the label to the plates, which spread a 
‘ ; lin ne ; £ «} la hel I 7) » 
( 1€s OF wie ne side of the label i more 


eeded on the label, the sheet is fed 


ugh the machine twice, each time at a different angle 


machine is furnished with either hand or electric 
power. The motor is of the non-overload type which 
off automatically in case the machine jams. In that 


the machine may still be operated by nd crank. In 





motor-driven and hand-driven models the thickness of 
ne of adhesive may be regulated 


> 


Keyholder in Knife Form 


he Dodson Manufacturing Company, 2345 Fullerton 


N 


e, Chicago, Ill, produces the “Kenife.” This is a 
ient device patterned on a pocket knife, substituting 
r the knife blades \ variety of finishes is made 





KENIFE”" FOR FLAT KEYS 


tat rl ' nic »] 
‘ £1 A s re I eri ( s ickel 
ronze or ‘ te - 1 wiles nal 
S1iV i Ss i = @ \ “ t } atc ana 
rold front 
2 
K SCTeWS are s ace oO : | s of the 
permitt 4 < sert t evs or re 
. ’ 
al Ke é Ss espe ally conve r the me 
: . 
st s the k S are s eid that the ‘ t 1 the 
> + + + + 1 
rum ar i mobile Fr six keys 
} } ; 
< r ! N¢ € er was S eing rm 
] ‘ ‘ 7 te | ; 
a Kee f s ¢ Ca WwW t e¢ o 
++ 
iC 
( AK ems ( nN wit var ~ T eT vy en 
a ’ : 
S Stal? e¢ re i c cevice S i i c > a a 
sing S ( t S effective oO nora c 
tising 


ew Art Metal Commercial Desks and Files 


Art Metal ¢ nstruction Company, Jamest wi N 


} 


iS al ounced a new ine of commercia 1€SKS l 
’ ‘ 
mmer ! sks are k A 4s he 1M P 
‘ ' ' 
ce the tor + } ne Include thie nany 
¢ a ‘ T is line iTe lew metti ds ‘ 
= edestals uistening the ; the + < 
_— , } | t ] i 
x C>an +=&T| 2 re i € Stee 1 
‘ t t + ) 
s Veit ¢ ¢ ¢ g ‘ r 
' 
} ‘ ’ R cet the ‘ edg thie 
( iv re <¢ 
r 
T t =f ~ T ? t i t i t 
7. Ww * galls , ¢ . tr , | ‘ 
c ey ¢ s | g the ~ Kes Kes 
ie te I ve the i> > that the rawers may 


: . et t if | | . . i t 
' ‘ ’ 
il desk or two sit S a singl edesta esh 

ew itomat ral kine dew: which 
iutomat gen i CK aevice \ ( Ss ¢ 
’ ’ , 
drawer i fe ck controls, locks and ur 
i rawers t sk This drawer may be placed 
r p } oeitt 1 ’ , 

S ‘ S — K a awers 

. ; . + ! 1 ‘ 

esire e e arawe esk ) 


lock, this can be arranged without any special work being 
necessary 

The new typewriter device developed for the typewriter 
desks will take the largest typewriter of standard width 
later A series of holes is provided in the typewriter drop 
shelf which will take any standard machine. The front 
corners of this shelf are nicely rounded, and the shelf is 
mounted on an unique grooved roller which operates in a 
slotted plate 

All “1500 line” desks are equipped both in the inside knee 
space upright and in the bottom of one pedestal for the 
ready installation of a telephone bell box. Solid bronze 
drawer pulls and footings are used. Bottoms of legs are 
by means of a die-made piece electrically welded 


leg, which fits down inside the bronze footing. The 


bronze shoe or footing is a cup shaped piece designed to 


protect the leg 
The new commercial line desks include the following 
45-inch single pedestal flat top desks and type- 


writer desk; 50 and 60-inch flat top desks and typewriter 


models 


desks; a double faced 60-inch double pedestal model; a 
lerical desk with four-drawers and a 50-inch clerk’s desk 
sth, 


w two drawers, and a 60-inch double pedestal desk with 


disappearing typewriter mechanism in one of the pedestals. 
a typewriter stand and an office table made 
the 50, 60 and 72-inch sizes 


New “6700 Line” Files 


he new “6700 Line” consists of nine models embracing 
of the standard filing devices. These files have solid 


and are uniform in height and depth with the 

















NEW o” LINE ART METAL STEEL DESK 
Art Metal “700” line units and intermember with them 


Che nine models in this include a four-drawer letter file, 
cap file, bill file, a new size 8-drawer check file, card files 
for 5x 3, 6x4 or 8x5 cards, storage cupboard and a roller 
shelf case for large books. Ten substitute drawer inserts 
adaptable to these files make many arrangements possible. 

In this new line of files a substantially built case is sup- 


ported by a front frame of exceptional rigidity Horizontal 


ie members are securely electro-welded through lugs to a 
eavy channel frame—a type of construction originated 
ind said to be exclusively used by Art Metal. Drawers and 


cases are always in perfect alignment 

are mounted on an improved progressive type 
ball bearing suspension that opens easily and closes with- 
ig. Positive lock compressors are of the type 


) 


ised in the “700 line.” Solid bronze pulls and label holders 


Chis new line of files offers the purchaser a wide range 


hling facilities in economically priced files and presents 


construction features of merit and interest. 
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MODEL 1700 PROTECTOGRAPH View from 
left, showing keyboard set for operation 
and other details of machine 





MODEL 1700 PROTECTOGRAPH View fron 
right showing cleared keyboard and sold on a guarantee that if the purchaser is dissatished with 
other operating parts 


shipment when received, the goods may be returned to the 


manufacturer who will pay whatever expense is involved in 


New Fastener Arrangement for Fibre Board Stor- 
age File 


Che Straver Coin Bag Company of New Brighton 


the transaction 


The new style fastener arrangement will be designated 
Penna have recently invented and put on the market as Style C, and the old style as Style R Both will be sold 
bile biel \ | ‘ ; aay ' al , « a - 

, , = at the san ric 

new fastener arrangement for their Easy Snap collapsible = ee cos pee 


Todd Company Brings Out New Protectograph 


Designed to meet the needs of any person or firm issuing 


corrugated fibre board storage fil Patents tor this fas 


tener are pending 


, , 
The tirst illustrator snows tive new lastener tor tin . . 
. checks, and readily adapted as well to serve wherever other 
Easy Snap, also the new flapping arrangement to eliminate ; “- , 
le 1 | business or personal documents must be amount-written 
the annovance of flaps getting into the hile box. t is : a es ‘ 
I quickly and safely, the new Century Protectograph just 
stated that the new fastener will permit overcrowding the é —_—_ - , 
troduced bv the Todd Company, of Rochester, N. Y., 1s 
file box and will operate without any effort on the part : , : , ; 
said to be the final word in business efficiency 
of the file clerk One simply drops the lid and it snaps : 
' , , Chiet among the venefits claimed for this remarkable 
shut A slight lift on the fastener causes it to oper Che ; 
: . , 
‘ ‘ | } } } ' new usiness tool 18 the extraordinary, speed with which 1t 
astener Ss «deta « ind wut ‘ s ppet s¢ if k 7 
P | lit ‘ can be operated. Finely alanced working parts, and a 
container t nsure cenve i cond I > & 
} ’ 1] +) ‘ n he nerated with one finger oive n excep- 
‘ . ‘ ; . ‘ ' ‘ . a i? i ‘ t (adi C Cope a i ’ it i x ~ c all 4 } 
s icted steel “ 1 “ ‘ t ! ‘ : : 
: , tionally clear deeply shredded imprint 1 two olors that 
t i attache ‘ uns ‘ entiv m postr a re ’ ; 
’ ‘ esta s s new standards tor a moderately priced check 
quire 1 | ‘ idiusti oO ( < < i 
| 
yriter?r 
and closing ange me 
Anoth tstanding feature e new “Century” is its 
1 he s¢ . ‘ < x se l : 
: ; ter geable pretix [his part the check writing 
one prece ‘ ' tt ‘ P <t y vett g 
' ‘ ’ ; ‘ . ‘ ’ sé ” 
; mec nism can be made to read Exactl Certified, 
Paid.” et or it can be replaced by an individual name or 
© < ve ‘ ‘ t ‘ e pas ‘ 
' : egistere ¢ t imbe 
‘ ‘ ‘ é la Re | g 
designate iT chaser Eas ‘ ‘ - rnishe Ce ’ 
> el these ce ft Ss new \ ll ] i dle 
| ‘ R sty | is _ : ' ‘ | 
« _ Al > he > it \ rie = eC = small 
t I t ‘ > =s t ‘ , | , 7 
, ‘ dend. et \\ the adaptable fea e the new 
, rye ? { | >. : | x ¢ 
a (ent s ca ( S¢ r cert Q vor receipts, 
rhe t ‘ tt . ‘ ‘ ‘ Wil ‘ 
' \ toc ce cates t me t s e tags refund 
‘ Sa i c I ( ' es ¢ , : 
sling } negot , ate ante virtually anv 
} . Pcs ri . 4 ‘ it et t-writtetr 
S s mat two s es : ' 
‘ ( ' tex : ! e models 





FILE BOX CLOSED 


NEW FASTENER ARRANGEMENT FOR EASY 
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ga seve k, eig k e bank. It is finished in inches rhe fittings are in harmony with the handsome 
nicke w lors ‘ el, and is built throughout of walnut finish 
S ils, wit! king parts hard ind ground a 
RN ltt New Voice Silencer for "Phones 
Teletype Used with Radio in France “Pho-Nesco” is now the trade name of the voice silencer 
eletype sending a receiving apparatus was used pub made by the Phone-Muffler Company, 123 West Eighth 
: . transmussi € hrst time street, Kansas City, Mo. 
, the ris business \ cording to 
ece ssuc La evue ¢ Burea Che publication 
RiVes Fren Cniginecrs al echnicians credit for the 
succes cat ( rinciples this teresting 
Ame ste ~ w ¢ s type 
WW ers = \ ece @ sta : 
adie 
Loose Leaf Record for Auctioneers 
Curtis 1000, Ine 1000) Universit avenue, Minneapolis 
M f ces se le recor r auctioneers. This 
‘ ses a set of . 1 , board. enabling PHO-NESCO”"” TELEPHONE MUFFLER 
the clerk st ems as sold. Clips are provided for [he “Pho-Nesco” is designed for confidential conver- 
re g the sheets against frisky breezes sation, clear transmission and a quiet office. It is said 
. > o absorb all sound waves not essential to transmission 
Welty “Decagon” Pencils Improved tf the voice. It is a simple device and can be slipped on 
e W1 A. Wel Company, 36 South State ; "an } 
th street Chi “Ae Ill S 8 1! aku w its Le Ca ” ee ern peneny: 
= pene ls wit both prope ind repel actions Phis > 
a new fe e applies to regul | over-size pt 
oe 
ed Volger’s Stamp Pad Cushion 
Id The B. G. Volger Manufacturing Com] 
| N ga é st 
t l d s { s his bas 
S cus the pads | te S 
ng sk g Bas s recess 
er ‘ 
en ; iid el 
ist ' . , . ¢ 9 
is Base S e s ~ v aesk ( \ 
2 P : ec l pape veight It 
le ca st ’ d whe ill e pad 
it | ‘ ‘ ve Ss e t 
a ‘ , . Se d ’ ent’s 
ft ao = is . 5 ; vom VOLGER STAMP PAD WITH NEW RUBBER BASE 
ck of the | els S ’ = 
é Some of the features given for “Pho-Nesco” are that 
= Turned Leg Desks Added to Tell City Line t is light, durable, easily cleaned, and of pleasing appear- 
; ce : 3 ance It is made of aluminum, with black enamel finish. 
ng The Te City Desk Company. Tell City. Ind., has added E : 
cai aa ut desks with tasael tenn ts bs Ok Se It may be used as an ordinary mouth piece, or as a silencer 
A ove well sulind to necieccisadl alee: nail tates, a Oe whe ; one wishes to carry on a conversation without being 
é _ : wverheard by others in the room. The prite is $7.50. 
be gy g cetul a the digt ed Che single pedesta 
vy” d r SK s N Uo¥o 42x32 ncnes Che 0594 is a ~<a > cig 
ile New Dry Stencil Offered Dealers 
all The Aladdin Dry Stencil Company, Inc., 72 Duane 
WV street, New York City, N. Y., offers a dry stencil which, 
ts they state, has successfully passed the test of government 
id laboratories and been bought by Government purchasing 
ny igents. The company claims for this stencil certain advan- 
tageous qualities in duplication work. Dealers are invited 
a to acquaint themselves with the line 


TI lL, CITY TURNED LEG HOME 


double pedestal drop-head typewriter desk 


the 0501 is a single pedestal desk which sh 


into many homes, the 42x32 size fitting re: 


space the 0524 is a double pedestal flat t 








i> —_ 
Improved Typewriter Anchor and Shock Absorber 


The Lin-May Company, 111 West Jackson boulevard, 
Chicago, IIL, produces the Lin-May typewriter anchor, 
silencer and shock absorber. This fastens the typewriter to 
DESK the drop head desk platform in a manner which permits 


easy removal, or slight changes in position to adapt the ma- 


55x32 inches chine to the typist’s work, or to the illumination available. 
uld find its way The Lin-May device comprises two spring clamps, upon 
adily into spare which are rnounted four insulator pads, which receive the 
p desk, 60x32 feet of standard typewriters. The machine is fastened to 
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lready Federal Trade Commission Starts Price Inquiry 


Dw Word comes from the Federal Tr 


ade Commission in 





ser \ — » . | 1. | ™ - afe o 
Washington, D. C., that the body is undertaking a broad 
reqt ncenes furry nt the .— . + nrah!l wale | ea} 
juiry into the economic problems involved in resale price 
maintenance This undertaking is accordance with the 
tollowing resolution adopted by the mmission on July 
25. 1927 
\\ s, S ral bills providing maintenance 
\ luced in ¢ gress s ng the Mer 
IK bil \ t t Williams bill 
; 
W ine is. | 191¢ fer lun f } ( ber f ce 
é he | ited St s at it 74 per nt {f the votes ast 
. ri vis rr ng res maint e 
d 
WwW is, In 1926 or S er it $ per t 
S were T fa 
W as, This rr rR r ! ded 
that 6 ress enact ik — . nr n 
nder , . i ns of gover tal contro! ind 
\V } r < It se< a oreo? hle . g for som eg : 
Ss nar rw i l 
Whereas, There has ty» : mpt . 
stiga f t) nor rs l ivantages of 
Xu t there 
' } Tha ee } 
; nqu ‘ ¢m 
s res ‘ r s ta i 
™ ay rh | x 
y ‘ 3 
VuMAY SHOCT ARSOMRREI I Ew ” 
i ba T rs. = S id 
ele ] 4 d é Ss s Ss (a4 ‘ a 
’ y nrr ’ 
~ i ’ 
: ivertising ex : t sucl , tn ‘metas 
ik enathe¢ 
i | I essa | w distribu Ss 
_ y . . } 5 but ( 
y re das 
‘ t VA K er ‘ 
: | he " re va t) mers 
ea } ewriter 1 | als te lat 4 ‘ , * 4 
sd tr e desk tor ~ tsets 4 
, ] 1 ! \ t 4 
i ‘ ‘ ; 
é ‘ ‘ d 
- i mare f nuf irers 
“Master” Mechanical Pencil : tee ' 
f 1501 West Pol t his tine 
\f ; : | ‘ ‘ ‘ ther f it ‘ 
" WW s I 


i 
H. C. Slemin Elected Vice-President of “Y and E” 
} ard ot direct re f thy y iwma ; Ir F Mar 








g¢ Company has electé Harry ( Slemin \v 
ORATIO? res t Mr. Slemin is managing director of the Office 
S Manufacturing Company Ltd Newmarket, 
I A si e 1 Ontar Canada Mr. Slemin has been a member of the 
eT t< ‘ ? \ } directorate rt irs i efore bec ning 
sce ‘ e 2 _ g c ector the ( ; id bee 
Che M t manage t \ Erbe M 
_— 
~ Filing Inches vs. Mileage 
No Big Fish Left in Alabam’ é et installations are hgut es usuall 
g ; | ~ . r nioved sor { dre —* i tiot re] rted t T he \ T | idea will rate 
\f y lia “prings \! 1? ! I les travel D he new SS Mal! l travel re be- 
Mr. Seyn rr tween San Francisco and the Hawa slands aS an 
, g . ‘ 1s stallat ter eight ec + rcer’s« tice 
‘ _— ‘ er details 7 ee . — dern 
n. Mr , : ; , vhich will make 1 miles during 
~ t : i ears \ ge 
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Here and There 


Trials of a Colyumist—Pencil or Typewriter? 


James Weber Linn, professor of English at the Uni- 
versity of Chicago, conducts daily in the Chicago Herald 
and Examiner a column entitled, "Round About Chicago. 
Professor Linn’s contribution of January 6 is sub-titled, 
Philosophy and Pencils. The opening paragraphs present 
a little philosophy and some humor—to distinguish be- 
tween the two is sometimes not essential, because, what- 
ever one may say of philosophers, the true humorist has 
a certain philosophy. We incline to the belief that the 
learned geutleman mixes humor with his philosophy or 
philosophy with his humor, but at any rate, what he 
writes makes comfortable reading. 

The Professor, however, like the rest of us, seems to 
have established one or two peculiar notions related neither 
to humor nor philosophy, unless we may be permitted 
to construe the two following paragraphs at the end of the 
contribution referred to as humor. He says: 

“Anybody who like me habitually writes with a pencil 
is naturally led to wonder why the making of good pencils 
has become a lost art. If the lead is soft enough to write 
with, it breaks nowadays invariably after one has sharp- 
ened away the first two inches. (Generally it breaks at 
once; always within a couple of inches. I don’t suppose, how- 
ever, that the manufacturers know this or they would pro- 
vide good lead all the way. | shall vet be driven to use 
a typewriter. 


» * * 


“| admire typewriters, but I dislike their efiect on style 
They impel to the staccato. Melody of phrasing becomes 
almost impossible of achievement on the typewriter. One 
instinctively harmonizes his expression to fit the jarring 
of the keys. I would rather lose my style, however, than 
my temper—such as they are!” 

We are certain that lead pencil manufacturers will rise 
as one man to assert emphatically that the Professor 
has been most unfortunate in his pencil purchases. WH‘ 
rise up in amazement. Although Office Appliances is sin 
cere and earnest in its advocacy of the machine under al! 
proper circumstances, our vest pocket is lonesome without 
its soft pencil. We buy any of half a dozen makes and 
swear by them all—in fact. we can do best when they 
get to be about two inches long. Then we seem to get the 


right “hold” and go to it 


But, of course, we use the typewriter, too. We are not 
troubled bv considerations ! style because we have never 
e¢ made aware that we were thus encumbered It 
outh we were concerned with the fear that our styl 
ai gl tt t be like tl at I Dat 1e] \ ebster or Thomas Bab 
ington Macaulay but about that time Fate pushed us oft 
into deep water and we've had to swim for it ever since 
Whatever style we have if we have any is our ow! 
and wi rks as well wit! the Staccato tap oft the types as 
with the velvet of the soft graphite Such be ng the case 
and the Professor's opinion being what it is, the ominous 
tl ent is ne 1 s that probably ivent any 

stvic it all 

Perhaps Professor Linn has so sensitized himself psycho 
logically that he perceives only the jarring noises of the 
type impacts in what to another might suggest some en 
trancing arpeggio. We miss the music of the machine 


when we are forced to stop and formulate those lucubra 
ions which we flatter ourselves are ideas—like the power 
house worker when the dynamo is shut off, or, as Friend 
Linn might suggest, the boiler-maker when the day’s toil 
is ended 

The speed of the writing machine is of immense advan- 


+ 


tage to him whose thoughts come readily, but too often 


even here thought outruns the author's mediocre typing 
skill and ideas suffocate in the wake of the slower digits. 


But Professor Linn has suggested a valuable idea. If 
the click of the types makes style staccato, why can’t 
typewriters be constructed so that their operation will 
produce musical tones? Think of the effect, when writing 
an obituary, if the typewriter clicked out the Dead March 
in Saul! Happier occasions could be written up to the 
famous melody in Lohengrin—tump, tump te tump! Tump, 
tump te tump! Novelists could write love scenes under 
the inspiration of the Moonlight Sonata, and poets could 
grind out their stuff to the Melody in F. 

Far be it from us to spoil the effect of the Professor's 
indictment of pencils, but we just can't resist the tempta- 
tion to suggest that the best of them, stored too near the 
steam radiator, will dry out and warp and when the air is 
again moist will absorb dampness; and that this influence 
will affect the integrity of the best of them. Modern heat- 
ing plants do play hob with fabrications of wood if storage 
conditions aren’t what they ought to be—H. W. M. 

ee 

Office Equipment Men Back Super Highway 

Project 

The Chicago Daily News of January 3 published a story 
on its fifth page describing the Super Highway known as 
the Avondale plan which will be brought before the City 
Council at an early date. The article stated that Ben- 
jamin B. Felix of the Featheredge Rubber Company, Chi- 
cago, is credited with originating the Avondale Super High- 
way idea. He is a member of a committee appointed to 
cooperate with the city in putting the plans into effect 
Another man prominent in this industry who is backing 
the project is Colonel William Nelson Pelouze of the 
Pelouze Manutacturing Company, who with other promi- 
nent men compose a committee who are back of the plan 
adopted out of the five plans submitted 

The Super Highway project briefly provides for an ele- 
vated motor express highway without grade cossings 160 
feet wide extending the entire ten miles of the improve- 
ment northwestward almost to the city limits and bordered 
almost throughout by a fifty-foot surface roadway. Such 
a highway, it is confidently believed, would improve the 
entire northwest district, relieving much traffic congestion 
on the shore line motor routes and would provide access 
to the south and west without crossing the loop, greatly 
improving the district immediately west and northwest 
of the loop section The south terminus of the high- 
way would be in a ramp in Canal street, reaching pres- 
ent street level between Madison and Monroe streets. The 
entire ten miles of the elevated except for that part over the 
Chicago and Northwestern tracks would be constructed 
upon a solid fill. The total cost of the ten-mile project 210 
feet wide including the parallel surface roadway. and the 
ramps, balustrades, lighting fixtures, architectural em- 
ellishments, property acquired, building damages, con- 
struction costs and all other expenses is estimated by the 
Chicago Plan Commission to be about $80,000,000 The 
highway would have an estimated capacity of 250,000 ve 
hicles daily, saving each from twenty to forty minutes of 


running time on each trip 


> 7 
“Old Hampshire” Box Top Changed 

The Hampshire Paper Company, South Hadley Falls, 

Mass., is making shipments of its new package for “Old 

Hampshire’ vellum. The new design is a thing of beauty, 


with color used effectively 
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id be grateful. By the time we have got- 


ross the northern border, our throats are so parched 


ac 
we grab the first thing that’s offered 
_— = 
A Talk with Herbert R. Marsh 
\ il s recent! rrived here whe calls himself 
at f s s r S escapet I e | ed 
S S \ ‘ vas ree uned and 
. He \ sguised as an 
\ whic so many 
‘ He states 
glis ks with a 
() ew sus 
I S espe 
s < fe eth- 
a S | Ss ] Sa ce 
| S s whet l 
: | 1 the 
ys is is 
= ( enevec 
, stories hie 
floor 
. reat! 
S ‘ ell cnatr, 
< é ark 
lave 
rn s A d he 
s g g k s 
\\ > it] l 
g s talk east | 
< ere 
ales 
Wi : | ad su K rie i cceK ifter I 
, | to we a ants let » seu. 
P S The t ‘ es w he i was eating 
is talk Il was t s l often 
5 ey HUSH Their milk oft kindness is 
est brand a ivs fresh! M ‘ ct is that 
hey'’re a darned fine crowd. It wasn’t merely that they 
did me proud as a delegate and gave me a hearty official 
welcome No, sir! Everyone—man, woman and child 
k me in and did for me. They talk a lot about service 
over there. They should! Their service of friendship can't 


be beat. And all that hatred of the Britisher that the news 
papers are blowing off—it’s a lie. Sorry to be rude, but it 
is. Yes, I agree with you, Mr. Shore, just for once and only 
because I must. We ought all to get right out and punch 
the heads and kick the foundations of anyone we hear talk- 
ing slosh about American enmity to us. Only a few gas- 
balloons over there run it, and they'll bust as soon as it is 
made hot for them; though really they aren't worth a row 
of rotten beans. Hospitality! You can’t think how they 
shook me by the hand when I came away! I never knew 
anything like it; I shall never forget it and I long to repay 
it to everyone of them 

“Do you really mean all this?” I stammered 


“Wall, I guess not all of it; only the true bits, and they 


are the nice bits.” 
“I understand,” said I, “Tell me 


“T tell you they were all just splendid. I know now the 


ull meaning of the word hospitality. And all along so 
businesslike with it all There was straight and good and 
helpful talk at every one of the discussions and dinners | 


attended. Always practical. I learned a lot.” 


“Hear any good stories? 


‘] told them some, and now they're telling them to each 


other and pretending that they are their own. I learned 
how to keep accounts. I often found in their ‘books’ against 
various sums expended the mystic letters ‘G. O. K.’ and 
when I asked what they meant they said, ‘God only 
knows.” 

Phen I came sadly away. 

I sent this interview to Herbert R. for his O. K. I 
haven't got it yet; G. O. K. why. 1 did my best to under- 
stand him, but I don’t think he has quite recovered from 
those American Nights Entertainments. 

He told me he would pay you another visit as soon as 
he could. 1 told him that you'd much rather he sent me 


ilong He was doubtful. 


— lm —EE 
Sixth German Business Show to Be Held in Fall 
[he dates for the Sixth International Ofhce Equipment 


Exposition in Berlin have been definitely set, according to 
announcement by the sponsors, the National Association 
the German Office Equipment Industry. From Sep- 

tember 7 to 16, inclusive, the sixth exposition will be held 

it the same place at which the fifth exposition was staged, 
he Exposition Hall in the Kaiserdamm, Berlin. 
[The coming exposition is expected to be international in 


ter because of the fact that there are now no gov- 


rnmental restrictions which would tend to limit the par- 
pation of foreign firms Municipal and commercial 
lies are cooperating to make the event a thorough suc 
cess and the management announces that reservations for 
exhibition space to date warrant the statement that the 


sixth exposition will be a greater success than any of its 


(Additional particulars may be had by addressing Reichs- 
verband der Deutschen Biiro-Industrie, Bayreutherstrasse 


6, Berlin, W. 30, Germany 


_— >  — 
A Pen Catalogue from Dublin 

Pen Corner, 12 College Green, Dublin, headed by P. P. 
Brien, has favored us with its most recent catalogue 
earing elegant colored impressions of several of the well- 
known types of fountain pens handled by the Pen Corner 
and some which to us are not quite so well known. We 
note that the following pens are presented in their different 
styles in this handsome catalogue; Conway Stewart pens, 
made in London in five styles; propelling pencils and pen 
and pencil sets of great beauty of this make are also 
shown; then we have the Swan pens in five styles; Swan 
pen and pencil sets, etc.; next come the Fyne Poynt pen- 
cils and the Blackbird pen with ink and different types 
of ink bottles, all made by the manufacturers of the Swan 
pens; the Onoto pen is illustrated in many different styles 
and types; likewise the De La Rue pen, the new Swift pen, 
Onoto ink pencils, etc.; Conklin Endura and student pens 
are illustrated and described in a number of different styles 
with directions for filling; the combination propel and repel 
pencil is also presented in different types and the Endura 
pencils likewise, together with pen and pencil sets; Water- 
man pens and pencils are shown, also Parker pens and 
pencils, sets, etc.; the Eversharp line of fountain pens and 
pencils takes up the last four pages in the catalogue. 

This catalogue is gotten up with a striking cover show- 
ing all roads leading to the Pen Corner, as all roads once 
led to Rome 

ee 

British Imports of American Specialties Increase 

Commerce Reports] Imports of American specialties 
into Great Britain showed an increase during 1927, espe- 
cially office equipment, electrical refrigerators, typewriters 
and restaurant and store equipment. Further improvement 


in American specialty sales is expected in 1928 
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Frenchmen Use More Steel Office Furniture 


Resumé of a Survey of the Steel Office 
Furniture Situation in the American 
Consular District of Paris, France.— 
Supplied by Courtesy of the Hon. A. 
Gaulin, American Consul General, Paris. 
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Modern Office Equipment Interests Europeans 


Business Exposition of the Syndical Chamber of Commer- 
cial Organization at Paris an Emphatic Success— 
From a Letter to Office Appliances by the 
A. Gaulin, American Consul 

General, Paris, France 
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Trip to British East Africa 
By William Moss, Export Manager, 
Dalton Adding Machine Division, 
Remington Rand, Inc., in the Dalton 
Export Bulletin for January, 1928. 


\ } } - y. " irecertye 
\airoot ts widely RnNOWN, Not oniy as a progressive 


utfitting point of many of the 
which have familiarized the read- 
with the wild animals of Africa and the country im 
F Carl Akeley and other 


ind hunters of big game, knew Nairobi and appreci- 


ple, its location and other advantages. The business 
peopl e? d im other African cities are 
” progres n the world, and the country ts 
wricultural and mineral resources as + ipidl 
] Tou K ders i recau hat a 
() \ <= Ay shed ” f graphs 
; f ’ ” Ne f s! ’ crs 
al fr lie? ; j 
5 rmative figu >opulatior 
} .) ry nN ; ; ] ( , 
npor tion wi roln, Kan 
j ’ rat ; rs 
Bh (y w Kets 1 . +! develop 
é g é easures of this business. One 
which is steadily growing is the Colony of 
it was formerly known as British East Africa 
l and leading city here is Nairobi, probably the 
Central Africa. Within twenty 
it has changed from a bare, game-infested plain 
strative and commercial center which influences 
f the East African territories This city has 
4.000 Europeans, 11,000 Asiatics 
5 uM S 
eptior i Markest Africa” w Id get a rude 
\ is exce ent water 
v S s ¢ I r les that 
re stationed at various busy points of the 
a> they iTé¢ il ywhere in the states There is a 
vhich runs to fourteen pages, pretentious 
es sever il stories n height. a the iter moving 
ces eve Sig < Wester ] itlo! In 
‘ g sé 1utomol le nN torcycle and 
S Ss i” is s T ble 
i ¢ 7 st is A +} I< 
s s i s of the Ret gt 
Aa Na WW sell i rie ( 1 i 
| Vas r surprise theref: é t« 
ging the immediate shipment 
. s interesting, for here you have t 
bedding, towels, soap, et There are 
rs in the trains, which are divided into a number 


nts ea h with its s¢ parate washstand lavatory 


step out directly uy the plat 

s é ide oute at refres é room sta 
I \ Ne Va is M | isa il 

t ¢ 4 la 1 of \fr i by i br dge 

Ke ft i it ands you tw t | irs late 

s i ele it nota t 5500 treet t 

xcellent climate, not too hot during the day 

ght g for blankets, in fact, when 

is the seat of government for Kenya Colony, so 
Mt. Kenva. 17,040 feet high. the second highest 


i comprises 245,000 square miles 


with an estimated population of 10,000 Europeans, 22,000 
Asiatics and about 2,500,000 natives. The country has a 
great agricultural future, it being capable of producing a 
variety of crops such as coffee, maize, sisal and flax. There 
are also large numbers of livestock such as cattle, sheep 
and goats. Exports also include hides and skins, sisal and 
ivory. 

The train trip up from Mombasa to Nairobi, a distance of 
330 miles, is most interesting and the whole of the journey 
on the second day is alongside the Southern Game Reserve 
where lions and other African animals are to be seen. The 
country changes, plains and hills alternating until Nairobi, 
which is at the foot of the rich farming districts on the 
slopes rising to the Great Rift Valley, is reached. On the 
journey down it is also sometimes possible to obtain a view 
of snow-capped Kilimanjaro, the highest mountain in Africa, 
nearly 20,000 feet 

Proceeding by train from Nairobi you go up to Kisumu 
on the border of Lake Victoria Nyanza, the largest lake in 
\frica, with an area of 27,000 square miles; perhaps the 
most interesting feature of this lake is that it is the birth- 
place of the Nile. At Kisumu you take the boat across the 
lake to one of the several ports which will bring you to 
the Uganda Protectorate, covering an area estimated at 
110,000 square miles. In Uganda there are two towns of 
comparative importance; Entebbe, the seat of government, 
and Kampala, the principal commercial center. Uganda has 
about 1,600 Europeans, 8,000 Asiatics and 3,000,000 natives. 
Cotton is by far the most important industry, the seasonal 
output being now estimated in excess of 140,000 bales of 
400 pounds each All the cotton is ginned and baled in 
the country and over 115 ginneries are now working. Cot- 
ton represents about eighty per cent or more of the exports 
of the territory and the industry promises to extend stead- 
ily in the future, as in years past. The seed supply is 
controlled by the Government and only seed authorized by 
the Government may be planted. An interesting feature of 
cotton growing in Uganda is that it is primarily a native 
industry, the large exports being due to the thousands of 
peasant cultivators throughout the country. 


The largest elephants (tuskers) are found in Uganda, 
where it is estimated there are about 70,000. The tusks of 
the African elephant are heavier and wider than those of 
the Indian elephant and the ivory is of better quality. 
African elephants run wild, but efforts are now being made 
in the Congo to domesticate them 

Coming back to Mombasa, we take the steamer and land 
twelve hours later at Zanzibar, an island theoretically gov- 
erned by a Sultan. It has been a British Protectorate since 
1890, the government being administered by a British 
Resident with a staff of European advisers. It is a com- 
paratively small island, area 625 square miles, with a 
European population of about 300 and over 130,000 natives. 
Distant twenty-seven miles lies the small island of Pemba, 
ontrolled governmentally from Zanzibar. The influence of 
Zanzibar as a trading post in years past was great, but 
since the growing importance of Mombasa, it has declined 
considerably The streets are extremely narrow. There 
ire no horses. Small-humped camels and bullock carts are 
pushed slowly along the roads by groups of laborers to the 
rhythmic and repeated chant of certain native songs. Still 
to be seen are some fine specimens of wonderfully carved 
\rab doors with copper and brass projections. Zanzibar 
was the great slave mart of the East before slavery was 
abolished in 1897 and the Anglican cathedral now stands 
where slaves were bought and sold. Cloves and copra con- 
stitute the two principal exports, Zanzibar and Pemba 
being the greatest clove exporting markets, ninety per cent 


(Continued on page 187) 








Page 34 OFFICE APPLIANCES For February, 1928 












ee SO 
SS 
a 


~~ SS 











Some of the Fundamentals of Office Furniture 





Being a Brief Discussion Through Interviews in Regard to Some of the Bast 
Ideas Which Make for Success in the Ofice Furniture Department 
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greater effort His idea of preparing a salesman to sell 
supplies is to send him to a good sales school on filing 
and salesmanship and to supplement this with a study of 
conditions 

Mr. Stevenson Speaks 


\. Stevenson, head of the National Othce Supply Com 


PI 
pany, Waukegan, Ill, has found that the trade which comes 
into his store and that which is gone atter is about fifty 
fifty in volume 

In order to meet competition, cut prices, etc., the dealer 
must talk quality and hold to his own pric Otherwise 
he becomes a price cutter himselt Notwithstanding this, 


customers constantly want something cheaper and have 


to be “sold” on the better quality of goods Che National 
Office Supply Company makes no installment sales 

As te iring tor goods, the furniture in the company’s 
department is polished once a month and an effort is made 
to keep the room at a relatively even temperature 

The best type ot window display is a miniature office 
nclud ng a desk and outtit 

[The average salesma! in best prepare himself to sell 
. hes bv lear ng fis i the: presenti ts difter 
ent features to the cust r 

Mr. Parkin Makes Suggestions 
1. H. Parkin of the Parkin Printing and Stationery Com 


pany Little Rock Ark injects a decidedly practi al note 
in his answers and a bit of dry humor as well. He con 
fesses frankly that the inimating principle ot Ins oftece 
furniture department is to make money out of it 


The bulk of the trade comes in and ts not brought in 


‘ 1? 
Che competitior encountered is herce ind silly No 
price cutter makes anvthing and no attempt is 1 ide on the 
part ot this compat t meet price cutting o1 its owl 


ground 


The most persistent obstacle in. the oftice furniture de 
partment 1s lack ot demand 
Sales are made on the installment plan, the dealer get 


ting forty per cent down and the balance in twelve months 
on title-retaining notes 

With regard to suggestions on caring for furniture, this 
dealer advises that i small stock be carried He uses 


(ampbell’s varnishes and quick refinishes, made 1 


Kansas 
{ ity 
Mr. McMeans Speaks 
R. L. McMeans, president of the Ofhce Outiitters Con 
pany, Inc., Birmingham, Ala., favors us with a rather full 


discussion of the outline 


He says that it is the object of his company to employ 
salesmen of strong, convincing personalities, fully conver 
Sant with the goods Nal dled T he se salesmet w out and 
bring in trade Very keen competition is encountered, but 
they try to break down price competition by stocking 


standard items and selling prospects on the 1 


on the knowledge by the firm of the real requirements ot 


the customer and the reputation of the firm in taking care 
ot its accounts [The most persistent obstacles encour 

tered are trade loans and trade-in allowances No sales 
are made on the installment plan However, the company 
varies from its regular thirty-day allowance vy using a 
plat ot twenty-five pert ent cash il | twenty ve per cent 
in thirty, sixty and ninety days 

With regard to storing and conditioning office furniture 


Mr Mc Mear Ss states that the \ attempt as ! ucl is possible 


to secure a free air circulation, keeping the temperature 
as even as can be done and watching their stock during 
rainy or cold periods [he conditioning done includes 


easing the desk drawers when uncrated tor display or 


delivery i ie company maintains ne re nisning ae 


partment 
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Mr. McMeans’ company uses windows 12x24, giving 
enough room for assembling and displaying a complete 
otnece. 

Folders, guides and supplies are undoubtedly profit mak- 
ers and often bring repeat orders that reduce selling costs. 
Undoubtedly sufficient emphasis is not laid on the sale 
of such supplies. Salesmen should carefully familiarize 
themselves with the product of the manufacturers whose 
goods they carry and its application to different business 
requirements. This preparation is very often neglected by 
salesmen and this neglect affects not only their value to the 
company but involves a loss of profit that otherwise they 
might make 

Mr. Fischer Makes Some Points 

Gustave Fischer of Hartford, Conn., states that about 
fifty per cent of his furniture sales are brought in by his 
outside salesmen, the other fifty per cent originating in the 
store Che least agreeable competition comes from con- 
cerns that do not carry stock, but sell from catalogues 
Such competition can only be overcome by rendering a 
service which the catalogue vendor cannot approach, 
thereby gaining the confidence of the public. The dealer 
should afhhate with activities looking to civic improve 
ments, rendering service to his community through such 
ictivities He thus gains the confidence of his fellow citi 
fens and tinds it much less difficult to meet unfair com 


petition 


Mir. Fischer tinds that his main obstacle is to get men 
en who want to know, to learn and really earn, rather 
than those who expect to be compensated without know- 
ing their business and giving a satisfactory equivalent for 
vhat they receive 

he care of the office furniture stock receives close atten- 
tion in the Fischer establishment. The stock is stored in 
a dry, heated storehouse. The heat is put on moderately 
when necessary, no matter what the season of the year 
They tind that their furniture thus keeps in good condition 

The best kind of a window for selling office furniture is a 
practical window—one that is so arranged that it represents 
a working office which attracts the attention of passers-by 
Such a window should contain many appropriate articles 


with suggestions as to how to use them 


With regard to the sale of filing supplies, their relative 
importance, etc., Mr. Fischer says that every good sales 
man should not only be prepared to sell, but to advise 
how to use the articles he is trying to sell. He must be 
the master of the situation and should be prepared to lay 
out an office effectually and efficiently He should be 
prepared to advise his customer what system to adopt to 
produce the results desired. The salesman who is equipped 
with the necessary knowledge will and should sell sup- 
plies as readily as office furniture Furthermore, when 
proper knowledge and a developed personality are suprenie, 


price will not be the determining factor of the sale 


\n office equipment salesman should make his job a 
profession, like a doctor or a lawyer. This means that 
he should study his catalogues, read trade magazines and 
keep abreast of the times and the changes that take place 
from time to time in his profession. A good salesman 
should have some knowledge of accounting as well as mer- 
chandising, because the average person not only seeks to 
buy but to know how to use most efficiently the equipment 
he purchases 

ae —— 


Hunt Pen Company Head Visits Chicago 


George E. Bartol, Jr., president of the C. Howard Hunt 


Pen Company, Camden, N. J., was in Chicago on January 


26 and 27 on special business 
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Report ofthe stable Ac wifes 
in Every Sedion of the Field. 


the Acme Card System Company orderu in injunction 


National Association Files Reply in Sidney-Morris 
Suit and accounting 
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the methods of those who have achieved success in the 
office furniture and equipment field 

After viewing the situation from every angle, Mr. David 
son has decided that there is a real opportunity in the Fox 
River Valley of Illinois for a complete office and factory 
outfitting concern. Accordingly, he has gathered about 
him a staff of capable men, well versed in the construc- 
tion and use of factory and office equipment, and has organ- 
red the Davidson-Pearsall Company, of which Mr. David- 
son is president and F. E. Pearsall is secretary-treasurer 

As up-to-date outfitters of the office and factory it was 
necessary to secure exclusive distribution of several nation- 


ally advertised products included among the leaders in their 


respective fields. Accordingly the company has become 
the distributor in its territory of the following well known 
lines 

The Shaw-Walker Company of Muskegon, Michigan 
filing cabinets, equipment and supplies, safes, bank fixtures, 
é 

The Clemetsen Compar Chicago, Illinois—an attractive 
line of high-class desks 


The Lyon Metallic Manufacturing Company, Aurora, Illi 


yis—shelving, lockers, cabinets, boxes and general steel 


In addition to the foregoing lines, the company handles 
the products of the Johnson Chair Company of Chicago; 
he D-P line of typewriter ribbons, carbon papers, etc.; 
loose leaf forms and binder devices of the Irving-Pitt Manu 
facturing Company of Kansas City, Missouri, and a com 
plete line of commercial stationery and supplies. 

The Davitson-Pearsall Company is well fitted to service 
the storage and office equipment requirements of the in- 
dustrial and commercial businesses of Aurora and vicinity. 

Mr. Pearsall is also a former Lyon man, having had 
three and a half vears’ experience in various sales divisions 
nd in the sale of all Lyon products, as well as having been 
close contact with the office equipment field 


The third man in the new organization is T. L. Miller, 


who has specialized in Lyon engineering sales for a num- 
er of years, both with the Lyon organization and in the 
held He has a large number of business acquaintances in 
Aurora and vicinity wl value his ideas on steel storage 
eth Mis 
Cthce Appliances joins in extending best wishes to the 


ae 
Address Wanted—Lawrence Baker—E. A. Pruitt? 
C. R. Underwood of the American Writing Machine Com 


vy, Newark, New Jersey, desires information concerning 
whereshouts of 0 team wh hes thems. clcien ont chee 
ted with the name of the Barber Steamship Lines 
he State Bank of New York and made out 

Collier Stephens. It is understood that he also uses the 
ne of Lawrence Baker. The American Writing Machine 
believes that one E. A. Pruitt, wl has beet 
l Texas, may have some connection with Baker. 

It appears that Baker has been in Indianapolis, St. Louis 
d Cleve From the Cincinnat ffice of 
e A Writing Machine Company he tained a 
é 9 N 70005. ea ped with La diat 

‘ S < j he g ah t five tec eleve 
es g 150 pounds. He is smoothly 
H Ss ery well ressed He 
s gl < gra itter : ia neat 

ae — 
Philip Hano Company, Inc., Moves 

Philin H ree Inc.. formerly at 350 B | 

Ne t ( es the re its sales 


e to 40 Worth street 


—_——— 5 
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Merrill B. Sands Elected Vice President of Dicta- 
phone Corporation 

Merrill B. Sands, general sales-manager of the Dicta- 
phone Sales Corporation, has been elected vice-president of 
that organization. Mr. Sands succeeds L. C. Stowell, who 
was made president of the Corporation in February, 1927. 

Before joining the Dictaphone Sales Corporation as gen- 
eral sales manager, Mr. Sands was account executive for 
eight years with The Erickson Company, advertising 
agency, New York. 


Mr. Sands’ elevation to the vice-presidency of his cor- 





MERRILL B. SANDS 


poration is a tribute to his ability as a sales manager. In 
f the fact that he was not directly connected with 


spite 


the office appliance industry until the early part of 1927 
he has rapidly established himself as the leader of a fast- 
moving sales organization, confronted by perhaps the big- 
gest “unsold market” in America. 

“There is no chasm between advertising and selling,” 
said Mr. Sands in an interview following his appointment, 
“and so there is really no difference between my present 
position and my former one in the advertising agency busi- 
ness, except that now all my time is devoted to The Dicta- 
phone. The phrase “Doubles Your Ability to Get Things 
Done” could not have originated in the mind of anyone who 
had not participated actively in the sale as well as in the 
personal use of this modern means of getting thoughts 
typewritten. Effective as the phrase has been in our ad- 
vertising, it has been no less effective in its daily use on 
every call by our salesmen.’ 

A graduate of Yale in 1906, Mr. Sands spent several years 
on the road as a salesman and later started in advertising 
agency work with the Frank Presbry Company, New York. 
Subsequent connections with Frank Seaman, Inc., New 
York; Street Railways Advertising Company at Minne- 
apolis; Dunlap-Ward Advertising Company; H. E. Lesan 
Advertising Company; and Charles N. Fuller Company of 
Chicago, have given him an experience and knowledge of 
merchandising methods which qualify him to speak with 
1uthority. He was for several years president of the Archi- 
tectural Review Company of New York, publishers of The 
Architectural Review. 

a cee 


Fireproofing Sales Increase 


New York World of January 5 states that William 
H. Foster, president of The General Fireproofing Com- 


pany, Youngstown, Ohio, reports December sales as sev- 
enty per cent higher than in the best previous December 
and twenty per cent better than in any preceding month. 


Such figures are a welcome augury for 1928. 
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Edward Weter Made “Y and E” General Manager 


Edward Weter was elected general manager of the 
Yawman and Erbe Manufacturing Company at the recent 
meeting of the board of directors. He assumed the duties 
of Gustav Frbe, one of the founders of the business. Mr. 


Weter has been with the organization thirty-one years and 





EDWARD WETER 


has made steady progress in his advancement through hard 
work, intelligent thinking and careful planning 


Mr. Weter joined the “Y and E” staff in April, 1897 


He became office manager in 1905, and two years later 
was appointed to the executive committee In 1918 he 
was made assistant treasurer of the corporation; the full 
luties f treasurer were taken up in 1923. Mr. Weter ts 
identified prominently with many important civic activities 
of Rochester. His guidance in financial matters is sought 
frequently y philanthropi and other organizations. 
Among the posts he holds at this time is that of director 


the Rochester Community Chest and trustee of the 


Rochester Chamber of Commerce. He has been a member 
the mavor's subway advisory committee 
an 


Earl Simmons, Assistant Secretary and Treasurer 
of Victor 
Having served taithtully in most every department sinc: 


1921, Earl Simmons is well 





EARL SIMMONS 


alined to act in the capacity of assistant secretary and 
treasurer t vhicl ofr he was re cently elected by the 
ird of directors of the Victor Adding Machine (¢ ompany 
ago. His new appointment will relieve him of some 
+} Toenail } ] | ; . ' ‘ . 
he detail which made it necessary for him to spend many 
urs in his office, often late at night. Mr. Simmons has 
worked hard and is deserving of his recent promotion 


Smith and Corona Organization Makes 
Appointments 


Several important appointments have recently been made 
by L. C. Smith & Corona Typewriters, Inc., of Syracuse, 
N. ¥ Following are the details: 

Victor H. Davidson 

The appointment of Victor H. Davidson to the position 
of assistant domestic sales manager of L. C. Smith & 
Corona Typewriters, Inc., became effective January 1, 1928. 

Mr. Davidson's appointment to this important position is 
a tribute to his ability as a manager and salesman. It also 
comes to him as a reward for long and valuable service 
with the company. 

Mr. Davidson entered the employ of the Chicago branch 
as a collector in April, 1910. Before long he was promoted 
to a clerkship. The urge to sell soon became imperative 
and he was given a chance ta discover what he could do. 
\s a salesman he proved to be so successful that after a 
few years ‘n the territory he was made assistant branch 
manager. He had been fourteen years in all at the Chicago 
office when, on October 1, 1924, he was appointed manager 
at Milwaukee. Two years later, December 1, 1926, he was 
made manager of the Boston branch. When the death of 
Manager C. W. Liggett caused a vacancy in Springfield, 
Mr. Davidson successfully administered this office, in addi- 
tion to his duties as manager at Boston. 

Mr. Davidson depends on no spectacular methods, but 
believes that the most important thing in the world for him 
to do is to more than fill the job in which he finds himself. 
Some one has said that it is the wise man who works on 
the theory that if he takes care of his job, his job will take 
care of him. This is Mr. Davidson’s creed and he has filled 
every position he has occupied to overflowing. 

Office Appliances joins other friends in and out of the 
L. C. Smith and Corona organization in extending heartiest 
good wishe 


* 


E. K. Ray 

Earle K. Ray has been appointed assistant sales manager 
of the dealer division of L. C. Smith & Corona Typewriters, 
Inc. Mr. Ray has a long and successful record in connec- 
tion with the administration of dealer activities. He is 
known as one of the foremost dealer executives in the 
industry 

Mr. Rav can look back on more than fifteen years spent 

the typewriter field. His entry was with the Corona 
company \fter a few months he became a member of the 
board of directors and was elected secretary. After spend- 
ing about a vear in close co-operation with the Corona 
domestic sales organization, he was made sales manager 
of the central and western division of the Corona organiza- 
tion This was one of the largest divisions, comprising 
about one-third of the whole. Mr. Ray soon proved his 
ability as a sales executive on a large scale and through 
the vears built this section into a large and powerful unit, 
noted throughout the industry for its loyalty and efficiency. 

The appointment of Mr. Ray to this important position 


is a source of satisfaction to everyone concerned. 


* * * 


Lee E. Roseman 
Lee E. Roseman, who for the past two years has been 
manager of the Syracuse branch of L. C. Smith & Corona 
Typewriters, Inc., on January 1 assumed the managership 
of the Boston branch. Mr. Roseman has made a fine record 
and it is with every confidence that he is given this well- 


deserved promotion. 
Mr. Roseman has been in the selling field all his life. He 
started with the American Tobacco Company, remaining 





Ce —- 
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a few months, and then going with Langenberg Brothers for the successful selling of L. C. Smith and Corona type- 
Grain and Commission Company of St. Louis, Mo writers. 

When the war came he went to France with the Ninety- ee 
first Division. After he was honorably discharged from the J. B. McCormick 
army he sold automobiles for a time, and at this period of J. B. McCormick, who until January 1, 1928, was man 
his career be entered the typewriter feld with another ager of the Milwaukee office, has been promoted to the 


company managership of the St. Louis office. Mr. McCormick is an 
It was with this company, Mr. Roseman states, that he old-timer in the organization and has demonstrated his 

learned of the L. C. Smith typewriter, and made up his loyalty and ability on many occasions 

mind to sell it if he had the opportunity. This opportunity He first entered the organization through the Corona 

came to him, and he spent several months out of Syracuse ['ypewriter Sales Company in Chicago in 1919 as a sales- 


special representative for the Syracuse branch. Shortly man. He was later transferred to Davenport, Iowa, as 


is a s{ 
after that time he was made Syracuse manager manager of the sub-branch of the Chicago office. In 1921 
Mr. Roseman is a high school graduate and a member he returned to Chicago as manager of the dealer depart- 
of the Masonic order. He leaves Syracuse with every good ment. On December 1, 1926, he was made manager of the 

wish of his associates Milwaukee office 
- v's Mr. McCormick has the best wishes of the entire organi- 


his continued success 


A. H. Foxcroft zation for 





, - ~-_ 
A. H. Foxcroft has been advanced from the positi ; 
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File Company, is again operating under its own name and 
is no longer a part of our organization. They will be 
responsible for all debts, purchases or any other obliga- 
tions contracted by them after November 15, 1927. 

“In conjunction with this notice, the Chicago Binder & 
File Company announce its personnel to consist of the 
following officers: E. J. Visk, president; H. W. Severance, 
vice-president and treasurer; J. W. Chesney, vice-president 
and secretary. 

“It is our earnest wish that you consider us ready and 
willing to give personal attention to your requests and 
requirements with a view to serving you promptly and 
efficiently. Very truly yours, 

“CHICAGO BINDER & FILE COMPANY 
(Signed) “Edw. J. Visk, President.” 
EO 


Lentz General Service Manager for Underwood- 
Elliott-Fisher Co. 


After a ten-year period of continuous service with the 
Elliott Fisher Company and the General Office Equipment 
Corporation, L. E. Lentz has been appointed general serv- 
ice manager of the newly amalgamated Underwood-Elliott- 
Fisher interests 

Lentz started his career with the Elliott-Fisher Company 
in 1918 as manager of the Service and Supply Department, 
and since that time his record with the company is best 
evidenced by the thousands of satisfied users of Elliott- 
Fisher machines throughout the country. His work in the 
Service and Supply Department served as a testimony of 
his ability as organizer The organization work Lentz 
did during his regime in that department was marked with 
great success and the business grew to a point where it 
became one of the most important divisions of the com- 
pany 

Six years later, in 1924, he was given the title of vice- 
president in charge of manufacturing. The Service and 
Supply Department was still operative under his super- 
vision, but the scope of his activities widened to embrace 
the manufacturing end of the business: also. Lentz con- 
tinued in this capacity until in 1927, three years later, when 
the Elliott-Fisher Company purchased the assets and busi- 
ness of the Sundstrand Corporation, he was made vice- 
president of the General Office Equipment Corporation. 
This new title brought an even greater range of work under 
his capable supervision. Lentz was placed in charge of all 
of the service operations for both Elliott-Fisher and Sund- 
strand machines 

Shortly after the recent merger of the Underwood Type- 
writer Company and the Elliott-Fisher and General Office 
Equipment Corporation marketing the Elliott-Fisher and 
Sundstrand machines, Mr. Lentz received yet another tribute 
to his abilitvy—he was made general service manager of the 
new Underwood Elliott Fisher Company. In his new ca- 
pacity he still retains his supervision of service for the 
General Office Equipment Corporation, but widens the 
range of his work to embrace the service operations of the 
Underwood products as well. 

Lentz has had extended experience as production man- 
ager, manufacturing superintendent and as an organizer of 
service methods He was with the American Tobacco 
Company and later changed his field of endeavor to pioneer 
in the truck building business with the General Vehicle 
Company of New York, where he was an official for a pro- 


d period Under his guidance the service organiza- 


tracte 
tion of that company developed into a most efficient unit. 
Lentz received his early education in York, Pennsylvania, 
the town of his birth, whence he migrated to Brooklyn to 
complete his technical education at Polytechnic Institute 


ind Pratt Institute 


Good Chairs—and the Other Kind 


About a hundred years ago my great-grandfather bought 
a chair. He sat in it and rocked. My grandfather sat in 
it and rocked. My father sat in it and rocked, I sit in it 
and rock. My son stands up in it and rocks vigorously. 
In all probability his son and his son's son will use it and 
enjoy it because it is apparently just as firm today as the 
day it was made. There isn’t a crack or a loose joint 
in it. 

Five years ago I bought a chair. It looked like a good 
chair, but about a month ago it fell to pieces. I glued 
the pieces together again. It may last awhile, but my 
great-grandfather’s chair will see its remains carted away 
as it has seen many another chair come and go. 


At this point in the story it would be easy to jump to the 
conclusion that a hundred years ago all chairs were built 
well and today they are all built badly; but this is not true. 

The truth of the matter is that a hundred years ago 
some cabinet makers were building very good chairs and a 
great many more were building bad ones. The good chairs 
we still have with us. The bad ones have long since dis- 
appeared. 

Today there are chairs being made that will last five 
years and others that will last five hundred. The difference 
in them is vastly out of proportion to the difference in their 
cost. 

There are some things you can tell about a chair. You 
can see the upholstery and the finish on furniture, but 
what lies beneath the veneer—the kind of seasoning of the 
wood, the way the joints are put together, the kind of 
glue used—these things you have to take on faith, and 
they are the things that determine whether a chair or table 
will fall to pieces in five years or be sound and whole after 
five hundred. 

When selecting a chair for your office are you influenced 
by appearance and price or by permanent construction? 
In viewing various chairs can you tell which is better con- 
structed and why? Can you find the qualities in the hidden 
places that represent the differences in price? We can 
because it is our business to know. 





It is difficult to judge the quality of business furniture 
the poorly constructed desk or chair often outwardly looks 
as attractive and as well constructed as the quality one. 
Let us help you make your selections when buying. Our 
knowledge of the office furniture business is backed by 
long years of intensive study, selling and factory experi- 
ence.—From Melvin, Roberts & Howarth’s House Publica- 
tion. 

—— 
Ludwig Leitz Celebrates Silver Jubilee 

Leitz letter files are known throughout the civilized 
world. Their reputation had its inception in the invention 
of the Leitz lever file patented by Louis Leitz in 1896. 
Since then Leitz products have gone to all parts of the 
world from the firm’s factory in Feuerbach, Wurttemberg, 
Germany. 

One of the sons of the founder of the business, Ludwig 
Leitz, went to work as a salesman for his father twenty- 
five years ago when he was eighteen years old. He had 
previously served his apprenticeship with a highly reputa- 
ble Stuttgart wholesale paper house. 

Upon the death of Louis Leitz in 1918, Ludwig Leitz and 
his brother took upon themselves the management of their 
father’s business and the continued and increasing success 
of the firm’s activities since that time must have been 
a source of particular satisfaction to Ludwig Leitz on Jan- 
uary 2, 1928, when he celebrated the twenty-fifth anniver- 


sary of his entrance into the business. 
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New York Stationers Hold Lively Banquet re the pur ne 
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= \NNUA DINNER NEW YORK OFFICE APPLIANCE MANAGERS ASSOCIATION, HOTEL WALDORF-ASTORIA, NEW 
YORK, JANUARY 12 
A 
New York Office Appliance Managers Hold C. A. Snyder, incoming president and toastmaster of the 
Meeting and Election evening, mace some appropriate remarks. He said that he 
_ ; : expected the support of every member of the association 
The a il meeting and dinner of the New York Office . , : . 
Saget os tor the betterment and more efficient promotion of the office 
Apphance Managers’ Association was held on Thursday 
: ‘ yak : appliance business He declared that although he “did 
vening, January 12, at the Hotel Waldorf Astoria, New - 
s York ¢ not choose to run,” he had nevertheless been elected and 
ae would give his best efforts to the work. He complimented 
. [his annual event is one of unusual interest, since many the other officers of the association and stated that the pur- 
he association members are direct competitors. The or- pose of the meeting was to honor the winners of the sales 
ga i becomes theretore, a practical illustration of contest 
‘ , ett The distribution of the prizes to the winners in November 
Wat E. J. Ferris of the Addressograph Company, president of | and December sales contest was then turned over to C. H. 
he association for 1927, was to have been toastmaster, but Reed of the General Office Equipment Corporation. The 
he was called to Chicago by his company and could not be prizes consisted of handsome sterling silver pen and pencil 
resent. His place was taken by C. A. Snyder of the Na- sets, given to each one of the winning salesmen excepting 
il Cash Register Company, the new president, who car J. A. Emmerick, who was a winner in the contest last year 
| s duties with wit and ability as well as this. He was presented with a beautiful sterling 
: zs ‘U.S. I ar. president of the Office Appliance Institute silver cigarette case and automatic lighter in recognition of 
G « er General Office Equipment Cor- his work as a repeater. In his remarks preceding the pres- 
rd ore bl present owing to a severe cold entation of prizes, Mr. Reed said that the meeting exempli- i] 
The CE the association elected for 1928 were an fied the spirit of organization and he mentioned the many 
” . s: President. C. A. Snvder. National Cas! vears of experience represented by the men about the table tf 
5 Pevister Compal! e-president. C. R. Fox. Dictaphone and enlarged on the duty to prepare for what is to come l| 
the Sales Corporation: secretary-treasurer, J. A. Noonan, Ke in the future. The growth of the field in importance makes 
1 x Manufacturing Company. In addition to the foregoing, it all the more necessary that those engaged in selling | 
cre I Ferris of the Addre aid graph Company and C. H. Reed = should get an understanding of the true principles on which 
( rent Corporation, constitute business is ‘ounded. He outlined the purposes of the asso- | 
ssociatiot An unique inci iation and told of its effort to promote the interests of the 
t , dinner when “Oscar” of the industry and bring its men closer together in a higher 
= Waldor s he deaires ¢ e known. was called in and re- standard of dealing. They must promote general educational 
ested 1 scribe his ideas of service. Oscar has been in work from all angles, he said, and labor toward the develop- ) 
avs ree service to the inner man at the Waldorf for ment of a higher type of salesmanship. He urged that com- 
ul - ears and is the only member of the original mon problems be studied and that standardization be 
ri « hatel He stated that to be Oscar adopted wherever possible Every one should cooperate for 
a % wae g in the world to him and the betterment of all engaged in the industry. 
_— : e did. It is his ambition to A number of those present connected with different or- 
re 1e, and to do his best for the public. He ganizations were called on to speak. These included M. L. 
; ©) ber prominent men in this industry Stith of the Remington Rand Business Service Corpora- ) 
var he pleasure ot knowing, including the late tion, who was the first president of the New York Office 
- Mr. Patters president of the National Cash Register Appliance Managers Association He reviewed the prog : 
say" ears ago found out that Oscar had a school ress of the organization and declared his pleasure over ) 
asked permission to attend and find out how the results achieved He dwelt on the opportunities of 
e Oscar taught his waiters to serve After taking note of young men ‘today in this industry which is growing so rap- 
, sed, he returned to the Dayton works of his’ idly and broadening its prospective 
started tl National Cash Register school The Hon. T. Channing Moore of the International Busi- 
vi ness Machines Corporation spoke briefly, expressing his ) 


) 














Ce 


pleasure at being present and giving a few suggestions from 
his experience in the field 

A few 
R. Fox 


dan of 


remarks were made by the new vice-president, 


Dictaphone Sales Corporation, by T. 
the 


Sheri 


of the 


machines division of Remington 


Corporation, and H. H 


the accounting 


Rand Business Service Robinson of 


the Postage Meter Company 


he next speaker was C. H. Everly of Office Appliances 
Mr. Everly said in part 

“Ever since we have a record ot anything, labor has beer 
growing higher while machinery has been growing cheaper 
Once the man was cheaper than the machine. Today the 


machine doing the work of many men is cheaper than the 
He has not been displaced by 


man. Yet man has gained 
the machine He is in greater demand than ever, for the 
machine has made business possible on a scale a machine 


less generation never dreamed of. Today in every trade 


and business an enormous variety of work formerly done by 


hand is done more accurately, far more speedily and far 
more cheaply than it was ever done by hand.” 
Continuing Mr. Everly instanced the example of the type 


writer as ty of this change. He pointed out that waste 


in the office is as bad as waste in the factory The efficiency 
of the office is recognized as being as important as the 
efficiency of the factory He pointed out that men must 
secure what they cannot insure [They must gain in knowl- 
edge because ki owledge is power! It is applied intellige nce 
He then discussed some of the principles of salesmanship 
Good selling is a blending of minds in mutual understand 


ing. Accuracy and logic in selling talks is what generall 
gets the business 

Looking backward is going backward. Past records are 
no standards for future practice. We must go forward or 
we will go backward. He pointed out the advantage of the 
new type of cooperative effort which is coming into being 
where « mpeting concerns in many industries are learning 
the desirability of cooperation in the working of common 


We must fit our facts to the mold of today 

: D. Van Am 
burgh, pub! author of a 
number of books with which many of us are familiar. Mr 
Van subject was “How Human Are Dogs?’ 
He Senator Vest's tribute to a dog 


and three rules of training dogs: Make the 


problems 


[he final speaker of ‘vening was F 


f The Silent Partner and 


sher o 


Amburgh’'s 


late familiar 


read the 
mentioned « dog 
what he does and reward him 


| 


' 
and applied 


justice tor 
He 


selling 


dog like vou: give 


} 


atter fhe rules 


these 
Make the 


ind reward the customer 


Intellect has no 


dot something took 
them to salesmanship and customer li 


you customer 


give service to the 
irtesy or mark of appreciation 


he It 


by some Co 


ut instinct h art is a God-giver 


conscience ul 
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power that often exercises better judgment than intellect 
and often rises higher. He concluded his remarks by 
recommending that a salesman should make a man want 
to be buyer. He brought out the fact that the correct 
mental attitude is the thing to strive for in selling 
Following were the guests of honor at the dinner: B. B. 
Horwitz, General Office Equipment Corporation; H. C 
Roberts, Brandt Automatic Cashier Company; J. J. Kenney, 
International Business Machines Corporation; P. B. Hol- 
land, The National Cash Register Company; G. Biesinger, 


Dictograph Sales 
Multigraph 
Manufacturing 


Company; E. Coleman, 
Keenan, Americar 
Giesse Imann, Kee 
Johnston, American Sales Book Company, 
[The Postage Meter Company; a 
Vreeland, Monroe 


Addressograph 
ae 
= 
Company; D. J 

Ltd.; A. M. Opramolla, 
J. Gilmartin, A. B. Dick Company; C. I. 
Calculating Machine Emmerick, Yawman 


Company; Sales 


Company; Lox 


Company; J. A. 
Reiner’s 


& Erbe Manufacturing Company; G. J. Farmer, 
Rotaprint, Inc.; F. E. Collins, accounting machine division, 
Remington Rand Business Service Corporation; T. G. 


Dolan, Baker-Vawter division, Remington Rand Business 
Service Corporation, and H. Grantham, Rand Kardex divi- 
sion of Remington Rand Business Service Corporation 


- > 
Cleveland Office Appliance Club Holds Election 
At a banquet held January 10 at the Winton hotel, Cleve- 


land, Ohio, by the Office Appliance Club, the following ofh- 
cers were installed: A. J. Kruse, of A. J. Kruse Service 
Company, president; H. L. Shaw, of Shaw Typewriter and 


of the 
W 


M. I 


st Company repair department, secr 


Renewing Company, vice-president; Metzung, 


Tru 


Adler, of the Cleveland Calculati -. % t iny 
Che installation was made by H. L. Shaw 

The Office Appliance Club was instituted over three years 
zo and credit tor the formation of it is given largely to 
J. S. Barrick of the Union Trust Company’s repair de- 
partment [he aims and objects of this club are to bring 
together those engaged in the office appliance business, 

ith sales and service It has been successful from the 
start and is now entering the fourth vear Business is not 
discussed at any session, the meetings being purely social 
During the existence of the club there have been a number 
of picnics, dances, theater parties, and bowling contests in 
winter. On many occasions the members’ wives and friends 
of the fair sex have been present The club has been in- 
strumental creating much good wi 

ae -_ 
Underwood Managers Hold Conference 

\ special sales conterence otf managers representing the 
widest geographic range of domestic distribution « the 
Underwood typewriter was called for January 9 and 10 
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J. E. Neahr, general sales manager of the company. 

held in New York. 

On the evening of January 10, President P. D. Wagoner 
the Underwood Elliott-Fisher Company, in his usual 

racious manner, made a delightful occasion for the mem- 


ers of the conference at a dinner at the Lotos Club. 


_ 
| Ae 


GUESTS AT PRESIDENT WAGONER’S DINNER, HELD 
the arrow points and reading from left to 


Be nning where 
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W. A. Sheaffer, president and general manager of the 
company, was present at the conferences. In addition to 
talks on the merchandise and sales policies of the company 
he explained to the salesmen the company’s stand in the re- 
cent spectacular rise of Sheaffer common stock to the high 
price of more than $800 a share, an advance in which the 





AT THE LOTOS CLUB ON THE EVENING OF JANUARY 10. 
right around the table those whose likenesses appear are as 


lows P. D. Wagoner, president; Edward F. Geer, vice-president; J. J. Seitz, president, United Typewriter Company, Ltd., 


Toronto, Canada; George W McClellan, manager, Chicago: A 


phi Penr B. W. Randall, manager, Detroit, Mich 
Cit \ E. A. Trefzger, manager, Los Angeles, C 


alif E 


“Associated” Sales Staff Meets at Chicago 


Che annual meeting and dinner of the city sales staff, 
Associated Stationers’ Supply Company, was held at the 
Union League Club, Chicago, IIl., December 28, 1927. The 
meeting was addressed by F. P. Seymour and Harry G 


> 
Sheaffer Sales Staff Gathers for Annual Meeting 
[he annual sales conference of the W. A. Sheaffer Pen 


Company at Fort Madison, lowa, December 29-30, brought 


lance in the records of the organiza- 


out the largest atten¢ 
tion. All sessions were held in the new $100,000 employes’ 
athletic club of the company 

Outstanding features of the convention were the an- 
ouncement of the quota plan which will govern 1928 sales, 
the addition of approximately a dozen new men, with con- 
sequent rearrangement of territories, outlining company 
policies, explanation of the 1928 advertising campaigns, and 
the presentation of new Sheaffer products which will be 
introduced to the public in the near future. 

Considerable time was devoted to open forum discus- 
sions of salesmen’s problems in their respective territories, 
with talks by salesmen about plans which have been worked 
effectively in increasing sales and bringing about better 
relations between the dealers and the manufacturer. The 
selective plan of distribution, whereby the company choses 
1 few outstanding dealers among the better retailers, was 
explained. The company has about 23,000 domestic dealers 


in the several fields covered, out of a possible 125,000. This 
fundamental policy was discussed in detail at the sessions. 
[he aim is to enable the dealer to sell not only Sheaffer 


merchandise, but to increase in a satisfactory way the 


volume of the dealer’s general business 


E. Zugelter, manager, Cincinnati, Ohio; G. R. Curtis, manager, 


Dallas: C. H. Prentice, manager joston, Mass W. H. Blaney, manager, Birmingham, Ala.; C. A. Harton, manager, Philadel-— 
3 J. L. Videau, manager, New Orleans, La E. P. Ryan, manager, Kansas 


Lentz, general service manager, and J. E. Neahr, sales manager 


company had no hand, or any control. A few years ago 
this stock sold for $40. Members of the Sheaffer family 
did not profit a single penny out of the stock transactions 
made with its dealers. Seven or eight years ago, when the 
company needed money, it sold several thousand shares of 
stock to its dealers. The recent flurry and change in the 
market centered in this stock. Whatever shares the com- 
pany purchased from dealers were those which the re- 
tailers wished to sell. These shares were purchased for all 
the stockholders alike—no one has profited more than an- 
other. “There were some rumors that we might sell out,” 
said Mr. Sheaffer. “There is no truth in them. We will 
not sell control.” 


Annual Election of Honor Clubs 


The honor clubs of the W. A. Sheaffer Pen Company 
held their annual elections. These include the $100,000 
club, indicating annual sales volume of that value; Full 
Quota Club, salesmen selling their full quota for the year; 
Distinguished Service-in-Selling Club, betokening special 
sales achievements. Members in these clubs receive shares 
of company stock and other prizes. The $100,000 Club 
membership is now nearly two score. The leading sales- 
man in 1927 was C. L. Birmingham, metropolitan New 
York; Jack Carruthers, Portland, Ore., was second; Don- 
ald Dey, Colorado, third. 

The quota system of sales in each of the 3,074 counties 
of the United States has been adopted for 1928 sales. Both 
salesmen and manufacturer have a yardstick to measure 
the volume of business in a specific territory. The new 
system has brought with it the creation of several new sales 
territories in the United States, and the resultant decrease 
in the size of former territories. This system is based on 
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PANORAMIC PICTURE OF INDIVIDUALS I 
PEN COMPANY A 


*RESENT AT THE SALES CONVENTION OF THE W \. SHEAFFER 
T FORT MADISON, IOWA, DECEMBER 25-30 


the econo! findings from ten sources which indicate the Much interest was occasioned and the future meetings will 
Saies potent ities of each territory, and e1 ible the form tla re looked orward t is il opportunit' ror excl ingzinge 
tor ot ju cicas 
. : an 
Dur ge the conventior ecia addresses vere made ) 
Harper Leech, financial writer for The Chicago Tribune Philadelphia Stationers Meet 
and A. G. Tavlor. of the Arthur G. Taylor Sales Service Che January meeting of the Philadelphia Stationers’ As 
Ch Oo i] ‘resent tron ( anadi: were H k Madill sociatior was held at the Bellevue-Strattord | tel Januar 
aw ' I I i i J 
and H. |! Ross, president and secretary respectively of 12 President Francis B. Irwin preside 


the W. A. Sheaffer Pen Company (of Canada), Ltd., and William H. Brooks, Jr., chairman of the special commit 
W. G Abel and 7 R. King, of the Advertising Service te n Philadelphia's attendance at the Baltimore regional 


loront which company onducts the Sheafter advertisins ‘ ference eported that there id been a 2g d percentagt 
in Canada tr acceptances in response t the etter al reply card sent 
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William Mann Co.'s First Sales Convention 
“ ' " 1 wranl 
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Addressograph Agency Managers Meet 
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conference ever held for agency managers only—wrote 
another new chapter Addressograph history 
Under the chairmanship of J. E. Rogers, president; R. N. 
Fellows, general sales manager, and W. G. Fuller, assistant 
general sales manager, agency managers were given full 
etails of the company’s aims and plans for the production 
ind distribution of Addressograph products in 1928 
At this conference, for the first time, agency managers 
ad the pleasure of meeting and hearing their new presi- 
_ dent and general manager, J E. Re vers who asso iated 
> a9 with Messrs. Frank H. Woods, Perley Morse, and the late 
ems J. B. Russell, consummated the purchase of the Addresso- 
graj h Ce mpany, last June and became active head of this 
internationally-known office appliance business. Mr. Rogers 
took an active part in the daily business sessions of the 
As onference, and imparted to the agency managers the val- 
lar 
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“T 
WEEK BEGINNING JAN 


than we think. In fact, there isn’t any limit to the amount 
of business we can get if we just go out after it.” 

\t the conclusion of the conference, agency managers 
were delightfully entertained at a dinner given at the Lake 
Shore Athletic Club, Chicago. Home office officials and 
factory foremen joined with the agency managers in this 
finale, which brought to a close another outstanding con- 
ference of the Addressograph Company. 

acasestgaineiicasiniici 
Kansas City Office Appliance Managers Elect 
Officers 

At the annual meeting of the Kansas City Office Appli- 
ance Managers’ Association on January 3, the following 
officers were elected for the year 1928: E. L. Maines, presi- 
dent; F. C. Gould, vice-president; S. B. Shields, secretary- 
treasurer; E. H. Vincent and J. L. Wenzel, directors. 


AT THE DRAKE HOTEL, CHICAGO, DURING THE 
I 


TARY 16 


S. B. Shields, secretary, reports the meetings are well at 


tended and much enthusiasm is shown over the various sub- 
cts scuss¢ d 


> 
Shepard’s Associates Tender Dinner 


\ dinner complete from soup to nuts was given at the 
Progress Club late in December in honor of James R 
Shepard, retiring manager of the Philadelphia branch of the 


Remington Typewriter Compat Che dinner was given by 
Mr. Shepard’s fellow workers Mr. Shepard becomes a 
er of the Remington-Rand Sales Cabinet with head 


quarters at 374 Broadway, New York City 
> 
Cox Takes Important Territory for Oakville Lines 


\llan W. Cox, 99 Ocean avenue, Brooklyn, N. Y., has 


t the Odakville-American Pin 


nted to represen 
Division of the Scoville Manufacturing Company (Station 
Department) in New York State outside of the City 
New York and environs. He is well known and highly 
egarded among the stationery trade throughout the state 


covered this territory thoroughly in past years 


The Oakville-American Pin Division Stationery Depart- 


ent line consists of pins, paper clips, paper fasteners and 
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DINNER HELD DURING THE CENTENNIAL SALES CONVENTION OF THE 
; WEEK OF DECEMBER 
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JOSEPH DIXON CRUCIBLE COM- 
pp 


1927 An item regarding this convention appeared on Page 


PANY JERSEY CITY NW. deo 2am 

185 of the January issue of Office Appliances. Above are company executives who addressed the conventior Left to right 

J. H. Schermerhorn, vice-president; George T. Smith, president; Herman Price, sales manager, pencil depart: 

Capital Districters Dine intensive promotional effort for the present year. The 

The Capital District Stationers, Office Outfitters and popularity of the unconditional and perpetual guarantee 
Manufacturers Association held its sixth annual banquet Of free service covering the Conklin Endura line of pens 
January 26 at the Ten Eyck hotel, Albany, N. Y. The and pencils is said to be one of the principal sources of 
banquet committee found it necessary to limit the guests new and bigger business 
to two hundred, so the order of the evening was first come, cae 
first served. The president of the National Association, Philadelphia Office Appliance Managers Celebrate 
Woodson P. Waddy, was present, and also the Boston Christmas 


twins, Bill Greenleaf and Charlie Garvin. There was plenty 


of entertainment and a good time for everyone 


Zone 7, I. S. M. A., Holds Meeting in Seattle 

The meeting of Zone 7 of the International Stamp Man 
ufacturers’ Association held at the 
Seattle, Washington, January 28 and 29 


was Olympic hotel, 


Several of the directors and executives of the Interna 
tional from the East were present, including President 
Henry Evers of Providence, R. I., Wm. Jenkins of Pitts 
burgh, R. A. Stewart of New York, Henry Hanson of 
Chicago, and Geo. T. Schmidt of Chicago. 

ieee 


Conklin Salesmen and Executives Hold Convention 

Che annual sales convention of The Conklin Pen Com- 
pany, held in Toledo in January, celebrated the achieve 
ment of The 
financial position of the company is strong and the stock 
holders with 


policies as 


a new and far higher level in sales volume 


enthusiastic satisfaction executive 


Conklin has planned a 


expre ssed 


now expressed more 


Che annual Christmas celebration of the Office Appliance 


Managers’ Association, Philadelphia, Pa., was held at the 


Adelphia hotel December 22 


Chis Christmas party has become a notable event 


quite 
among the office appliance managers and is always looked 
keen It is a 


members forget their work and devote an evening to 


forward to with interest time when the 
real 
fun 

home talent and many of the 


talks, 


There was a program by 


members enlivened the evening by recitations and 


sones 
Che four-page program of events was a decidedly original 


and amusing affair, as well as a creditable piece of mimeo- 


graphing, including an appropriate pictorial cover design 
i itectinniin 
Macy and Company Entertain 
At the invitation of Percy S. Straus, vice-president of 
R. H. Macy & Company, a group of office equipment 
representatives were entertained at luncheon Tuesday, 
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A GOOD thing always rises to its 
level and assumes its proper posi- 


tion as STANDARD. That is why 


“OUR LINE” 


TYPEWRITER RIBBONS 
AND CARBON PAPERS 


is recognized as the most 
_ standard on the market today. 
| The element of goodness is 
' conveyed in every impression 
_ fromour ribbonsand withevery 
_ copy from our carbons. There 
is the same element in our pol- 
| icies. We co-operate with the 
:- | trade in every way and meet 
- ' every condition. Our splendid 
= STANDARD brands are the 
ses best aid in building up a trade 
we for this line of goods— 








EUREKA—M. M.—TAGGER—Ribbons 
TAGGER—M. M.—MITVOL—PROGRESS 
nce —EUREKA—SILK-SPUN—Carbon Papers 


the 


ate 


ent WORLD LEADERS IN EVERY SENSE 


te MITTAG & VOLGER, Inc. | 





the ; . 
on Principal Office and Factory, PARK RIDGE, N. J., U.S. A. 
Branches: 

NEW YORK BOSTON CHICAGO ST. LOUIS 
nal 261 Broadway 115 Federal Street 205 W. Monroe Street Merchants Laclede Bidg. 
PO- CLEVELAND LOS ANGELES SAN FRANCISCO MINNEAPOLIS 

326 Erie Building 102 San Fernando Bidg. 591 Mission Street 1040 McKnight Building 
gn 406 So. Main St.) 

AGENCIES ALL OVER THE WORLD 





ent 
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January 24, in the executive office of that company. The 


ARERR RRR RRAES AES ERE RERAEAEAAEAEEAEASEES 


HOOSIER DESKS 


= 


idea of the luncheon, as outlined by Mr. Straus, was for 
the purpose of getting together this group, to ask their 
advice and help in raising the necessary funds to let New 


York University continue to do the work which is so 
necessa;’ry 

\ group. covering the stationery and kindred lines, al- 
ready has been organized under the direction ot Eberhard 


Faber as chairman, and Messrs. Wittemore. and Horn as 


vice airmet! 
\i Straus é i r nt este tive New York Univer 
t nany years avo whet he discovered that the vranimar®r 
schools and the igh schools were not turning out a high 
pe of graduate so far as business needs were concerned 





He then introduced Phillip Badger, professor of mar- 


' 





keting of New York University, who its manager of the 
fund activities 
Professor Badger stated that New York niversity is a 


Noneer institution m terms of service tor the community 
in which it is located He also stated that the university 
needs assistance and telt it was ippropriate to come to the 
usiness and professional men of the community and tell 


them about it 





No. 9460 


It is the purpose oft the university to celebrate its cen- 


ennial year in 1931 and it ts the hope ot the authorities 


“Built True Clear Thru” ‘s to formulate a committee of 365, typifving the days of that 
, < 1 


veal It is necessary for each chairman who takes for 


his group one of these days, to raise $12,960.00 annually. 


not just an expression 

Those present at the luncheon included John A. Riedell 
Weldon Roberts Rubber Company; Henry Fera of A. W. 
Faber, Inc.; David H. Bellamore, The Mosler Safe Com 
pany; Prof. Phillip O. Badger, New York University; Prof. 
lohn S. Morris, New York University; N. Austin Hanau, 
Hanau Press; J. A. Mittnacht, Diebold Safe and Lock 
Company; J. J. O'Donnell, Remington Cash Register Com- 


pleasing to the ear—it 
really embodies a manufac- 
turing process. We know 
it. Every bit of work ina 
Hoosier Desk is done in pany; V. E. O'Hara, The Seymour Company; Percy S. 
our own factories. accord Straus, R. H. Macy & Company; August Brentano, Bren 
>. tano’s, In Harry H. Meyer, National Paper and Type 
Ing to our own specifica Company Karle L. Legge, William F. Whaley Company, 
Inc.; C. F. Rebman, R. H. Macy & Company; Dorothy 
Wallen, R. H. Macy & Company, and D. N. Briggs of 


Ofthce Appliances 


tions and under our own 


supervision. Nothing 1s 
. - -_- 
overlooked. Caretul and , 
“— Innovations in Shipman-Ward Dealer Service 
rigid serutinv trom = raw a 
. In addition to their regular rebuilt Underwood type- 


vriters and their rebuilding service, the Shipman-Ward 


material to finished desk 
Manutacturing Company otf Chicago now offer semi-re 


means a product that is 


built Underwoods and a semt-rebuilding service at a much 
lower cost than that of the regular rebuilt machines. They 


ire also able to supply Underwoods tor rental uses—se 


built true, clear thru. The 


slogan is vour safeguard. 


lected, refinished machines with good enameling and nickel 
ng, which are adjusted by the Shipman-Ward Company 


; 


efore shipment so that the dealer can put them into rental 
, : , ; service immediately on their receipt 
lt the Hoosier line ts not 


th 


Che company also does a large business e sale of 


already represented in your parts to dealers, guaranteeing twenty-four hour service 
, The Shipman-Ward Manufacturing Company is grad 
territory, may we tell vou 


ually withdrawing from the retail business, planning to de 

more about it ? ote their entire energy to wholesaling and servicing to 
vholesale dealers 

The company calls attention to an impression which has 

prevailed among a number of dealers that the machines 

HOOSIER DESK CO vhich have recently been offered by Montgomery Ward 

F nd Company were purchased fro1 the Shipman-Ward 

JASPER, IND Manutacturing Company This is not the fact The Ship 


man-Ward Company believes they were bought from an 
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S. — A line which has both quality and individ- 
a uality, variety enough for every requirement 
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. Manifold Supplies Company 
« : 188 Third Avenue 
al SK BROOKLYN, cstationt2) N. Y., U. S. A. >. 
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Style 2002 
= Kapok 
| Cushion 


‘\ Sellers 


Other Big 
GEO. E. FOx 








Leather Desk Tray 
Glass Letter Tray 
Folding Desk Pads 
Felt Cushions 

Felt Chair Pads 
DeLuxe Cushions 
Flexible Desk Pads 
Stiff Blotter Desk Pads 


Embossed Period Desk 
Pads 


Glass Desk Pads 


and many others 


Office Specialties 
That Meet 


Popular Demand 
Every GEO. E. FOX 
Specialty has an ap- 
peal that brings sales. 
They fulfill a definite 
need in every office, 
are_ substantially 
made and attractive. Vv 
Dealers who handle 




















GEO. E. FOX Spe- 
cialties experience consistent 
our tull line of profitable items. 


GEO. E. FOX & CO. 


325 W. Ohio St. Chicago, Il. 
A. H. Denny, 356 Broadway, New York 
New York Representative 


Send the 


coupon 
below for 
your copy 
of our new 

catalog 


sales on 








GEO. E. FOX CO. 
325 W. Ohio St., Chicago, Ill. 


Please set your latest complete catalog and 
price list 

N ime 

Addr 

City State. 
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Chicago District Eberhard Faber Meeting 
E. A. Meyer, district manager for the House of Eberhard 


Faber, had a sales meeting with his salesmen, who cover 
The 


Kansas 


Bower, 


in the central district, January 


lance included C. G. Considine, 
Fleet, Minneapolis, Minn.; J. A 
White, Detroit; E. R. Jenkins and A. C. 


entertainment included 


fourteen states 
salesmen in atten 
Mo.; C. M 
Cincinnati; H. M 
Chicago The 
Illinois Athletic Club 
i 
“Standard” Sales Conference at New York 
Salesmen of the Boorum & Company 
1927 f 


was 


teatures 


a dinner at the and a theater party. 


Peas« gathered at 
the home office r the annual conference A 


held, and the 


late in 
returned 


very successful meeting men 


to their territories primed for another successful year. Sev- 


eral new items which were added to the “Standard” line 


| } 


are being shown to the stationery trade by the travelers. 


Two additions have been made to the sales organization. 
James W Mississippi, Ten- 
nessee, Alabama, Georgia and Florida. Fred W. 
g Arkansas, Oklahoma, Texas and Li 


Smith, I 


Cooper covers South Carolina, 
Smith is 
travelin uisiana. 


better known as “Uncle Charlie,” has 


been made district manager, and will assist the new sales- 


Charles 


their operations in the field 
_ i — 
Dictaphone Sales Organization Dines 
The New York Advertising Club was the scene of a 


dinner f 


men in 


meeting of the executive staff and members of the 

New York sales organization of the Dictaphone Corpora- 
. 

The meeting served a triple 


New 


number of 


middle of December 


First, to 


tion the 


purpose celebrate the hanging-up by the 


York branch of a new record for the greatest 
e month since the inception of 
honor to Har- 

Third, 
Hutchin- 
first of the year. 
from 


from Ed Coleman, 


machine units sold in any on 


the Dictaphone Corporation. Second, to do 


old W. Lilja, 


to testify the 


director of the Australian organization 
regard of the organization for R. E. 
son, who left the Dictaphone family the 
for remarks 


Lawson, as toastmaster, called 


New York sales staff 


Bevan 


man on the 


every 
dean of the selling force, to C. B. Ashton, champion javelin 
thrower, and from three members of the service depart- 
ment 

Mr. Fox gave full credit to his organization for their 
achievement 

Mr. Stowell made an interesting and inspiring talk and 


from Mr. Lilja they had a vivid account of his visit to the 
factory 
A gold 
Mr. Hutchinson by Mr. Sands on behalf of the 
staff. 
Those 
’ 


Sailey B 


fountain pen suitably engraved was presented to 


executive 


Messrs. Fox, Lehar 
Cloud, Coleman, Cutter, 


Hynds, Lawler, Lyttle, McCormack, Powell 


present were 


: = , 
uker, Beckwith, 


wald, Condon, Triglia, Stowell, Sands, Lawson, Hutchinson, 
Roberts, McCrickard, Menke, Skipper and Whiting 


— 
Ediphone Sales Conferences at Chicago 
ntatives of Thomas A. Edison, Inc., from Chi 


Repres¢ a I 
is, Milwaukee, Des 


cago, Minneapol Moines and other cities 
in the central west met January 15-17 at the Palmer House, 
Chicago, III for the annual sales conference 
! t s 
The sales organiza e Edw Barnes Cor 1 
distril the Chica \ r I s company 
d Sil cr ere ¢ la ir 13-14 


> 
Russ on Cuban Trip 
E \ Russ, export manager of the Shaw-Walker Com 


pany, New York City, left on Tuesday, January 24, on the 


S S Orizal i Havana Cul i Mr Russ Ww ll be away 
for about three weeks and will make his headquarters with 
the Shaw-Walker agent in Cul Gomez de Garay ( 
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HE Remington Portable is 
f pone» typewriter. For 
the young and old, and for all 
ages in between, it is always the 
same handy little helper and time 
saver. So simple and easy to oper- 
ate that anyone can quickly learn 
to type at a speed far surpassing 
the pen. 
The Remington Portable is the 





lightest and smallest of all stand- 
ard keyboard portables—weighs 
only 81% pounds net and fits in a 
case only four inches high, but it 
is a strong and reliable machine— 
complete in every feature. 

Can be purchased on terms as 
low as $5 monthly. Send for our 
booklet, ““For You—For Every- 
body.” 








Remington Typewriter Division 
Remington Rand Business Service, Inc. 
374 Broadway, New York 





Branches and Dealers Everywhere 


Remington 
PORTABLE 
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ee = — Chicago Typewriter Men Listen to Sales 
Demonstration 


he feature of the regular monthly dinner and meeting 
held on January 10 at the Hamilton Club by the Chicag: 
ypewriter Dealers Association was the sales demonstra 
tion by James W. Culpeper of the Underwood Typewriter 
Company, who outlined instructively and _ entertainingly 


some valuable pointers for salesmen, following his remarks 


| ; ‘ 
with a demonstration of the operating and mechanical fea- 
tures of the Underwood standard and portable typewriters. 


In his preliminary remarks, Mr. Culpeper said 





Foundations of Successful Selling 


e “Shakespeare said, “To thine ownself be true, and it must 

Oc uspl Ol & follow as the night the day, thou canst not then be false to 

any man. The principle contained in this quotation from 

. _ 

Ow or a Tin ~ Shakespeare reaches the very climax of searching self-in- 

p g es vestigation Compare the force of this statement with your 

personal experience and you will better understand its mean- 
ing as applied to salesmanship 


“The truthful salesman need never tear saying the wrong 


thing on the second trip if he knows his business and is 


Stationers right to begin with. If he paves the route through his ter 
who fill their ritory with truth and fair dealings with his customers, the 
stock at return trip will require no danger signals such as “detour” 


present prices or “keep off the grass” signs, for after all salesmanship is 
effect a sub- 


stantial saving. 


the scientific cultivation of good will 


‘Truth implies honesty, and no man is either truthful or 


The sure advance honest who attempts to sell goods in which he does not be 

in the price of lieve, therefore know your stuff thoroughly and harbor all 

copper will the faith that your common sense will permit 

result in higher One of the most disturbing clements in business is price 

prices for cuspidors. ihe (Uh ctihidn Seen of oil sammesd oe the gust af Ge 

It will pay you seller and yrives the customer a talse conception of values 

to anticipate and it impairs your courage and contidence 

your requirements, Alwavs temember the value of a satished custome 
Keep in touch with him occasionally he chances are 
that some of them will be able to give vou the names ot 
prospects and it has been my experience that they do s« 





willingly and gladly. 


‘In thes moder days values aré prett ( early de ned 


Che @o whether vou are buy:ng a rebuilt or new machine and 
Le ised po}. mv experrence and observat I rt tiie present 
MAT e CO day methods of rebwilding typewriters, | a1 nvinced that 

° 1 mat sualivy gets his money's worth when he buys a good 
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Sales Coen: 


ERE is a real assistant 
to the sales force. Yet 
he is not on the pay- 


roll and costs nothing, after 
a slight initial investment. 


The Underwood Portable 
relieves your salesmen of 
much of the drudgery of 
making out reports, writing 
letters and memorandums, 
and enables them to devote 
more time to selling. 


’*Phone or write the near- 
est Underwood Office for a 
demonstration. 


Underwood Typewriter Co., Inc. 
Underwood Bldg. : New York 
Branches in all Principal Cities 
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Has Derby Started 
Something? 


| 
| 
| 
| 
| 
| 


Something over four years ago 
Derby changed some of his office chair 
patterns to conform to the Earl 
Thompson correct posture construc- 
tion. Thompson, and his colleagues, 
working in the interests of education, 
had, some time since, perfected a chair 
construction which provided correct 
reception and support for the seated 
body Derby had made thousands of 
school chairs to the Thompson specifi- 


cations 


Predictions were plentiful that cor- 
rect posture seating, acknowledged as 
an invaluable aid to the health and 
right carriage of the growing child, 
would have little appeal to the sed- 
entary worker. Derby thought other- 


wise 


lo properly seat a worker is to allow 
the body to function as it should. A 
properly functioning body is less sub- 
ject to nervous strain, more resistant 
to fatigue. The person properly seated 
is more efficient, has a sense of real 


seated comfort. 


People were quick to realize these 
facts Derby correct posture chair 
sales mounted. Today the answer to 
Derby’s belief is clear. There is a 
large and growing number of chairs 
manufactured for which claims of cor- 
rect posture are advanced. 


Derby maintains sole manufacturing 
rights under the Thompson correct 
seating patents. Leading orthopedists 
are agreed that these patents provide 
for the true correct posture seating. 


P. DERBY & CO., INC. 


Chairmakers for 84 years 
GARDNER, MASS. 


New York, N. Y. Boston, Mass. 
One Park Avenue 197 Friend St. 
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equity in them could be located. Many machines now lost 
in bankruptcy proceedings would be returned to dealers if 
this plan of identification is followed. 
At the conclusion of the evening, Mr. Culpeper was given 
a rising vote of thanks for his address and demonstration. 
pr ee 


Advertising Topic at San Francisco 


One of the live questions before San Francisco and sur- 
rounding territory is the demand of the Pacific States Tele- 
phone & Telegraph Company for a very sharp advance in 
rates. The people are resisting the advance, which comes 
up shortly before the State Railroad Commission. A phase 
of the telephone question was discussed at the meeting of 
the San Francisco Typewriter Dealers’ Association, held 
January 9 at a dinner at the Elks’ club. Walter J. Wolf, 
of the Typewriter Sales & Service Company, presided. The 
dealers discussed their listing in the telephone directory, 


which at present is costing them money to be classified 


under such heads as: “Typewriter Rentals,” “Repairs,” 
“Rebuilt,” “Inspection,” etc. In addition to this classified 
telephone business directory, dealers are paying a good deal 
tor boxed “ads” in the telephone directory Mr. Wolf 
pointed out that in all probability the telephone company 
will get some rate concessions. He and other speakers 
isked: “Why pay for all this advertising matter in the tele- 
phone directory?” The sense of the meeting was that tele- 


phone directory advertising does not help the dealer, and it 
was unanimously decided to abolish such advertising. A 
committee of five was appointed to arrange for classifying 
all the typewriter dealers under one heading. Ray Stone, 
of the Stone Typewriter Company, is chairman of this 
committee 

J]. Gunzendorfer, of the Typewritorium, chairman of the 
committee appointed to report on repairs, said that the rush 
of the holidays had necessitated deferring the report till 
the February meeting. 

Harold Jacobs, of the Typewritorium, was to have been 
the guest of honor, offering a special entertainment, but 
the loss of his mother made it impossible for him to take 
part. 

= <> 


Dixon Club Elects Officers for 1928 

The Dixon Club, composed of employees of the Joseph 
Dixon Crucible Company, held its annual election in the 
clubhouse several weeks ago. The following officers were 
elected: Howard Mayer, president; W. P. S. Burrell, vice- 
president; Bernard A. Sprouls, recording secretary; Paul 
E. Hecht, corresponding secretary; Robert A. Harris, 
financial secretary; Robert Richert, sergeant-at-arms; 
Frank Courtney, trustee for three years 

etnanlillctncirien 
Added Master Specifications for Government 

Manufacturers interested can obtain from the Federal 
Specifications Board, Bureau of Standards, Washington, 
D. C., copies of two new specifications which govern pur- 
chases for Federal departments 

No. 538—Receptacles, waste paper, fiber, for office and 
lobby. 

No. 539—Erasers, steel. 

— 
F. A. Weeks Salesmen Hold Convention 

During the week of January 9, the ten salesmen of the 
Frank A. Weeks Manufacturing Company, New York City, 
were in New York attending a sales conference 

A luncheon was held one day during the week, at which 
time plans ‘or the coming year were discussed. The year 
just closed proved to be a very profitable one for the Weeks 
Company and the officials are locking forward with great 


anticipation to 1928 





al 


id 
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Get Down to 
Brass Tacks 
in 1928! 


Speaking before the Industrial Club of 
Chicago, Mr. Chas. E. Mitchell, President 
of the National City Bank of New York, 
gave this valuable suggestion regarding your 
1928 profits: 


‘*s ET US not make the mis- 

take of expecting that 
prosperity is to be won with- 
out effort. 


“The time has passed when 
antiquated and inefficient 
methods can succeed. There is 
no longer room for waste and 
inefficiency in industry. 


“The record of less satisfactory 
profits made by many lines of 
business during the last year 
affords eloquent testimony of 
increasing intensity of compe- 
tition and prompts us to dili- 
gence.” 













EED this advice .. .. take a personal inventory of your present Selling and 
Merchandising methods! Are they modernized and made efficient with 
Addressograph products that are reducing costs and making possible sales in- 
creases for large and small concerns in every line of business? If not, talk 
with your local Addressograph Man. Telephone, write or wire him... there’s 


no cost or obligation. 
Aiddresso 18 hy. 
903 W. VAN BUREN ST, 


TRADE MARK 
CHICAGO, ILL. 


y a Dayton Indianapolis New Orleans Pittsburgh St. Louls Spokane 
4 ita r Denver Kansas City New York Portiand, Me St. Paul Springfield, Mass. 
Baltimor y ] Des Moines Los Angeles Oakland Portland, Ore. Salt Lake City Syracuse 
Birmingham Grand Junction Detroit Louisville Oklahoma City Providence San Antonio Tampa 
Bostor : 1 Rapids Dulutt Memphis Omaha Reading San Francisco Toledo 
Buffalo mbus El Paso Milwaukee Oshkosh Richmond Scranton Wahpeton, N. D. 
Butte Dallas Hartford Minneapolis Peoria Rochester Seattle Washington 

Houston Newark Philadelphia 


Canada: 6 W. Front St., Toronto 2 


M trea Hamiltor Vancouve London St. John Ottawa 
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The Model il- 
lustrated shows 
the New Inking 
Attachment. 
May be attach- 
ed to model § 
Underwood 
Duplicator at 
a slight cost. 





Saving Office Dollars 


HE Underwood Revolving Duplicator 
holds down office overhead. 


It reproduces in quantity all kinds of written 
work. It takes care of those last minute Bul- 
letins that have to be rushed out to the sales 
force, new price lists and nearly every kind 
of office form. It turns them out in a few 
minutes—at a fraction of the cost of print- 
ing or multigraphing. 


It is so simple that anyone can »perate 
it. An easy turn of the handle—and from 
40 to 60 neat, legible copies a minute are 
duplicated. 

Any Underwood office can give complete 
information on the Underwood Revolving 
Duplicator. Write or telephone for these 


dollar saving facts. 


UNDERWOOD TYPEWRITER CO. INc. 
UNDERWOOD BUILDING NEW YORK CITY 


UNDERWOOD 
Revolving 


DUPLICATOR 
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District No. 10, I. S. M. A. 


Manutac- 


District No. 10 of e International Stamp 
turers’ Association had a very satisfactory meeting in Waco, 
Texas, Ja irv 14. w ‘ vers of their industry present 
rom New Orleans, Houst Waco and San Antonio 
Field Manager James O. Corbett, from Pittsburgh, attended 
tl et i ! s talk made ma r while sug 
\ tone « optimism prevailed throug ut the meeting 
ul llv al ‘ ers re d that they were 
g good business now and that the prospects for the 
ir we xceptionally g d 
Mr. ¢ t l ng his visit Wa iccompanied 
Wilson P. Southwell, general manager of the San Antonio 
Rubber Stamp Company, to San Anto ind from there 
went on to Houston and New Orleans 
> 
Hausman Joins Varityper as General Sales 
Manager 


) 


january 1, 1928, assumed tull 


\W J Hausmat who. on 


lepartment of Varityper, 


Incorporated 
I 


Saies ¢ 


the United States, general manager 
in the Fall 


of the Elliott- 


carrving the title 


started in the ofhce equipment industry 


the Cincinnati office 


of sales 


of 1911 as a salesman in 


Fisher Company Prior to this time Mr. Hausman had 
been engaged in accounting work. Subsequently he opened 
a direct branch for the Elliott-Fisher Company in Louis- 
ville, Ky., and in 1914 was made field manager in St. Louis 
tor the same concern 


1918, Mr 


Underwood 


On January 1, Hausman joined the St. Louis 


‘fice of the Typewriter Com to open the 
bookkeeping 
ager. 


In 1921 he bookkeeping 


machine department in the section embracing Kansas City, 


pany 


machine department, which he served as man- 


manager of the 


became district 


St. Louis. Louisville. 


Cincinnati, and 


indianapolis 





WW 1 HAUSMAN 
In lanua 1924, Mr. Hausman was transterred to the 
Philadelphia office as manager of the bookkeeping machine 
department. In 1926 he was called into the home office to 
special work the bookkeeping machine department and 
emained there until January 1, 1928. 
During this time. in addition to his work, he kept 
uch with severa iti il h \ rations located 
New Yor ( i sold a larg« jua ot bookkee} ing 
ichines, doing commendabté serv for his company. 
Mr Haus ans experience has beet extensive and he | is 
ilwavs been much interested in the n hine which now 
ime “i arityvp _ 
me 
John M. Ready Passes Away 
Micah Ready tor over tortyv-tw vears with the 
sales staff f the ] seph Dixor Crucible ‘ mpan died 
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Showing the Average Transit Time In Days from ““CLEMCO” to You 


“CLEMCO” Central Service 












/ ye is too often shouted—too infrequently delivered. 
“CLEMCO"” is ‘Known for SERVICE.” ‘“‘CLEMCO” is 
v “Organized for Service.” 


A special Service Department checks the details of 
every order and carefully schedules all shipments. 
Sizable Warehouse Stocks—over 12,000 ““CLEMCO"™ 


Desks ready for shipment or quick assembly. 


—sS 


~~ 


——w 


SS 


—_— 


Quantity Manufacturing Facilities keep our large 
warehouse stock in a well balanced condition. 





Chicago—*‘ The Great Central Market —provides 
the fastest, most direct shipping service to any 
gt part of the country. 










There is a selling phase to ‘Delivery as Promised”’ that makes satisfied customers and keeps them. 
Ask for complete mformation as to how the ‘“‘CLEMCO"’ Advertising and Selling Policy can help you 
build a larger, more profitable business 


THE CLEMETSEN CO. 


Makers of a Complete and an Exceptional Line of Desks and 
Fine Office Suites for Business, Bank and Professional Use 















AY 






ESNNAARAANS ) 







3403 West Division Street Chicago, Illinois 
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The leg chair shown is No. 2714 
The swivel arm chair is No. 2712', 


ON’! SSOPLSL KE FOSLASL SSL SONSLSLSLAIS RES 


ndividuality- that 1s 
Douhly-Profitable 


ALUE, manifestly out of the ordinary, together with real character that wins 
instant admiration, form a combination that overcomes sales resistance. Such 
business is doubly profitable because initial satisfaction assures repeat orders. 


B. L. Marble Business Chairs represent the last word in design and construction. The 
two chairs illustrated above are particularly adaptable for use with various “‘turned 
suites’’ now receiving so much favorable consideration. Upholstered in the newer shades 
of bright colored leathers, they offer a most favorable opportunity for effective display. 


A most comprehensive range of designs and finishes are shown in Catalogue No. 33, 
**The Blue Book of Business Chairs.’’ Progressive office furniture dealers, in cities 
where we are not represented, are urged to write for their copies, and thus avail them- 
selves of an unusual opportunity for securing increased office chair business. 


THE B. L. MARBLE CHAIR COMPANY 
BEDFORD, OHIO, U. S. A 
> 


BL MARBLE ka 


Ls BUSINESS CHAIRS ol 
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suddenly at his residence in New York City on Sunday, 


»> 


lanuary 22, in the sixty-eighth year of his age. He was A d 2-2 
born at New Philadelphia, Ohio, September 10, 1860. He vertising 


was the dean of the Dixon sales staff and was perhaps 


as widely known and as universally respected as any man that reaches: 


in this industry 6% 99 
Mr. Ready joined the Dixon sales organization in 1885 SOMEBOD y 


instead of 
advertising that 
reaches anybody 





Higgins’ Products are bought re- 
peatedly in large volume by the 
‘‘somebodys”’ in every community. 


Careful analysis as to how each 
consumer publication on our 
schedule would aid our dealers in 
reaching not only individual 
buyers but bulk volume buyers 

-the ‘“‘somebodys’’—-was our first 
advertising consideration. 





JOHN MICAH READY 


In 189/ he was promoted to the position of manager o 


the Chicago sales office [wo years later he went to New Dealers should study this unusual 
York City to take charge of the Dixon sales district there sales producing program. 


While of late years he has not been active, he retained 

nection with the Dixon organization to the end. “Bulk Buying Markets for Hig- 

dics sho kau Ui, the tel cde es gins’ Dealers’ outlines this pro- | 

eer that to tees a felend Gas cnet Glee ba cee gram fully. Send for it on your 
ne ever trusted him in vain. As the years came letterhead. 


4 
7 
z 


he still s1 led and his eves held the sam« friendly 

Q d is \ i ‘ ( wR ess h Ss 
{ \ vell 

lea es a break in the ral ks il d i feeling ot 


even though much that was Jack Ready still lives CHAS. M. HIGGINS & Co. 








Feed uercines um. tuk ok Te Caan a a ee Brooklyn, N. Y. 
uneral services re eld at the amp be *unera 
OSes h, Br id vay it Sixty sixth street. o1 Tuesday. Jan 
New | lelphia, Ohi 
> 


Cooper Carbon Coated Paper Co. at Same Address 





L ii \ per ( I I Coated Pay eT Company and the 
‘ mnaer nd Lie Company, having eftected a 
. ‘ , ¢ cas 
w ( ered ] a rew 
lividually The 
( rm ( ‘ ; will « nti it Ta" 508 Wrest Chirty ret 
m mpany as general manager 
e manufacture and sal 
arh . 
> - 





Art Metal Staff at Chicago Dines 


The s ganiza e A Metal Construction » 9 : 
Compar t Chicago « ved its annual dinner at the 
Auditorium hotel, January 14. I. E. Eckstein, the man- 
SI igwer, pr ded an abundant repast, with suitable accessories, 
YS) including smokes, et There were thirty-eight present 


JA Che company’s “6700” line was given full discussion . 
EK. A. Keeling, the general sales manager of the Art n & esives 
Metal Construction Company, was the honor guest at the 
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Snoddy Now Manufacturers’ Representative 


who has had a number of years’ experi- 


W. ( Snoddy 
Ca ers ence as executive and salesman in the loose-leaf field, is 
now covering the middlewest from Cleveland to Omaha 
and from Duluth to Louisville for a group of office appli- 


ance manufacturers Among the companies represented 
Company, Green Bay; 


are The Automatic File & Index ompany, 
V y VW Fritz-Cross Company, chair manufacturers, St. Paul; Sain- 


Are Taking Advantage 
of this Exclusive Selling Offer 


for Famous 


MILWAUKEE CHAIRS 


EALERS recognize that in our exclusive 

selling right they have a most remarkable 

franchise and are losing no time in accepting our 
valuable offer. 





These dealers realize that as the exclusive repre- Ww. C. SNODDY 

sentatives for Milwaukee Chairs they have the 

most outstanding line of its kind—a line that is berg & Company, manufacturers of desk pads, New York; 
superior in design, type and quality. A line that Ravenswood Office Specialties Company, Chicago, and tw 
is used in almost every department of the U. S. ss ‘ose ate 1 a nee oe mn 
Government, the greatest banks, the largest de- iuitiae to the oniddl ail ag Rvp . old friend 
partment and shoe stores, as well as the individual ships 


business and professional man the country over. po PR :' 
‘ School Supply Convention at Chicago 


Due to our expansion program for 1928 there are The National School Supply Association held its annual 


a number of very important cities and townsstill convention at Hotel Sherman, Chicago, IIL, January 24-27 
program was presented, and th 


open. Possibly yours. Write today for full de An excellent | e membership 
tails of this unusual offer. was well re prese nted by the 1 dividuals attending 
As is usual with conventions held by this organizatio1 


Do this now before it is too late—use the coupon a number of manufacturers in school supply lines displayed 

below. their products The exhibitors of school supplies who also 

- - produce t the commer< ial Stationery field I luded the 
THE MILWAUKEE CHAIR COMPANY sone 

624 South Michigan Ave., Chicago The American Crayon Company, Sandusky, Ohio, repre 

sented vy Russell K Eversole Automat Pencil Sharp 


ener Company. Chicago. Ill. represented by Charles A 
pany, represented by Wm. H. Wark, Chicago; Binney & 
Smith Company, New York, N. Y., represented by S. Vere 
boro, Vt., represented by Jos. D. Hale, secretary; Diamond 
Ink Company. Milwaukee. Wis.. represented by H. E 


chwab and P. P. Stothart: Gun urniture Company 
ed by F. C. Gilmer; Hever 


Fill in and Mail Grand Rapids, Mich., represe 
: Duplicator Company, Chicago, IIL, rey nted by W. H 
this Coupon Kurth: C. Howard Hunt Pen Company, Camden, N. J 


Today represented by John MacMorris; Imperial Desk Company, 


Evansville, Ind., represented by W. C. Bieneman; Ideal 





PRR RRRRERSSESALELE SEER EERE EEE EEE EEE EEE EEE EEE RETR EEEEESS School Sup} ly CLompany ( hicag _ 11] represented by Wm 
The Milwaukee Chair Company \. Parker; Jasper Desk Company, Jasper, Ind., represented 
by C. B. Soloman; The B. L. Marble Chair Company 


624 South Michigan Ave., Chicago : 
Bedford, Ohio, represented by F. H. Westlake: Sanford 
1 am interested in your exclusive representation offer for Milwaukee . — = 


; lutacturing ompany hic oO l.. represented b 
Chairs. Please send complete details. Manutacturing Compa Chicago, II presented by C. |] 


Evans; Standard Crayon Manufacturing Company, Dan- 
Name vers, Conn., represented by A. C. Sennert, sales manager 
Seneca Falis Rule & Block ¢ ompany, Seneca Falls, N. Y., 
represel! ted by Guy Hills, president, and Rube” Baxter; 
Wallace Pencil Company, St. Louis, Mo., represented by 
Jack Mitchell; Weis Manufacturing Company, Monroe, 


Mich., represented by J]. H. Jameson 


Address 


 —_— State 
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constitute a 
comprehensive 
tine - from the 
simple to the most 
elaborate designs 
- sizes from three 
to sixteen feet. 


Have you our Catalog ? 


a J 
ee 
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(GUTH TABLES are found where artistic 
qualities dictate for ideal furnishings. 


In the popular ‘““Twelve’ Series shown above 
you will find that undeniable mark of quality 
turned into most pleasing lines — presenting 
character and grace. 


Everything from the selection of stock to the 
most substantial anchoring in the shipping 
crate, is done by men who know how -~ in fact, 
they are designed and constructed by master 
craftsmen, and you can truthfully tell your 
customer so. 


GUTH TABLES are recognized for their ‘‘In- 
built Worth — descriptive of the care and at- 
tention given to construction details and finish. 
You can depend on anything that carries the 
Guth trade-mark. Every table from the simple 
plain leg design to the most intricate carved 
supports our reputation as builders of tables for 
every business. 


When your requirements call for something 
special, our designing staff will gladly work 
with you for the presentation of plans and sug- 
gestions to your client. 
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HENRY L.GUTH ASSOCIATES Allentown, Pa. 
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With an eye to beauty and 
permanent writing satisfaction 


Carter makes these new Carter Products in their own modern 
pen factory. 


The making of aCarter Pen or Pencil is always the same. Great care 
is given to the selection of raw materials, the manufacture of every 
part, and the final assembly, so that you may have an article that 
looks well, sells well, and makes your customer permanently well 
pleased with his purchase. 


All Carter Pens are guaranteed--the $5 and $7 pens indefinitely. The 
line consists of popular sizes and colors and a moderate investment 
will give a representative assortment. 


If you feature Carter Pens during 1928 you will have the benefit of 
unusual advertising, including color as well as black and white pages 
in the national magazines, newspaper advertising in certain strategic 
centers throughout the country, effective window displays, signs and 
circulars. 


THE CARTER’S INK COMPANY 


Manufacturing Chemists 
ESTABLISHED 1858 


BOSTON NEW YORK CHICAGO MONTREAL 
Makers of 
WRITING INKS CARBON PAPERS FOUNTAIN PENS 
ADHESIVES INKED RIBBONS MECHANICAL PENCILS 
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Welcome to Charles M. Higgins, Second 


Mr. and Mrs. Tracy Higgins of Charles M. Higgins & 
Co., Brooklyn, N. Y., announce with great pleasure the 
birth of Charles M. Higgins, Second, at 2:27 p. m. of Sat- 
urday, January 21, at the Brooklyn hospital. The baby 
tipped the beam at seven pounds, fourteen and one-half 
ounces. Both Mrs. Higgins and the new son are reported 
to be in most satisfactory health. Office Appliances ex- 
tends hearty congratulations 

ev 
Maverick-Clarke to Open Branch Store 

Plans have been completed by the Maverick-Clarke 
Litho. Company of San Antonio, Tex., to open a branch 
store in the new Milam building of that city. The new 
branch will carry a complete line of stationery and office 
forms and will cater especially to the large number of 
offices located in this building. The same service which is 
offered at the home office at 419 South St. Marys street 
will be carried on in the new store. Ample space has been 
provided for giving full display to the stock, while a large 
front window will assist in carrying out the theme.— 
B. C. R 

- - ~<>—— 
Payne Heads New Company in Cleveland 


Daniel Payne, for more than fourteen years connected 
with the Line-A-Time Manufacturing Company, Incor- 
porated, and during the past eight years vice-president of 
the company and manager of the Chicago office, is presi- 
dent of a new company known as Payne-Hehir, Incorpo- 
rated, 220 St. Clair avenue, N. W., Cleveland. The new 
concern’s business is a personalized letter service, the work 
being done on the Auto-Typist made by the MacPherson 


Eames Manufacturing Company of Chicago. The Auto- 








DANIEL PAYNE D. W. HEHIR 


[Typist is a new machine which was described in a recent 
issue of Office Appliances 

Mr. Payne has been active in the Chicago Office Ap- 
pliance Managers’ Association since its inception and last 
September he was made president of that organization. Mr. 


Payne has a host of friends in Chicago who wish him every 


success, and who regret that this new undertaking obliges 
him to reside in another city 

D. W. Hehir is vice-president and treasurer of Payne- 
Hehir, Incorporated. He has been a field man for Line-A- 
I Ini eg! ears 

H. G. Cashmore, secretary and comptroller, was with the 


National City Bank in New York and later district credit 


manager tor the Safety Cable Company at Chicago 


[he company has opened for business in attractive light 
quarters with twenty-four machines in operation More are 
contracted tor to be delivered during the vear 
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You ll find 


it below! 


Sometimes it takes a genuine 
accident to make one realize 
the value of standard quality 
merchandise. The man who 
drove his automobile over the 
riverbank never realized its 
durability and power until he 
climbed down and drove it out 
again. So with 


MASTERGRADE 
UNDERWOODS 





many dealers never knew what 
excellent value they could of- 
fer their trade until necessity 
drove them to write for our 
price-list. But why wait for 
necessity — why delay this 
good, profitable business— 
why not write for it now and 
plan your spring stock? 


THE 


WHOLESALE TYPEWRITER 
COMPANY 


Exclusive Distributors of Mastergrade Remanu- 
factured Underwoods and Largest Wholesale 
{Distributors in the World. 


428-430 Broadway New York 
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Bieneman Advanced in Imperial Desk Company 


Walter C. Bieneman, who has been serving the last six 

' : , , 
vears as sales manager for the Imperial Jesk Company, 
Evansville, Ind., was elected secretary at the recent annual 


Before joining the Imperial Desk Company six years 
ago Mr. Bieneman conducted an office furniture and supply 
store it 33 North Dearborn street. Chicag where he spe- 

alize the manutacture and sale t t Bieneman Efh- 





\V\ ¢. BIENEMAN 


cien Desk tor Stenographers is 1s now known as 


the Imperial Secretary. 


[wo years ago Mr. Bieneman acquired stock in the 
Imperial Desk Company and was elected a director. The 
position of secretary was formerly held by G. H. Bosse, 
who is vice-president and general manager. L. C. Greiner 


is president and H. C. Greiner, treasurer 





_ > ——— 


G. M. Petrie Honored 


Every month George M. Petrie, president of the St. Johns Table Com- 


pany, Cadillac, Michigan, was elected chairman of the 


telling your sales story Board of Governors of the American Furniture Mart at 


| | Chicago last month Mr. Petrie \. DD. Gorrell, vice- 


HAT’S the huge monthly circulation Rand MCNally 
& Company is using to back dealers’ selling of maps, 
atlases and globes. 

For Rand MCNally & Company appreciates the co-op- 
eration of its individual dealers, goes the limit in support- 
ing them with helpful, sales-producing advertising. 

You can easily profit in this vigorous new national cam- 
paign. Dealers throughout the country are quickening 
their turnover, increasing their profits, through the sale 
of Rand M¢ Nally produ ts 

Tie up with this great campaign and turn its full force 
to your own selling. Complete your stocks of Rand 
MCNally Maps, Globes and Atlases. Make full use of 
the attractive display material furnished free. 


Complete information on request Note the nearest 
address below and write today for prices in quantity. 


RAND M®NALLY & GOMPANY Pee ee ee 


Map Headquarters by unanimous vote 


Dept. T.-13 \ committee of three members of the board consisting 


536 S. Clark Street 270 Madison Avenue 
Chicago 559 Mission Street New York advertising committee to cooperate with the management 





Messrs. Petrie, Schultz and Gorrell were named as an 


San Francisco of the American Furniture Mart for the purpose of in- 
reasing the activities and prestige of the Mart 



































- Columbus and. 
Indianapolis 
leading dealers sa y: 


‘the ffline 


is a good Tht 
to terrae ‘ 

















The Diehl Office Equipment Company, Columbus, 
Ohio, is one of several enterprising dealers fea- 
turing the Weis Line in the Buckeye state capital. As in 
countless other instances, the relations between Diehl and 
Weis are of long duration. The Diehl Company’s first order 
for Weis Products was placed in 1909, and the Weis Line 
has played a conspicuous part in this dealer’s success since 
that time. 





From The State Office Supply Co., another Co- 
lumbus, Ohio, dealer-friend of whom Weis is 
justly proud: ‘‘We have been buying Weis Products for 
ten years and find them ready sellers and a line that you 
can depend on to bring back your customers. The company 
has always stood back of its merchandise, and if for any 
reason adjustment was needed, have always found them 
more then willing to do the right thing. Their policy of 
marketing their merchandise through the dealer is of long 
standing, and they cannot be praised too highly for this 
method of selling.’’ 





The Sentinel Stationery Company, Indianapolis, 
writes as follows: ‘‘We are believers in popular 
priced merchandise as the most profitable for a dealer to 
sell, and therefore have sold the Weis Line in considerable 
quantities to the exclusion of most other lines of the same 
nature. We realize that there comes to manufacturers 
many chances to sell direct, but we have reasons to 
believe that Weis has always seen the wisdom of adhering 
to dealer’s business only. This is an example of foresight 
and self-preservation, for the average dealer will be loyal 
to thefmanufacturer who works in his interest.’’ 





The John F. Rees Company is another loyal 
Weis dealer in Columbus, Ohio—a dealer who has 
the greatest appreciation for the Weis dealer-policy and 
for the Weis Line. Mr. John F. Rees writes: ‘‘We have 
carried The Weis Manufacturing Company’s products for 
six years. We find them in a class by themselves as far 
as sales are concerned. The turnover is good, the service 
received from the factory is splendid, and one can always 
depend on the Weis company for co-operation of the finest.’’ 


Vf 


FILING SUPPLIES 
MONROE, MICH. 





162 Union St. 
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The Hiller Office Supply Company, Indianapolis, 
says: ‘‘We have carried the Weis Line of cabi- 
nets and card index supplies for a number of years] and 
our relations with this company have always been very 
satisfactory. We have especially found their representa- 
tives anxious at all times to work with us in regard to{the 
sales and handling of the stock. This feature, in a line 
which covers so many little items of various descriptions 
is of great help to the dealer. In regard to the quality of 
the merchandise, it is the best value for the money to} be 
found on the market.’’ 





From The Office Supply Co., one of 
Cleveland’s livest dealers: ‘‘When one has 
handled and sold the same line for twenty-five years, and 
after all these years is still willing to vouch for its merits, 
it can truly be said that that line of merchandise is all it 
should be manufactured, marketed, and sold right. We 
take the enthusiasm shown by our sales force in selling 
the Weis Line as fair evidence of the satisfaction given 
by Weis Products to the customer. 
ation the dealer gets from the Weis factory and Weis re- 
presentatives is highly satisfactory.’’ 


SECTIONAL BOOKCASES 
162 Union St. _ MONROE, MICH. 


Buckeye 


Moreover, the co-oper- 


0/48 8808 2 9887, 


MEZ 


& Xt Tt apap 








Here is pictured the interior of the beautiful 
store of The Burrows Brothers Company, another 
Cleveland firm whose relations with Weis extend over a 
considerable period and whose efforts in a selling way have 
introduced Weis Products to hundreds of Cleveland busi- 
ness houses. Burrows and Weis became friends in 1904, 
and each succeding year has seen an increase in the 
volume of their purchases from the Weis factory—a tri- 
bute, we feel, not only to the profitable nature of a Weis 
connection, but to the Weis dealer-policy as well. 





Every buyer of office supplies in Indianapolis 
knows The Kautz Stationery Company. And 
through this company’s efforts hundreds of Indianapolis 
buyers have become acquainted with the Weis Line. 
Kautz's first order for Weis Products was placed in 1911. 
The illustration shows a display window in the Kautz store 
showing items from the Weis Filing Supply Line. 





— -. 








The New Weis Redi-Rack will 
be featured in The Saturday 
Evening Post on February 4, 1928. 
The novelty and usefulness of 
this newly developed appliance 
should appeal to many of your 
customers If still uninformed 
regarding this new desk ac- 
cessory, we suggest that you 
write at once for prices and in 
formation. Advertising material 
will be sent gratis to dealers de- 
siring to advertise Redi-Rack at 
the time the Post advertisement 
appears 


The Weis Manufacturing Co. 


Monroe, Mic higan 








February, 1928 OFFICE APPLIANCES 71 


about 
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Write today 
1 for assorted 
samples 
and details 


Some of the leaders in the 
famous FiberstoK Line are: 


Flat and Expanding Envelopes 
“Congress Tie’ Envelopes 
Flat and Expanding File Holders 
Flat and Expanding File Pockets 
Partition or Pocket Envelopes 
Mailing Envelopes—Flat and 
Expanding. Bank Book Covers 
Legal Document Envelopes 
Photo Mailing Envelopes 
Collateral Filing Envelopes 
Security Mailing Envelopes 
Alphabetical, Numerical, Monthly, 
Deposit Slip, Stamp Holder and 
Pocket Files. Catalog Envelopes. 























National FiberstoK Envelope Co. 

























429-447 Moyer Street Philadelphia, Pa. i 
New York Office: 150 Nassau Street it 
if 
F a9) accessibility and complete protection for calaable papers~ H 
A sirong file 4 handy portlobo or a lighter brief case. ~~ 
oe ERTS | \ 
‘( FiberstoK >= : 


Here is a window card 
that makes “passersby 
into passing buyers.” 
Free for the asking. 

















ll 





od 





OFFICE APPLIANCES February, 1928 








Anyone can “make the rounds” 





What salesmen are making money for you? 


today Mr. Smith?” 


It’s no trick to make the rounds, ‘Anything 
Possibly, a junior could take these orders at a lower cost 


The salesman who makes money for his house is the man who 
sells a usetul specialty. In this way he creates new accounts and 


more business with old accounts. 


That's the way successful companies are getting their volume to- 
day. It’s the plan that forward looking dealers adopt to mect 


present day competition. 


To head up your group of specialties Pressteel Visible and Ver- 
tical Equipment is ideal 


P.S. Let your good salesman make money. 


Pressteel Engineering Corporation,  ;  ; Derby, Connec.:cut 


5 


PRESSTEEL FILE-UNITS 


Vertical and Visible 
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Congenial Travelers Follow Fight by Radio 

On the evening of the recent Sharkey-Heeney fight a 
group of stationery salesmen assembled in the lobby of 
the Hotel Buffalo, N. Y., to listen in on the returns and 
enjoy a little get-together party. Among those present 
were R. H. Baxter, I. D. L. Manufacturing Company; 
Charles Underwood, Fulton Specialty Company; Joseph 
Strauss, Automatic Pencil Sharpener Company; William 
Fox, George E. Fox & Company; C. J. Worth, Ester- 
brook Steel Pen Manufacturing Company; Arthur Shear 
man, Irving-Pitt Manufacturing Company; Walter Nichols 
Weiss Manufacturing Company; Milton Henry, American 
Lead Pencil Company; Mr. Pierce, Eberhard Faber 
Charles W. Lipman, Graff-Underwood Company. 

—— Ee 
Carbajosa Takes Important New Position 

C. Cuadrado Carbajosa, for the past year manager of 
the Caribbean district of the General Office Equipment 
Corporation handling Elliott-Fisher and Sundstrand ma- 
chines and for three years before that Latin American 
sales director for the Sundstrand Adding Machine Com- 
pany, resigned the latter part of 1927 to take over the 
agency for the Elliott-Fisher machine at Bogota, Colombia. 

Mr. Carbajosa becomes general director of Cuadrado 
Carbajosa & Company, taking over the sale of Elliott 
Fisher products for the Republic of Colombia, and also han- 
dling the agency for The General Fireproofing Company 





Cc. C. CARBAJOSA 


and the Addressograph Company the same territory 
Mr. Carbajosa’s partners are Manuel V. Ortiz, who was 
one of the founders of the Bank of the Republic of Colom- 


bia and director of the Colombia Insurance Company, also 
chairman of the board of directors of the Colombia To- 
bacco Company, and Jose Maria Piedrahita, who is the 
mayor of Bogota 

For the present the company will have its United States 
quarters at Twelfth street between Seventh and Eighth ave- 
nues, New York City 


>-— 
Brigham Takes Hooven Office in Chicago 
N. A. Srigham is now in charge of the Chicago branch 


of the Hooven Automatic Typewriter Corporation of Ham- 
ilton, Ohio. The Chicago office is located at 407 South 
Dearborn street. 


> ; 
Phillips’ New Boston Office 

The Phillips Ribbon and Carbon Company, Inc., of Roch 
ester, N. Y., have opened a Boston office at 77 Summer 
Street. Paul Richard is the manager in charge. The Phil- 
lips Company are manufacturers of the Philco humidor and 
Carbo-Graph carbon paper. 

cheastnnatiiienentian 
Don't kid yourself. No matter how good you are, it won't 


show up unless you work.—Rem Rand Esprit de Corps (Reming- 
ton Rand, Inc.). 

















The line that 
changed ‘“‘tearing”’ 
to “‘wearing”’ 


BUSHNELL 


“Paperoid” Envelopes 
Wallets, Vertical File 
Pockets 


Prior to the introduction of 
the Bushnell “Paperoid”’ line, 
stationers could offer their 
customers nothing better 
than the so-called “Manila” 
(wood or jute) envelopes, 
which would tear with 
slight use. 


“Paperoid” is made from long 
fibered hemp rope, grown on 
the Island of Mindanao, and 
is the greatest wear-resister 
known in the envelope in- 
dustry. 


The Bushnell Line is un- 
questionably the best. 


Alvah Bushnell Company 


13th and Wood Streets, Philadelphia 
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Second Vice-President, San Francisco, Calif.; Charles M. Marshall, Third Vice-President, Atlanta, Ga.; Roy J. Simpson, Fourth 
Vice-President, Chicago, /ll.; Harry G. Horder, Treasurer, Chicago, Ill. 





REGIONAL GOVERNORS 


District No § Car! M. 
Schutz, Browne - Morse 
Company, Muskegon, 


District No. 1 J. F. Mol 
loy, Meriden, Connecticut 


District No. 2 Richard B Michigan 
Lockwood, Millington 
Lockwood, Buffalo, N. ¥ District No. 6. Sidney E. 


Collins, Automatic Pencil 
Sharpener Company, Chi- 
cago, Illinois. 


District No. 3 Francis B 
Irwin, James Hogan Co., 
Lid., Philadelphia, Penn- 


syivania District No. 7 Sterley F. 

District No. 4 A. W. Me- Jerue, McClain & Hed- 
clure, The McClure Office inan Co., St. Paul, Minn 
Equipment Co., Macon, Ga esota 





REGIONAL GOVERNORS 


District No. 8 8S. B. Hud- District No. 11. James 8 


son, The Star Printery, Ball, Kilham Stationery 
Muskogee, Oklahoma. & Printing Co., Portland. 
Oregon. 


District No. 9 E. Clifton 
Wilson, Wilson Stationery District No. 12. Howell D 
& Printing Co., Houston, Melvin, Melvin, Roberts & 
Texas Horwarth, San Jose, Call- 
fornia. 


District No. 10. >» = 
Hoffhine, Hoffhine Print- District No. 18. William F 
ing & Stationery Co., Dawson, Chas. F. Dawson, 
Casper, Wyoming. Ltd., Montreal, Canada. 


SECRETARY'S OFFICE—4! Park Row. New York. GENERAL OFFICE and INFORMATION BUREAU—403-495 Conway Building. Chicago 


Twenty-Third Annual Convention Will be Held October 8 to | 1, 


Executive Committee Names Next Convention City 
The Executive Committee of the National Association of 
Stationers, Office Outfitters and Manufacturers met on 
Monday and Tuesday, January 9 and 10, at West Baden 
Springs Hotel, West Baden, Indiana. Those attending the 
meeting included the committee, consisting of President 
Woodson P. Waddy and former Presidents Edwin H. Sell 
and Ivan Allen; also attending were General Manager 
Fletcher B. Gibbs and Secretary Mortimer W. Byers. 

Considerable work was accomplished in naming the Na- 
tional Committees which will report at the next convention, 
this work to be completed by the general manager and 
ratified by the Executive Committee in the near future. 

After a thorough canvass of the subject, the committee 
decided that the next annual convention of the Association 
will be held at West Baden Springs Hotel, West Baden, 
Indiana, and that an exhibit of office equipment will be 
put on at the hotel during the convention. E. H. Sell was 
put in charge of this work and is now preparing announce- 
ments to send out to the manufacturers with a view to 
obtaining their contracts for exhibit space. 

The exhibition of commercial stationery and office 
equipment will be held in the Atrium, a vast circular room 
two hundred and ten feet in diameter and containing forty 
thousand square feet of floor space. The floor is of tes- 
selated marble. The Atrium, while a part of the hotel, is 
reserved for shows and other large affairs. It is situated on 
the ground floor immediately off the main foyer. The 
Atrium is also remarkable in that it is almost as light 
throughout its entire floor space as daylight, admitted 
through 18,000 square feet of glass skylight, can make it. 

Provision will be made for 140 exhibit spaces of eight 
by ten feet each 

The sessions of the convention will be held in a com- 
modious hall on the second floor of the hotel. The annual 
banquet on the final evening of the convention may be held 
in the Atrium. This will be determined later. 

The committee believes that West Baden will prove a 
wonderful place for a convention and that the association 
is extremely fortunate in selecting it. It is a garden spot 
surrounded by massive hills and in October particularly it 
should be a delightful place for a convention. There are 


two capital golf courses almost at the door of the hotel and 
other games and amusements are provided, including bow!l- 
ing, billiards, baseball and other features to afford the 
members the greatest enjoyment. The hotel itself is a 
massive affair, high grade in every respect. It is the belief 
of the executive committee that the next convention which 


Inclusive, at West Baden Springs Hotel, West Baden, Indiana. 


will be held October 8, 9, 10 and 11, 1928, will surpass 
anything the association has heretofore accomplished. 
—— 
Regional Meetings to Come 

The following regional meetings are scheduled for the 
immediate future: 

District No. 1. February 1, Kimball hotel, Springfield. 
Mass. J. F. Molloy, Meriden, Conn., regional governor. 

District No. 2. February 9, Buffalo, N. Y. Richard B. 
Lockwood, Buffalo, regional governor. 

District No. 3. February 21, Emerson hotel, Baltimore, 
Md. Francis B. Irwin, Philadelphia, regional governor. 

District No. 4. April 12-13, Windsor hotel, Jacksonville, 
Fla. A. W. McClure, Macon, Ga., regional governor. 

District No.9. March 29-30, Raleigh hotel, Waco, Texas. 
E. Clifton Wilson, Houston, Texas, regional governor. 

District No. 13. February 6 at Montreal, Canada, and 
February 7 at Toronto, Canada. W. F. Dawson, Montreal, 
regional governor. 

Other regional meetings will be announced in due course 
as times and places are selected. 

The First District meeting put on a program of un- 
usual excelience. The ladies as well as the members of 
the sterner sex were delightfully entertained, and the ban- 
quet was one long to be remembered. 

Governor Richard B. Lockwood is making untiring ef- 
forts to put on a meeting of the Second District in Buffalo 
that will be rich in value. A strong program is already laid 
out and each subject will be covered by a man who has 
something worth while to say. 

The stationers of Baltimore look forward with pleasant 
anticipations to the meeting to be held in that city on 
February 21. Philadelohia stationers and those from other 
parts of the district are co-operating. An excellent program 
has been prepared by Governor Irwin. 

The South always comes forward with good conventions. 
Regional Governor McClure and his assistants have made 
ready a capital program and a large attendance of South- 
ern stationers is expected at Jacksonville. 

Waco, Texas, has never had a stationers’ convention to 
our best knowledge, and they are going to make a big 
event of the one to be held there next April. The stationers 
are co-opertaing with Governor Wilson, likewise the South- 
western travelers—a strong combination, of which more 
anon. 

A copy of the program of the Thirteenth District meet- 
ings is not available, but we are assured that both Montreal 
and Toronto will do their full duty in helping Governor 
Dawson make a record on the sixth of this month. 
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NOW-—A LITTLE BROTHER 









Portable, easily toted anywhere and quickly set to 
// work, is this simplified and lesser Mimeograph, 


|| which retails for only fifty dollars—a little more at 






| distant points. It has the supreme merit of doing 








| regular mimeographing with exact nicety. And cleanly 






always! A closed cylinder, with sealed ink chamber, 
makes inking semi-automatic and a tidy job. Particu- 
larly adapted for work in small offices, restaurants, clubs, 
churches, etc. Like its speedier and more efficient brother, 
| its easy daily grist is thousands of well printed, full-sheet form 


letters, bulletins, charts, or kindred material. Get particu- 






lars from local distributors or A. B. Dick Company, Chicago. 


i} 
|| 
| 
i} 
| 
I} 
I 


‘'MIMEOGRAPH 























| 
































































Some au aS 




















ee ee 
SS ss eA 





OFFICE APPLIANCES 











February, 1928 


! 








For Big Profits 


TYPEWRITER 
MANIFOLD and 


Hano 
Papers 


Compare 


MIMEOGRAPH 
PAPERS 


So successful have been many retailers in 
handling typewriter and manifold papers, 
mimeograph papers, etc., that they have 
eliminated ‘‘small sale’ stationery items and 
concentrated their efforts on HANO PAPERS 
with greater profit and larger sales. 


HANO TYPEWRITER PAPERS are sup- 
plied boxed in letter and legal sizes, and also 
in printing, offset and litho sizes. 


HANO MULBERRY MANIFOLD is a strong, 
popular paper supplied in white and five attrac- 
tive colors. 


HANO MULBERRY MIMEOGRAPH is a 
high grade standard made paper especially proc- 
essed for fine mimeograph work and excellent 
for printing. 

There are many Big Profit items for the Sta- 
tioner in the HANO PAPER LINE. We 
manufacture them or control our source 
of raw material. We know we can offer you 
prices ‘‘lower than the others.”’ 


Free specimen sheets and prices will prove this. 


Write for samples, now! 


HANO PAPER CORPORATION 


133 Mulberry Street, New York, N. Y. 





Telephones Canal 7584 - 3953 


Established over 
30 years ago 















































Serer 


wr: 





February, 1928 OFFICE APPLIANCES 


Mr. Allen Again Heads Forward Atlanta 
Commission 
Ivan Allen, president of the Ivan Allen-Marshall Com- 
pany, Atlanta, Ga., has been re-elected chairman of the 
Forward Atlanta Commission for the fourth consecutive 
time. Mr. Allen was named head of the commission at the 
time it was created in 1925 and has retained the position 
ever since. The commission has oversight of the million 
dollar advertising fund being spent by the city of Atlanta 
during the next two years.—J. H. R 
a 
Lyon President Returns from European Trip 
Mr. and Mrs. B. L. Waters returned to Aurora, IIl., late 
December, from a two-months’ trip in Europe. Mr 
Waters, who is president of the Lyon Metallic Manufac- 
turing Company, spent considerable time on business in 
England. Mr. and Mrs. Waters also visited in Brussels 


vith their daughter, Mrs. Glenn R. S: 











R = AELLO LA PEGNA 
Mr La Pegna of Mila 
Italy S the inventor of ; 

ew I kkeeping machine 
described in the department 

f New Machines and De 


es in this number 








Omaha Dalton Man Is Nebraska State Senator 


Victor D. Reynolds, Dalton representative in Omaha, 1s 
a Nebraska state senator and has been honored for years 
by the peopl of the state } ving been elected t 
legislative offices 

Mr. Reynolds recently addressed the Omaha Woman's 
Club on the subject “Resume of the Work of the 1926-27 
Legislature in Nebraska,” on a program graced by a num 
ber of the most popular and eminent speakers in the North 
west 

> 

Unusual Duplicator Advertising from Germany 

Belloprint, G. m. b. H., Berlin W. 30, Germany, manu 
tacturers of printing and duplicating apparatus, have s 

a number of silk handkerchiefs l 

around a white center on which is reproduc: 
greeting together with pictures of various uses 
hx duplicating machine, printed in purple on the white sil 
Inside the inner ‘border of illust 1s 
describe the versatility of the 1 ! 

ffice requirements 

[he company states that it has sent sucl x 
kerchiefs in a considerable number to inland and foreig: 


istomers 
Office Apphances acknowledges the receipt 


these handkerchiefs and thanks the senders for favoring 


us with the sample. The silk is similar to crepe de chine 


and the handkerchiefs form neat and desirable souvenirs 





Exceptional Men 
Wanted 


District Agents 


PROMINENT office appliance 
manufacturer, the largest in its 
field, will add to its national sales 
organization as District Managers 
some men of outstanding character 
and ability whose records show them 
capable to produce business com- 
mensurate with the wide market for 
its product. 


The opportunity for a substantial 
income, together with the high qual- 
ity of the proposition and the men 
associated with it, will appeal to men 
of the right caliber. 


There are six such positions avail- 
able in as many districts scattered 
about the country. Each of these con- 
trols a desirable territory where busi- 
ness possibilities are excellent. 


Also men of equally high quali- 
fications are wanted in other terri- 
tories. They may now be handling 
the product of some other large office 
appliance concern but are in a posi- 
tion to handle this additional line on 
a mutually satisfactory basis. 


Write in full giving all pertinent 
information. Your reply will be held 
in strict confidence. 


Address AX-25, care 
Office Appliances, 417 
S. Dearborn St., Chicago 
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DISTRIBUTORS 


> me Mfg. Corp 
t t Blankmeyer 
Anning & Moller 
I B. Downing 
Phil F. Webster 
Thomas Clendening 








NORCOR 


Better-Way Method 





Tickler File 
of Quality 





Desk Distributor 
of Merit 





Other equally 
attractive and popular items 
—send for descriptive 

circular 


Manufactured by 
STAMPING DIVISION 


Northern Corrugating Company 
Green Bay, Wisconsin 








New York 
Chicago 
Chicago 

San Francisco 
San Antonio 
Green Bay 




















(Shall We Have a New Calendar—Continued from Page 18) 


fifteenth, the twenty-second, etc. By this arrangement 
dates ahead may be precisely fixed. Easter will become a 
fixed festival. Every holiday will inevitably fall on the 
same day of the week and can easily be made by law to 
fall on Monday. Thus, every holiday will be turned into an 
extended week end with advantage to the people and with 
a financial saving to almost every line of business. It is 
proposed to name the new month “Sol” from the Latin 
word for sun. 

Changes have been heretofore made in the calendar. In 
1582, ten days were dropped out and as a consequence, 
dates were changed. In 1752 England, which had been be- 
hindhand in changing her calendar, dropped out eleven 
days. In the Near East, a still greater change has been 
made, for in Mohammedan countries they have not only 
changed the date, but adopted Sunday instead of Friday 
as their weekly holiday. 

Those who are afraid that the new calendar will interfere 
with the proper observation of the Sabbath, are referred 
to the Mosaic calendar. According to the Mosaic calendar 
there was an extra Sabbath injected every year. The adop- 
tion of a new calendar such as the one proposed, is a re- 
turn in principle to one important feature of the Mosaic 
calendar 

There are people in business now who have adopted for 
their own purposes a year of thirteen months of twenty 
eight days each. In spite of the fact that they have to do 
double accounting, since their customers and clients do busi 
ness on a twelve-month basis, these concerns find that it 
pays. It is said that they save enough to make it worth 
while to keep two sets of accounts. 

a 


Neuhart Heads Sales for Brief English Systems, Inc. 
Josiah Neuhart has been appointed national sales man- 
ager of Brief English Systems, Inc., 200 Madison avenue, 
New York City, who are marketing Speedwriting, which 
they call the new scientific shorthand. 
Mr. Neuhart is widely experienced in sales promotion 
work. In 1908 he was a salesman with the Burroughs 
Adding Machine Company of Chicago, later going to 
Detroit as special representative of the general sales de- 
partment, where he took charge of the education of the 
sales force on the Burroughs calculator. 
In 1914 Mr. Neuhart joined the San Francisco sales force 
Burroughs and served in various capacities until 1918, 
it which time he became a member of the San Francisco 
sales force of the Monroe Calculating Machine Company. 
In 1921 he went to the general sales department of this 
company at Orange, N. J., where he served as educational 
director, sales promotion manager and a member of the 
executive sales ccmmittee until 1927. He then became 
division sales manager of the northern sales division, with 
headquarters at Cleveland, Ohio. 
——— 
Full Rigged Ship Heads Falulah Calendar 
The Falulah Paper Company, Inc., with mills at Fitch- 
urg, Mass., and sales offices in the Woolworth building, 
New York City, are distributing their new 1928 calendar 
It is noteworthy as a specimen of five-color printing which 
they use to picture a ship at sea under full sail. The 
calendar is printed on Falpaco coated cardboard of eight- 
ply texture. This is coated on both sides. On the back 
f the calendar they give a list of distributors of Falpaco 
vated cardboards in various cities. The printing was done 
by the Osborne Company, Newark, N. J 
snaiaantillion 





\ lackadaisical clerk and a critical customer are soon parted 

The Coach (published co-operatively by the Boorum & Peass 
Company, Eastern Manufacturing Company, C. Howard Hunt 
Pen Company and Sanford Manufacturing Company) 
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OFFICE FURNITURE 






THE EQUIPMENT THAT NEVER WEARS OUT 










An office of the 


ppreciating the 

Value of Protec- 
tion, Insurance Com- 
panies Use “SECURITY” 
Steel Century Desks 
and Tables for the Busi- 
ness Protection they 


afford. 


Mutual Benefit Life Insurance Company 






















A FEW INSURANCE 
COMPANIES WHO USE 
“SECURITY” STEEL 


Fidelity Phenix Ins. Co. 

Security Insurance Co. 

Continental Insurance Co. 

Phenix Insurance Co. 

Firemen’s Insurance Co. 

Globe Indemnity Ins. Co. 

Colonial Life Ins. Co. 

New England Mutual Life 
Insurance Co. 

Minnesota Implement 
Mutual Fire Insurance Co. 
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Write for complete information and prices on this New “SECURITY” 
Line of Century Desks and Tables. 
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AddeIndex offers 


you a remarkable 
sales opportunity 


HINK of being able to offer your 
customers an adding-listing machine that 


is both portable and electrically operated. 


—A machine that combines every stand- 
ard feature of adding-listing machine con- 
struction and operation with 8 outstanding 


features exclusive to Add-Index. 


—A machine that will quickly find a place 
in every office—that can be quickly and 


easily carried to the work. 


—A machine that is built sturdy—well 





nigh fool proof—and that will be a credit 
to you always. 
—and the profit is unusually attractive 


{Mail Coupon Today} 


ADD-INDEX CORPORATION 
Grand Rapids Michigan 


the 
\, portable 
asa: (‘electric 


veniently Located adding-listing machine 
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Add-Index 
£2 es to 
e work, 










Model shown 


"ht? 


weighs only 
272 lbs. 
Fully equipped 
(slightly higher west of Rockies) 
NO STAND NEEDED 


MADE IN FOUR MODELS 


cA few well known users of Add-Index 
Equipment 

U. S. Steel Corporation 

Standard Oil Company 

Radio Corporation of America 

United States Rubber Company 

New York Central Railroad 

Equitable Trust Company of N. Y. 
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ADD-INDEX CORPORATION, Grand Rapids, Michigan 


Tell us more about Add-Index—and send details of your dealer proposition. 
NAMI COMPANY 


STREET & No. CITY 
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Steady Empioyment the Aim at Ilion 


F. W. Young, general works manager at Ilion, N. Y., 
r Remington Rand, Inc., outlined the company’s policies 
ling factory operation in a letter to the Chamber 
§ Commerce. It was part of a communication expressing 
his regrets that he would be unable to attend the chamber’s 
annual dinner 

“In managing the typewriter’s activities, we have two 
factors at heart, that of the stockholders and that of the 
employe Speaking in behalf of the employe, we can 
serve no better purpose than if we provide for him con- 
tinuous and dependable employment, and to this end our 
production is planned. Our employes receive roughly 
over $3,000000 annually, or, in other words, over $65,000 
pours weekly into this and neighboring towns, a factor 
surely of immense interest to merchants. 

“Further, we do what we can to keep such work as 
may be done in our own plant in Ilion, by diverting as 
far as possible and within their capacity to the Reming- 
ton Cash and Arms Company to handle. Toolmakers, for 
being forced to find employment else- 
where, are employed in the Arms plant in the Typewriters’ 
behalf. In other words, wherever possible, real thought is 
given to the village of Ilion and the welfare of the people. 

‘The effect of the Remington Rand merger is making 
itself strongly felt The typewriter plant is taking over 
by degrees work for allied plants. This work is expected 
to grow and become additional means for more employ- 
ment At this moment, centralized buying from Ilion for 


} 


the entire Remington Rand organization has been made 


effective, in itself a most advantageous acquisition toward 
bettering conditions in Ilion and putting Ilion on the may 
ae - 


Service Pin Awards by Dixon Company 


[The Joseph Dixon Crucible Company has made service 
pin awards to a number of employees he list indicates 
that continuity of service is the usual thing in the pencil 
and crucible manufacturer's organization Following are 
the recent awards (the figures denote the years of service 

Pencil tactory William Kappes, 35; William Daneke, 
25; Margaret Donovan, 25 Anna Balesterri, 5; Jennie 


D’Agosta, 5; Agnes Grish, 5; Rose Lipari, 5; Hattie Whit- 


taker, 5; Jar s O'Keefe, 5 
Salesmet Philip S. H. Griggin, 5; Emory C. Bleam, 5 
Main office lohn J. Leckie, 25; Frederick H. Midlge, 
15; Philipine Osthoff, 15; Alfred Herche, 10; Josephine 
WJ al 5 
Rubber nd brass factor Sarah Sullivan, 10; John 
Schull 
( Pa Smith, 25 
_ 
Stationery Chain Store Plan Gets Tryout 
What is said t e the nucleus of a local chain ot 
tationery stores has bec established at 519 Woodward 
enue, Detroit, Micl perating as the O. A. Maul Com 
IS 18 sStocke wit i variety of stationery items, 
being t ive S f everything needed in the 
Re s d at the Pr t Press 
. | S ‘ ( idquarters r the ill 
I genera manag 
I l ts or the pr sf iin 
g s well a selling stat ery 
( g ery id g s 
‘ t tne uarters oftnece 
x S re de } de é the 
S ; s established 
> , 
one way for erk ft S¢ ire pron tion is to show himse 
a rthy f promotior One good way to show himself worthy 
¢ promotior to stop thinking about it and devote his ener 
gies to the work before him.-—Quality (Clarke & Courts) 


Waldon Rots 


World's Quality Standard 


+ +h 


“88 STYLES" 





~ 
STATIONERS 


find our line ample 
to meet every de- 
mand—no need of 
many lines in stock. 
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Weldon Roberts Rubber Co. Newark,N.J.USA 
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MLIUNSON 


THE MARK OF DISTINCTION 


IN 


RUBBER TYPEWRITER KEYS 


NCREASED sales 
and constantly 
widening market 
of Munson Inter- 
national Rubber 
Typewriter Keys 
show conclusively 
that the consumer 
prefers Rubber Keys 


of the highest quality 


and workmanship. 


MIuNSON IS THE RUBBER 


KEY OF QUALITY 


ONE GRADE 
KEY ONLY— 


THE 


MIUNSON SUPPLY COMPANY 


The Largest Rubber Key 
Factory in the World 


350 Hudson Street NEW YORK 
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Office Equipment Sales Boost Publisher's Net 


A Contribution to the National Printer 

Journalist by Herman P. Dean, Wayne 

County (West Virginia) News. The View- 
point of a Small Town Publisher. 

More revenue is the principal reason why small town 
publishers and printers should consider the installation of 
office equipment departments in conjunction with their 
shops. 

A second reason is the fact that an office equipment de- 
partment brings more people to your shop. The printer 
or publisher who maintains an office equipment depart- 
ment sees more business men in his own plant and is there- 
fore better enabled to develop job printing and advertising 
accounts. The man who comes in to buy a quarter type- 
writer tablet may be interested in buying a new typewriter, 
an office desk, a chair, or a filing cabinet, or may be 
induced to advertise or increase his space 

Selling office equipment is a business closely allied with 
printing and publishing. The sale of a thousand printed 
letterheads is not greatly different from the sale of a 
stationery cabinet. Office equipment can be made a pleas- 
ant and profitable sideline, and the same methods that 
make your job printing plant successful will 


l 
st 
hile revenue- 


build your 
fice equipment department into a wortl 
producing department 


This is a business that can be developed in the slack 


seasons when general printing is dull It is generally as 

easy ti sell an office desk or a sectional book-case in 
\ugust as in December 

An eff ent office equipment de] i ent S distinctive 

ice to the business men of your community and your 

ry It enables the local business man to buv office 

essories at home as cheaply as he can in a distant city, 


with the added advantage of getting prompt delivery and 


‘ 
} 


having the satisfaction of patronizing a home industry 


Equipment for Installing Department 


An extensive investment in stock is not necessary \t 
first you will not want to carry in stock heavy items such 
s eSkKS, Sates ling ibinets, etc., but it is advisable to 
ve an efficient fool-proof filing system of your own, 
which may be used to sell your prospective customers from 
catalogs A letter-size or legal-size four-drawer steel file 


equipped with alphabetical and numerical index guides will 
inswer this purpose. Build a filing system adapted to your 
needs, with the goal always in mind to so simplify and 
lassify your catalogs, price lists and information that they 
may be readily accessible 


You will find it desirable to carry in stock small items, 


such as clips, pins, receipt books, ink, pads, rubber bands, 
carbon papers, file cards, and indexes and folders, small 


ling cabinets, paper fastening machines, pencils, fou 
tain pens, paste, waste baskets, desk trays, ane 
other similar items. 

Use in vour own office the office desks, chairs, cabinets, 
ielving, etc., that you sell. In this way your own 
hee equipment will serve a double purpose, serving your 
office requirements and at the same time giving your 
prospective purchaser the opportunity of seeing the item 


he is considering; it also gives him faith your product to 


see that you are using it yourself 
What shall I sell in a department of this kind?” you 
iy ask. That depends entirely on your local field. De- 
termine what articles of office equipment are used most in 
your particular territory; chances are you are aiready in 


ssession of this information in a general way, due to 
your contact with your business men. The following list 
] | 


| ’ - 
is suggested desks, chairs, safes, sectional book-cases, 
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A PERFECT POINT FOR EVER? 2 eee 




















THESE 1928 WINDOW DISPLAY CARDS 
WILL HELP YOU SELL MORE GOODS 


T is said that over 80% of all window and counter displays sent 
free to retailers is never used. This is not the retailer’s fault, but 
hecan help to prevent such waste so that the manufacturer’s money 
will be spent in ways that will actually speed up retail sales. 
He can do this by telling the manufacturer just what he needs in 
his store to help move his goods. 
The manufacturer deserves your cooperation. 


In addition to these attractive new window displays we offer free 
counter cards,imprinted blotters,and electrotypes of individual pens. 
Each of these types of dealer helps has been used profitably by 
retailers. But we want to send you only the material that will help 
you in your store. 


Please tell us which you can use to advantage. 











NATIONALLY ADVERTISED PENS MOVE FASTER 








O.A.-2-28 
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Quality keeps clear of price cutting 


, (uality furniture is a safe bet for any dealer. Price 
cutting is practically unknown in the quality field. 
Quality furniture is sold on the basis of quality—the 
price is seldom questioned. Keen minded business 


men appreciate quality and are willing to pay for it. 


In the Macey line, there is a rich assortment of fur 
niture built to highest standards, then priced in keep 
ing with manufacturing costs. And, surprising as it 
may seem, this price is not out of proportion in direct 





comparison with good commercial grades. 


With the Macey quality line, dealers avoid the com 





petition of price cutters and consequently make 


The Macey Line con- 
sists of Steel Files . ’ . . . 
anh, St -. better profits. Wouldn't you like to tie up with 


Sectional Bookcases ° > 
and Matched Office such a line : 
Suites 


THE MACEY COMPANY 


GRAND RAPIDS, MICH 
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steel shelving, cabinets in wood and steel, small desk equip- 
ment, trays, typewriters, printing and equipment specialties, 
labels, milk bottle caps, ice cards, engraving, school furni- 
ture, floor covering, etc. Make it a policy to have con- 
sctions such that it will never be necessary to turn any 
wrder down Teach the business men of your community 


to know that if an article is n ade you can sell it to them 


Sources of Business 

You will find nearly every person in your community a 
source of business for the sale of office equipment supplies 
The housewives are good prospects for the sale of sectional 
book-cases, for nearly every family has books that should 
be protected. Even the boys and girls will patronize you 
for writing paper and supplies, and engraving. 

But a few of the principal sources of trade might be 
listed as follows: County officiais, who, from time to time, 
will be in the market for nearly every item you carry; 
municipal offices; attorneys-at-law; churches are oftentimes 
interested in new pulpit chairs, auditorium seating equip- | 
ment, record books, etc.; the lodges are not to be over- 
looked, for the office of the average lodge secretary gen- | 
erally needs numerous items to make the work more effi- 
cient and business-like 

There are from one to three banks in the average small 
town and they occupy an important place on your list of 
prospects. The same is true of your business houses, 
stores and factories. The boards of education of your 
county are not to be overlooked, for they frequently need 
office and school room supplies that you will be able to 
furnish. The community library may be interested in new 
steel shelving for books. Schools perhaps need steel lock- 
ers, paper towels, toilet paper, teachers’ desks and other 
accessories. You can interest your garages and merchants 
in steel shelving to replace the unsightly wood shelves and 
cubby holes which are now ancient in modern business 
methods. Mine offices, road contractors and a dozen others 
could be added to this list 

Advertise in your local newspapers. If you yourself are 
already publishing a paper, use your own medium exten 
sively Plan your advertising campaign carefully and con- 


centrate your efforts on items in which you feel your 


local business men should be especially interested. The 

e€ equipment companies you represent will be glad to 
furnish copy lay-outs and cuts for use in newspaper adver 
tising Your advertisements do not necessarily have t 
ccupy large and expensive space, but they should be 


irried regularly and should always be illustrated 


How to Build Up Business 


1 


Make up a list of prospects and keep that list on the 


iddressing machine that you may use in your own plant 


This list should be circularized at regular intervals. The 
ce equipment companies provide broadsides, folders, 
oklets and various forms of enclosures that you can use 


advantage in connection with your own promotion ma 


terial. Revise your list of prospects often and weed out the 
> l int idd new na es 

If the arrangement of your ofhce permits, window dis 

used to advantag Placards and small office 

can be used to make up an attractive 

If your office be located on the main 

atte window display is doubly 

nclude in your display 

ples of mmercial printing. Window displays should 

be changed frequently and the items shown should never 

e e dus ered and shodd \pear 

al t 

Wit i wit eve sta ent 

sent ce e some kind envelope 

stuffer advertising your office equipmer department 








HE whole FLexi-Post story is told at 
“the turn of the key.” Two-Inch Working 
Space allows ample room for the quick and 


convenient insertion and removal of sheets. 
Auxiliary Post Sections provide unlimited ca- 
pacity. Non-Protruding Posts save valuable 
storage space. Direct Screw Compression locks 
any number of sheets with a vise-like grip. 


Let your customers “turn the key.” Sales 
come quickly, easily and profitably ! 


P 
FLEXI-PosT 

-is backed by attractive advertisements in 
leading national magazines — SysTtEM and 
Business. Ina big way we’re telling binder 
buyers —“Turn the key to Fiexi-Post— 
your own stationer where you would prefer 
to trade will cheerfully accommodate you.” 


The dealer who co-operates with FLrexi-Post 
will build a more profitable, permanent binder 
business. Write for the interesting booklet 
“The Wonder of the Binder World”—and for 
dealer’s arrangement on FLex1-Post Binders, 
Faultless Visible Records —and other Loose 
Leaf Books in the complete Faultless Line. 







STATIONERS LOOSE LEAF CO. 
CHICAGO MILWAUKEE NEW YORK 


note the exclusive prin- 
ciple of flexible link posts. 
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One of the many 


FAULTLESs 


LOOSE LEAF BOOKS 
“All that the name implies” 
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By the makers of 
VENUS-The large 
Selling Quality Pencil 
in the World 
and 

UNIQUE—the only 
really THIN LEAD 
Colored Pencil. 


12 Colors 
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The best 5° Pencil 
Value in the world 


The Lead has special 
strength with perfect 
smoothness and soft- 
ness, is very black, yet 
it is readily erased. 

The Rubber is of the fa- 
mous VENUS ene. 


cially selected cedar, treated 
to give utmost satisfaction 
in sharpening. 

The Walnut Finish and Blue 
Band make it easily recognized. 


HEXAGON 
with rubber tip: 
556-1 557-235 
557-2 558-3 

561-4 


ROUND 
with rubber tip: 


559-1 559-2 
559-3 

1EN ordering include the busi- 

ness-bringing display assort- 
ments Nos. 1610 and 1620—they 
are very beautiful and price is the 
same as for pencils in regular half 
gross cartons. 


American Lead Pencil Co 
220 Fifth Avenue, New York , 
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Blotters can be used to advantage for this purpose. Use 
the enclosures furnished by the companies and also make 
up your own, which can be given a local appeal. 
Sell Well Known Lines 

Secure representation of well known and nationally ad- 
vertised companies. Sell a desk, a typewriter or a book- 
case that your prospective customer has already heard 
about. Keep away from off-brands and inferior products. 
Make the purchaser satisfied with the sale and keep him 
satisfied afterward. If you represent the right sort of com- 
panies they will co-operate with you in this policy, for they 
are building for future business as well as for immediate 


profit. 
Try to install all office equipment you sell. This is a 
mighty good selling point. Also figure in transportation 


costs and quote prepaid and delivered prices. It is only 
fair to your customer to know the exact amount an item 
will cost when installed and ready for use in his office. 
Feature the fact that your local business men cannot get 
“prepaid, delivered and installed’”’ service when they order 
from some distant city by mail 

Finally, do not be discouraged if all the business you 
think you ought to have doesn’t come your way imme- 
diately. Your business men have formed the habit of buy- 
ing elsewhere, and habits are hard to overcome. It is 
taken for granted in this discussion that your printing and 
publishing business is already providing you with your 
livelihood, which will enable you to overcome some diffi- 
culties in your initial efforts at selling office equipment. But, 
keep everlastingly at it. Building up this business into a 
profitable side-line is not a path of roses, but it is a chal- 
lenge to the man with energetic ability and a willingness 
to work At first it may not seem to pay you profits com- 
mensurate with the effort put forth. But if you are faith- 
ful, in time you will harvest repeat orders from satished 
customers who have formed the habit of looking to you 
for their office equipment needs. It is built on the same 
fundamental principles that underlie any successful business 
enterprise, the corner-stone of your structure being good 
management plus hard work 

Installment Sales in Peru 

Commerce Reports] An executive decree issued on Sep- 

tember 29, 1927, provides for the immediate establishment 


§ - ficial installment ] © setrating Ge here all 
OL aN OlCtal istaiiment Sales registration omece, where ali 


merchants and distributors of the Callao-Lima district who 
follow a practice of selling merchandise on the partial 


payment may register their sales. 


, ’ . ' 
ne sale otf typewriters, caiculating 


Che decree covers t 
machines, cash registers, and other like articles which, in 
the judgment of the government, have numbers or other 
signs permitting their identification. [Che measure pro- 
vides that no purchaser of a registered article shall be 
legally entitled to sell, rent, loan, pawn or otherwise dis- 


pose of such article unless he produce a certificate from 


the registration office showing that he has complied with 
all of the conditions of the original sales contract. The 
records of the registration office may be examined by the 


public 

Anyone who, without having received the accompanying 
registration certificate, shall purchase or otherwise take 
into his possession or use any registered article will be 
obliged to return it to the alienator who may ha 


tered it in accordance wit 


h the provisions of 
question 

[he establishment of the registration office has the warm 
approval of the business community and should go far 
endant upon installment 


+? 
al 


toward minimizing the risks 


‘MK 
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WHAT CAN YOU OFFER? 


AN you take care of your cus- 

C tomer’s office furniture needs 
. completely or do you frequently 
* lose a sale because he insists on 


standardization or requires some item 
that is not included in the line you carry? 


The Observer Printing Company of 
Charlotte, North Carolina, found that 
when bidding on the equipment for 
the new offices of their local newspaper, 
The Charlotte Observer, it paid to carry 
a complete line of Van Dorn files, desks, 
safes, storage cupboards and shelving and 


an 





— 


have these backed up by special work. 


They were able to take care of the re- 
quirements of this newspaper office from 
stock in all but one instance —the city 
editor's desk. Although this was special, it 
matched exactly in finish, construction and 
design, thereby satisfying the customer's 
requirements even in this final detail. 


Think back over the jobs you have lost 
and if you believe that handling a com- 
plete line would have helped you to 
land them, write today for information. 


STORAGE 
EQUIPMENT 





THE VAN DORN IRON WORKS 


COMPANY « CLEVELAND, OHIG 
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You Will Find 
Profits in 


ap lh fo an A PL) «- Check Writer 


The office appliance and stationery dealers now handling the 
SAFE-GUARD CHECK WRITER say that our co-operation is 
great. As one man puts it, we're “square shooters.” 

Dealers who have never sold a check writer before are selling 
SAFE-GUARDS with our help. 

This steady year-’round, profit-building business is yours for 
the asking. 

For details that mean money for you address—Dealer Division, 
SAFE-GUARD CHECK WRITER CORPORATION, Lansdale, 


Penn. 





New 
SPEED 
Model 


“ a gear 1. AUTOMATICALLY protects Payee’s Name. 
le new speec Model 


“B” is the fastest check The same operation that writes out the amount in acid-proof 
red ink, shreds the payee’s name and the amount as written in 
hgures. It’s automatic—* You Can't Be Careless With a Safeguard." 





writing machine ever de- 
vised to give complete 
protection 


Checks written with the 
Safeguard are automati- 
cally triple protected 














2. Writes EXACT amount in WORDS. 













3. Amount is ALWAYS written in ONE line, 
full width of check; eliminates danger of 
raising by additions. 


THREE*FOLD ip 
PROTECTION i {\, i) 
) 
apes CHECK 
\ ) WRITER 
Manufactured by 


SAFEGUARD CHECK WRITER CORP. 
LANSDALE, PA. 
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Good Start for 1928 Predicted by Credit Men 
\s 1927 is appraised, the presence of a strong com 
bination of favorable business factors promises the coming 


year a solid business foundation, according to the Novem- 


ber monthly survey conducted by the National Association 


of Credit Men 

Among the favorable factors which business will inherit 
in 1928, the survey says, are the following 

\ transportaticn system that has made possible minimum 


inventories on the part of producers and distributors. 

Abundant capital and credit facilities which have been 
administered conservatively to avoid general plant inflation 

\ program of tax reduction 

Better agricultural conditions and the outlook for an 
enlarged foreign market 

Economy in business, particularly through consolidation, 
and economy on the part of consumers by virtue of more 
careful buying 

The survey says im part 

“Commodity prices have shown very little change in the 
past month Fisher’s Index stood at 145.9 November 17, as 
compared with an average of 145.6 for the month of Octo- 
ver. Crump’s British Index registered 134.3 November 17, 
against an October average of 134.9. 

“In building construction, October was a record-breaking 
mont! New construction started in the thirty-seven East 
ern states in October reached a total of $562,815,800, the 
hest October aggregate record and the fourth largest 
monthly total for 1927. 

In production the situation continues to be spotty. The 
leaders—steel, coal and automobiles—are still quiet, while 
textiles continue to improve. Cotton, rayon, silk and wool 


manufacturers are noticeably more cheerful than they have 


een tor some time 
Bank Clearings Show Increase 

“Bank clearings for the week ended November 17, as re 
orted to Bradstreet’s, aggregated $11,423,017,000, an 
crease of 13.3 per cent over the like week of 1926. Car 
oadings for the week ended November 5 numbered 1,038, 
852, a decrease of 73,769 cars from the total of the preceding 
week and of 92,980 cars from the total for the orrespond 
g week < ist yea 

“Both wholesale and retail trade, particularly in furs and 

nter clothing, have been stimulated by the colder weather 
Chain stores continue to gain, eighteen systems showing 


October sales iggregating $83,668,441, an increase of 9.64 
per cent over October of last vear Sales of the same 


organizations for the first ten months of 1927 show a gain 


of 12.57 per cent over the total for the first ten months 
7, 
rhe agricultural situation, except in certain parts of 
the corn belt, is fairly satisfactory Cotton planters with 


a smaller yield and more favorable prices, are appreciably 


more cheerful than they were a vear ago. In the North 
west the farmers are receiving good prices for a fine crop 
of spring wheat 


: 
“Employment conditions are fair except in a few cities 


where motor production still hangs back, waiting for the 
long delayed impact of the new Ford models. Commercial 
failures appear to involve chiefly the smaller manufac- 
turers and wholesalers.” 

In an intensive survey covering California, Oregon. 


Washington, Utah and Idaho, the credit organization finds 
conditions fair or a little better than fair. 

“In the Pacific coast states the late agricultural season, 
which retarded marketing operations up to the middle of 
October, intensified activity in the movement of farm prod- 
ucts as the end of the harvest came on. Industrial plants 
continued their operations at about the levels of a year 


ago, and distribution proceeded at about the same rate 


APPLIANCES 89 














Why the 
ROTARY LETTERGRAPH 
is profitable 


for the dealer 


The Rotary Lettergraph is the simplest, 
mechanically, of all rotary duplicating de- 
vices. It is also the lowest priced rotary 
duplicating machine made. For these two 
reasons, more people will buy it. 


Many dealers are selling the Rotary Let- 
tergraph because it provides them with a 
larger market, at a greater NET profit, 
along with a steady market for supplies. 
The Rotary Lettergraph sells for 


*35 retail 


with a liberal profit 
margin to dealers 


We invite dealers to get the 
facts, without obligation. 


Manufactured by 
THE HEYER DUPLICATOR CO., INC 
945 W. Jackson Blvd., Chicago, IIl. 
Established 1903 
HEYER DUPLICATOR CO., 
945 W. Jackson Blvd., Chicago. 


Send me details of your Dealer propo- 
sition on the Rotary Lettergraph. 
Name pee nah aut ode thc deaie ees as ml eee 
Address . oo ek bbc dwt ane ees deannenenee 


Town.. ee TET TE Pe SN, cascoakvective 
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ROUGH 
PREMIER And 
A.W.M.Co. GRADE 


TYPEWRITERS 


Send for New Price List 
No. 91 


Ribbons-Carbon Paper-Parts 


RUBBER 
COVERS 


24-HOUR 
SERVICE 


on 


LATEN 





AMERICAN 
WRITING MACHINE CO. 


449.455 Central Avenue 
NEWARK, N. J. 


And 20 Principal Cities 
Established 1880 
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Permanent Paper Urged for Permanent Records 


American business men are becoming conscious of the 
need of suitable paper stock for their important commu- 
ications and records They have learned that millions 
f dollars are thrown into the scrap basket annually be- 
ise of unskilled methods of selecting paper. The need 
of permanent paper is recognized by at least two metro- 


politan newspapers, which print special editions on rag 


stock, as ordinary print is of short life. This can be 
determined by examination of newspapers ve or ten years 
old Important business matters entrusted to paper un- 


suited to continued handling are often unworthy of their 


lo offset this potential loss to American business, Sid- 
ney L. Willson, president of the American Writing Paper 
Company, Inc., has announced the formation of a paper 
users’ standardization bureau which will offer counsel 
to business organizations on methods of eliminating waste 


In addition to the advisory work, in which the bureau, 


without charge, will represent the viewpoint of the con- 
sumer rather than the paper mauntacturer, the service 


will make use of the paper company’s extensive laboratory 


equipment in Holyoke for analyzing all types of business 
paper. Mr. Willson has explained that the expansion of 
business since the war has increased tremendously the vol- 
ume of business paper, so that many mpanies now find 
the outlay for blank forms, requisitions, extracts, letterhead 
Stat ery, etc om f their hea expense tems 

Part of the loss to business results from the fact that 


wood pulp paper, which decomp ses alter a period ot years, 
has been used by accident or in ignorance for the filing 
of permanent records, with a result that later on a large 


ics 


expenditure has been necessary for transferring the 


to permanent paper Other waste is due to the use ot 
high grade, expensive rag paper for temporary othce mem 
oranda and inter-departmental forms, which are cast aside 
after a few days or weeks 

[he bureau will prescribe the type and rag content of 


paper that should be employed for every purpose in the 
business organization receiving the advice, without attempt- 
ing to specify where the paper should be bought. 


It will be conducted under the auspices of Mr. Willson 
} 


, , 
by paper experts who have analyzed 


and will be headed 
for the American Writing Paper Company, Inc., the paper 
f more than 300 large businesses and municipalities. Mr. 


t 
Willson obtained his views on the economy of standardi- 


ratic while associated with the War Industries Board 
during the war. He has advocated paper standardization 
for several years 

It is his opinion tha business sl 1 adopt the right 


paper for the purpose in every instance where paper is 


used, the saving would be enormous annually, without 
damage to the paper dustry, w 1 ist its pro- 
uct t t ‘ p ce¢ . 


Ask Better Protection for Insurance Records 


, , as ’ : 
Che committee on protection of records of the National 
| » +1 ver ’ ‘ ] hl ' . , 
Fire Protection Association is outli g a plan for im- 
. ™ 
proving the protection of fre insurance office records 
against fire H. P. Weaver, chairman of the committee, 
ont ¢ - t mec n Pl A shot fe 
S i 1 rece i¢ w i na iif 
s ince < panies, as ciass, give I! ‘ ittention to 
. ee | thetic st deet ‘ 
Sategua a I S ik 1¢ ( 
| +} ‘ 
e than other org > 
4 nlan for giving pu om thie 1 ement ia under 
} i Living puoi I 
way. It should aid office equipment salesmen in developing 


son TY) . sett ’ “nmne niee sa rente seed 
isiness among insurance npanies and agents need! 
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(Se) he Only Complete Line 


* wae “oderate Priced Verticals 
« b) quipped Throughout with 
& Bball Bearing Rollers 


eB) ew 


ERLOY 
300 Seztes 
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If you were on the other side of the counter and could 
buy this Berloy ball bearing file at the same price of any 
other standard grade file without ball bearing rollers which 
would YOU buy? Put this file on your floor and this 
argument with your salesmen and see what thirty days’ 
effort back of this file will do for you. Write for catalog 
showing complete line of standard and counter height items 
and the complete line of Berloy Steel Office Equip- 


ment. 


THE BERGER MFG. CO., Canton, Ohio 


BRANCHES 

sy - Des Moines St. Louis 

ork Rochester San Antonie Les Angeles Roanoke 
Albany Philadelphia Cincinnnat: Milwaukee Atlanta al 
Boston Minne ape'is Columbus Heaston Seattle > a 
Detroit Kansas City Long Island City Pitt sburgh Dallas . 
{adianapolis Jacksonville San Francisee Newark, H. 1 Montrea 4 \ 

EXPORT DEPT.: S16 West 25th St. New York City cs 


THE BERGER MANUFACTURING CO. 
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| MR. AUDITOR 


| 1928 calls for 1928 equipment 


What about your 
sorting methods? 


Here is a sorting device that will sort any 
series of 1000 pieces into 10’s in one sorting. 
In a recent test an inexperienced girl in 
1144 hours sorted 1000 checks into correct 
numerical order. 





INDEXES 
Numerical, Alphabetical, Geographical, 
Special Wording 


--—-e ef ee eo eo eo eo eee tiie 


Space 
required 


for 


SELLS SSS SO OO OOOO Oe ee oe eeu ooo 





Made in any size and indexed to fit your needs. 





Representative firms using 
from 3 up to 160 sorters 


CHICAGO NEW YORK 
Automatic Electric Alexander . ee Insti. 
Carson Pirle Scott & Co. John Budd ¢ 
Chicago Surface Lines Cunard Seeam. Ship 
Chicago Tithe & Trust DePinna, A., & C 
Diamond T Motor Guarantee Trust Co. 

The Fair Store Iiome Insurance Co. 


Hibbard Spencer Bartlett Macy, R. H., & Co. 
Inland Steel Co. MeCall Co. 
International Harvester MeCreery, James & Co. 


Mutual Life Ins. 

New York Edison 

New York Telephone 
Spectator Co. 

Underwood Typewriter Co. 


Marshall Field Co. 
Montgomery-Ward Co. 
Northern Trust 

Swift & Co. 

Tyler & Hippach 


ieee ee 


Wilson & Co. U. 8S. Customs 

Abrahams & Strauss .. Brooklyn, N. Y. 
American Malleable ' Co. ..Lancaster, N. Y. 
American Manganese ..Chicago Heights, I! 
Associated Gas & Elec Ithaca, N. Y. 

Bacon, Chas. H., Co. ..»-Lenolr City, om 
Bam er, L., & Co. .. Newark, N. J 


Consolidated x, & Elec. ‘Baltimore, Md. 


Du Pont de Nemours. .Wilmington, Dela. 
Haas, Baruch & Co. - ...Los Angeles, Cal. 
Loulsville Gas $ Elec. . Leuteville, Ky. 

‘ .Detroit, Mich. 


Macenbees ..........-. 
Ohie Fuel Gas Co.... Pittsburgh, Pa 
Public Serv. Products ..Newark, N. J. 


Philadelphia. Pa. 
.. Albany, N. Y. 
Brooklyn, N. Y¥. 


Remington Typewriter 
Standard Ol ........ ‘ 
Towns & James...... - 


More than 18,000 banks all over the world. 


We shall be pleased to give you the ideas we have 
gathered in the 12 years we have specialized in  { 
this work. Catalog and full details upon request. ; 


THE KOHLHAAS CO. 


Manufacturers of Instant Reference Files 


183 N. Dearborn St. Chicago, III. 
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Salmagundi 


Fifteen Years Ago 


Some of the Articles and Items Which 
Readers Glimpsed Before Opening Their 
Valentine Mail in February, 1913 


The frontispiece showed Fred D. Hills, president of The 
Marble & Shattuck Chair Company, Cleveland, Ohio. 

©. H. Chamberlain, then district manager at Chicago for 
The American Multigraph Sales Company, was the author 
ot “Theoretical Salesmanship,” one of the lead articles 

[The Burr-Vack Company's new store at 511 South Wa 
bash avenue, Chicago, Ill, was reported as a new enter- 
prise 

“System as Seen by Railroad Stationer” presented the 
viewpoint of H. C. Boldebuck, stationer of the Chicago, 
Surlington & Quincy Railroad 

An industrial exhibition had been held at Philadelphia, 
Penna., at which several office equipment manufacturers 
and local stationers made displays 

“Reading Character for Efficiency” was contributed by 
Dr. Leonard Keene Hirshberg, of Johns Hopkins uni- 
versity 

The reports of the Chicago and Grand Rapids January 
furniture markets showed that most of the commercial 
furniture manufacturers found exhibits necessary early this 
century Since the commercial stationer has made the 
office furniture line his activity the desk and chair manu- 
facturers have found that exhibiting to the local household 
dealer does not reach their trade. In late years commercial 
furniture exhibits at the semi-annual markets have not 
been very conspicuous 

The J. K. Gill Company, Portland, Ore., had added office 
furniture to its lines 

The twenty-fifth anniversary of F. B. Towne’s manage- 
ment of the National Blank Book Company at Holyoke, 
Mass., was celebrated by the presentation to him of his 
oil portrait and also a loving cup from the entire organi- 


ed bouquet of twenty-five 


ratior Mrs. Towne received a ju 
American Beauty roses 
The passing of J. B. Hammond was recorded. The pres- 


ident of the Hammond Typewriter Company, now Vari 


typer, Inc., was a conspicuous figure in the typewriter field, 
and he served his section of the industry in an able manner. 

W. J. Goodman, now vice-president, had joined the Horder 
Stores at Chicago, having charge of the preparation of 

atalogues He had been a member of Collins & Gok d- 
man, Chicago stationers. 

[The Shaw-Walker Company, Muskegon, Mich., was 
erecting a five-story addition to its factory, the third build- 
ing to be added in a year 

C. M. Farrell, who had been with the Library Bureau 
eight years, joined the Irving-Pitt Manufacturing Com- 
pany, selling in the Philadelphia territory 

W. S. Hanna, who had been with the C. S. & R. B. Com- 
many, Chicago, had joined The Carter’s Ink Company as 
city salesman. Carter’s must be good adhesive, as “Bill” 
stuck and is still calling on the trade in the Chicago 
territory 

iam 

Columnist Gives Typewriter Makers a Hunch 

“Rig,” in the Pillar to Post column of The Chicago Eve- 
ning Post, made an important suggestion to manufacturers 
of typewriters 

“Typewriters are being made in fancy colored bodies 
now, but much remains to be done in this important field 
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OFFICE EQUIPMENT DEALERS 
WHO SEE THE HANDWRITING 
ON THE WALL ARE CONCEN- 
TRATING ON 
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The lasting beauty of GF Allsteel 


Desks helps you 
A TRACTIVE offices are like good 
i clothes. They create the atmos 


phere ot prosperity. Both help form 
those first impressions that proclaim 
man’s success or a company’s business 
standing. 

In a large general office, or in an execu 
tive’s own quarters, the most conspicu 
us piece of furniture is the desk. 


Those admirable qualities beauty, 
utility and durabilitvy—which are so 
much desired, are combined in GF desks 
of steel. They bring to the office the 
craftsmanship of the artist, permanently 
wrought in enduring metal. 


to sell «+++. 


lhe next business generation will con 
ich beauty ol 


purchase 


inue to admire the fresh. r 
se GF Allsteel desks 


Here is vour opportunity to build a busi 


+ 


ness tor vourselt that is as lasting, as 


‘ 
+ 


nent, and as satisfying as the desks 


hemselves. 
The General Fireproofing Company 
Youngstown, Ohio 


CANADIAN PLANT: TORONTO, ONTARIO 


Branches and dealers in all principal cities 
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The GF 700 LINE 
Files, while low in 
price, have all the 
traditional GF 
Qualities of = 
STRENGTH,CAPACITY 
and PERMANENCE 

















[ of the paradoxes of Amer- 
ican industry has been the 


production of a better article at a 





steadily reducing cost, and now 
GF registers this new line of files 
that surpass the expectations of 


every office equipment buyer. 





\Welded steel construction, 28-inch 


depth, progressive roller suspen- 


omar ya 


PO as ae << 1 * 
ot RE eS Ee ee tee 


sions, space-saving, follower 


e] blocks, all speak of quality far in 


advance of the price. 


— 








4 
That’s why the GF 700 LINE has 
sprung into such instant favor 
; with ofhee equipment dealers and 
their customers alike. Send for 
literature on this new line. Every 
filing requirement can be met by 


the new 700 LINE files. 
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Underwriters will insure practi- 
cally any business asset, but no fire 
insurance can replace the records 
so vital to the welfare of a going 
business. These vital elements of 
business can be protected best ina 
GF Allsteel Sate where fire and 
water can’t reach them. In scores 
of fires, these safes have delivered 
up their contents to owners unim- 
paired. The Underwriters’ Labor- 
atories have tested and inspected 
GF Allsteel Safes and have award- 
ed them their highest rating. 
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GF Allsteel Safes are as easily 
moved as any article of office furn- 
iture, and so may be placed in the 
handiest spot for the user of the 


records. 


Sell your customers record protec- 
tion, and don’t forget that GF All- 
steel Safes are handsome additions 
to fine ofices. They may be fin- 
ished especially to match present 
othee furnishings. Standard fin- 
ishes are Olive Green and Mahog- 
any, in permanent baked-on 


enamel. 


THE GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio. 


I Ase send nformation n t GF Allistee 





Safes like these are the Best Fire 
Protection your customers can buy 


oe eer ye. 
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“Where, for instance, is the ribbon that will print, not 
black and red, but gold and silver? And instead of the 
common ‘shift’ key, why not a silk shift? And surely the 
bell that rings at the end of a line could be improved into 


} 


a softly chiming temple gong. On a typewriter thus thrice 


refined, who could not compose better lyric poetry and 
perfume advertisements? Which reminds us that the ma 
chine oil should also be delicately scented to suit the 
ineflable taste of the individual stenographer.” 


- - = 
Typewriter Colors Appeal to English Women 


The vogue for portable typewriters finished in color has 
spread to England Society women of pet: have 


hes to match the dominant tones 


selected typewriter fhnis 
yf their rooms, and use typewriter ribbons and correspond- 
ence paper to match. One prominent woman is said to 
operate a green machine in a green room, uses a green 
typewriter ribbon and signs her letters with green ink 

— > 


Newspaper Reader Asks Scribblers to Typewrite 


A letter to the editor of The Chicago Evening Post by 
Charles Hooper, Coeur d'Alene, Idaho, points out the 


dificulty of reading modern handwriting, and suggests 

i i pe be used 

“Sir Editors and others receiving much mail occa- 
ionally get a letter written in handwriting so poor or 

egible that a casual reading reveals scarcely a1 thing 
‘ Ss ri¢ lw’ 

“It is not always poor writing that is the mos: illegibl 
Some time ago | read a handwriting that was only a 
hurried scrawl Yet I did not have much difficulty in 

re Y il v and after a little time | was able 
every word in another occasion I received 

tten in large firm, characters and appare ntly 

me care, a letter that at nrst glance locked easy 

hat pu rzlied me considerably to decipher. 

This latter handwriting, by the way, was perhaps the 
saw I don’t think another writer in the 

Ximate t Yet it is possible that the 


ter of this letter followed some model, for I think 
t ever ne, consciously or unconsciously, imitates the 
ndwriting of some loved one, or the handwriting that he 


nks beautiful, or distinguished, or scholarly, or attrac 


some other feature Ot course no one, not even 
i forger, can exactly copy another’s handwriting; but | 
hink that this conscious or unconscious tendency that we 
have to imitate a handwriting that is pleasing to us ac- 


the circumstance that handwriting falls into 

ither well-defined groups Women are perhaps more 
itative than men, and their handwriting seems to reveal 
h notable exceptions, there is much of a 


women's handwriting 


“I know of no valid excuse for illegible handwriting in 
case of anyone who has full use of his hand. Such 
writing shows want of consideration for the time, patience 
ence of others It also shows want of consid 
eration for the bad writer’s own convenience, for not every 
ne has the patience, or will take the time to try to decipher 
illegible script. A poor writer should print out his letters, 
learn to operate a typewriter or hire a secretary Life is 
t . 
=) 
Ominous 

Brooklyn Eagle “Il have had a terrible warning of 

a 4 w de i h = 


Yes, I bought one of those ‘Lifetime’ pens, and it is 








THE “HOGE” 


STAPLING MACHINE 





THE ‘tHOGE” 
STAPLER 


SS 
== SS 


AND 





VITROCOTED STAPLES | 


Saves Time, Space and Money 


Adapted to Every Type of STAPLING SERVICE 


A new HOGE item bringing 
profit to the dealer. Perfect 
construction and sold at a 
popular retail price acceptable 
to the consumer. Positive 
action, will not clog, and built 
for continuous use where 
speed and endurance are | 
essential. ‘ 


HOGE VITROCOTED STAPLES 


A special process in manu- 
facturing Hoge Vitrocoted 
Staples assures perfect feeding 
and smooth action through | 
the machine. One thousand i 
staples to a carton, ten car- 
tons to a container. Hoge 
Vitrocoted Staples are for 
Hoge machines only. 











Prices and detail on request. | 


THE HOGE MFG. CO., INC. 


23-25 East 21st St. NEW YORK CITY 
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Every piece of Sheaffer merchandise 
has one job to do—supremely! No 
pocket pen can ever be a desk-pen. 


All Lifetime’ pens have these points 
in common: 

(1) the unbreakable radite barrel 

(2) the sturdy iridium nib 


(3) the Lifetime guarantee of faultless 
performance and no repair charges 


(4) the ability to write at first touch 
and yet make easily three clear 
carbon copies 


(5) the patented lever-filler, Sheaffer’s 
own device, which insures a thor- 
oughly cleansed and filled ink-sack. 

Yet a special feed section, with me- 
chanical changes, makes the desk-pen 
a separate and distinct writin? tool. 
Thus Sheaffer dealers score two sales 
where only one was possible before 
and provide for buyers the utmost in 
writing, convenience and efficiency. 


SHEAFFER'S 


PENS*PENCILS+SKR 
W. A. SHEAFFER PEN COMPANY FORT MADISON, IOWA, U.S. A. 


Reg. U.S. Pat. Off. 
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Italian Marble “ Lifetime’ Desk 
Fountain-pen Set, $35 


Identify the Lifetime 
pen by this 
white dot 
















Boy) : > = 
ek EEA ISR , 
SS SAY SASS Out Quad Gam 
oe) 2S: wets <=) Fountain-pen 
SPREE, —- Ser, $16.50 





A word of caution 






to those who sell 





desk fountain-pen sets 






Every time a cheap, inefficient desk fountain-pen 
Jet Glass “Lifetime” Desk : : 
exter set, or worthless desk receiver for fountain-pens, 








Y is sold, the trade suffers substantially. The con- 
J tinued sale of desk sets whose sockets do not 
¥ PS , Sas . : x 
fos hold pens practically air-tight will soon disgust 
1S the public with all desk sets. And the mer- ¥ 
ay chants of America will lose this new field of Jy 60)... ation 
pee fine profit.. Sheaffer pioneered the desk Marte Lifting” 
; fountain-pen set. And the very nature of the 


instrument prevents efficiency in the cheap imi- 
tations bound to follow. A word of caution! 


At better dealers everywhere 


SHEAFFER'S 


PENS* PENCILS*: SKR 
W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. 
N 


+ 
tew York . . Chicago . San Francisco — 
; Sheaffer Pen Co. of Canada, Ltd. - Toronto, Ont.—60-62 Front St., W. 
son, N. Z. » Sydney, Australia - London—199 Regent St. 








©Reg. U.S. Pat. Of. 
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Not a flash demonstration 
but a real test 


UYERS of Adding—Calculating ma- 
chines the discerning ones are 
more interested these days in the 

physical proof of what such equipment will 
do, than in verbal discussion of the machines 
themselves. 

Why shouldn't they be? When it comes 
to making a decision, proven facts are al 
ways better than anyone’s claim, opinion o 
“guess so.” 

The chief concern of the buyer therefore 
should be to find out which machine will do 
the most figure work for the least money— 
all elements of cost considered 

When you find: 

How many columes a machine will add; 


Fett & TARRANT Mec. Co. 





If not made by 
Felt & Tarrant 
it’s not a 

Com ptometer 


ADDING AND 


CONTROLLED-KEY 


How many invoice and payroll ex- 
tensions it will figure: 
How many cost divisions it will make 


in a timed test on your regular work—not a 
lash demonstration on a few selected items, 
but a real, practical test of an hour, or a day 
if necessary—then youll have a_ positive 
standard of value by which to gage any ma- 
chine. 


If you are interested in getting the most 
for your money in figure work, call in a 
Comptometer man for consultation on ways 
and means of doing it. No cost or obligation 
involved. See your phone book, under Felt 
& Tarrant, or write to us direct. 


1735 N. Paulina St... CHICAGO 





Only the 

Com ptometer 
has the 
Controlled-key 
safe-guard 





CALCULATING MACHINE 
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House Cage Philosophy 
ng “on time” isn’t merely a matter of arriving when 
the clock points to a certain hour.—The Coach (published 
co-operatively by the Boorum & Pease Company, Eastern 


Manufacturing Company, C. Howard Hunt Pen Compar 


and Sanford Manufacturing Company 
> 
No reason why you can't sell to your friends if you treat 


hem just as well as you would treat any other similar 
customer Same thing applies to buying [The Webster 
Way (F. S. Webster Company, Inc.). 

* ¢ * 

True efficiency concerns itself with raising the quality 
rather than with lowering the price of the product.—Th« 
Honolulu Item (Mercantile Printing Company, Ltd 

* * * 

It's so easy to get a promise out of some people that 
it isn’t worth anything when you get it.—Faultless Loose 
Leaf Bulletin (The Stationers Loose Leaf Company). 

How is it that complaining women always manage to 
marry forbearing men?—Office Topics (Baker Printing 
Company 

* 7 * 

Man is like a monkey wrench—the set of the jaw shows 
the strength. The Office Cat (The Richmond & Backus 
Company 

a 
How would you like to be young and start all over, buy 
| 
he 


ain? Quality (Clarke & 


ing furniture on the installment 


Some meet competition—others make it \ R 


Stringe. in The Lincoln Line (Commercial Furniture Com- 


> * * 


No statue has ever been erected to a man who was afraid 


what people would say Type-Hi (Hollywood Citizer 
The bigger the man the less pains he takes to prove it 
Art Metal Welder (Art Metal Construction Company 
* * 
If you expect to climb higher you had better remain o1 
t level—Bramwords (The Bramwood Press 
Quota makers are record breakers.—Rem Rand Esprit de 
Corps (Remington Rand, In« 
—»>—_—_— 
“Y and E” Vennens' Club Adds Twelve Members 
At the clos« f last vear twelve new members vere 
idded to the Veterans lub of the Yawman and Erbe 
Manufacturing Company he initiation ceremony 1s pai 
lessc—the new members sll at the office of Gustave Erbe 
resident of the compat ind receive cl ks of $100 eacl 
Membership is attained when employees complete twenty 
we . ” o with: the pat Two 1 ore the 
sales orga ‘ jualified: Ka Kettel ager of 
the Clevela tt George H. Balse 1 Ssalesma \ 
t Sa S ( ving t vorkers 
chieve (or es Cohe 
Geore . & ~ eel td \ \ 
‘ ( Ss ursy 
= 
Stationer Elected Mayor of Tenafly 
eT Zs \\ 
te ly -_ 
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The symbol of 
protection that makes 
the modern check 
FrAcTLY 6 5 O BoiLaks 2 3 TENTS 





Trade Mark 


The modern business no longer circulates checks with 
hand-written amount lines—open invitations to the clever 
check-raiser. The imprint of the Protectograph is a 
symbol of protection that is recognized throughout the 
business world as a mark of careful management—a digni- 
fied safeguard that insures easy legibility and facilitates 
routine check preparation and handling. 


By shredding the amount line into the very fibre of the 
paper with two colors of indelible ink the Protectograph 
prepares a check to defy the manipulation of the check- 
raiser—to circulate anywhere with perfect protection. 

More than a million Protectographs—models that meet 
every personal and business requirement—are in use today 
writing amount-lines on millions of checks. Progressive 
banks and business houses throughout the world use Todd 
Protectographs and recommend their use to their customers. 

A qualified Todd expert is available in every important 
city in the United States to discuss with you the Todd 
System and its efficient, economical application to your 
particular business. 


. . * . 


Todd Expansion Creates Opportunity for Salesmen 


National advertising identifies the Todd name with the 
protection otf bank accounts—business and personal. New 
models are being made for a constantly widening market. 
This era of expansion means opportunities for men who 
can qualify to represent a progressive organization. If you 
are interested, write to us at once. The Todd Company, 
Protectograph Division. (Est. 1899). 1129 Rochester, N. Y. 
Sole makers of the Protectograph, Super-Safety Checks and Todd 
Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The Protectograph eliminates a large percentage of all check frauds 
by preventing raised amounts. It is made in a variety of standard 
models. one for every type of business—$37.50 up. Por private use 
the Personal Protectograph at $20 has a nation-wide popularity. 
Only Todd can make a Protectograpb. 





Todd Greenbac Checks, with their patented self-canceling features, 

eliminate another major source of possible check losses by preventing 

change of payee's name, date and number and ‘‘counterfeiling.” The 
instant the forger’s acid is applied countless imprints of the word 
“VOID” appear. 


Standard Forgery Bonds cover the remaining check-fraud possibilities, 
namely. outright forgery of signature or of endorsement. As preferred 
risks, Todd users qualify for such bonds at large savings from the 
General Indemnity Corporation of America. 
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A Policy Towards 
Field Representatives 
That is Different 


We don’t want you to do the hard 
initial work and then get nothing out of 
it when things begin to break well. We 
shall be glad to tell you more about the 
way we feel if you'll let us. Meanwhile, 
bear in mind the SPEEDAUMAT 








is the cheapest, most compact and fast- 
est working address unit in the field. 


It is used by Kalamazoo Stove Works, LaSalle 
Extension University, Ford, Fordson and 
Lincoln, Penn Mutual Life Insurance Com- 
pany, and dozens of others. For years it has 
been paramount with publishers, from the 
Curtis Publishing Company down to the 
country newspaper. 


A recently developed hand machine is the 


Speedaudresser AB 





most up-to-date device for addressing of all 
kinds, including small office lists, clubs, 
churches, lodges, etc. 


This line of machines will make a strong 
addition to your business if it is non-competi- 
tive with what you are carrying, and is 
saleable to the same customers. 


Many good territories are still available. Write us! 


iSpeedaumar 


Addressing Machinery 


2023-2033 WILLOW ST. 
PHONE BRUNSWICK 7540 


CHICAGO 
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January Furniture Market at Chicago 

Displays at the January market, held in the American 
Exposition building, 666 Lake Shore drive, Chicago, IIL, in- 
cluded a number of exhibits of office furniture. In most 
cases these were the products of manufacturers producing 
furniture for the household and the office fields. In sev- 
eral instances manufacturers of chairs confined their dis- 
plays to household items, as the mart attracts dealers in 
that field, rather than commercial furniture merchants. 

The Byron Desk Company, Louisville, Ky., showed 
desks in Space 827. New items were walnut products in 
the “Executive” and “Peerless” lines, showing some hand- 
some desks of solid walnut. The former 4000 line has 
been altered in number and some details of specifications 
to the 5000 line. These are substantial oak products. The 
Byron “S” line has been reclassified as the 6000 line, and 
some changes made in the specifications. M. A. Harb was 
in charge 

The Chicago Mirror & Art Glass Company, Chicago 
Ill., displayed art mirrors of the Venetian and modified 
Venetian types in Space 724. Elaborate mirrors are used 
frequently in equipping modern offices as a part of the 
furnishings of the women’s rest rooms. Byron J. Roland, 
designer of this line, was in charge 

Conrades Manufacturing Company, St. Louis, Mo 
showed its household lines F. W. Klein, who was in 
charge, had photographs of the office line to show to in- 
terested dealers 

Crocker Chair Company, Sheboygan, Wis., devoted its 
space at No. 1424 to the household line. G. A. Reiman 


had charge of the displays, and also a file of photographs of 


fee chairs for the commercial furniture dealers who 
called 

Franklin Manufacturing Company, Franklin, Ind., showed 
desk lines in Space 822. This company works in conjunc- 
tion with the Byron Desk Company, and shared that com- 
pany’s space. The Franklin line embodies desks and chairs 
of moderate price; the range upward is filled from the 
Byron products. Franklin desks shown included the 8000 


line turned leg genuine walnut desks, and paneled end 


ibles of the 9000, 8000 and 2000 lines in walnut A com 
plete range of office chairs is made 1 the Franklin fa 
ry. M. A. Harb was in charge 
Heywood-Wakefield Company, Gardner, Mass., had a 
nplete showing of office and household lines in Sy 
26 New items I I on “ee service were a Spe ially designe: 
i I ta ya g 1 sitting s ( I t 1s 
eve t s ¢ g lines of 1 » s 
s < urs of issive design with de $ Ss wert 
wn, both swivel and pes Ss. Re 
ertis re iger, was resent pa ( ( 
Ma i ir 4 Ass ites ( T Va I i ] d 
i = e &27 witl Ts :' Desk ( i é 
inklin Ma icturing C pany l ducts 
< ] r r ipies, ty r i es S é 


trade 

NI S¢ S ( i N il | Ve d the 
S 1 lines in Space 1017. Photographs of the “Samp- 

S M omece tables were i\ i f spec 

m cia furniture dealers \ \ itaiogzue 
Sampson” tables was on hand for distribution to callers 
Copies have been mailed to all dealers on the company’s 
list. Commercial furniture merchants who are not on the 
‘ompanvy's list can obtain a copy of the new catalogue on 
plication to the home office at Nappanee, Ind. C. A 


as 
Mutschler, Chas. W. Mutschler and R. C. Chapman were 
in attendance at this display. 

Lyon Metallic Manufacturing Company, Aurora, IIL, 


+ 


devoted its space, No. 620, to a complete showing of the 
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No other 
Safe 
has this 


elling Point | 


Exclusive “MONO-DRY” 
insulation makes this 


frre-safe safer and 


easier to sell 


BIG sales feature—no other safe has it— 

this new discovery. Exclusive “Mono- 
Dry” insulation gives the Art Metal Fire-Safe 
instant leadership. 


Amazing ‘Mono-Dry”’ insulation 


This remarkable material bars out the hottest 
flames—withstands furnace heat even after 
years of use. Sudden raging fire can never 
destroy records kept in an Art Metal Fire-Safe. 


Other outstanding features 


Tell your customers about the other special 
features of this unusual safe. . . . The heavy 
welded angle frame and base—the tough steel 
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inner and outer walls, not connected by metal— 
the Art Metal patented interlocking tongue 
and groove doors—the new type combination 
lock. All these features meet the stringent 
tests of the Underwriters’ Laboratories. The 
safes carry approval labels Class A-T20 and 
_ For valuable records 

Think how such protection will appeal to 
firms whose records would cost thousands to 
replace. Any business man will instantly recog- 
nize the value of this protection. And there’s 
a generous profit for you in selling it. 


Selling-franchise worth money to you 


You can get the selling-franchise for the Art 
Metal Fire-Safe if your territory is open. Send 
for complete information. Write today. 





Steel Office Equipment 


JAMESTOWN 


NEW YORK 


Fire Safes, Steel Desks, Filing Cabinets, Vertical Files, Steel Book Cases, Steel Shelving, 
Plan Files, Transfer Cases, Steel Office and Vault Tables 
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No. 478 Pedestai Typewriter Desk— 
32x60 inches. Covered by our 
new 400 semi-quartered line, 
quarter -sawed tops and 
fronts. Also made in 
walnut and mahog- 
any finishes. Lac- 
quer finish. 


THE JASPER DESK CO. ; 


Desks and chairs can be purchased from us in pool cars, at ca leas 
arrive in first class condition, witho# dus 


Jasper Desk Company 


Jasper, Indiana Ke 19 0 i 
ciate aaa a —_ 
_— we th | ee a — = 
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No. 150 
Quartered Oak 


No. 250 
Imitation 
Mahogany or 
Imitation 
Walnut 


These chairs are lacquer finished in light 
oak, dark oak, fumed oak, standard brown, 
mahogany finish and walnut finish, 
and are constructed with the same 
rigidity that characterizes the 
entire Jasper Chair Co. lines. 

Our suggestion to you is: 

Look at ours and the 
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Quartered Oak 


Mahogany or 





RS 
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other fellows--and may 
the best chair win. 


‘ AND JASPER CHAIR CO. 


ad <>. lower freight rates and the assurance that goods 


We solicit your inquiries. 











Jasper Chair Company 
Jasper, Indiana 
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new “Steelart’ card tables Many dealers in household ; 
lines were interested in this novel application of steel fur- 
| niture for home uses. A. G. Wilson had charge of the : 
| “Steelart” line. : 
St. John’s Table Company, Cadillac, Mich., showed both j 
office and household lines in Space 1630. H. M. Petrie, 
| | general manager, directed the operations of the staff in 
| a | attendance : 
\ j 
Tell City Desk Company, Tell City, Ind., displayed its j 
office line in Space 1122. A new item was the “home” ; 
q; desk, a compact, trim job for use in the business man’s , 
\ ) home, or for the professional man’s office. The deep : 
e ‘ e drawer in the pedestal is provided with a follower for 
vertically filed correspondence. J. H. O'Toole was in 
as : charge of this exhibit. ; 
COVOR PRODU TS Udell Works, Indianapolis, Ind., showed sectional book- 
i Mil cases and desks in Space 1029. A recent design is espe- i 
. cially suited to office use, having simple lines with chaste : 


ornamentation H. T. Griffith was in charge 


TYPEWRITER RIBBONS —~-— 







































































TYPEWRITER - PEN & PENCIL . Pen Maker Denied Use of Edison Name 
. CARBON PAPERS Assistant Commissioner of Patents M. J. Moore gave a 
decision in the case of Thomas A. Edison and Thomas A. 
Edison, Inc., vs. the Edison Pen Company, Inc., which 
REFLEX cancelled the trade mark registration of the name “Edison,” 
granted the pen concern December 14, 1920. This opinion 
WRITING INKS SHOW CARD COLORS sustains the decision of the examiner of interferences in 
STAMPING & NUMBERING this case 
MACHINE INKS [he decision holds that the trade mark “Edison” was ’ 
egistered by the Edison Pen Company, Inc., in violation 
of the trade ma law of 1905. as pointed out also 
THESE ARE ALL COLOR PRODUCTS (Bh: ive registration was prejudicial to the interests 
SOLD BY Thomas A. Edison, Inc., and the effects had already been 
OFFICE SUPPLY DEALERS nett 
- In his decision Mr. Moore emphasized the qualifying 
clause of the Act of 1905 which appears to control the 
point at issue: “That no mark which consists merely in 
The fact that our business has the name of an individual, firm, corp¢ paten or asso —_— 
not written printed, impressed or woven in some particu- 
grown and developed largely, lar or distinctive manne: . shall be registered 
over a period of 48 years, is in under the terms of this Act.” Based on this clause Mr. 
itself first evidence that super- Moore showed that name “Edison” as used by the Edison 
ior goods are produced, that Pen Company, Inc., is merely as the name of an indi- 
they are sold at reasonable vidual : rm, corporation or ory ere He proved that 
prices, and that satisfactory sagging _ ee " ae _ my n gronenited 
service to thousands has been a kt 6 UU 
rendered. “ . . . . the manner in which the registrant's trade 
Grade for grade—price for price, ee ee ee 
there are no Stationers’ color gee BA eB caliente of the it te ! rae if the 
products that surpass the A. & name ‘Edison’ as it appears in the registrant’s trade mark 
W. Line. may be said to be written or printed in any distinctive 
manner, such distinctiveness is in the simulation of the 
signature of Thomas A. Edison.” 
Remington Rand January Opening at Philadelphia 
Remington Rand Business Service, Inc., opened its new 
Philadelphia branch January 5 at 1012 Chestnut street 
Hugh C. Waldman is district manager, directing the activi- 
ties of Rand Kardex, Library Bureau, Powers accounting 
Remington typewriter, Dalton adding machines, Baker- 
Vawte Ose ea Line-A-T l K i i ) 
l Ss lea and Sate-Cabin« : 
A complete display of office devices and methods is ; 
available at the new branch for business houses in the f 
Philadelphia district contemplating the reduction of costs } 


nd overhead 
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( Better merchandising of better merchandise means greater satisfaction 
for everybody 
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Published by the Esterbrook Pen Co., Camden, N. J. 


~~» 
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Orr- 


‘Pens sold faster than ever before / 


This “merry-go-round a paid dividends 


to thousands of stationers / 


1927 was a great year for 


retail pen sales—largely be- 
cause of the Esterbrook 
Revolving No. 16 stand, 
shown above! 
Each customer found his 
helped 
paid his 


own favorite style 
himself to a box 
lSc—-and the clerk merely 
punched the cash register! 
You wouldn't realize how 
fast pens were selling until 
you suddenly had to reorder! 
That was the story in thou- 
sands of stores, where the 





No. 16 “merry - go-round” 
was kept out in plain sight. 
It “did its stuff” beyond all 
expectations. In 1928 will you 
have this modern method of 
selling pens? Will it be work- 
ing to full capacity for you ? 
‘Do These Things NOW: 

If you haven't the No. 
16, write to Esterbrook 
about it today! 

If you have—besure it is 
placed where it can be seen, 
and be sure you have plenty 
of stocks to keep it full up! 





¥ 


Don’t miss 


any sales 
in 1928! 





VER 50 million Esterbrook pen advertisements— 

each of dominating impression and interest 
—will keep the public constantly reminded of 
Esterbrook pens in 1928. 


In addition special groups will be reached by mail 
or through their own specialized publications. They 
will be told of the advantages of Esterbrook Pens for 
their particular work. Among these classes are 
Bankers, Teachers, Sign Writers, Purchasing Officers, 
Accountants, Art Teachers, and many others. 


The effect of these varied campaigns will be to 
stimulate specific interests in Esterbrook products 
which you can turn into sales. 


Are you really going after all these profitable 


possibilities ? 
O)//o) 
1 } j 
i \y 





Rustproof Clips 
Bright and shining at end of ten months 
in humid India 


OMEWHERE East of Suez a dozen of the new. 


Esterbrook Rustproof Ball-Bearing Clips have 
been undergoing truly oriental tortures. 

The stifling heat and humidity of the Black Hole 
of Calcutta were nothing to the pitiless mistreatment 
given to these clips. In an atmosphere that turns 
silver black in twenty-four hours, these clips have 
stayed bright, clean, rustless, for ten months. 


Quite a test, you'll admit, and a decisive proof 
that they will never rust in use. 


Immense value to alert dealers 


The proven rustproof feature of Esterbrook clips 
opens for you a wide range of new customers. 
Laundries and photographers are just the first to 
take advantage of clips with this feature. 

And these people buy clips—not in dozen lots— 
but by the gross! 


a ee 6 lin ll 
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The Best is None 
too Good for Any Office 








+ wee 


22. 


23. 


24. 


25. 


26. 
27. 
28. 


These 28 Points 


explain All-American 


Supremacy 


Solid pedestals. 
Eleven angle leg construction. 


. Interlocking leg and panel. 
. Built-in “Sliding dome”-—no sharp 


edges on legs 


. Horizontal channels welded front, 
center 


and beck 


. Cross"members welded into legs. 


— panels re-enforced with Z chan- 
nel. 


. Double 4 angle drawer sides. 


Drawer bottom re-enforced with 2 
U channeis. 


. Heavy U channel drawer runner 


welded to side and bottom of drawer. 


Flush inner drawer head full depth 
of drawer. 

Drilled for partitions in channels — 
partitions lock in place 


. Top re-enforced by four Z bars 


running full length of top. 


. Entire top surrounded by U channel. 
. Top faced with L bar. 


Subtop, linoleum and cement, heated 
before applying— no bubbies. 


. Extra heavy weight bronze binding. 
. Linoleum clinched under beading. 


Stain-proof—velvet-like writing sur- 
face. 


. Spring lock device. 


Silent drawer operation through 
rubberized fibre bumpers. 


Letter drawer on progressive suspen- 
sion slides— heavy duty rollers. 


Letter drawer th 
pny way ~ An Ma wy _— 


Every desk equipped with partitions 
to suit its ordinary needs. 
partitions 
apher's 


Slanting (stationery 
racks) in stenogr desk. 


Complete line for all purposes. 
Lacquer (non-fade) green finish. 


Baked ename!, natural wood grain 
finishes. 





eG «You set something in 





You get 
in the 


every line 
everything 


(ill (merican 


Compare the best in each line with 
the All-American and then buy 
on the Dollar Value Plan. 

It will safe-guard your buying 





and protect the interests of 
your customers. This applies 
to the complete line of 


All-American steel files as 
well as to All-American 
steel desks. Meeting 
every requirement of 

style, strength, dura- 
bility, finish and 
beauty. It is 
unnecessary to 
pay more and 
unwise to 
less. 





pay 


O 


PROFITABLE 


STANDARDIZATION 
for every one concerned 








The Browne-Morse Company 
MUSKEGON, MICHIGAN 
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Secretary Hoover Visualizes 1928 Prospects 





\n answer to the usual annual request of the press tor 
1 statement of prospects requires a short catalogue of the 
rces which dominate the business situation at 
r entr int the New Year, said Herbert Hoover, Secre 
tarv of t Department of Commerce. 
general of these forces, of course, include 
' 16 ; ‘ *} ' . f . Dieta dl 1 
the cre 1 Situatior aevxrec or accumulated s§ cKS <¢ 
or Ss ( the size of the crops, the 
rate of wages, the outlook im labor relations and employ 
ment, the prospects of foreign trade and to these so need 
° l d i ( ar ces i 1 to é tte 
in . so 
) ' , 
J i_pon these |} nts it may e said that there is ar ampte 
, supply of credits at low rates; the somewhat larger stock 


Ip} 
¢ T of goods which were accumulated during the summer are 


being re ere is onsequential speculation in com 
modities: the crops have been abundant: wages are at a 
1e high level; we are recovering from some partial unemploy 
ment, especially in the automobile industry. There is peace 


st sections of the labor world except bituminous 


ere is more peace in the international world than 


it any time since the war; the foreign world is recovering 
its economic strength and buying power, therefore, our 
eig ade s steadily increasing The phenomena 


accredited as premonitory of a slump are there 


During the past year there have been important shifts 
our own economic world which have an important bear 
ing upon the future. While the average wholesale price of 
ill commodities at about 50 per cent above pre-war is 

the same as a year ago, yet if we divide them into 
nd non-agricultural goods, it will be found 
Tey 


price of non-agricultural products has 
twelve months from about sixty per cent 


hile ¢} 


var tf hitv-one per cent pre-war while tne 
rag f agricultural products at central markets has 
thirt ve per cent above pre-war to 
t ¢ t Var ] c ces 
] I I i ut l cent 
( il \< re Va Man 
4 ais t | Sa nes i 1 shed 
elves to this situatior ( de 
re ction in the average level of 
( é it ul buying power But 
stry has i 1 nodated 
selt t ] er prices y decreased costs makes tor a 
for the ensuing vear. Despite decreasing 
consumption of manufactured com 
maintained upon a high level, as shown 
ngs « iss of goods, which have been about 
Vveca 

\ d g ilture, tex 
still lag ehind the thers 
exe ym in the structior 

x l Ss at this t1 i Car ax 

lak Sel er e New Ye if tne 


dominant in the business world 


an 
| Standardization of Composition Books Under Way 





S npli i 
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Ever mpetent emplovees cannot move work faster than 

any ther nce ‘ ipped to handle it Phe Ofhes Schooley 

- Stat erv & Printing Compar 
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Don’t Miss Sales! 


Cash'‘in on the popularity of 


Sunruco 
Sponge Rubber Chair Cushions 


There’s no limit to your sales 
field. Every office worker, pro- 
fessional man, autoist and ath- 
letic fan is a ‘‘hot”’ prospect. 


Sell a Sunruco Cushion in any 
office or home and watch re- 
peat orders follow. 


Sunruco prices appeal to the 
Consumer. Sunruco discounts 
are liberal to the dealer. 


There is a size for every standard 
office chair, in Brown or Green 
Felt top, or in a rich Blue or 
Brown Corduroy covering. 


The Sunruco line also includes 
Rubber Desk Pads, Telephone 
Bases, Inkwell Bases, Cuspidor 
Mats, etc. 


Write today for catalogue and 
price book. 


The Sun Rubber Company 
Barberton, Ohio, U. S. A. 


Originators of the Sponge Rubber Idea in the Office 
Specialty Field 
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You Can Eliminate 
Ribbon Guesswork 


The Bucki Supreme Typewriter 
Ribbon takes the guesswork out 
of ribbons and ribbon selling. 


Under day in and day out pound- 
ing—continuous typing—this rib- 
bon stands up, giving clean, sharp 
impressions and renewing itself 
overnight. 


The renewing process—ink mov- 
ing from one part of the ribbon 
to another—is what makes it so 
universally satisfactory. 


The Bucki Supreme ribbon is 
well supported by carbon papers 
of like quality—a most pleasing 
combination for any typewriter 
supplies department. 


Both products are backed by the 
Buckeye plan for creating a suc- 
cessful ribbon and carbon depart- 
ment. Ask us about it now. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East Fifty-fifth Street 
CLEVELAND, OHIO Established 1896 
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Madison Divisions Merged by Remington Rand 


The various divisions of the Remington Rand Business 
Service, Inc., at Madison, Wis., have been brought together 
in the Beaver building, on Monona avenue, a block from 
the state capitol, and across the street from the new post- 
office now under construction. The Madison district con- 
sists of nine counties in the southern part of Wisconsin. 
The Beaver building offices house Remington typewriter, 
Rand Kardex, Library Bureau, Safe-Cabinet, Dalton, Index 
Visible, Baker-Vawter, Kalamazoo loose leaf, Line-A- 
Time and Powers divisions. 

E. C. Smith, formerly manager for Rand Kardex, has 
been promoted to district manager. C. N. Kelly was pro- 
moted to manager of the typewriter division, which in- 
cludes supervision of the Remington office at Janesville. 
\. T. Devine, formerly Madison representative for the 
Baker-Vawter Company, is department manager for loose 
leaf and visible index sales. A. St. John handles Dalton 
sales. 

esas 
Refinished Underwoods for Dealer Rentals 

The Shipman-Ward Manufacturing Company, 4401-09 
Ravenswood avenue, Chicago, IIL, is offering a new plan 
for typewriter dealers Selected refinished Underwood 
typewriters are furnished for rental purposes. These ma- 
chines are selected for rental service from the company’s 
large stocks of Underwood typewriters. After thorough 
cleaning the entire frame is re-enameled and lettered, paper 
table, front plate and scale plate; to the standard of the 
company’s rebuilt machines. New parts are applied, in- 
cluding platen, ribbon, keyboard, shot pad, drawband, rub- 
ber feet, cover, front scale and front feed rolls. The lateral 
guides and paper fingers are re-nickled. These machines 
are not rebuilt or adjusted in the Shipman-Ward plant, as 
dealers are equipped to adjust the machines so they are 
suitable for the rental trade. Attractive prices are quoted 
to dealers on these selected refinished Underwoods, prepaid. 
Discounts apply to quantity orders. 

a Se Se 
Revell’s Follows Chicago Northward Trend 


\lexander H. Revell & Company, 141 South Wabash, at 
Adams street, Chicago, Ill., has purchased the eight-story 
LeMoyne building at Lake street and Wabash avenue. 
The ground has been leased for ninety-nine years, with 
option of purchase. Horder’s, Inc., pioneered this district 
in the commercial furniture and stationery lines, having 
taken a large space in the LeMoyne building several years 
ago, with fronts on Wabash avenue and on Lake street. 
Revell’s is best known locally as a household furniture 
establishment, but caters also to the commercial field. 
Several other household furniture stores have moved into 
the district selected by Revell’s. 

The LeMoyne building has 173,850 square feet of floor 
space as contrasted to 136,850 feet in the six-story building 
now occupied at Adams and Wabash. The Revell tenancy 
of the LeMoyne building will be gradual, depending on the 
expiration of existing leases. 

a 
R. T. Rand Transferred from Milwaukee to Detroit 


R. T. Rand was transferred January 1 to Detroit, Mich., 
where he is manager of the Remington typewriter division, 
Remington Rand Business Service, Inc., 339-41 LaFayette 
boulevard. Mr. Rand had been manager of the Milwaukee 
branch, Remington Typewriter Company, since March l, 
1921. He had been a salesman with the Pittsburgh branch 
about four years before going to Milwaukee. Mr. Rand 
entered the typewriter business in 1914 with The Oliver 
[vpewriting Company, selling from the Pittsburgh branch. 














Geo. S. Parker writes, 








An Unusual Presentation of 


New Ways to Projit 


In the Jewelry Business 
In the Stationery Business 


Do You Want Our Definite 
Figure-and-Fact Suggestions FREE? 


We offer extraordinary examples—figures and facts about 
your business— resulting from our own scientific investigations 
and from discoveries made in a similar study of your lines 
by the Bureau of Business Research, Harvard University. 


Jewelers and Stationers here have access to information 
{new ideas and new help) that any one of them, singly, has 
been too busy to collect and tabulate for quick and easy un- 
derstanding and enlightenment. 


It may be worth hundreds, even thousands, of dollars a 
year to you to know what we have learned. 


This remarkable exhibit represents many months of in- 
tensive effort in preparation; but, in finished form, is both 
brief and graphic. 

Shall we show it to you {with real profit to yourself} with- 
out any cost or obligation on your part? 

A few of the departments of your business on which it 
may throw a new and interesting light are noted on the re- 
verse side of this sheet. Turn the page. See what they are. 


I believe this is the best work for the trade that we have 
ever done. 








{Signed} 7... iil. 


PRESIDENT, THE PARKER PEN COMPANY, 


JANESVILLE, WISCONSIN 
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To Give You, Perhaps, a New Insight 


Into at least a few departments of your own 
business in this rather unusual way will 


take about 5 minutes 


You will ee ~~ An analysis of a Jeweler’s business and a Stationer’s 
business. . . both including diagrams, sketches and data 
relative to salaries, rent, interest charges, margins, prof- 
its (gross and net) and other operating expenses deter- 
mined on averages by the Bureau of Business Research, 
Harvard University—all of which you can, if you wish, 
compare with figures you have worked out for yourself. 

This may help you to “cut corners’’ and save here 
and there to make a pretty total in a year to add to 


W e vill show your present profits. 


you also oe How a Jeweler or Stationer may best meet outside 
‘ competition. 
Merchandising methods that have proved highly suc- 
cessful. 
The one right way to figure turn-over. 
How “‘margin’’ may be misleading. 
How repair departments figure in a business. 
Reports from 552 pen dealers on demand, quality, etc. 
How some dealers display goods to get better results. 
How they canvass outside trade (in offices and homes) 
to increase their sales. 
How depreciation loss is ended. 
Something new on “Product, Price and Prestige.”’ 
Something different on Advertising. 
Something unusual in Dealer-Helps and Tie-Ups. 





Mail this coupon These suggestions, resulting from the actual experiences 


The Parker Pen Company, | Of Others, may open newopportunities to you—acquaint- 
ing you, for the first time, with new, successful ideas that 





Janesville, Wisconsin. 


Without obligation on my , 
mA. BA, you have been too busy to develop for yourself. 
resentative to call and show me It would be worth several months of your time to get 


results of investigation by you 
and facts developed by Bureau 
of Business Research, Harvard 
University, pertaining to my 
line of business. 


the information we have here collected for you, yet our 
representative can present it to you clearly, graphically, 
in just FIVE MINUTES by the clock. No effort on your 
part. No difficult following of complicated figures. No 





Mame sccescoqcong long-winded talk. You'll profit, and not tire. If you want 
“A to see this valuable work without any obligation on your 
ass part, just mail coupon to the left. 

oii THE PARKER PEN CO., JANESVILLE, WIS. 
State 
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Rem Rand Men Use Airplane 


f fast airplanes to save time was demonstrated 
recently in Pittsburgh when twenty leaders in that city’s 
business field took off from Rogers field, Aspinwall, in a 
three-motor, Pullman type monoplane, for Marietta, Ohio, 
to witness jiaboratory tests conducted by the Safe Cabinet 
livision of the Remington Rand Business Service, Inc. 

J. H. Rand, Jr., president, who owns the plane, donated 
the use of it. It is similar to those in daily service between 
London and Paris 


Some of those who took the trip were E. E. Bolten, Miles 
Rosensteel, Jack Owens, John Stateler, A. P. Gillespie, 
W. W. Lower, A. K. King, Charles Yahres, C. C. Benz, 
Harry Hart, George Brownhill, F. H. Sommers, F. B. 
Saunders, Walt Curran and A. Liebler. 

Taking many prominent persons in the air, the Rem 
Rand paid a two-day visit to Racine, Wis. A strong north- 
west wind made it inadvisable to use the landing field at 
Racine, so the ship used the airport at Kenosha. Among the 
guests in the plane were members of the Racine Board of 
Education, Arthur Modine, G. H. Jackson, W. F. Mac- 


Caughey, and officials from the Association of Commerce, 
Nash Motors and S. C. Johnson & Son companies. The 


’ 


ship made a number of trips above Racine, carrying in all 
about two hundred peopl 

The ten-passenger plane was sent to Racine by President 
Rand after the local branches had made a one hundred per 
cent record during October for aggregate quotas in sales. 
L. E. Perkins, of the Typewriter division; S. D. Decker, 
Dalton Adding Machine division, and G. F. Hurst, Rand- 
Kardex Equipment Sales, are responsible for the showing. 

Mr. Hurst and a party of Waukegan people returned to 
Chicago with the plane 

es —_ 
Arkansas Concerns Merge 

The Camden Printing and Stationery Company, Camden, 
Ark., has been formed by a consolidation of the Hurley 
Printing Company and the James Printing Company. The 


| 


new company will do business as a corporation and will 


operate in South Arkansas 

In a letter received recently they stated they were inter- 
ested in a line of steel office furniture Manufacturers 
making such a line might find it worth while to write this 
company, addressing David Bishop, sales manager. 

iil 
Two Recent Visitors to Dalton Factory 
E. H. Moses, owner of the Moses Stationery Company of 


lilo, Hawaii, was a visitor at the home office of the Dalton 


\dding Machine Company recently. Mr. Moses estab- 
lished his business over twenty years ago, devoting him- 
self primarily to office equipment lines He maintains 
yrranches and agencies on the different islands in the 
Hawatia grouy 


Theodore Levy Gildred, one of the partners of the firm 
of Levy Hermanos, Dalton agents in Ecuador, paid a visit 


to the Dalton office a short time ago 


aiipiecaciais 
New Art Steel Catalogue 

The first of this month the Art Steel Company, Inc., 409 

East Twenty-third street, New York City, mailed to their 

dealers a new catalogue No. 15 It is an attractive booklet 

size 814 by 11 inches, with brown cover stock. The cover 


printed with olive green ink 

All the Asco products are mentioned with special em- 
phasis placed on the new items, such as the card drawer 
cabinet, bankers note cases, bankers coin trays, post office 
boxes, bill head cases and the Ideal file. The Asco line is 


made of steel 











ONE Model Now 
Meets 90% of Your 
Customers’ Needs 








You SEE the Number 
Before It Prints 
New convenience and wonderful 
value in slandardized Model 41 


At leading stationers’, rubber 
stamp dealers’or matied direct 


Prints: Cons., Duplicate or Repeat 
6 wheels "2"bsint *12 

























65432; 


Fac-simile Impression 


American Numbering Machine Uo., Brooklyn, N.Y. 


Proof of February Advertisement 
in Saturday Evening Post and Nation's Business 








—No more dead stock on 
dealers’ shelves 


—Extra discount terms 
easily earned 


—A machine that attracts 


ENTIRELY NEW APPEARANCE 


Rich lustre-black frame and 
Chinese Red handle are a great 
eye catcher. 


Write Today for 
SPECIAL COMBINATION 
Discount Offer 


American Numbering Machine Co. 


233 Shepherd Avenue, Brooklyn, N. Y. 
123 Madison St., Chicago, Ill. 


CANADIAN AGENTS: 
S. S. STAFFORD CO. Ltd., 146 King St. West, Toronto, Canada 
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BETTER - CHEAPER - QUICKER - NO PUNCHING 








EE.BeeLine 


— 


File Fastener 


The full length anchor-strip 





N ever wears or 
tears loose! 


1 Quicker! Saves the preparatory 
* punching operation. Short tabs of 








outside anchor-strip easily pierce folder 
under thumb-pressure Accurate align- 
ment with base-member always 


? Clinched tabs of full-length anchor 
7: 


strip fasten base-member secure'y 











Branch Offices 
NEW YORK, N. Y. pierce folder under thumb pressure 
350 Broadway 
NEWARK, N. J 
17 Academy St 
HARTFORD, CONN. 
49 Pearl St 
PROVIDENCE, R. I. 


36 Exchange Place 


permanently—no wearing—no _ tearing- 
no loosening. Maximum anchor surface 
makes them easy to apply, stronger i 
use, more enduring in service 


3 Cheaper in first cost, quicker and 
® easier to apply, saves time and 
money in every way. Folders last longer, 
too, saving replacements 


























FALL RIVER, MASS. 4 These exclusive features constitute 
124 So. Main St. e the greatest improvement ever made 

. noveenen “a n file-fasteners. Moreover, this is th 
SPRINGFIELD, MASS. in file-tastent ponsever, te & Ox 
: A only file-fastener with the base-member 
MANCHESTER, N. H. NO TEARING LOOSE! Clinched tabs of long on the inside of the folder (smooth and 
7 . ‘ inchor-strip hold base-member securely per a . 2. dan 20 
PORTLAND, ME. manently. We also have a simple mechanical fat on the outside). Packed with each 
device which does first two operations at a stroke part in a separate section tor ease in as 


sembling—100 in a box. Write for free 
samples 


Distributors in 


Baltimore, Md. 
Washington, D. C. 
New Orleans, La. 
Birmingham, Ala. 

Dallas, Texas 
Los Angeles, Cal. 
San Francisco, Cal. 

Seattle, Wash. 

Denver, Colo 
Kansas City, Mo MORE PERMANENT! With or without stand- 

Chicago, III elie ~~ gy A. hg yf — 4 cae 


Samples on Request 


Filing Equipment Bureau 


* INCORPORATED )@= 


113-115 PURCHASE STREET 


BOSTON, MASS. 


Standard Size—Standard Gauge 
Lower Prices—Improved Service. 
\ll standard F. E. Bee-line folders 
may now be _ purchased already) 




















equipped with the new F. E. Bee 





line File Fastener in any standard 
position—top, bottom, inside or out- 


side edge. 








.-- 
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with a “THOUSAND” uses 


Have you thought of ALL the 


dollars it holds for you? 


OU need not limit your sales of Im- 
proved Columbian Clasp Envelopes to 
catalog and booklet uses. 

A lot of retailers right in your neighbor- 
hood would welcome them for delivering 
small, light articles. 

The optician —for the eyeglass cases he 
mails: the hardware man and the “5 & 10"°— 


for screws and bolts; the specialty 
shop—for notions, small wares, 
gloves, neck wear; theautomobileser- 
vice station—for small, light parts. 
Improved Columbian Clasp Envelopes 
save wrapping and paper— twine and time. 
Your outside salesman can pick up a lot 
of nice business. Show him this advertise- 
ment and invite him to go to work. 
UNITED STATES ENVELOPE COMPANY 
The world's largest manufacturer of envelopes 


SPRINGFIELD, MASSACHUSETTS 


With 14 manufacturing divisions covering the country 


Improved 
COLUMBIAN CLASP ENVELOPES 














—— 
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(lame wig, NDAR PAD 


Self-Closing Cover Insures Privacy 
for Daily Memos 








Daily Memos 
Are Turned Under 


Ring Binder 
Calendar Pad 





Past Memos 
Easily Referred to 


OU can sell the 4-in-1 Executives’ Calendar Pad now and at 
all other times during the year—because the man who likes 
fine desk accs Orics will gladly discard a partially used re- 


minder of the ordinary kind 


The cover of th ring-binder calendar pad closes automatically 
when the 4-in-1 is not in use. Confidential notations are thereby 
shielded from the eves of callers—a protection which will be 


appreciated by every executive 


In addition to its original patented features, the 4-in-1 boasts a 
beauty of design and excellence of workmanship which will win 
the approval of men who are careful about the appearance of 
their desks. Covering is duPont Buffalo Hide Grain—brown 
green or red. The heavy supporting ornaments are of brass, to 
harmonize with other desk accessories. Rubber buttons on the 
base protect the des} 


[he pad contains one sheet for each day. Daily memos, turned 
under at the end of the day, are preserved for convenient future 


reference. Refills are obtainable. Size is 7}” x 5$” x 1}” high, 


Ihe sooner you sample the 4-in-1, the sooner you will follow the 
example of other leading office outfitters in placing a stock order 
Use the convenient coupon below 


B. E. LAWRENCE & CO., Inc. {75,2he!S* 
and mail to Addr 


B. E. Lawrence & Co., Inc 
402 East Ohio Street 
Chicago Sta 


lar Pads ¢ $6 00, . ur regular tra 
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Noiseless Letter Folder Co. Moves Sales Division 

he sales division of the Noiseless Letter Folder Com- 
pany of Minneapolis, Minn., has been moved from Room 
600 to Rooms 533-534 Andrus building, Minneapolis. The 
factory address is 601 North Fourth street. 

\. C. Buholz, head of the sales division of the company, 
returned to Minneapolis on December 24 from a successful 
trip during which he established dealers in every important 
city from Baltimore, New York and Boston west to Min- 
neapolis. He states that the Noiseless folder has a number 

important improvements which are of interest to users 
who have more than the ordinary folding operations to 
contend with 

— = 
Bakewell Takes Post with Victor 

Alvin F. Bakewell, recently appointed assistant manager 
of important improvements which are of interest to users 
of the export department of the Victor Adding Machine 
Company, comes to his new position with a long ex- 
perience in the export field, his business career having been 








] 


bees — 


A. F. BAKEWELL 


devoted to that work. For many years he was connected 
with the New York commission firm of V. Cairo Company, 
Inc., whose business he had been managing during the last 
six years. Mr. Bakewell will assume the duties of super- 
vising the export department detail, correspondence, sales 
promotion, ete., during the absence of Mr. Hansard. 
- oo 
Horder Employes’ Credit Union 

\ mutual organization for savings and loans is operated 

the Horder Employes’ Credit Union, organized to serve 
the personnel of Horder’s, Inc., Chicago, Ill. This in- 
culcates the saving habit among members and affords facili- 
ties for securing loans, which are frequently so helpful to 
the salaried worker. This credit union is based on models 
used by emploves of many large business and industrial 
establishments, as well as railroads and other organizations 
employing many workers. 

[he board of directors of the Horder Employes’ Credit 
Union inclndes A. J. Krelle, H. Hegg (manager), J. J 
Lyng, W. I. Johnston, E. Shapiro, J. Rauen, E. Kuhlman, 
C. H. Carlson, W. L. Snelling, A. H. Mueller, B. J. Gerber 
and E. Lincoln 

Organizat‘ons in the stationery and office equipment field 
desiring to establish a credit union can get information re 
garding the | 
i he general office, 226 West Lake street, Chicago 

> 
Siple Now with Field Stationery Company 


Clark J. Siple, who sold his stationery store at Arkansas 


rrocedure through J. J. Lyng, who is located 


City, Ark., some time ago, is now buyer for the Field Sta- 
tionery Company, Tulsa, Okla. He will be happy to meet 
all former acquaintances and friends, and also all salesmen 
whom he has not met in the past. Mr. Siple is well pleased 


in his new location, and sees a wonderful future for Tulsa 
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The“Y and E” Efficiency Deskinaction 


Export Dept., 368 Broadway, New York City 


"G E’T this desk sold to some com 
J pany where efficiency is desired 
and you will be surprised at the repeat 
business,” is the word from M. 
Roberts, manager of the St. Paul Office 
Equipment Company after observing 
on his books the repeated sales of 
“Y and RE” Efficiency Desks to Minne 


” 


sota insurance companies, _— 


He writes us: 


the ‘Y and E’ Efficiency Desks \ ( 


are the only practical desks for 





“We believe that ¥ Py: 
. WF all desk prospects and find that 


any company where each clerk or 
executive desires the limit in conve- 
nience and efficiency. ‘Y and E’ rep- 
resentatives all over the country will 
find it to their advantage to get this 
desk sold to some company where effi 
ciency is desired. They will be sur- 
prised at the repeat business, also the 

advertising value of such an in- 

stallation. We are using it on 


— it pays in many cases.” 





YAWMAN 4»? FRBE MVFG.(0. 


255 Jay Street, Rochester, N. Y. 


Cable Address: ‘‘YAWMANERBE,’’ New York 
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“Without this equipment we could not begin 
to do such effective work in our territories 
behind our field men or cooperate as we do 


with our selling associates. 
THE UPSON COMPANY 


FIBER BOARD AUTHORITIES 


UPSON NEW YORK 
PRODUCT 
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The sentence at the top of this 
advertisement is quoted from a 
letter by Mr. W. H. MacLean, 
Supervisor of Sales of The Upson 
Company This letter is given 
below in full 


This Multigraph Department — 
like so many others—is not only 
a money saver on printing, but 
also a business getter. If you wish 
to sell more goods at less cost, 


investigate 





Under date of September 15, 1927, Mr. W. H. MacLean, 


Upson Supervisor of Sales, wrote as follows: 

Greater production—a wider scope of activity ata 
lesser cost. 

This, in a few words, I believe, summarizes our ex- 
perience with Multigraph equipment. 

There have been so many good things said about the 
Multigraph Company's machine that my bit would be 
about like the boy who was pouring a quart of water into 
the Niagara River to go over the Falls. Ie was lost in 
the roar. 

But here are a few facts worthy of consideration. We 
bought one of your No. 36 machines back in July, 1921. 
In April, 1923, we took on another, and later on in 1925 





we took on another. We then found it necessary to add 
your Davidson feeder, your card feeder, and other sundry 
attachments. 

The original machine purchased is still in daily use 
and you undoubtedly have heard from your service man 
how we treat a machine. Ie is running full capacity 
eight hours a day. 

I believe this in itself is a splendid testimonial to the 
little machine when one realizes it has had six years 
daily service with small adjustment and with one over- 
hauling charge. 

Without this equipment we could not begin to do such 
effective work in our territories behind our field men or 
cooperate as we do with our selling associates. 


For application to your own selling problem, communicate with 


THE AMERICAN MULTIGRAPH SALES CO., 1836 E. 40th Street, CLEVELAND, O. 





rintin 





(Also listed in telephone books in 50 principal cities) 


° MULTIGRAPH 
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Some New Shaw-Walker Appointments 
G. O. Modeer, with Library Bureau four years and Rand 
Kardex one year, will hereafter cover the Middle Western 
territory for the Shaw-Walker Company of Muskegon, 
Micl \nother recent appointee is Joseph T. Beasley, Jr., 
f Atlanta, Ga., who will look after Shaw-Walker whole- 
sale interests in the Southeast. Mr. Beasley for a number 
of years was associated with the Citizen and Southern bank 
was for some years connected with the 
Horne Desk and Fixture Company. To cover the South- 
western territory the Shaw-Walker Company has appointed 
Allen F. Neely, who was with Library Bureau three years 
and with Rand Kardex a year and a halt 
a 
Some Transfers in Moore Push Pin Sales Staff 
farold R. Horn, who for the last four years has ably 
represented the Moore Push Pin Company of Wayne Junc 
Philadelphia, Pa., in New England, New York State 


and Eastern Canada, will hereafter represent that company 
e Southern States, including Texas, with headquarters 
at At ( 
> * * 
1cit 2 rade the Mi Atlantis 
T 
States, Alan D. } s l esent the compa roug 
New York State. 
> > = 
F. Robb, who has been doing special investigation 


rk for the Moore Push Pin Company, will hereafter 


sent that company throughout New England and 


| ( ; 
— ee | 
Atlanta House Takes More Space 
e Newell-Thomas Ofhce Equipment Company, Atlanta, 
Ga., has rented display and storage space at 61 Walton 
street, across the street from its present location at 68-70 
Walton street, to take care of its expanding business 
The company added a complete line of stationery and 
es t ts stock ‘ ture 
The new department, which extends all the way down 
side of the store at 80 Walton street, contains approxt- 
tely $5,000 worth of stock as a begit g, and w be 
d as the demand increases 
The Newell-Thomas Company was established two years 
iz i, as 
iiteioines 
Featherweight Paper Company in Larger Quarters 
Featherweight Paper Company, until recently at 


6-10 East Sixteenth street, New York City, moved on Jann 


ary 1 to 72 Duane street, New York. The new location 
as quadrupled the space for carrying stock. The rooms 
sist of special executive and general offices, including a 
spacious show room. Stock and shipping departments are 
tuated on a separate floor. The company found it neces 
Sar e larger quarters properly to handle the 
reasing business on Featherweight manifold paper. San 
ples of these papers in the leading colors may be obtained 
yw g ‘ [ eir new address, 72 Dua 
stre 
i —— 
Rice Takes Added Responsibilities 
Effective January 1, O. H. Rice becomes Boston regional 
i 1g e | assum es iddi sé 
é g } iB S r 
It 
— 
Warehouse Space Leased 
The Atlanta Scale and Fixture Company, Atlanta, Ga., 
leased a warehouse at 335 Whitehall street for a term « 
Cars ata ggregat f $12,000 [he space will be 





Your Opportunity for 
New Business in 1928 


You will find it in the files of your custo- 
mers. Look into them. Remember, if you merely 
sell what your customer asks for without suggest- 
ing what he really needs, you have not lived up to 
your opportunity for service and you have cheated 
yourself out of sales. 


A Thousand Uses 


Wabash Steel Tab Guides and Folders, with the great 
array of stock headings in the Wabash line, immediately 
suggest many places in every file where they can be of 
real service. In most files there are congested points 
where Special Name Guides would increase efficiency. 
In nearly every file a set of Quarterly or Monthly Guides 
could be used to advantage at some point or other. The 
business is there waiting for you if you see the need 
and suggest Steel Tabs, 


Better Service 


You are giving your customer better service when you 
provide a better file for him and Wabash Steel Tabs will 
render better service because of their strong upstanding 
character. The headings are clearly printed and easy to 
read and quickly interchangeable. The Press-board 
Guides are strong and stand up straight in the file. Press- 
board Folders are frequently needed where excessive 
accumulations of papers must be retained in one folder. 
They can be had with ample expansibility. 


Write Today for More Information 


CThe WABASH CABINET (@. 


WABASH, INDIANA 


AAA ADAAAAAADAAAAAAAA 


Salesman’s Sample 
Kit of Wabash Steel 
T abs—all injorma- 
fiom mecessaryte 
figure any Steel Tab 
job without waiting 
“to find out” Get 
the order on the 
Spot. 
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Model 1—The standard universal Hotchkiss Paper 
Pastene. Used wherever papers must be fastened 
together. Binds up to 25 sheets. Guaranteed non-clogging 

with Hotchkiss Staples 







‘Model One’’— 


The Leading Paper Fastener 


HERE is a Hotchkiss Automatic Paper 
Fastener for every paper fastening need. But 


every business should have Model One. 

Hotchkiss Model One is the standard paper fastener for 
everyday genera! use. It ie emall, neat, easy to handie, 
quick acting and, like al! Hotchkiss models, absolutely sure 
in operation. It is economical to buy and to use. It is 
“fool-proof and satisfies most average requirements by 
binding securely up to 25 sheets of paper. 

You can recommend Hotchkiss Model One with every as- 
surance that you are offering the best all-purpose paper 
fastener on the market. You can sel! it with perfect con- 
fidence in its satisfaction-giving ability—knowing that it 
will do more =e and do them better than any other 
fastener of its kin 

You know the name “Hotchkiss.” So do your customers. 
It is the mark of leadership in paper fasteners. It repre 
sents opportunity. Feature it along with Mode! One in al! 
your selling efforts. 


THE HOTCHKISS SALES COMPANY 


The world's largest makers of paper fastening 


machines and staples 
Norwalk 






















Hotchbiss Wire Stapling Ma- 
chine. Easy to operate. Guar- 
anteed clog-proof when used with 
the new genuine Hotchkiss frosen 
wire staples. Machine binds up 
to 50 sheets of 16 lb. paper. 













The new Hotchkiss wire staples are preformed and “frosen™ 
into a strip of 250 staples by a special process. 





MACHINES 
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Ivan Allen-Marshall Company Remodels Store 


Entrance 

\ new entrance is being constructed for the Ivan Allen- 
Marshall Company of Atlanta, Ga., in order to provide for 
additional space in its big building on Marietta street 

For a number of years, space along this street has been 
increasing in rental value, and officials of the company 
have decided to take advantage of this fact by putting in an 
idditional shop. The display space will be somewhat re- 
duced by the arrangement, but the interior of the store will 
remain unchanged, with the exception of a broad stairway 
leading to the second story, which is used as a furniture 
display rooin 

The new entrance will be finished in the same attractive 
stvle that the former one had, with new windows and dis- 
lay fixtures—J. H. R 

a 
Sales Contest on “Eff & C” Chairs 

The Fritz-Cross Company, Guardian Life building, St. 
Paul, Minn., is conducting a nation-wide sales contest on 
the “Eff & C” scientif cally correct chair All salesmen of 


dealers handl'ng this line are eligible to the contest, which 


extends from January 3 to June 30. There are no quotas, 
and the saiesman has a wide range of prizes from whicl 
to select Every dollar of sales entitles the salesman to 
four points. These points may be allowed to accumulate, 


or may be drawn on at the end of any month beginning 
with March. Each salesman is provided with credit report 
blanks monthly on which to keep the record of his sales 

A thirty-two-page catalogue lists and illustrates the many 
items offered in the “Eff & C” contest. This merchandise 
includes wearing apparel, jewelry and other articles appeal- 
ing to women, and many prizes for men. Included in the 
catalogue arc the Corona “Four” typewriter, Parker pen- 
cils, fountain pens and desk sets, pipes, etc 

te 

L. C. Smith & Corona Exhibit at National Commer- 


cial Teachers’ Convention 
The L. C. Smith and Corona Typewriters, Inc., of Syra 
cuse, N. Y., installed an interesting exhibit 
convention of the National Commercial Teachers’ Federa- 
tion in Kansas City, Mo., December 28, 29 and 30. The con- 


vention was held at the Baltimore hotel. More than eight 


at the annual 





hundred teachers and other educators attended. Mrs. Kel- 





ler of the home office at Syracuse had charge of the Smith- 





She was assisted by Mr. Gould, manager 
the Kansas City office 


e, who enjoys a wide acquaintance 
among commercial teachers throughout Kansas and 


Mis- 


souri. The letter combination chart executed by Mr. Les- 
} 





senberry and adopted by the Smith-Corona organization re- 
eived espectal praise at the hi G. Blackstone 
ot the University of Iowa in ts of Investiga- 
tions Made in Typewriting.” 
- > 
“Office Specialty” Inter Branch Sales Contest 
The Office Specialty Manufacturijng Company, Ltd., 


Newmarket, Ont., Canada, is conducting a five-month inter- 


branch sales tournament. Each branch and traveling divi- 
sion received a sturdy oak box, containing eight gold bags 
Each bag contains a mystery prize, which is not revealed 
ntil the end of the month The custody of the bag, day 
by day, goes to the salesman with the highest record for 
the previous day Final ownership for the month goes to 
the salesman who has the highest record for that month 
Branch salesmen are classified in two groups to equalize 


matters tor the contestants. 
= ——— —_ 
Gotham Concern Moves 
The United Supply Company, wholesale stationers, an- 
nounce 


» their removal to 72 Duane street, New York City. 











— 
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“The Better Pencil” 


AUTOPOINT COMPANY 


Ravenswood Avenue, Chicago, Illinois 
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How Brentano’s 


Featured Autopoint 
The Fastest-Sellng MODERN Pencil 


INDOWS are worth money. It is folly 
to feature lines which will not sell out 
and pay the investment back with a profit. 
[hat is the reasoning Brentano’s followed 
when they displayed Autopoint Pencils recently. 
See this impressive window! Results were re- 
narkable. 
Bright colored displays that attract the 
passer-by, are provided with every order of 


Autopoints. Make an Autopoint window now 





Feature this fast-moving line—the livest pencil 
in the trade. 


Write—or ask your wholesaler’s 
salesman 
All Autopoints are made of Bakelite, in a wide 
variety of color effects and a range of models 
and prices to fill every need. 
Stock Autopoint and display it. You’ve never 
had a pencil proposition like this before 








3 Big Features 


Cannot “jam” rotected by patent. But one simple 
P P P 


moving part. Nothing to go wrong. No repairs. 


2 Bakelite barrel, beautiful onyx-like, light-weight 


material. 


3, Perfect balance—not “topheavy.” 
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NE could content one- 

self with selling the 
Beau Geste desk, table and 
chairs shown in the photo- 
graph. The Leopold idea, 
however, makes possible 
the sale of the rug, the 
bookcase, the lamps and 
accessories. The Leopold 
dealer is in position to 
serve completely, to sell 
completely, to profit 
completely! 


Office furniture and office furnishing—a complete service 
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Megonigal and Caughron Win Prize Money 


L. C. Smith and Corona Typewriters, Inc., held a sales- 








men’s December contest from the first to the fifteenth of 
December. J. T. Megonigal of Washington won the $100 1 
Christmas check and C. S. Caughron of Oklahoma City fl 
won the $50 check Those receiving honorable mention I 
were as follows: Hubert Land, Jacksonville, Fla.; D. G. i 


Goyette and W. A. Talbert of Denver, Colo.; H. S. Yaffa 
of Boston, Mass.; J. M. Moyer, Philadelphia, Penna.; A. L. 
Rowland of Syracuse, N. Y.; H. O. Smith, New York City, 


and Earl Ashbaugh of San Francisco, Calit The ofhces Bil 
w ch led the December ntest are Syracuse Newark, n tan = y ; 








Boston, Portland, Maine, Washington, Cincinnati, Indian a 
olis, Dallas, Oklahoma City and New York. Five of these No stationer’s stock is complete without af 


hces have appeared on the list three times in succession Triumph. For punching and eyeleting 
Ss leaders at . ne the 2 te! hese ire Svracus¢ New iTkK papers with the same tool. nothing bet- 
Boston, Washington and New York ter has been invented. 


; - Made in 7-inch size only. Retails for 
New Stationery House in Atlanta $3.50 each at a good profit to you. Order 
The Pinto Stationery Company ts the newest addition t today if your stock is low. Also ask for 
he ranks of the Atlanta stationers and office outfitters. some of our new envelope-size circulars 
he compat! is being established in Atlanta by Peres to give out. 
tive Cuban, who for a number of vears was a 
ess ¢ M an vy aco 
, , e st es 
Mr. | s 1 wisl m sucé 5 
The s ed 19 Au ive ‘ 
é S Mr. | 5 1 
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Oskaloosa Girl Wins Remington Portable 
Ritzinger. a student n the tvpewritineg lepartment 
Penn ( ege Sc] l ot Commerce. Oskal sa. lowa 
y passe , LR 
‘ De ‘ 192 ere eve 
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<2 
B. L. Marble Chairs to Be Shown at N. E. A. 


Convention 








exhibit < Se y st the 
he Na I ‘ \ » s | t 
M so Bos lass 2 TRADE MARK REG 
\ i d ries . () ’ 
; icitiiate we tia an die STATIONERS 
, e Law Ni oe Se 1 ¢ 7 
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7 ; ; ; Made by the Makers of 


ma “wi . age Ses tap ae I TRIUMPH EYELET PUNCHES 
lisplay will be visited by a large number of school THE WM. SCHOLLHORN CO. 


ial y] ha indicated a marked interest in this nev 414 Chapel St., New Haven, Conn. 
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Where Desk Lamps Are Needed Sell 
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Every Silverglo lamp is 
an Eye-Insurance policy 
without the extra pre- 
mium 


With its use comes the 
soothing satisfaction of 
restful ease, in the com- 
plete absence of irritat- 
ing glare 

SILVERGLO—the light 


of elusive softness 


No. 204 


Distinctive 
Silverglo 
Features 


Indirect method of lighting 

No eye strain or glare 

A minimum of shadow. 

No back reflection from pol- 
ished surfaces 

No replacement of glass 
parts 

An all-metal lamp 

All parts approved by Un- 
derwriters Laboratories 
The effective Blue Band 

Scientifically correct light- 
ing principle 

No light lost through glass 
filters ; 

Beauty in design and finish 

Diffused light instead of 
harsh direct light 

A wonderful Silent Sales- 
man, 

And prices to meet every 
demand 

No. 210 


Send for illustrated booklet and prices. 


Silverglo Lamps, Inc. 


300 East Federal St. Baltimore, Md. 
“The Modern Genii of the Lamp” 
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Thirteen Has No Terrors for Mr. Johnston 

W. AA. Johnston, the well known typewriter man of 
Knoxville, Tenn., refuses to bow to the thirteen jinx; in 
fact, he declares that thirteen is his lucky number, and 
Friday the thirteenth is particularly so. 

On Friday, January 13, 1928, he sent in two orders for 
rebuilt Underwoods and one order for an eighteen-inch 
carriage Woodstock. 

Mr. Johnston represents the Woodstock Typewriter Com- 
pany, Shipman-Ward Manufacturing Company, Victor Add- 
ing Machine Company and Beck Duplicator Company. Six 
persons are employed by the W. AA. Johnston Company, 
including himself. 

In two local papers he ran a regular Friday the thirteenth 
advertisement with a picture of a black cat in the upper left 
hand corner. On the same day one of the Knoxville papers 
ran the following news item: 

“Contradicting the almost universal belief that the com- 
bination of Friday, the unlucky day of the week, and 13, 
the unlucky numeral, means dire trouble for one and all, 
W. AA. Johnston, local typewriter and adding machine 
dealer, smiles broadly on this dark day and looks con- 
fidently forward to its expected favorable gifts. 

“Not only is Mr. Johnston entirely devoid of superstition 
as regards Friday the 13th, but he goes to the other extreme 
of welcoming its appearance and predicting good things 
for himself and his business on this date. 

“Mr. Johaston enjoys the unique distinction of regulating 
his activities largely by a series of thirteens which include 
both telephones with number 1313, postoffice box number 
1313, city eutomobile license tag number 1313, state tag 
number 291313 and possibly other uses of this so-called 
fateful number. Mr. Johnston stated yesterday that he 
paid for the city automobile license tag with check number 
1313 from his office check book and that the advertisements 
which he is running in today’s newspapers contain 13 
inches each.” 

Mr. Johnston has been in the adding machine and type- 
writer business in Knoxville since 1908. Before that he 
was in Shreveport, La., for several years. Notwithstanding 
his extensive experience, he is only forty-five years old 

Mr. Johnston is southern vice-president of the National 
Association of Typewriter Dealers 

; oa 
Remington-Rand Contributes to Ilion Commerce 
Chamber 

The Utica, N. Y., Daily Press of January 14 gave promi- 
nence to the following item: 

‘Through the efforts of F. W. Young, manager of the 
Remington-Rand factories, the directors of Remington- 
Rand, Inc., voted to make a contribution of $1,000 to the 
Ilion Chamber of Commerce, as part of its sustaining fund, 
to be paid in quarterly installments of $250 each. 

“Tlionites will be glad to learn of this generous action on 
the part of Remington-Rand, Inc., denoting as it does the 
splendid civic spirit of the corporation and its evident desire 
to contribute to the welfare of the village and the Chamber 
of Commerce.” 

eae 
New American Writing Machine Co. Store in the 
Bronx 

Another new store has been opened in New York by 
the American Writing Machine Company. This store is 
located at 355 East One Hundred and Forty-ninth street, in 
the heart of the Bronx. 

Louis Sohn, who has been associated with the organiza- 
tion for more than thirty vears, will have charge of the 


store 
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\ Sreatest ADDING MACHINE Value 


Ever Offered—at the best discount to you 





The Compact Corona Se 
has amazed the industry on siice ‘s00 
mers aon 

ably known 


the world 


The Corona 


Adding Machine is 


T " 1 | , . ‘ ™ 
N EVER etal — dealers 1m just the article that ofhce 
‘ this industry | i leal I looking for. It 


een offered such ealers have been 
opportunity for volume and_ will sell “over the counter” and by 
canva g” both city and 


in nost 
r terested in 
al i i W e] 2 : a erested 
your pronts, write now 
$60.00 retail w a dealer dis : : V 
lea proposition and d 
it re ¢ ve ca , : 
ll ’ | matter on both the Coron 
: a neo. te 
a ‘ | | to msn it ' 
i Machine and the (Corona 
ne Cashier 
nC Tz Phe | od- g Cashier 


PORTABLE ADDING MACHINE CoO. 


703 E. Washington St. Dept. 2-F Syracuse, N. Y. 


tries with 


a Adding 


» by one 
ng man- 
in the 
ance in- 
bears a 
is favor- 
all over 


Portable 


apphance 


business 
creasing 
for our 


escriptive 


Account- 











PORTABLE ADDING MACHINE 


COUPON 
Portable Adding Machine Co., Dept. 2-F, 
703 E. Washington St., Syracuse, N. Y. 


I am interested in dealer plan. 
I am interested in commission plan 
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Records Like These are a 
Challenge to Old Accounting Methods 















A typical installa- 
tion of National 
Accounting Ma- 


chines. In the 

majority of cases 
only one machine is H 
required, the num- t 
ber of machines i 


depending upon the 
amount of work to 
be done. 






The National Accounting Machine is adapted to many different lines 
of business and has produced unusual results on sales analysis, cost 








analysis, posting of accounts and similar work, 


ERE are four examples of old ac- 

counting methods replaced by Na 
tional accounting machines and the 
results produced. Each is a different 
line of business, each is typical of what 
has been accomplished, not only in 
these four lines, but in many others. 


An Installment Furniture House—The 
John M. Smyth Company, Chicago— 
installed five machines, saved the 
salaries of three people, improved its 
collections materially, practically 
eliminated errors and adjustments and 
definitely increased the customer's 
confidence in the store. 


A Lumber Company — The Frisbie 
Lumber Company, Stroudsburg, Pa., 
installed one machine, dispensed with 
the services of a bookkeeper and points 
to the following additional advan 
tages: Books always in balance, 
Statements out on first of month; 
Posting always up to date; Collections 
greatly improved; Every customer 
gets a statement each month. 


A Wholesale Drug Company—Smith, 
Kline & French, Philadelphia—uses 
three National Accounting machines 
for sales analysis and recording of 
vouchers payable. Has reduced num- 
ber of employees on this particular 
work from nine to five. 


A Manufacturer—The Reo Motor Car 
Company—Lansing, Mich., uses these 
machines both at the home office and 
in branches. The Company says of 
these machines: “They are accurate, 
economical, and easily operated and 
will, we believe, save their cost many 








times over.” 

These are not unusual cases. Rather, 
they are conservative examples of 
what these machines have accom 
plished. Regardless of what your 
business may be or what your account- 
ing problem is, the possibilities of this 
machine should be investigated. A 
wire or letter to Dayton, or to our 
local representative, will bring com- 
plete information. 


The National Cash Register Company 
Dayton, Ohio 
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Henry Simler Visits Middle West and South 

During January Henry Simler, vice-president and general 
manager of the American Writing Machine Company, has 
been visiting the stores of that organization through the 
Middle West and South 

Business is reported as being exceptionally good. 

A new store is being opened at 407 Fannin street, Hous- 
ton, Texas, and Walter Q. Sm:th, a typewriter man of long 
experience, is to be manager 

——* 
F. C. Bazley Joins Leonard and Company 

Frederick C. Bazley, for many years purchasing agent 
for the house of George A. Drake and Company, has asso- 
ciated himself with Leonard and Company, dealers in office 
supplies, 3104 West Grand boulevard, Detroit, Michigan, 
and has taken the management of their purchasing and 
sales department. 

Leonard and Company—a fast-growing concern in the 
stationery held—anticipate further expansion of their busi- 
ness, which is located in the rapidly developing Central 
Detroit District, one block east of the General Motors build- 
ing. 

aiieion 
Export Offices Established for Multistamp 

The Multistamp Company, Incorporated, of Norfolk, Va., 
has established an export office under the direction of 
Maxim Hershey at 248 Greenwich street, New York City. 

The Multistamp is an ingenious hand operated duplicating 
device which uses stencil sheets. It works on the rocker 
principle and comes in three different outfits, Nos. 1, 3 and 
5, each of which retails at a different price. The Multistamp 
is a versatile device suitable for many uses 

a 

Hallenbeck Now Forty Years With Remington 

G. C. Hallenbeck has just completed forty consecutive 
years as a successful salesman of Remington in New York 
City territory. Mr. Hallenbeck is the dean of Remington 
salesmen, being the oldest salesman in point of continuous 
service with the organization. He is an enthusiastic yachts- 
man, and a few years ago was commodore of the Belle 
Harbor Yacht club of New York. 

> 


Krotz Takes New England for Oakville 


C. C. Shee, manager of the stationery department of the 
Oakville-American Pin Division of the Scoville Manufac- 
turing Company, announces that he has appointed a new 
representative for the New England territory in the person 
f Chauncey A. Krotz of 53 East Street, Melrose, Mass., 


who will cover the trade for this company in the territory 
named 

Mr. Krotz has been covering this trade for six or more 
years and is well known throughout the entire territory, 


vhere he enjoys the esteem and confidence of all who know 


oe - 
Some L. C. Smith-Corona Visitors 
G. A. Carmargo of Mario Carmargo & Company, L. C. 
ith and Corona dealer at Manuzales, Colombia, visited 


the ofhce of L. C. Smith and Corona Typewriters, Inc., re- 


centiy 
> * 
About the middle of December the L. C. Smith and 
Corona organization at Syracuse had the pleasure ot enter- 


taining Juan P. Wainwright, the agent of the company in 
the Republic of San Salvador. Mr. Wainwright arrived in 
New York en October 1, after having made a tour of Co- 
lombia, Venezuela and Porto Rico. He reported excellent 
conditions in San Salvador and believes the future bright 


tor L. C. Smith and Corona machines as well as American 


ce equipment generally 
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Executives will | 
Use Postur Chairs 


Many executives who 
have found the old style 
of chair unsuitable be- 
cause of its fatigue induc- 
ing qualities, are turning 
to Postur Chairs. 


Postur Chairs promote 
efficient work because 
they prevent premature 
fatigue. Fatigue is elim- 
inated by correct seating 
which is accomplished in 
the UHL by a low back 
support and special seat. 


The satisfaction given by 
the chairs among office 
workers in general has 
won for them a place in 
the executive office—a 
market many dealers 
have overlooked. 


Are you handling these 
chairs? If not, better write 
for complete details today. 


THE TOLEDO 
METAL FURNITURE CO. 
1400 Hastings St. 

TOLEDO, OHIO 








= 








AENEAN DOLL 
ae 


. ee) Le 
re 


So Re 


128 OFFICE 





| The “DEXTER” 


—an ‘‘Apsco’’ Model known as the 
‘*Aristocrat of Pencil Sharpeners’’ 














American Offices and Schools are demand- 
ing BETTER EQUIPMENT. The “DEX- 
TER” is the highest grade hand-feed 
Pencil Sharpener on the market. It has all 
the exclusive and patented “‘Apsco”’ features 
except the Automatic Feed which is 
used only on the “DANDY” “IDEAL” 
and “CLIMAX” models. 








The greatest Pencil Sharpener value 
for the money is the ever popular model. 


The “CHICAGO” 


the famous Dollar Pencil Sharpener 


Live Dealers are opening up an 
undeveloped market by featuring 


‘A Pencil Sharpener for Home Use’ 
WRITE FOR CATALOG 


Automatic Pencil Sharpener Co. 
CHICAGO ILLINOIS 


’ 
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Why Rags Are Used in Paper 

“Rags” is the title of a book by Arthur E. Andrews. This 
book does not contain a great many pages but it gives some 
interesting :nformation nevertheless. It is sponsored by 
the following manufacturers of quality papers, whose names 
are listed alphabetically: Advertisers Paper Mills-Taylor- 
Logan Company; American Writing Paper Company, In- 
corporated; The Beckett Paper Company; L. L. Brown Pa- 
per Company; Carew Paper Company; Chapin & Gould 
Paper Company; Chemical Paper Manufacturing Company; 
Collins Manufacturing Company; Crane & Company, In- 
corporated; Z. & W. M. Crane, Incorporated; Crocker-Mc- 
Elwain Company; C. H. Dexter & Sons, Incorporated; 
Esleeck Mauufacturing Company; Fox River Paper Com 
pany; Gilbert Paper Company; Hampshire Paper Company; 
The Harding-Jones Paper Company; Hawthorne Paper 
Company; Keith Paper Company; Lee Paper Company; 
Millers Falls Paper Company; Neenah Paper Company; 
Parsons Paper Company; B. D. Rising Paper Company; 
Southworth Company; Strathmore Paper Company; Val- 
ley Paper Company; Byron Weston Company and Whit!ng- 
Plover Paper Company. 

The book is bound in boards with cloth back. It is a 
thin volume 8% inches wide by 11 inches long 

Why rags are used in the making of high-grade papers 
is tersely explained. The author makes the startling state- 
ment at the outset that there is paper in existence that has 
lasted over a thousand years and is still good. This strikes 
one as all the more remarkable when one realizes that ordi- 
nary news paper as we know it will discolor and become 
brittle after a comparatively brief exposure to sunlight. 

Paper that measures its life in terms of centuries, says 
Mr. Andrews, is made from rags or to be more exact, from 
cotton fibre. This fibre could be used direct from the cot- 
ton plant, but it is less expensive to take it from pieces of 
textile that otherwise would be wasted. In the old days, 
all paper was made from rags which is the reason why many 
ancient documents have survived, some of them so old that 
the very ink has faded away. 

At the beginning of 1870 wood pulp was introduced as a 
substitute for rags. Paper made from wood fibre, however, 
is not permanent in character. While chemical treatment 
will produce a wood paper that resembles a rag paper, it 
cannot be given the rag quality. This product is known as 
sulphite. Where durability or permanence are not of major 
importance, the lower priced sulphite will do, but where 
these qualities are necessary, nothing but a rag paper 
should be selected, notwithstanding its higher price 

The author brings out another point: In correspondence 
stationery the sulphite paper will not stand up in handling 
and in the rough usage that it receives in the mail and still 
preserve its appearance, whereas the rag paper preserves a 
certain air cf freshness and crispness. Rag papers have 
been tested and it has been found that they can be folded 
without breaking more than twelve hundred times with the 
grain of the paper and more than a thousand times across 
the sheet. The figures vary slightly in individual cases. 

The book contains several samples of rag and sulphite 
papers by way of illustration and then goes on to make sug- 
gestions as to the different kinds of paper which may be 
used for various purposes. There is also a discussion of the 
aesthetic value of good paper in stationery. 

a see 
Messersmith Takes Woodstock Line 

\. H. Messersmith, formerly of the General Office Equip- 
ment Corporation, Birmingham, Ala., severed his connec- 
tion with that organization the first of the year to open an 
office at 12 North Twenty-first street, with a line of Wood- 


stock typewriters and supplies 
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HILADELPHIA’S most efficient offices 


are 


ee 


made to measure 
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This emblem ap 
pears on the win- 
dow of every dealer 
authorized and 
qual fied to render 
Clobe-Wernicke 
Service. / ook for ul 








Mr. C. R. Thomas, Jr., of A. Pomerantz & Company, planning an office to increase efficiency and reduce cost 


QUIPMENT chosen by 
experts to fit the exact needs of the 
business. Scientific arrangement of 
every unit, to conserve costly floor 
space—speed up office output— re 


duce effort to a minimum 


In Philadelphia, offices are thus 
being ‘““‘made to measure’ for the At 
lantic Refining Company, the Bell 
Telephone Company of Penn 
svlvania, and other progressive firms 
Chis entire ly new efhcienc \ and econ 
omy is provided by A. Pomerantz & 
Company, Globe-Wernicke Agents 
under the personal supervision of 


Mr. C. R. Thomas, Jr 


The planning method used by Mr. 
Thomas -and by authorized Agents 
everywhere is known as Globe 
Wernicke Service. It is a method 


perfected after almost half a cen 





GLOBE-WERNICKE EQUIPMENT 


includes 


Steel Filing Cabinets ~*— Steel Shelving 
Steel Safes and Storage Cabinets 
Sectional Bookcases 
Safeguard Filing System 
Visible Record Service 
Office Furniture Library Equipment 
Stationers’ Goods 


Descriptive literature on any of these items 
sent free on request. Address The Globe- 
Wernicke Company, Cincinnati, Ohio. 











tury’s experience in the making of 
fine office equipment, and exhaustive 
research in actual office conditions. 

Globe-W ernicke Service is the key 
note of the entire Globe-Wernicke 
sales plan for 1928. It is the most 
progressive form of dealer co-opera 
tion ever offered to the trade. 
Through the Globe-Wernicke Deal 
ers’ Sales School and a gigantic deal 
ers’ service sales-promotion cam 
paign, the opportunity is extended to 
every G-W Agent and Dealer to place 
his business among the leaders. 

A few choice territories are open. 
An inquiry will bring full details 
promptly. 


Clobe-Wervieke 


OFFICE EQUIPMENT SERVICE 




















The ideal home file for the salesman, executive, 
lawyer, doctor, teacher, student, the alert housewife—or 
anyone with a budget to keep, work to do at home or 
valuable papers that must be kept close at hand. Made 
of cold rolled steel, securable in green crystalline, 
walnut, and mahogany finishes; and furnished with a 
complete set of filing supplies, all included in the price 
of the file Order your supply before you leave your 
desk It means new life to your turnover. 

List Prices: 
$8.00 Each in Green. $10.00 Each in Mahogany or Walnut 


~~ 





Merely secure the hook end of the Globe Typewrite: 
Clip over the front bar of the typewriter Then fit the 
bottom end of the clip over the front edge of the desk 
bed, shove the machine back—and it is ready for use 
approximately three seconds’ time. Compare this new 
device with old methods. You know the time and money 
it will save on installations and the convenience and 
economy it will mean to your prospects and customers 
There is a size for every typewriter and desk bed Ihe 
price is $4.50 per dozen or $3.50 per dozen in gross lots 


ist Write today for our mailing print and sizes 


Globrite is the perfect steel furniture polish that the 
owners of steel furniture have been waiting for It 
cleans away the dirt and grease, and actually restores 
the appearance of the original surface, whether it be 
varnished, lacquered, or enameled. There is no oil in 
Globrite. Wood or steel desks, filing cabinets, safes, 
lockers, even to the most highly finished furniture in 
the home, improve under a rub of Globrite You 
should have a supply of Globrite on your shelves 
now. Your customers will be asking for it. List price, 
$1.20 per bottle. 





The G-W “Myfile” is a desk file proving handy to 
many office executives and clerks It is letter size, has 
seven compartments, and has an expansion of six inches 
It promotes efficiency and system in planning the day's 
work—“A place for everything, and everything in its 
place.” 

The “Myfile” is made of double-thick mottled cover 
stock and is indexed with blue celluloid tabs The top 
cover is pleasingly decorated in blue with the word 
“Myfile” in brown. “Myfiles” are carefully wrapped in 
ittractive transparent paper and packed twelve to the 
box The price is $1.00 each—list 

No product was ever more capable of selling on 
sight. Get vour supply for display now 


Globe Wernicke 


CINCINNATI 
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Selected Semi-Rebuilt Underwoods 


Not Rebuilt—but cleaned, with the entire frame, front plate, paper table and scale 
plate refinished and re-transferred just the same as our rebuilt machines. 


These machines are also equipped with new platen, new ribbon, new keyboard, new 
shot-pad, new drawband, new rubber feet, new rubber cover, new front scale and 
new front{feed rolls. The cover plates, carriage frame cover plate, bell, lateral 
guide and paper fingers and necessary screws are re-nickeled. 


These machines are not adiusted and can be bought at a big saving. 
All the dealer has to do is to adjust them, 


Shipman- Ward also OFFERS YOU 


REBUILT UNDERWOODS 


The Rebuilt with a National Reputation for Quality 
and Service—that cuts down sales resistance and 
makes it more profitable for the dealer to sell. Our 
new Price List is now ready. 


REBUILDING SERVICE 


For the dealer who wants to give his customers full 
value and spend his time selling typewriters and not 
in the shop. Many dealers are now,sendingfus all 
their Underwoods to be rebuilt. 


EXCHANGE SERVICE 


Typewriters on the shelves do not make a profit.* If 
you have odd type machines or No. 4s, 3/12s, or 3/14s 
that you cannot sell, we will exchange them for fast- 
moving No. 5 Rebuilts. <a 





d 


SELECTED 
SEMI-REBUILT UNDERWOODS 


The ideal machine for rental purposes or for price 
competition—the machine that will cut down your 
rebuilding costs by two-thirds. 


UNDERWOOD PARTS SERVICE 


Twenty-four hours’ service on all parts ordered. We 
also do re-nickeling, refinishing, retyping, and pay all 
postage or express charges one way. 


INSTALLMENT FINANCING 


Take advantage of Shipman-Ward’s national advertis- 
ing. There are lots of people in your town who are 
unable to pay cash. We pay you a liberal commission 
when you sell SHIPMAN-WARD Rebuilts on the 
installment plan. 


No one but Shipman-Ward Gives all this Service 
For Full Particulars and Prices Write Today 


1772 SHIPMAN BLDG., 4401 RAVENSWOOD AVE. 


CHICAGO, ILLINOIS 


Established 1892 
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WESTONALEADERS \2==="™{ IN LEDGER PAPERS 


BYRON WES TONG 
LINEN RECORD 
WAVERLY 
CENTENNIAI 
ryPOCOUNT 
— eee FLEXO } -- 7 


DEFIANCE , 
BOND rf 




















The cadence of a regiment’s tread denotes 


UNIFORMITY 


and uniformity is desirable in paper as in marching. BYRON WESTON COMPANY'S 
papers are famous for their uniformity in thickness, color and sorting 


TYPOCOUNT, one of the WESTON family of fine papers, is made especially for machine 
book posting and accounting purposes. Its uniform thickness eliminates de lays i in machine 
adjustments. Its high rag content and superior finish make it stand upright in tray or binder 
and thus speed up accurate record making. It takes sharp machine impressions, insuring 
clear carbon copies which do not smudge or blur. Is made in the restful buff color and 
never splits, breaks or disintegrates. It occupies about 75°% of the space taken by an equal 
number of cards. @ TY POt ‘Ol NT is a paper that will solve all your accounting form 
problems. @ Sample sheets gladly furnished by ourselves or our nation-wide dis tributors 
who carry complete stocks of Weston papers and supply your regular stationer, printer or 


lithographe r. @ Specify TYPOCOUNT. It increases efficiency. ‘ 


Byron Weston (sompany 


cA family of “Paper Makers for over sixty-five years 
Wills at Dalton, Massachusetts, U.S. A. I 
New Yors Chicage San Francis +] 











Safe Guard People Move General Offices 


; 
’ 


| In order to secure a closer co-ordination of the sales and 
manufacturing departments, the Safe-Guard Check Writer 
Corporation has removed its general offices from 5 Beek- 
man street, New York City, to its factory at Lansdale, Pa 
All departments, with the exception of the city sales depart- 


i ment and the export department, have been removed to 


For over a year it has been obvious to officers of the cor- 
> poration that much larger quarters were needed for gen- 
i eral and sales ofhces Several New York locations were 
onsidered, but it was finally decided that both the ends 
: of efficiency and economy would be served by removing 
; to space already owned by the corporation at its plant in 
p 
Lat saat 

} No changes ave e¢ n the executive perso el 
P. B. Stitt, vice-president charge « merchandising 
lames ( s, treasurer; H. P. Preston, advertising and 
sales inager, a Howard D. (¢ ] ssistant 
iles i ore ive re ved 1 New York ( yt Lans 
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DESK 
TRAYS 


Made in the largest variety of finishes, 
sizes and styles. That means more 
sales and more profits to the dealers 
selling them. 


Order samples today 


IMPERIAL 
METHODS CoO. 


Forest Park Illinois 


Schubert Office Specialty Co. Pacific Coast Distributors 
1405 S. Hill St., Los Angeles 580 Market St., San Francisco 


Gerard D. White Earl H. Prentzel 
68 Beekman St., New York City 807 Flanders Bidg.,Philadelphia 
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| The Correspondence Machine 
For Office and Home 





BARR 
Typewriter 





Some of the BARR features: 


Accurate paper feed. 
Uniform line spacing. 
Easy insertion of paper. 
Accessible line space lever. 


The BARR Typewriter will serve 
equally well at the office during the 
day, or overtime at home, as you 
choose, for it is:— 


Small Enough to Carry Off, 
Sturdy Enough to Carry On. 


Manufactured by the 


BARR-MORSE CORPORATION 
ITHACA, N. Y. U. S. A. 


This machine is a Morse Industries product; other 
Morse Products are: the Morse Rocker Joint Silent 
Chain, the Allen-Wales Adding Machine, the Poole 
Clock, and Thomas-Morse Aircraft. 


Born with a Pedigree. 
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Book Reviews 


“Tips for Traveling Salesmen”—a New Book 

“The peak of the day, in value—in possibilities of sell- 
ing—is the hour between two and three. 

“This is the golden hour for all traveling salesmen. 

“The hour between two and three is the one best hour 
to sell goods, for the reason that the customer is feeling 
more amiable and sociable at that time, than at any other 
hour of the day. 

“Some men are so irascible that they should never been 
seen except after lunch. Every experienced salesman 
knows that. This hour seems to be the only time when 
some men are human. 

“After lunch, a business man has got rid of the most 
pressing worries of the day. He has escaped from his in- 
fernal correspondence, with its demands and complaints. 

“Also, he has had his lunch, and that means that his 
brain has slowed down. His subconscious brain is giving 
its attention to his stomach, not to his cerebrum. His mind 
and his will are relaxed. He is less aggressive and more 
friendly 

“He is easier to approach and to convince. He will 
listen to you. He will give you his whole mind, not ten 
per cent of it, as he is apt to do if you bother him between 
nine and ten. 

“On the whole, he is rather pleased to see you between 
two and three, as he is in the humor for a talk with some 
one. 

“So the problem, so far as time is concerned, is how to 
spend the most favorable hours in actual selling.” 

The above extract is from chapter nine of “Tips for 
Traveling Salesmen,” by Herbert N. Casson. The book is 
published by the B. C. Forbes Publishing Company, 120 
Fifth avenue, New York City, publishers of Forbes maga- 
zines and business books. 

In the preface, the author states that “the function of 
the traveling salesman has never yet been fully appreciated. 
He is usually treated as a mere carrier of samples, whereas 
he is no such thing. He is the business-getter and good- 
will builder of his house or corporation. He is a creator 
of new business and a conserver of what has already been 
done.” 

There are twelve chapters, with the following titles: Be- 
gin by Talking Him; Use More Ear and Less Tongue; 
Put Service Before Samples; Mention Quality Before Price; 
Don’t Take “No” for a Final Answer; Get Down to Brass 
Tacks Quickly; Build Good-will for Your Firm; Constantly 
Search for New Markets; Classify Your Time; Keep Men- 
tally and Physically Fit; Have a Stout Heart; Create Wel- 
comes for Yourself. The book contains around one hun- 
dred and fifty pages. The over-all size is 5% by 744 inches. 
It is printed on good book paper from easy-to-read type, 
and bound in flexible, imitation leather. The price is two 
dollars 

at on 
Book on Hotel Administration Accounts and 
Control 


“To manage a hotel to the full satisfaction of its guests 
is an achievement worthy of praise, but the manager can- 
not be considered as having fulfilled his highest functions 
until, in addition, he has been able to produce from his 
operation a reasonable profit to those who have advanced 
the capital necessary to its operation 

“It has been well said that success in any line of com- 
mercial activity depends upon three essentials: Sufficient 
capital, an efficient management, and some project through 
which these may operate effectively. The mere fact that 


one engages in the supplying of a definite need, such as 
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ouldnt you like 


the same kind of 
sales cooperation 


Scrantoms is getting ? 


Dealers seeking a hap- 


pier, more prosperous 
future will be interested 
in knowing all about the 
Shaw-Walker Exclusive 
Selling Franchise. Write 
us today. /Your inquiry 
will be held in_ strict 


confidence. 











HAW; LKER J 
aoe EE Tet a GR la 4 \ —_r =e a SE 
SHAW-WALKER. iene 

Muskegon, Michigan. - 
Without obligation, please let me know just how the new Shaw-Walker Selling Plan can make more i 
money for me as an exclusive dealer. t 


Name 


Address 
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/ Built for 
Big 


\ Buisiness 


TheMy rtle 230°Series 


cA’ Period Adaptation Sew York Warehouse 
Built to Attract ~Priced to sell 


J. Wallace, Representative 





The Myrtle 2300 Series, a Period Desk Adaptation, is a 
typical Myrtle achievement 
For here is a desk that meets every desire for a more 


decorative desk and yet the price is kept well within the 
margin charged for ordinar y desks. 


Thus it broadens immeasurably your market for better 
looking desks. It will raise the tone of your sales without 
sacrifice of volume or profit. 
Look at this desk under a close-up of prices and further 
information. Just write us. 


MYRTLE DESK COMPANY 


HIGH. POINT, NORTH CAROLINA 
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hotels undertake to supply, is not in itself a guarantee of 
success. Hotels, even where they are needed, may fail 
through the lack of sufficient capital or through lack of 
proper application of capital which they do possess. Even 
with sufficient capital, they may fail because of a lack of 
proper business management.” 

The above is taken from “Hotel Administration Accounts 
and Control,” by Daniel J. O’Brien, M. A., C. P. A., pres 
ident, Mayflower Hotel Company, Washington, D. C., and 
Charles B. Couchman, C. P. A., member of the firm of 
Crockett, Couchman and Crawford, New York City 

The authors in the preface state that they do not claim 
strict originality in connection with the forms and pro 
cedure shown and discussed. Instead they have selected 


those methods which have stood the test of long experience 


und which have been found most suitable for the purpose 
intended The book aims to give a collection of methods 


h 


There are twenty-one chapters, the headings of which 
are somewhat indicative of the subject covered. The titles 
ure Principles of Hotel Management; Organization and 


Control; Legal Aspects of Hotel Operation; Recording 
1¢ Opening Entries; Establishing the Room-rate Schedule; 
Front-office Practice; Accounts Receivable; Night Audit 
The Controller and the Income Audit; Accounts Payable 
General Cashier and Paymaster; Non-productive Depart 
ments; Control of Equipment and Stores; Depreciation and 
Replacement; Financial Reports—Summary of Accounting 
Records; Financial Reports (Continued); Financial Re 
ports (Continued); Food Control; Audit Schedule; Budget 
ary Control; and Records for Club Control 

There are nearly four hundred pages to the book The 
over-all size is 654 by 9% inches. It is printed on excel 
lent paper and is illustrated with many forms collected 
+h 


‘ 
Clot 


from different hotels. It is substantially bound in red 


ors - oe 
The price is $5 OO 
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New Book Gives Sound Ideas 


Making Money Happily,” by Herbert N. Casson, is 
No one 


an read it without a keen appreciation of the fact that 
‘ . 


nspirational, perhaps, but full of sound thoughts. 


oney alone is not a sound basis tor a happy success. 
r. Casson’s twelve tips on success and happiness, if ac 
epted seriously, are bound to enrich one’s life and to pay 
real dividends in greater happiness—ii not in actual cash 

The book is divided into two parts, with twelve chap 
rs in the first and three in the second. The chapter 
headings, or as Mr. Casson calls them, “tips,” in Part One 
re Do Your Job a Little Better Than Expected; Learn 
m Those Above You; Help Those Who 
Are Less Fortunate; Get Rid of Fear; Live One Day at 

Time; Waste No Time on Little Things; Build Some 
thing; Back Yourself to Win; Put Yourself Above Worldly 


Goods; Think More of People and Less of Things; De- 
velop Your Capacity to Love: Develop Your Mental and 
Spiritual Forces Part Tw contains The Secret of Per 
< a I ficiency Che Spirit ‘ Sport uv Business The Nev 
View Sales anship 

“Making Money Happily” is published by B. C. Forbes 
| shine ( iny, | lis s es iga e atl 

siness ks, 120 Fit New York, N. Y It 
sa nve ent size { eas 1 o and the price s $2.00 

Gouthle ients the 9 

_— : 


New Handbook on Commercial Organization 
The American Arbitration Association, 342 Madison ave 
ue, New York City, announce a new International Hand 

book on Commercial Arbitration by the International 


le 


Chamber of Commerce This publication has been made 
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The Superiority of 


GRAND PRIZE 


Typewriter Ribbons and Carbon Paper 





DRAMATIZED! 


The Grand Prize Carbon and Ribbon 
Tester (an exclusive device) enables deal- 
ers to demonstrate to their customers in 
a graphic and dramatic fashion the su- 
perior quality of Grand Prize products ... 
by means of impartial and comparative 
tests. 


This visual proof of the durability, fine 
inking qualities and evenness of the 
Grand Prize line has already resulted in 
increased business for dealers who are 
now using the Grand Prize tester. It will 
mean increased business and profits for 
you as well 


This testing machine is not for sale. 
: . 
Dut it is 


FREE to Dealers with’ Minimum Order 


Here is another feature of the 
comprehensive and helpful co- 
operation we give to dealers... 
which includes free sampling to 
their trade, prepayment of 
freight, big discounts and ex- 
clusive territory 


The Tester. if sold, would cost 
from $75 to $100 It is only 13 
ounces in weight and can easily 
be carried in salesmen'’s pockets 
The type-bar is non-adjustable 
to assure perfect fairness of 
tests The frame is aluminum, 
all parts are handsomely nick- 
eled. Steel type, rubber platen 
66-ft. roll of paper 





Manufacturers of Write us for complete details of 
Carbon Paper since the tester offer, and our whole 
money-making plan for dealers 


Pacific Carbon & 
Ribbon Mfg. Co. 


J. Francis O'Connor, President 
1451 Harrison St., San Francisco, Calif. 


3% Flinders Lane, Melbourne, Australia 

















ae 



































OFFICE 





The Fritz-Cross Company 
Guardian Life Bldg., St. Paul, Minn. 


Ship one only No. 1 Stenographer's chair at list 
less usual discount. 


By Title 











SCIENTIFICALLY CORRECT CHAIRS 





PATENT APPLIED FOR 


THE FRITZ-CROSS COMPANY 


MANUFACTURERS 


GUARDIAN LIFE BUILDING - ST. PAUL, MINN. 








DEALERS 
YOU SHOULD HAVE THIS LINE TO SELL 





The Fritz-Cross Company 
Guardian'Life Bldg., St. Paul, Minn. 


Please send usa catalog, price list and discount 
sheet 
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possible through the co-operation of the International Gen- 
eral Electric Company and the American Arbitration Asso- 
ciation in honor of the late Anson W. Burchard, first presi- 
dent- of the American Arbitration Association and chair- 
man of the board of the International General Electric 
Company 

Louis K. Comstock, chairman of the arbitration commit- 
tee of the American section of the International Chamber 
of Commerce and a director of the American Arbitration 
Association, in commenting on this publication, said 

‘Hereafter when the American importer or exporter has 
a dispute with a business man in a foreign country which 
he wishes to settle by arbitration he will know exactly 
what must be done under the requirements of the arbitra- 
tion law of the country in which the arbitration is to be 
held and precisely what his rights and obligations may be. 
Now because of the lack of such condensed and readily 
available information the uncertainty regarding these re- 
quirements frequently discourages a reference to arbitra- 
ion. The foreign business man will also be fully aware of 
these conditions and requirements as the same information 
is being published simultaneously in the English, French 
and German languages.” 

- i 


Subscription Folks Now Have a Magazine 
“Better Circulation” is the name of a new magazine in- 
tended for “subscription people everywhere.” It is pub- 
lished by C. A. Darling, 139 North Clark street, Chicago, 
Illinois 
Mr. Darling has had a wide experience in subscription 
work and for some years has conducted the Publishers’ 
Association for circulation promotion. Two years ago he 
started the Radio Manufacturers’ Monthly which has made 
a nice growth 
> 
Marking Catalogues for Latin-America 


In mailing export catalogues it is well to remember that 
some of the Latin-American countries require that cata- 
logues be marked to indicate that they are printed matter. 
In such cases, failure properly to mark catalogues, means 


held at the parcel post customs office for 


at they will be 

he ft vment ; lorty hich m , nit in the ] > e's 

e payin of duties which may esult in the addressee’s 

retusi! to accept the catalogue Che Spanish expression 

which should be used to mark catalogues is “Impresos.” 
<j — 


Imitation the Sincerest Flattery 
[he Paris Music Shop of Geneva, N. Y., recently pub- 
lished a series of advertisements modeled after the style 
reated by M. F. Devaney, the printer and office outfitter of 
hese advertisements were published with apolo- 


to Mr. Devaney In the same papers the latter gen- 


eman published his own advertisements after his familiar 


style, announcing fine copper plate engraving suitable to 


> 


Victor Sales Contest Winners 
he Victor Safe Company of Marietta, Ohio, has an- 
nounced the winners in the Victor sales contest conducted 
imong its traveling representatives during October, No- 
vember and December 
Charles F. Alsop, with headquarters at New York City, 
won the first prize of $100. The second prize of $75 was 
won by C. H. Mauerhan, whose headquarters are at Los 
Angeles. Third prize of $50 was won by Frank Carr. whose 
headquarters are at Cincinnati 
Che prize awards were distributed as Christmas checks 


and were well earned, for each one of the winners had 


sales far above his quota for the period 





























All hard rubber self-closing ink- 
stand; Durez Base; _—— Pen 


No. 171—BLACK 
No. 172—GREEN 
No. 173—MAHOGANY 


with No. 4 nib. 
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Complete 
as Shown! 








Ehe Greatest Value 
n EBbesk Set Hlistory | 


Imagine! A completely equipped desk 
set, even to the Dipaday Pen, at a price 
as low as the average desk pen alone! Seng- 
busch, in creating this beautiful set, has 
established a totally new standard of value 
in writing accessories. 


Compare this Sengbusch Desk Set, for price, 
quality and completeness with anything you 


SELF-CLOSING 


215 Sengbusch Building 


have been offered. Then you'll realize the 
tremendous volume of sales that awaits its 
introduction to the public. It’s absolutely the 
lowest priced complete desk set ever made 
— the biggest value on the market today. 
Place your orders now, for prompt delivery. 
Dealer helps furnished to build your sales. 
Wire or write your order immediately. 


INKSTAND CO., 
Milwaukee, Wisconsin 
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Good Desks Come From Indiana 


Indiana is rich in raw materials—materials essential for 
good desks. And the central position of this state 
makes it a logical source from which to buy. 


And in selecting a line of desks, if you hope to maintain 
a satisfactory office furniture department, you want a 
line that is complete—one that supplies all your needs. 


The Indiana Desk line is complete from business 
office desks to juvenile, students’ and teachers’ desks, 
in all popular sizes and styles. It is a line you will be 
proud to represent. May we tell you more about it? 


INDIANA DESK COMPANY 
JASPER, INDIANA 


JASPER is located here 
on the Southern Railroad. 
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Hawaii to Celebrate Important Anniversary This 
Summer 


Through the kindness of the Moses Stationery Com- 
pany, Ltd. of Hilo, Hawaii, Office Appliances has re- 
ceived a copy of the Christmas number of “Paradise of 


hand contains more than one hundred and twenty 


number at 
pages and its linear dimensions are equivalent to those of 
Office Appliances. This number is printed on heavy super- 
calendered paper with page after page of beautiful illustra- 
tions, many of them done in natural colors. The journal is 
intended to give the reader a mental picture of the Hawai- 
ian Islands as they are and something of the old Hawaii as 
it was in the days of the native kings. Few places in the 
world are more gorgeously endowed by Nature than these 
islands of the Pacific which are now under the jurisdiction 
of the United States, and we know of no place where 
greater enjoyment can be had in vacation season than in 
these semi-tropical isles, where one can have beauty, sun- 
shine, tropical fruits and flowers and a spice of danger, too, 
if one but climbs the nearest volcano and looks into the eye 
of its red hot crater. Among many other things there is an 
interesting chapter on the coming sesqui-centennial cele- 
bration which the government of the territory is planning 
next August to commemorate the first landing of white men 


on the islands 


In January, 1778, Captain Cook with his two ships, the 
“Resolution” and the “Discovery,” arrived off the island of 
Kauai and landed at Waimea. This was the first recorded 
landing of a white man on Hawaiian soil. From here, the 
captain proceeded Northward, failed to find a Northwest 
passage and returned to what he had named the Sandwich 
Islands in honor of Sandwich, first Lord of the British Ad- 


mirality. 


The Hawaiians believed Captain Cook to be their god, 
Lono, returned after a long absence and they honored him 
in many ways. He won the friendship of the king and he 
and his crew were apparently held in high regard. After a 
time he sailed away, but a storm caused him to return to 
repair a sprung mast. This time he was not quite so cor- 
dially welcomed. Various troubles and annoyances resulted 
in the death of one of the Hawaiian chiefs, who was shot 
sailing across a forbidden bay. Cook in attempting to get 
to his boats encountered trouble. After shooting a native 
he was stabbed, dragged back and his body taken to the 
top of a cliff where it was burned to separate the flesh from 
the bones, the latter being retained for sanctuary. Cook’s 
successor conferred with the chiefs and secured some of the 
bones of the explorer and portions of his body which were 
buried with military honors in the bay of Kealakekua. 


Kaawaloa today is a desolate place, but within a year the 


area will be public property and will have been converted 
into a public park as a tribute to the memory of Captain 
Cook. A short way from the shore is an obelisk or monu- 
ment surrounded by a circle of old cannons, muzzles up- 
ward, forming a fence. The guns were set by the officers 
and crew of the British warship, “Fantome,” on a small 
piece of ground deeded to the British government by the 
sister of King Kalakaua to be used for the erection of a 
monument to Cook. This property is still owned by the 
British government and is actually British territory within 
American boundaries. Inscribed on the monument is the 


following: ‘In memory of the great circumnavigator, Cap- 
tain James Cook. R. N.. who discovered these islands on 
the 18th of January A. D., 1778, and fell near this spot 
on the 14 Fel ir 4. D. 1779.” 

I ere S < other st y cK nectio!r wit the 
n nent, various Britis ships having stopped an left 
Pilates ‘ c Suital sc ed and nailed to « nut 





“TRANSFOUR” 


A Revolutionary Idea 
in Carbon Paper 


























No. 1. Very tough, clean and 
durable—exceptionally fine for 
one copy at a time. 





No. 2. Standard, clean corre- 
spondence carbon, for use up to 
4 copies. 


No. 3. Medium weight and fin- 
ish—designed for clear mani- 
folding up to 8 copies. 


No. 4. Featherweight—for heavy 
manifolding of more than 8 
copies. 


In this manner the typist 
is equipped to perform 
efficiently EVERY mani- 
folding requirement within 
the range of typewriters. 


Write for dealer proposition 


Neidich Process Company 


Burlington, N. J. 
“The Line of the Lowest Ultimate Cost’’ 
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Announcing 


Our Complete Line of Low Priced 
Steel and Fibre Transfer and 
Storage Files 


FOUR Complete Lines—More than 113 Sizes— 
FOR EVERY PURPOSE 


3400 Line 
STEEL TRANSFER & 
STORAGE FILES 
Pat. U. 8S. and Canada 
A sturdy, dust-proof Line of 

Storage Files. 

More than 25 sizes Low 
priced. 

Retail price—Letter Size 
12x10%x24 in quantities as 
low as $2.86 each. Other 
sizes relatively low priced 


The QUIK-LOK Storage Files 
Pat. Pending 


ES TS 








The most satisfactory and durable Collapsible Fibre 


Board Storage File made. Steel Reinforced—Automat 
Lock—Dust-proof. Fully guaranteed to give satisfactory) 


service ? sizes Special sizes made to order. Retail 
ice In quantities as low as 87c each for the Letter Size, 
12xl0x24; Check size, 9x4x24 In quantities as low as 6lc 
eac? Other sizes relatively low priced 
The New EZY-LOK Storage Files 
This fle s a Pat. Pending 


modification of 
the Quik-Lok 
File, having a 
lighter con 
structed stee 
reinforcem ent 
and lock and a 
single ply bot 
tom It is the 
most satisfa 

tory file of this 
type on the 








market aside 

from the Quik 

Lok Semi-au 

tomatic Lock 

Steel Reinfor 
Dust-proof 37 sizes Special sizes made to order 

Letter size in quantities as low as 70c each; Check size, 
4-inch 1c each Other sizes relatively low priced 


The KAY-DEE Box Envelopes 
Pat. U. S. and Canada A very satisfac- 
tory method o 
storage for 
small Records 
Checks Drafts 
Deposit Slips, 
Sales Tickets 
etc. The small 
er sizes are 
made of : 
tough Jute Ma 
nila Stock, the 
Larger sizes are 
made of heav 
lute Board Priced at from $7.90 per Hundred for th: 
small sizes to $23.40 per Hundred for the larger sizes. 





Send today for our Catalog and complete Price List 


THE KAY-DEE COMPANY 


Manufacturers of Steel, Fibre and 
Paper Transfer and Storage Files 


3644-64 South 36th Street Lincoln, Nebraska 
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The Hawaiian Historical Society was the sponsor for the 
proposal that in 1928 there should be celebrated in the Ha- 
waiian Islands the one hundred fiftieth anniversary of their 
discovery by Captain Cook. The matter was presented to 
the governor, who appointed a temporary committee to pre- 
pare plans which were in turn presented to the legislature 
which passed a concurrent resolution and an act authoriz- 
ing the appointment by the governor of a Captain Cook 
Sesqui-Centennial Commission and appropriating $20,000. 
The commission was duly appointed, made up of prominent 
men, and is busily at work making plans for the celebra- 
tion 

——— 
Huotts Spend Month in British West Indies 

E. J. Huott, vice-president of the Frank A. Weeks Manu- 
facturing Company, New York City, with Mrs. Huott, left 
January 21 on the Cunard liner “California” for a thirty-one 
day cruise to the British West Indies. 

The cruise is so arranged that the party lives on board 
the boat during the entire time. This is the first vacation 
Mr. Huott has had in three or four years and is a well de- 
served one. 

He expects to be back at his desk about February 21. 

a aa 
Tredway Brothers Announce Anniversary 

In their New Year greeting card, A. L. and M. S. Tred- 
way, constituting Tredway Brothers, 429 East Weber 
avenue, Stockton, Calif., after the message of greeting and 
good wishes for the new year, call attention to the fact 
that January 1 was the fifteenth anniversary of the com- 
pany. They thank each and every one of their friends for 
the part they have taken in the success attained by the 
firm 

—— 
Munson Christmas Party 

On Christmas Eve the Munson Supply Company staged 
their annual Christmas party in their new home at 350 
Hudson street, New York City. Mr. Roggenkamp, the 
New York City assistant sales manager, acted as Santa 
Claus and distributed the gifts from the miniature Christ 
mas tree Among the many gifts on the tree were bonus 
checks for the office and factory employees following the 
usual custom of the company 

Mr. Hedden of the New York sales staff entertained 
with recitations as did Mr. Kelies, the shipping clerk. Re- 
freshments were then served and dancing followed 

Mr. Dimler, the Newark, New Jersey, manager, and 
Mr. Becker, Boston manager, with their wives arrived early 
to join the New York City staff in the enjoyment of the 


occasior 
ee 
Employes Honor Chas. M. Higgins 

rhe Christmastide spirit of the organization of Chas. M. 
Higgins & Company, Brooklyn, N. Y., found expression in 
a testimonial to Chas. M. Higgins, the founder of the busi- 
ness, from his employes. A handsome desk set was pre- 
sented to Mr. Higgins, with an engrossed memorial signed 
by the entire staff—forty-nine men and women engaged at 
the plant and offices. The presentation was made at Mr. 
Higgins’ home, 101 Prospect Park West, Brooklyn. The 
committee rcpresenting employes consisted of Joseph I. 
Connelly, assistant general manager; Miss Mary E. Mul- 
laney, superintendent of the filing department; Edward 
Kiernan, bookkeeper. Miss Mullaney was the first young 
woman employed by Mr. Higgins, having been with the 
company since shortly after the beginning in 1880. Mr. 
Connelly also has a long record of service, having joined 
the office staff in 1900. Mrs. Chas. M. Higgins and Tracy 


Higgins, general manager of the company, attended 


Chas. M. Higgins is now in his seventy-second vear. He 
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The SALESMANAGER 
... take him with you- 


Off on a selling trip—far fromthe hinged ring book. Thousands of 


home office. 


How often have you wished you _ lists, me 


had the salesmanager 
at your elbow to help 
you put over the clos- 
ing punch that lands 
the order. 

Take him along the 
next time. Take his 
complete information ; 
so you may have the 
full benefit of his expe- 
rience, his confidence, 
his enthusiasm. 

You can do it—in a 
National Monarch steel- 
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salesmen carry bulletins, price 








THE NATIONAL MONARCH 
...« Flexible solid Leather 


Cover unbreakable Steel 
Hinge Opens flat — easy to 
write in Wide opening 
rings Booster Levers 

Ball bearing mechanism, easy 
working, tight closing Con 


renient pocket in cover 
Costs little more than ordinary 
ring books 


mos, small catalogs, lists, 


quotas, ete., in a Mon- 
arch; carry them in- 
dexed, orderly, quickly 
accessible. 

No other ring book 
compares with the 
Monarch in conven- 
ience, durability and 
appearance. 

\t your stationer’s. 
If he hasn't it, write us. 
National Blank Book 
Company, 101 River- 


side, Holyoke, Mass. 


For help to better business records 


consult your stationer 


National 
Loose Leaf aad Bound Books 


Simplify business control 





© 1928, N BB. Co 
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As Advertised 
in THE 
SATURDAY 
EVENING 
POST 
and THE 
MAGAZINE 
of 
BUSINESS 
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Lower—Main Office 
Building of the 
Massachusetts Mut- 
wal Life Insurance 
Co. Full Greproof 
construction even to 
the office equipment 

Jamestown Metal 


Desks. 
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One section of the 
large main office of 
the Massachusetts 
Mutual Life Insur- 
ance Co. Completely 
equipped with 
Jamestown Meta! 


Desks. 


Another“Big Office” turns to Jamestown Metal Desks/ 


























T great bus- 
the Massa- 
with whom the need for clerical efficiency 
ing popularity of this most highly devel- 
immense volume mar- 





Desks—This equip- 
ment with its many 
unique efficiency 
features meets mod- 
ern needs in all 
offices both big and 
small. 


Jamestown Metal Desks are as fine 
and beautiful as the World offers, yet 
through their production in great 
volume the prices are kept low — low 
enough even to justify competition 

with equipment in 





— SHE fact that a 
iness organ- 
izations like 
chusetts Mutual Life 
Insurance Company 
is paramount are turning to Jamestown 
Metal Desks, not only indicates the grow- 
oped metal desk equipment but visual- 
izes for the Office Appliance Dealer the 
ket to which it ap- 
peals. 


It is not only large 
businesses that buy 
Jamestown Metal 


JAMESTOWN | 
METAL 
DESKS 


wood. An inquiry will 
bring you some eye- 
opening sales infor- 
mation. 


Write for it. 






Beautiful, strong, quiet and fire-resisting. The 
¥] patented knock-down construction permits * 
economy of shipment and storage. | 


JAMESTOWN METAL DESK CO., JAMESTOWN, N.Y. 











of 


fi. 
y 


= 


Ay 


Ts |6—ew 





February, 1928 
has been inactive in the affairs of the company the past 
two years, due to a nervous breakdown suffered four years 
ago 

[he desk set presented Mr. Higgins consisted of a beau- 
tiful bronze desk lamp, mounted on a Porto marble base. 
This supports two fountain pen standards. One of the 
fountain pens is filled with Higgins “Eternal Black” writ- 
ing ink, and the other with Higgins red writing ink 
“Eternal Black” is one of Mr. Higgins’ earliest inventions, 
being a companion product of the well-known Higgins India 
drawing ink lhe former has been regarded*often by Mr 
Higgins as his finest achievement, and favorite invention 
[The engrossed memorial was signed by all of the forty 
nine employes in the Higgins office and plant The en 
grossing wes done with the company’s colored drawing 
inks. and the individual signatures, in order of seniority, 
signed with engrossing ink A warmth of sentiment was 
expressed in the memorial 

“Presented to Mr. Chas. M. Higgins by his 


ploves as a token of their appreciation of his many kind 


ateful em 
nesses shown them, and his untiring efforts to provide for 
their welfare and happiness. While not with us in person 
the radiance of his personality pervades the establishment 
his testimonial is presented with our best wishes and 


ervent hoy that for many ears to come he will be our 


Calendars For New Year 


Desirable Calendar from Switzerland 
Office Appliances is indebted to Henry Michel & Com 


for . Be ail me - 

pany of Zurich, for an elaborate 1928 calendar bearing 127 

pages, two or three days to the page, and each page con- 
" 

taining an attractive itliustration originating in Switzerland 


A husky young boy starts the new year quite appropri 


itely, a little lad with rosy cheeks and in characteristic 
Swiss attire Then follow pictures of monuments, moun- 
tains, winter scenes, churches, country houses, mountain 

mbing, eautiful interiors, town gateways, beautiful 
ridges, castles cathedrals. street scenes, scenes on Swiss 


lakes, river scenes, The Jungfrau, and other characteristi 
bjects of beauty and interest, all done in colors 
The calendar was done by S.-A 


tographer, and 


Schnegg, artist pho- 
was published by Librairie Centrale et Uni 
ersitaire F. Haeschel-Dufey, Lusanne. The printing was 


done by Rotogravure, Ltd., Geneva The illustrations are 


bound and fastened on a hanger card about 1054 inches 
ong by 6 inches wide 
* . * 

[he Baker Printing Company of Newark, N. J., are 
distributing their 1928 calendar [The calendar is made up 
with only one month to a page and is printed in three 
olors The spaces not occupied by the various days of 
the month carry some notation about the lines handled by 
the Baker Printing Company This firm deals in office 
turniture, commercial stationery, and also does lithograph 
ng, engraving and book binding 

* ¢ 8 

The | S. Pencil Compar Philadelphia, Pa., are dis 
tributing the 1928 calendar on which they advertise the 
Mohican pencil The calendar has an appropriate illus 
tion of the days when the redskins roamed the country 

: * . 

From the Bourke-Rice Envelope Company, 520-522 South 
Clinton street, Chicago, comes a convenient calendar c 
sisting of an envelope in black, red and yellow, 67 by 
47/16 inches having a cut-out space 434 inches long by 2% 
nches high. Within are twelve cards bearing calendars for 
the respective iths, and ornamented with designs appr 
priate t the nth representec ihe flap tastens at the 


OFFICE AP 


P 


L. 


IANCES 145 



































The “FORCE” Model 150 Numbering Machine 
$7.50 Retail 
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Three Color Counter and Window Display 


means “‘profits’’ 





Write for Literature and Dealers Discounts 


Manufacturers 


Wm. A. Force & Company, Inc. 


105 Worth Street 108 No. Wacker Drive 
New York City Chicago, Ill. 
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aI B ELON 
and CARBONS, 





AROUND THE 
WORLD 


From Broadway to the Strand, to Shang- 
hai, Tokyo and home again: from the 
glories of Aurora Borealis to those of 
Aurora Australis, wherever Writing and 
Duplicating need Carbons and Ribbons 

no matter what the usage, Columbia 
Products are recognized by their ‘Good 
Impression.” 


No Matter What Your Requirements, Some Kind 
f Columbia Ribbon or Carbon Will Meet Them 


Samples and Prices on Request 











COLUMBIA 


Ribbon & Carbon Mfg. Co., Inc. 


Dizon, Holmes & Dizon 
69-71 Wooster Street NEW YORK 


1305 Arch St., FOREIGN--Viale Abruzzi No. 20, 
Philadelphia, Pa. Milano 119 


Dwight Building, 22 Bush Lane, London, 
Kaneas City, Mo. E. C. 4, England 


And Agencies in all other Principal Cities 











back with a double button and string arrangement like that 
in frequent use on mailing envelopes. An ingenious hanger 
at the top is made by cutting out a small flap in the center 


of the back of the envelope in a half circle, permitting the 


part partially cut out to be turned up. A perforation in the 
center of the hanger flap provides a place tor a pin or small 
1, | 
ait A 


rhe Bramwood Press, commercial stationers and printers, 
of Indianapolis, Indiana, are distributing an attractive cal- 
endar for 1928. The upper half reproduces an outdoor 
scene and shows a billboard featuring the Bramwood Press 
The surrounding scene is typical of winter 

> » > 

The Seaman Paper Company, 411 West Ontario street 

Chicago, Illinois, have favored us wit ne of their 1928 


calendars. It is an attractive cut-out printed in three col- 


ors There is a black and white outline with blue back- 
ground showing a seaman at the wheel The calendar car- 
ries a telephone number for quick reference The pages 
for the months are mounted on a sample of the Seaman 


Waterloo blanks 10 ply 


The Henry O. Shepard Company, 632 Sherman street 
I | 


Chicago, Ill, are distributing an attractive calendar for 
1928. The size is 17% by 25 inches. It is printed in three 
colors on light gray stock. The current month occupies 


the lower half of the page while the preceding and suc- 
ceeding months are found in the spaces not used for the 
various days in the current month 

The Shepard Company offer a complete printing service 

= = ae - a 
Kansas Book Dealers Meet This Month 

The 1928 convention of the Kansas Book Dealers’ .’.sso- 
ciation will be held at the Hotel Kansan, Topeka, Kansas, 
February 20 and 21 

The Kansas Association is one of the most active organ- 
izations of the kind in the country It has helped its 
members to increased profits. 

The officers of the association are Phil M. Anderson 
Newton, president; A. S. Allen, Wichita, vice-president; 
| (;. Orr, Wichita, secretary-treasurer Mary C. Strom- 
berg, Newton, acting secretary 

[he association has a number of committees, such as the 
executive committee, membership committee, legislative 
committee, bonding committee and trade relations com- 


' 


mittes The legislative committee 1s heade by Charles 


Marv C. Stromberg, the acting secretary, will be glad to 
ear from members and others who wish additional infor- 
can be reached at Newton, Kansas 

eS 

Northwest Travelers to Meet 

The executive committee of the Northwest Travelers’ 
Club will meet with Governor Sterley | lerue of the 
seventh district, at the Savery hotel, Des Moines, Iowa, 
early this month. The purpose of the meeting is to com- 
plete arrangements for the next meeting, which will be 
held in Des Moines some time this spring or summer. All 
arrangements will be made for hotel accommodations and 


lf tournaments, and various committees will be appointed 


R 


Add-Index Opens Branch at Knoxville 
The Add-Index Corporation has opened a branch in the 
Holston Bank building, Knoxville, Tenn r. A. Thomp- 
son, formerly of Cleveland, Ohio, has been appointed dis- 
trict manager. A large staff of salesmen will cover the 
territory, and plans contemplate the eventual opening of 
sub-offices at Chattanooga and in some city in upper Ten- 


nesse¢ 
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spel] Pinching 


~al a touch of the fingertips 














Punch No. 10—illustrated 
2 24%” holes, 2%” gauge, 
fixed centers. Broad, slid- 
ing table gauge holds 
paper 


All punches unbreakable 
die castings, attractively 
enameled and nickel plat 
ed. Broad bases have rub 


hey cushion feet 


ACCO PUNCHES 


Gasy to Operate ~ Easy to Sell 


NLY a slight effort is neces- 

sary to operate an ACCO 
PUNCH. Only the easy action of 
wrist and finger-tips create the 
short powerful drive, the brute 
power and the sharp, accurate cut 
through the paper which distin- 
guish the ACCO PUNCH from all 
others. There is an ACCO PUNCH 
for every standard loose leaf gauge 
and hole. 


Only a slight effort is necessary to 
sell them—displayed with your fil- 
ing supplies, your loose leaf ledgers 
and binders, ACCO PUNCHES im- 












THE SAFE PUNCH! 





FIND THE PUNCH FOR YOUR 
REQUIREMENTS 


14 in 


HERE 
Distance 
bet. holes 

Ms in 
4! 4! 
(s 

Ad 








mediately suggest themselves as es- 
sential adjuncts. 

ACCO PUNCHES stay sold—their 
users stay satisfied. There's no 
servicing necessary, for ACCO 
PUNCHES never rust, break or get 
out of order. They are guaranteed 
to perform perfectly, always. 

Get acquainted with ACCO, “the 
selling punch’—the punch which 
sells with other merchandise—the 
punch which sells other merchan- 
dise, the punch which sells in 
greater volume for you! 


AMERICAN CLIP COMPANY 
Long Island City, N. Y. 


CANADA: A Canadian Company, Lrd 
484 King Se. W Toront 
EUROPE: A Company, Ltd 
18 Whutefriars Se Lendon, fF ( 4 
ARGENTINA: Fred Berg & C 
448 Sarmiento, Buencs Aires 





Sel! 


—As a Desk File 


—As a Salesman’s 
Specimen or Sample 
Portfolio 


—As a Binder 


—As a Scrapbook or 
Sample Book 









THE ACCO 


EZEON CLIP 








the ACCO MAIL FILE 


for many uses 


USE THESE IMPORTANT POINTS IN 
SELLING DESK FILES. .. NO MATTER 
WHAT BRANDS YOU CARRY! 


Ask your customer— 


What are your most important papers? 


answered mail.” 


What order do you keep it in? 
do you prevent them from getting lost or misfiled? 


How do you protect it? 


He must answer 


How 
How do you 


distinguish “active” papers or letters from completed work? 


It’s surprising to see how many desk files you'll sell by using 


these suggestions. 


And it’s gratifying to see how many ACCO 


MAIL Files you'll sell by this same method. 


As an all-purpose, active, binder file, 
the ACCO Mail File has no equal. 
On the executive’s desk, or carried 
about, it saves with equal efficiency. 


Constructed of one-piece binder 
board, covered with pebble grain, 
black cloth, or brown imitation 
leather, the ACCO Mail File will 
last a lifetime. The papers are 
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AMERICAN CLIP CO. 


locked firmly in place with a vise- 
like grip by a long spring binding 
wire and are secured with one quick 
snap. The release is just as easy. 


DISPLAY sells ACCO Mail Files. 
A “suggestion card” bearing the 
questions above also works wonders. 
Try it! 










THE ACCO CLAMP 


THE LOGICAI 
ACCO CLAMPS 


Long Island City, N. Y. 
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that pass in the ni ght 


a 


IGHT work is the symbol 

of the figure worker's loy- 
alty to his job—and of his end- 
less pursuit of the right answer 
to his calculations. It is also the 
symbol of the risk that goes 
with the futile attempt to get 
human accuracy in business fig- 
ures. For the night hours are 
the time when the tired mind 
lags—and the simplest of slips 
go by unnoticed. 


You need not run a night shift 
on your figures. The day is long 
enough for the figure workers 
who put the load on the machine 
that does every kind of figuring 

accurately and without effort- 
the Monroe Adding-Calculator. 


Faster than the figures of the 


problem can be written down 
on paper—the Monroe Adding- 


Calculator turns out the answer. 


5 SRE 





If this man’s boss only knew about The Monroe 


It subtracts, multiplies and di- 
vides as simply as it adds. The 
newest Monroe /the Series 3} 
does any of these four mathe- 
matical steps without the neces- 
sity of setting levers—merely by 
putting the figures on the key- 
board. 

Effortless speed and mechan- 
ical accuracy get the figures out 
on time—and right every time! 
when the figure worker has a 
Monroe Adding-Calculator 
alongside. We will gladly let 
you try one in your office—on 
your own work, 


Telephone the Monroe office in your 
city, or wrile to 


MONROE CALCULATING 

MACHINE COMPANY, Inc. 

Orange, New Jersey, U.S. A 
Sales Offices and Service Stations im ail 
principal cities of the United States and 


throughout the world 





HIGH SPEED ADDING-~ ——— 








| 


— 


100% of business figuring 
on one simple machine ! 


THE NEW MONROE 
SERIES 3 
ADDING-CALCULATOR 


There are four steps in business arith- 
metic: adding, subtracting, multiply- 
ing, dividing. All four are handled 
with mechanical ease and accuracy by 
the Monroe. 

It is a simple and versatile adding 
machine; yet it multiplies, subtracts 
and divides as simply and as naturally 
as itadds. It replaces human labor and 
its mental uncertainties—by mechan- 
ical accuracy in 100% of the work. 

The Monroe Adding-Calculator 
handles the simplest of business figur- 
ing—and simplifes the most —=. 
Bills, costs, discounts and payrolls 
through it as a matter of Course. ~ 
most complicated of production rec- 
ords, sales quotas, estimates, stock 
turns and interest charges are simple 
to hgure. 

The Series 3 Monroe is the newest 
model—presenting several distinctive 
features in Construction and operation. 
One of the most valuable is that it does 
not require the setting of levers. 


SERIES 3 AUTOMATIC MONROE 
ADDING-CALCULATOR 





Send coupon for Feature Book—it gives helpful informa- 
tion about mechanical figuring 





MONROE CALCULATING MACHINE CO., Inc 
Orange, New Jersey 
Send me a copy of the Monroe Feature Book 


PEE dedoocvas pewesédoddescounseeent 





Firm... posecececestansnceucss eur 


Street... esceces occeececcoces 


City and State...... 
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A New Sales Feature 
Has Been Added to the 


Invincible Concealed Safe 


© great has been the demand for Con- 

cealed Safes by professional men that 

this now represents a worthwhile grow 
ing sales opportunity to our dealers. 
To turther your sales in this direction, we are 
now equipping the Invincible Concealed Safe 
with a “combination lock.””. The knob on the 
combination also controls the lock bolts that 
engage in the recesses above and below the 
door. These lock bolts operate like the bolts 
of a vault door. Your prospects may now 
have their choice of key locks and combina- 
tion locks. 
Dealers who have not as yet cashed in on this 
new product will do well to follow the lead 
of those who have. Write us for details 





today. 
» INVINCIBLE METAL FURNITURE CO. Desk high 
Manitowoc, Wisconsin 
NEW YORK CHICAGO LOS ANGELES 
R. Orthwine E. E. Blankmeyer M. M. Corbett 
344 W. 34th St. * 133 W. Lake St 420 N Spring St 
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SAFE 
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Stevenson Returns from Cuba 


C. Stevenson, export manager of the General Ofhce 
Equipment Corporation, returned on January 13 from a 
month’s trip to Cuba Mr. Stevenson traveled on the Ha- 


vana Special to Key West, taking ship to the Island, and 
returned on a United States fruit liner to New Orleans, 
coming to New York from there by rail. While in Cuba, 


Mr. Stevenson held sales conventions on both the Ellhott 


her and Sundstrand machines, cooperating with R 





z de (raray the representative of the General Office 
C. STEVENSON 
i ‘ \ i Luba salesmet or both 
iC : re callec d an teresting eet gy was 
held 
M Stev 5 Says t i siness 18 wor d ( i i d 


? ih 7 rar ¥ 
19ZS8 prospects are encouraging 


The Cuban organization has recently formed a new com- 
pany known as “Socomo” which is the Sociedad Organiza 
dor de la Contabilidad Moderna. The company was or 
ganized to sell the Elliott-Fisher on a professional basis 

John B. Phelan, well known in Havana, has been retained 
by the new company as nsulting accountant It is the 
idea of the organizati to become recognized as profes 
sionals in their line, taking the work they do away trot 
the merchandising of the aching 

- 


Rite-Rite Corporation Expanding Its Field 


The Rite-Rite Corporation, 1501 West Polk street, Ch 


cago, Lll., is “trading wu yy the addition of a twenty-five 
cent pencil to its line his is the “Master.” The com- 
pany’s product has been contined heretofore to a ten cent 
item, which has had a wide sal 4 new corporation has 
been chartered, taking the name of that established in 1925, 
when H. E. Golber & Company, a co-partnership of 1919, 


was succeeded by the Rite Rite ¢ orporation W. E. Gerry, 


now president, and H. E. Golber, inventor, formed the co- 


partnership. The business was conducted until April, 1927 
at Wabash avenue at Forty-ninth street. Last year a fac- 


tory building was occupied at 1501 West Polk street. 


+ 


In the reorganization of this business, the stock of 


original corporation was retired. The shares of the new 


corporation, now in the hands of brokers, will provide cap 
tal for the P pans e } is ess 
a 


M. A. Adams Joins Regal Typewriter 
M. A dams took charge January 1 of the Chicago 
branch of the Regal Typewriter Company, Inc., 12-14 South 
Jefferson street. He succeeds H. L. Rudnick 

Mr ! 
dealers of the country, through previous affiliations. He 


had been with The Oliver Typewriter Company, Royal 
, - ° 





ums has a wide acquaintance with the typewriter 


Typewriter Company ' ind the Woodstock Typewriter 


Company 
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A Better Service 
For Desk Users 
exclusively GUNN 


Made in Grand Rapids 


Help your trade to get the best results 
from their staff. Sell them the unex- 
celled service of GUNN LINO. These 
distinctive desks do more than enhance 
the office interior. They promote 
accurate vision and add to the user’s 
comfort. 







“It isn’t a 
Unless It’s a 
GUNN” 





The Gunn Furniture Co. 
GRAND RAPIDS, MICHIGAN 

Branch Offices and Salesrooms 

11 East 36th St., New York City 


1027 So. Broadway, Los Angeles 
21 Second St., San Francisco 
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Luncheon Club Turns Out for Christmas Party 


The Stationers’ 12:30 Luncheon Club held its big Christ- 
mas party Thursday, December 29, at Krause’s restaurant, 
New York City. An excellent turkey dinner was enjoyed 
by the eighty-three present 

Each man was requested to bring a present valued at 
no more than twenty-five cents, and gifts were exchanged 
after the dinner. The tables were appropriately decorated 
for the occasion. 

Joseph S. Epstein of the Old Town Ribbon and Carbon 
Company presided at the piano during the community 
singing. Much credit for the success of the affair goes 
to the president of the club, William S. Donnelley, and 
the chairman of the Christmas party committee, George 
S. Nitschke. 

Those present were: Jack Linsky, Jaclin Stationery 
Company; Charles W. Lipman, Graff-Underwood Com- 
pany; Leo Weitheimer, Joseph Redegeld Company; Nat 
Kremer, Kremer Company; Roger Underwood, C. R. Un- 
derwood, Louis Tavernier, Fulton Specialty Company; Ray 
Urmston, Staedtler Pencil Company; Arthur Jackson, 
Solidhead Tack Company; David Manley and William S$ 
Donnelley, Modern Stationer; Harry Erny, William Mace, 
of the C. Howard Hunt Pen Company; Herbert Eldert, 
Roberts Numbering Machine Company; Robert Huff, J. 
Thomas Hill; Morris Popper; E. A. Putscher; Edward 
Bigelow, Business Aids Company; Harry Lynn, R. W. 
Mueller, Jr.. Richard Gingland, William Halsey, of the 
Esterbrook Steel Pen Manufacturing Company; Donald 
MacLeod, Mr. Richardson, Albert McLane, of the Spen- 
cerian Pen Company; Charles P. Epifano, George Nitschke, 
Joseph C. Strauss, of the Automatic Pencil Sharpener Com- 
pany; John Cincotta, Bill Pickering, Charles Kuhne, Dick 
Turner, Fred Christiansen, Murray Vernon, Arthur Law- 
less and W. Wilguss, of S. E. & M. Vernon, Inc.; Harry 
Tehan, Chas. M. Higgins & Company; James E. Neary, 
H. W. Springborn and Maynard Morgan, of Geyer’s Sta- 
tioner; John Riedell, Weldon Roberts Rubber Company; 
Joe Neary, Bainbridge, Kimpton, Haupt & Company; Joe 
Haupt, Louis Weinberg, A. Haupt & Sons; George Mein- 
helder, Steve Elford, Pete Bougert, Mel DeWilde, T. Clo- 
honey, Charles Hoerschlman, of Atlas Stationery Corpora- 
tion; Abe Goldberg, Ralph Halpern; Dick Morris, Sanford 
Ink Company; Clarence Williams, Whiting Paper Com- 
pany; Milton Van Alst, Eberhard Faber, Inc.; Ben Abra- 
hams, Royal Ribbon and Carbon Company; Charles Fink, 
Century Rubber Stamp Works; Arthur Staveley, Carter's 
Ink Company; Joseph S. Epstein, Norman Rauch, Old 
Town Ribbon and Carbon Company; F. Brock, J. F.-Chap- 
man, Boorum & Pease; A. S. Van Hise, Mr. Cox, Miller 
Brothers Pen Company; Henry Fera, A. W. Faber, Inc.; 
A. H. Rose, Mort Libien, Libien Press; Jack Walder, 
Irving-Pitt Manufacturing Company; F. Miller; E. Ash- 
ton; A. Coella; William Schmall, Fred Hosselet, Station- 
ery Export and Import Corporation; Gus Nelson, Joseph 
Dixon Crucible Company; Mr. Falk; A. N. Gilbert; Mr. 
Wilcox; Mr. Eberle; Otto Dilly; Mr. Silverman, Eclipse 
Pen Company; Dwight Briggs and C. H. Everly. of Office 
Appliances 

—— 


Texas Travelers Plan for Ninth District Regional 
Meeting 


On January 16 a meeting of the Texas Travelers was 
held at the Rice hotel, Houston, Texas, for the purpose of 
laying out the work and the program for the Ninth 
Regional District meeting at Waco, Texas. The regional 
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you tried displaying the new “Mountain 
Scarlet” Corona in your window? 


This is one of the most popular of the six new 
finish colored Coronas. Dealers have 


Duco 


found that it attracts every type of customer— 


not alone buyers ot the colored Coronas, but 


of the black finish Corona as well. 


Display this red Corona in your window, 


especially during the next two months 


when our national advertising is featuring 


it in actual color. 


C 














Smith & Corona Typewriters Inc 
Established 1903 
| x } -vra N \ 
i | ( Nmit! | pewriter the Pri e copies of this new 
, caring ce mact folder showing the Duco 


finish Coronas in color 
are being featured in 
Corona magazine ad- 
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MANILA BINDER FOLDER} 



















The PERMANENT FOLDER Oho d Fite Suppry Co Made of 14 point extra heavy 
Pressboard Stock ERR No. 1 Manila) 
SDEE CARDS AND VERTICAL FILING SUPPLIES 
In our own files we have some i Contents of binder folders are 
of this type which have seen 10 — wee 4 SErremeon eTeEET eieeern! often transferred when inactive, 
years’ use and are still going er Oona ® © toordinaryfolders. This proce- 
strong Insert label may be jure nn gh the binder folder in 


changed as desired active use er a long period 


They Now Replace Plain Folders for Many Uses 


THEIR WIDE ACCEPTANCE MEANS BIGGER PROFITS 
Here Are The Reasons for their Rapidly Growing Sales: 


1. Binder folders prevent loss of im- fumbling through the entire contents 
portant papers. of the folder to find a desired letter. 


2. They keep papers in positive and 4 They keep files neat. No papers 
ates _ a y ever project over the folder edge to 
3. Reference is faster. There is no crumple or tear. 


and—another most important point in their favor! 


Oxford binder prongs, which hold the papers, are No punching of holes in folders for your customer; 
riveted or eyeletted into the folder itself ! no loose fasteners to exasperate by falling out or 
They never come out; they never become lost or sliding out. 
misplaced. 

Send for | free sam pies of Mania binder 'oider HWiwavs ¢ irrted in st ck M k SE yi €s 

of pressboard folders can readily pri ut binder prong Prices on request 


OXFORD FILING SUPPLY COMPANY, 500 Petes Avenue, Brooklyn, N. Y. 





“EVERYTHING ‘STAYS PUT’ IN OXFORD FOLDERS” 
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meeting is set for Thursday and Friday, March 29 and 30 
at the Rale gh hotel 

All officers of the Texas Travelers were present also 
Horace T. Hamilton, chairman of the entertainment com- 
mittee E. C. Wilson, Regional Governor. outlined the 
plans for a rousing two-day meeting at Waco and was as 


sured of the aid of the Travelers toward makit ge the meet 
ing the largest and best atten | 


has been in eftect 


Summers Hardware Company Establishes Office 
Equipment Department 


[The Summers Hardware Company of Johnson City, Ten 
esse has take ver he eq n t nd g vill i 
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Unique New Accounting Stamping Machine 
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PREMIER 


STEEL SECTIONAL 
BOOKCASES 


At the 
Price of 
Wood 


Standard sizes and 
finished in Oak, 
American Walnut, 
Mahogany in natural 
wood effects ard in 
Olive Green enamel. 
Constructed of cold 
rolled steel welded 
into rigid units. 


Each section com- 
plete. No top is re- 
uired. Receding 
Can be had 
with steel doors, with 
glass doors, or with- 
out doors to be used 
as shelving. 





New Prices Effective Dec. 1, 1927 


No. Dimensions Olive Green Wood Finishes Shippins we. 
201 Base Height 6” & 4.50 $ 5.00 11 Ibe. 
202 9% High Inside 

11” =x 11%" x 34”.. 10.00 11.00 23 Ibe. 
208 11%" High Inside 

11” x 13%” x 34” 10.00 11.00 24 Ibe. 
204 13%" High Inside 

11” x 15%" x 34” 10.00 11.00 27 Ibe. 





Prices are F. 0. B. Mishawaka, Indiana. Liberal trade discounts. 








Premier Steel Filing Cabinets 
‘Built for Business”’ 


Electrically and Acetylene 
Welded. Rigid in construc- 
tion. Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 
lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 
device if desired. All stand- 
ard finishes and in 4, 3 and 2 
drawer sizes. 


Constructed for Unlimited Service 





DESCRIPTION PRICE 
—_—— ——— —- Shpg 
Stock Olive Mahg & Wet 
S ° _No Green Walnut Crtd 
tationery 50; 4 Dr. Letter File $33.00 $39.00 135 
Cabinet 504-L 4 Dr. Letter File-Lock 39.00 45.00 135 
s 506 «64 Dr. Legal File 39.00 45.00 145 
506-L 4 Dr. Legal File-Lock 45.00 51.00 145 
Tables 304 3 Dr. Letter File 29.00 35.00 115 
304-L. 3 Dr. Letter File-Lock 35.00 41.00 115 
Stands 306 3 Dr. Legal File 35.00 41.00 125 
306-L 3 Dr. Legal File-Lock 41.00 47.00 125 
104 2 Dr. Letter File 25.00 29.00 95 
Copy 104-L. 2 Dr. Letter File-Lock 29.00 33.00 95 
106 =. 2: Dr. Legal File 29.00 33.00 105 
Holders 106-L 2 Dr. Legal File-Lock 33.00 37.00 105 





Prices are F. 0. B. Mishawaka, Indiana. 
Discount 





Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Manager 
1467 Catalpa Ave. Chicago, Illinois 


Address Export Inquiries to G. W. Snowman, 215 W. 35th St., 
New York City 
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| Don’t Miss The 
Profits This Chair 
Brings 


The Sikes X69% Perfect Posture Chair 
makes office payrolls more productive— 
and makes real profits for every Office 
Furniture Dealer who features it. 


Read about this remarkable little wage 
and space saver in the February 11th Sat- 
urday Evening Post. Then let us tell you 
about the advantages of a Sikes franchise 


SIKES COMPANY 


Chairmakers for More Than 60 Years 
PHILADELPHIA 


The Nationally 
Advertised 
Office Chairs 


E 
wy 
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Thomas H. Dorsey 


The stationery and printing trades have suffered loss u 
the passing of Thomas Henry Dorsey of Dallas, Texas 
president of the Dorsey Company of that city Mr. Dorsey 


died Saturday morning, January 14, at a Dallas hospital, 
following an operation for appendicitis. He was a brother 
of the late James A. Dorsey, one of the earliest members of 
the National Association of Stationers, Office Outfitters and 
Manufacturers and who was for many years one of the most 
prominent stationers in Texas. 

Thomas Henry Dorsey was widely known and greatly 
loved. He was sixty-four years old at the time of his death 
and was a pioneer Dallas resident and in a quiet way a 
philanthropist whose many benefactions endeared him to 
hundreds 

Mr. Dorsey came to Dallas as a youth and advanced 
from newsboy to the presidency of the Dorsey Company, 
Stationers and office supply dealers, becoming widely 
known in printing circles in the United States He was 
born near Red Oak, Ellis County, September 25, 1863, and 
was married to Miss Lula W. Ward October 7, 1890 

Mr. Dorsey began as a pressfeeder and served in this ca 
pacity for a time. He made a trip through Eastern cities 
in an effort to learn all he could about the printing industry 
When he returned he and his brother, James Allen Dorsey, 
organized in 1884 what is now the Dorsey Company. It 
was then operated under the firm name of James A. Dorsey 
& Company 

During the more than fifty years that he was engaged 1 
the printing business, Mr. Dorsey served as pressfeeder, 
printing pressman, superintendent of the Dorsey Company 
and finally president 

Mr. Dorsey was a member of the Oak Cliff Methodist 
Church and of the Young Men’s Christian Association, be 
ing nationally known as a worker in this organization. Un 
obtrusively he did much charity work 

Mr. Dorsey is survived by his wife, two daughters, Emily 
Mildred Dorsey of Nashville, Tenn., and Lula Ward Dorsey 
of Dallas, and a son, Thomas Henry Dorsey, Jr., of Dallas 

In carrying out his philanthropic work, Mr. Dorsey had 
from time to time assisted students at various colleges and 


high schools. A number of these were later given employ 


ment by his company. He also contributed a study cottage 
known as “Texas Cottage” to the Y. M. C. A. encampment 
it Estes Park, Colorado 

Funeral services for Mr. Dorsey were held at three o'clock 
Monday afternoon at the Oak Cliff Methodist Church. Dr 
W. L. Tittle, pastor; Dr. G. M. Gibson, conference Sunday 
school superintendent, and Dr. O. T. Cooper, presiding 
elder, officiated Burial was in old Oak Cliff Cemetery 


+ + + 
George W. Dickerman 


‘ 


On January 5 George W. Dickerman, president of the 
Smith Premier Typewriter Company, passed away at his 
late residence, 115 East Eighty-second street, New York 
City, after an illness of about four months. [Funeral serv 
ices were held at the residence on Sunday afternoon, Janu 
ary 8 Burial was at Randolph, Mass His widow, 
formerly Mrs. Ida Rock Norton, whom he married in 
London in 1922, and a sister, Mrs. Alice Dickerman Jones 
of Newton Highlands, Mass., survive. 


Mr. Dickerman was born in Randolph on February 22 
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Strength 


Made of high-grade furni- 
ture steel, the Atlas housing 
is a solid unit, welded thruout 
and thoroly reinforced. Added 
rigidity is given by extra 
reinforcement channels, 
welded to the walls from 
front to back. The drawers, 
also welded, are strengthened 
by angular tracks welded to 
the sides. 


Announcing a Price Reduction 


on the “ATLAS” 
Commercial Grade Cabinet 


Already known as a low price commercial grade 
cabinet, recently effected economies in manufactur- 
ing enable us to pass on a worthwhile saving to you. 


The ,‘‘Atlas” is still the same staunchly constructed, 
smooth operating, excellent appearing cabinet that 
has long maintained its place of leadership in the 
field of commercial grade equipment. 


Because of its many distinctive features, briefly 
described below, the “‘Atlas’’ will win the approval 
of your customers and stimulate your sales. 


Operation _ 


The drawers operate on 
four extra-wide roller _bear- 
ings, which run on large 
diameter pins and constantly 
engage a double U channel 
track. While retaining smooth 
drawer-operation, this roller- 
bearing mechanism means a 
lower initial cost. Depend- 
able service over a long period 
is assured. 


Appearance 


The Atlas is clean cut and 
attractive. All corners are 
full finished. The highly pol- 
ished solid brass hardware is 
attached from the inside, giv- 
ing a smooth effect. A choice 
of four handsome baked on 
and rubbed finishes is offered: 
rich olive green, and perfectly 
reproduced mahogany, wal- 
nut and oak. 
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New Prices Upon Request 


If you will write to us, we shall gladly send the new net 
prices for “‘Atlas’’ cabinets in letter and legal size, with 
and without automatic lock, and in olive green, mahogany, 
walnut or oak finish. A trial order will then convince you 
that the “‘Atlas”’ is the commercial grade cabinet for you 


o handle 


Columbia Steel Equipment Co. 


M. C. Box 2244 
Philadelphia, Pa. 


Office and Showroom 
1735 Chestnut Street 


COLUMBIA 





Chicago Salesrooms and Warehouse: 


133-135 W. Lake 


POSIT VE Kk COMPRESSOR 


AUTOMATIC 
LOCK 


LOCKING 
ear 






ROLLER BE4AING 
SLIDE SUSPENSION 


oDoveLE 
CHANNEL 
TRACK 


4 20 c® BF aenGcs 
PER ORAWER 


wO BOLTS 
SCREWS 
OF RIVETS 


sOoL'D BR4ss 
HAROWARE 


Central 0645 


Telephone: 


Street 





ieal 
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SMITH PREMIER 


The Dependable Typewriter 





‘We announce the appointment of the 


American Writing Machine Company 


as exclusive Smith Premier Dealers in the 
United States and Canada. All present 
dealers will continue to sell Smith 
Premiers under the guidance of the 
American Writing Machine Company. 
This arrangement will give more 
widespread distribution and will place 
full stocks of machines in all sections 
of the country to be drawn on as needed 
by the local dealers. 


New dealers are now being appointed. 
Write for information to: 


American Writing Machine Co. 
451 Central Avenue Newark, N. J. 


~ 








BRANCH OFFICES OF THE 
AMERICAN WRITING MACHINE CO. 


Forsyth Street, N. W 
18 Park Avenue 

119 Franklin Street 
117 Franklin Street 
171 N. Dearborn Street 
148 East Fourth Street 
616 Superior Avenue I 


ATLANTA, GA. 67 
BALTIMORE, MD. 
BOSTON, MASS. 
BUFFALO, N.Y 
CHICAGO, ILL. 
CINCINNATI, OHIO 
CLEVELAND, OHIO 
DALLAS, TEX. 
DENVER, COL. 
DETROIT, MICH. 
INDIANAPOLIS, IND 
KANSAS CITY, MO 
MILWAUKEE, WIS 
NEWARK, N.JjJ. . . 
NEW ORLEANS, LA. . 
NEW YORK, N.Y. . 
PHILADELPHIA, PA. 
PITTSBURGH, PA. 

ST. LOUIS, MO eee 
SAN FRANCISCO, CAL. 


1513 Commerce Street 
1723 Champa Street 
1133 Washington Blvd 
104 Monument Circle 
905 Grand Avenue 

127 Second Street 

207 Washington Street 
437 Baronne Street 

321 Broadway 

. 1209 Arch Street 

630 Penn Avenue 

: 807 Pine Street 

506 Market Street 











SMITH PREMIER TYPEWRITER COMPANY 


376 BROADWAY 


$2 NEW YORK, N.Y. 
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1859. the son of Benjamin and Mrs. Mary Elizabeth John- 
son Dickermat He prepared for college at Adams Acad 
emy, Quincy, Mass., and was graduated from Harvard in 
1882 Thereafter for seven years, except for one year 
passed in Europe, he taught in the Berkeley School in 
New York City, and in June, 1889, became assistant gen- 
eral manager of the Eureka Electric Company In July, 


120]. he entered the employ of the American Writing 
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DESKS || 


— for every office use —|| |||] 


























No. 661 


INCREASE YOUR |i 
DESK BUSINESS ||}! 


You can add to your business and your : 
profits by handling Imperial Desks. 
There is a style for every need and a hy 
grade for every check book ' 
; 
’ 4 
All Imperial Desks are made according \ i} 
to the same standards of drawer and in- || |} | 
terior construction. i | | 
HN A, 
- ° Wit 
Quick sales and profits await you (i 
Vala) 


Send for catalog i 
and latest folders. 


IMPERIAL DESK COMPANY 


Evansville, Indiana 
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ROBERTS 49 


Oe 


ow. 


THE ROBERTS 
NUMBERING 
MACHINE CO. 
TI OVAMAICA ave 
BROOKLYN. N.Y. 





Write for new, bigger discount 
schedule on this largest- 
selling, popular priced 
numbering machine! 

Roberts “49” has proven itself to 


PRAHI 

| be the largest selling, most popular 
low priced numbering machine \ long, 
successful record of profit and turnover ts 
a most convincing argument in its favor 
Now comes an even more generous dis 
count schedule for the dealers, to make 
big profits still bigger. \Vrite for full 


information 


The ROBERTS NUMBERING MACHINE CO. 
694-710 Jamaica Avenue’ Brooklyn, N. Y. 
Western Distributors: 

Superior Type Company, 3940 Ravenswood Ave., 
Chicago, Ill. 
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these subjects at Harvard. For a time Mr. Martin was 
with Charles Scribner & Sons, New York, in the capacity 
of book editor. Subsequently, he entered advertising work 
as advertising manager for The A. N. Palmer Company, 
New York, which position he held for two years, later 
joining the Remington Typewriter Company in the Domes 
tic Advertising Department The Foreign Advertising 
Department of Remington was Mr.” Martin’s next field of 


service and in it he achieved marked success 





THE LATE JAMES 8S. MARTIN 


Mr. Martin, or “Jimmy Martin,” as he was invariably 
alled by his many friends, was born in St. Louis, Mo., 
and was forty-three vears of age 
held on Monday, January 9, and were folk 
tior He is survived by his mother, Mrs. Ida M. Martir 


of St. Louis, Mo., to which citv Mr. Martin's ashes were 


Masonic services were 


ved by crema 


- F 
Marx Finstone 
\Mlarx Finstone, president of the Eclips« Fountain Pen 
d Pencil Company, New York City, died suddenly 


Wednesday, December 21 Mr. Finstone had been in the 


ul 


fountain pen and pencil business for something like eigh 


teen years and at the time of his death was fifty-three years 


of age [The business was conducted under his own name 


1corporated under 


’ 


until three years ago when it was i1 
the name of the Eclipse Fountain Pen and Pencil Com- 
pany [The company recently established Canadian fa 


tory which has already proved successful 


+ + + 
J. A. Pearce 


J. A. Pearce, managing head of John Under od & Con 
iny, Toronto, Ont., Canada, passed away some weeks ago 
it the Morningside h« spital, Montclair, N. | He directed 
the ribbon and carbon business of the Toronto company 
Mr. Pearce succumbed to an attack of pneumonia. Pra 
tically all of Mr. Pearce’s business life has been spent with 
various industries headed by John T. Underwood, i: 
‘ ( g tl nanage ent the d pli it s ] de 
rtm ents of the Underwood Typewriter ( 
- + + 
James Alfred Kay 
Friends of Winfield H. Kay, manager of the gold de 
partment, W. A. Sheaffer Pen Compar ll regret t 


learn of the demise of his father, James Alfred Kay He 


i 


January 4, aged 74, at Jersey City, N. J., fol 


passe i iway i : 

wing a lingering illness He was a native New York 
City. a nnected with the White Star line forty-five 
ears. Two years ago he retired. Surviving are two sons, 

















February, 1928 OFFICE APPLIANCES 161 








It’s Real Lithography 
That You Can Do In 
Your Own Office — 
At a Fraction of Its 


Former Cost! 


= = =REINER’S 


olaprint 








Your Office and 
Factory Forms, 
Charts, Maps, 
Drawings, etc. 


HE ultimate ideal in office printing machines has 
been produced at last—-ROTAPRINT! Now you 
can lithograph your own letterheads, form letters, 
direct mail advertising, price lists, charts, photographs, 
drawings, office and factory forms, testimonial letters, 
letterheads, body of letters and signatures), etc., etc., 
—right in your own office, with your own office help, 
without the expense of costly engravings, electrotypes, 
typesetting, stencils, etc. You can get the best at the 
cost of the cheapest. 


ROTAPRINT is a real offset lithograph outfit—and, 
as you know, lithography is the finest type of printing 
it is possible to produce. With ROTAPRINT you 
now have available the newest, fastest, highest quality 
office printing machine ever invented. It will save you 
money. It will make you money. 


Read how it’s done in the description under the illus 

tration. Look at the illustration and note how simple, 

compact, how businesslike ROTAPRINT is. Then 

get in touch with us at once. You ought to have 
, Sree now! 








L faprinl Nc. 


Suite 1106 One Park Avenue New York, N. Y. 


AGENCIES 


Pacific Coast Cleveland Canada Chicago 

0. C. Haney Corporation, Ohio Rotaprint Corporation, Rotaprint Company, Chicago Rotaprint Agener. 

104 West Ninth Street, Suite 503, Prospect-Fourth Bldg 52 Spadina Avenue, 810 First National Bank Bidg., 

Los Angeles, Calif Cleveland, Ohio Toronto (2) Canada Chicago, Illinois 

Washingt ) Detroit Hartford Richmond : ' 
N M. Minnis ( . Inc Michigan Rotaprint Corporation, Connecticut Rotaprint Corporation, Rotaprint Sales Company of Virginia, 
712 Thirteenth St. N. W 513 Shelby Street, 186 Pearl Street. 605 East Main Street, 

Washington, D. C. Detroit, Michigan Hartford, Conn. Richmond, Va. 

Toledo Cincinnati Texas Atlanta St. Louis 

Ohie Rotaprint Corporation Ohio KRoetaprint Corp Clark and Courts. Piedmont Rotaprint, Inc., Rotaprint Co. of St. Louis, 
1607 Canton Street, 106 E. Fourth St., 3rd Fleer Galveston, Texas 109 Rhodes Building, RO4 ne Street, 

Toledo, Ohio Cincinnati, Ohio, Atlanta, Georgia St. Louls, Mo. 
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STORAGE EQUIPMENT 
‘“‘Meets Every Storage Need”’ 





ES, SIR! [The Terrell Line is com- 
plete. It affords the widest selection of 
the most suitable and economical unit to meet 
any storage requirement in the office, factory, 
store, warehouse, school, hotel, garage or home. 


Twenty-five styles and sizes---all 
sturdy in construction---all good looking ---all 
priced to sell at a moderate price with a good 
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dealer. Yes. lerrells 


' 

| 

| ! 

“ = > . ‘ > ic ‘ | ! 
Storage Equipment is a \ rite todd mils, 
! 

| 


cood line to tie to now. CJ 
And hundreds of live “prices 
! 


dealers have proved it. SS a 4 


TERRELL’S EQUIPMENT COMPANY, GRAND RAPIDS, MICHIGAN 
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Walter and Winfield, and other relatives. Interment was 
at Greenwood cemetery, Brooklyn. 
+ + + 
W. S. Tuttle 


W. S. Tuttle, a veteran stationer, passed away some 
weeks ago at Canisteo, N. Y., aged sixty-seven. He was 
born at Vassalboro, Me., and after graduating from Earl- 
ham college, entered the stationery business at Baxter 
Springs, Kans., in 1878. In 1890 he sold this business and 
joined A. C. McClurg & Company at Chicago. He entered 
the service of the Westcott-Jewel Company, Seneca Falls, 
N. Y., in 1900, as traveling salesman. Mr. Tuttle organ- 
ized the commercial department of the Canisteo Ruler Man- 
ufacturing Company in 1917. Mr. Tuttle was a charter 
member of the National Association of Stationers, Office 
Outfitters and Manufacturers, and had many friends in the 
trade 

' + + 
Edward Rennardson 

Edward Rennardson, who had been manager at Chicago 
for the General Adding Machine Exchange the past year, 
passed away in January. Mr. Rennardson was thirty-nine 
vears old, and is survived by the widow. Interment was 
at Detroit, his family home. 

' F&F + 
Miss Leah M. Jennerson 

Miss Leah M. Jennerson, a member of the sales staff 
of the Fritz-Cross Company, Duluth, Minn., lost her life 
some weeks ago, due to serious burns. She was playing 
the part of Santa Claus at a gathering, when her costume 
was ignited from a fireplace. Miss Jennerson went to 
Duluth from Seattle, Wash., in 1920 

+t - + 
Albert E. Avery 

Albert E. Avery passed away after a year’s illness, aged 

fifty-three. He had been with the E. C. Dolmetsch Com 


pany, Indianapolis stationers, twenty years. 








REGISTRATION 
OF THE ROYAL . 
TOMOBILE CLUB 
LONDON \ Sheaffer 
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Successful Stationers Know 
the Merit of These Desk 
Necessities ! 


Every desk worker needs a desk 
pad with the transparent 
feature. 


It makes the desk top more 
efficient by reason of the ‘‘open 
face.”’ 


These desk pads are furnished 
in two styles: with Fabrikoid 
frametoharmonize with golden 
oak or walnut, weathered oak, 
mahogany, and light oak; or 
with the brushed Brass corners 
as illustrated below. 


Complete information may be 
had by writing for the new 
booklet of ROSCO Desk Neces- 
sities. May we be of service? 


Ravenswood Office Specialties Company 
1800 Newport Avenue, Chicago, IIl. 


ROSCO 


Transparent Desk Pads 
The Inadrawr 
Glass Top Equipment 





The Transparent (Glass Top) Desk Pad 
With Brushed Brass Corners —— 
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Defiance Band Dater 


Clear, Sharp 
Impressions— 


STEWART rubber hand stamps 
carry the printing die mounted on 
elastic, porous sponge rubber, insur- 
ing a clear, distinct impression and 
long life. This porous sponge layer 
can be used in stamps of any size 
and shape. 


The line of STEWART rubber and 
metal stamps contains a stamp for 
almost every business purpose. In- 
frequently, there comes a require- 
ment that cannot be filled from our 
stock line and we design and build 
a stamp specially for it. 


For pads, inks and marking outfits, 
you'll find a complete assortment in 
VOLGER’S Excelsior and New De- 
parture brands—highest quality as 
the result of forty years’ experience. 


For complete information 


of both lines write to 


Y 4 et 


Ge hava” 6 wa Oy (op any 
Se 


80 Duane sai ea) - New York, U. S. 


a Agents for 
B.G. Volger Mfg Co 


of Passaic, N. J 
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Typewriting Machines Advised for Children 
rhe a plea for 


portable 


Royal Typewriter Company are making 
business among school children 

issue of their house publication, The Royal 
out that Dr. M. V. O'Shea, 
Wisconsin, 


by ( hildren 


In a recent 


Standard, professor 


they 
at the [ 


idvocated the use of the 


point 


of education iniversity of has definitely 


typewriter and has 
the 
handwriting method 
and Edu 


several 


ind pl 


based his recommendation on comparative advantages 
of the typing 
In his book on 


ited a ch 


wasteful practices 


method over the 


Mental Development cation he 
I 


has dev apter to the subject of common 


in the voung child's education aces 








HAPPY CHILD AT TYPEWRITER.—The typewriter 
requires less energy than the pen and leaves the chiid 
more energ) for self-expression From the Royal 
St lard 
S¢ the pen at the head of the list ric issails the 

waste of the child’s energy brought about by handwriting, 
ind argues the typewriter along the lines sychology 
ind common knowledge 

Mr. O'Shea supports his statement by saying, “We tend 
to think of words in terms of type rather than of script. If 
those who are reading these lines will cle S¢ ¢ eves and 
picture words, they will find that their pictures ar ostly 
in print forms and not in script forms.” 1 s that 
a child, by learning to write on the typew: s not 
required to t slate the printed word w e is 
ilready familiar, into written languag« By 2g Q m: a 
typewriter he will see the letter rms, wl e knows 
on the keyboard, and will be able to tap then ut indi- 
vidually. 

Pri ess O'Shea also makes i point of the | ysical dim 
ulty of writing. “If you allow a child of seven or eight 
to write with a fine pointed pen, in a short time tensions 

various parts of the body not employed in writing will 
be observed; the left hand will be clenched gue 
extended and the head will keep time with the motion of 

© px 

Protess O'Shea states that the te I 
typewriting is simpler than in the case of handwriting and 
is not so burdensome to the child He claims that the 
movements required to operate a typewriter are much like 
those a child is making frequently in his ge ind and 
irm motions in evervday life He says that when the few 
principles of typing have been mastered and the act has 
become almost entirely automatic, the business of writing 
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Special Features 
Standard keyboard « visible 


writing » extra wide writing 
line » two-color ribbon » auto- 
matic ribbon reverse » accu- 
rate back spacer » margin 
stops » margin release dust 
protection over all 


working points. 
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| tN PORTABLE urst aid to 
‘sh Ane KEEN AMBITION 


FoR the man who works at home at night, when some ~ the world's 
best work is done, the Royal Portable Typewriter is a perfect partner 
—an able aid to keen ambition, swift, efficient, durable, famous ss ease 
of operation. 


Oo O ot TA B L E Most modern of lightweight writing machines, the Royal Portable is 


ideal for all personal and confidential writing. Royal-typed means easy to 


write, easy to read—the standard keyboard, visible writing and other 
special features give this better able the advantages of a big office 
machine, yet it is amazingly light and compact. 


Built to last a lifetime by the makers of over a million Easy-Writing 
Royal Typewriters, the Royal Portable can be had either in black or your 


choice of vivid colors. 
TY , E Ww R ITE R $60.00 complete with carrying case, slightly higher in Canada—many 


prefer gradual payments. Typewriting is easy to learn, send for a free 
copy of Van Sant’s Touch Typewriting—and phone the Royal Represent- 
ative to show you the Royal Portable today. 


ROYAL TYPEWRITER COMPANY, Inc., 316 Broadway, New York 
Branches and Agencies the World Over 





SPECIMEN OF ROYAL PORTABLE ADVERTISING APPEARING 
IN 14 NATIONAL MAGAZINES 
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So easy and encouraging/ 
Donot retard your child's 
mental development by 
physical limitations ~ 





THE Royat PorTABLE 


BROADWAY AND 44th STREET 
Center of Times Square 


In The Heart of New York 


where 180,000,000 people enter the sub- 
way each year and a million people pass 
each day—including a hundred thous- 
and visitors from all parts of the world. 





ROYAL RITE C 
316 Broadwagn 
Branches and Agencig 
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kon ren do learn faster 









with a Royal Portable 
Typewriter: If you a 
believe it ~just 

with one child Dd 
deny it to another 
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E Seen SIGN 


Ths powerful sign is 102 feet long 


and 25 feet high, running the entire 
length of the Hotel Claridge just one 
story above street level. It is brilliantly 
illuminated at night with thirteen im- 
mense flood lights of a thousand watts | 
each and four thousand bulbs arranged | 


in a golden spray. 


eer | 


fh COMPANY, Incorporated 
am New York 
ici the World Over 








































Special Features 


Visible writing » extra wide 
writing line » two-color rib- 
bon » automatic ribbon re- 
verse standard keyboard » 
accurate back spacer « mar 
gin stops » margin release » 


dust protection over all 





working points 





= 


= 


‘When Modern Women Write 


PROM a social note to a shopping list, Beauty and great durability are built 

from a recipe to a club report, smart into the Royal Portable by the veteran 
women of today use the Royal Portable— craftsmen who make the Easy-Writing 
most modern of lightweight writing ma- Royal Typewriter, known and preferred 
chines, superbly designed, finished either the world over. Unequalled for ease of 








in black or your choice of charming colors. 

Typewriting is easy to learn, and gives 
your personal correspondence a clean-cut 
distinction. In addition, the Royal Port- 
able is especially effective for the instruc- 
tion of children at home—it has been 
demonstrated that there is no quicker 
method of learning to spell than by means 
of the typewritten word. 


operation, the Royal Portable has stand- 
ard keyboard, visible writing and many 
other valuable special features. 

$60.00 complete with handsome carry- 
ing case, slightly higher in Canada—many 
prefer gradual payments. Phone the Royal 
Representative to show you the Royal 
Portable today, and write for a free copy 
of Van Sant’s Touch Typewriting. 


ROYAL TYPEWRITER COMPANY, Inc., 316 Broadway, New York 
Branches and Agencies the World Over 


<= eens 





SPECIMEN OF ROYAL PORTABLE ADVERTISING APPEARING 
IN 14 NATIONAL MAGAZINES 
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NATIONAL BUSINESS SHOW 


America's Efficiency Exposition 


To the Office Equipment Industry 


Information acquired during a number of conferences 
with many experienced exhibitors in National Business Shows 
and a thorough canvass of local conditions has convinced 
us that we can best serve the interests of the Office Equip- 
ment Industry by withdrawing, for the present, the proposed 
National Business Show which we had planned for the Hotel 
Statler, Boston, Mass., March 19th to 22nd. 


Although it was our intent since early last year 
to have a National Business Show in Boston in the Spring 
of 1928 if conditions warranted it, we believe our action 
in postponing it will meet with the approval of those 
interested. 


The 25th annual National Business Show in New York 

will be held at the new Madison Square Garden, October 

oth to 20th, and the 1928 Chicago National Business Show 
will be held at the Stevens Hotel, November 12th to 17th. 
No other National Business Shows are contemplated for 
1928 unless there is a demand for one from the industry; 
in which event our organizetion is preparec to proceed 
with it to a successful issue. 


NATIONAL BUSINESS SHOWN COMPANY 
Incorporated 


Frank E. Tupper, President 


50 Church Street New York 


K. Hunter, Manager 


"i. 6 a s Pi v_ ~} - oa 
Chicago: 41/7 3. Dearvorn St 
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Adding Greater Value 





Meilink Small Safes have contin- 
ued to outsell. They have always 
been recognized by the hundreds of 
Meilink dealers as the “bread and 


butter” safe. 


The market for Meilink small safes 
(“B” label, Nos. 17, 20, 25, 30 and 35) 
together with Hercules Safes (Nos. 


6, 7 and 8) is exceptionally broad. Its 
limitations are widespread. It starts 
with the corner grocer and takes in 
every small retail store and on up 
through to the executive who wants 
a safe for his own use in his office. 


Due to Meilink’s aggressive lead- 
ership in the safe industry Meilink 
dealers have been privileged to offer 
a selection of steel interior files ever 
to the small safe customer. Another 
advanced step has just been taken. 
Our catalog No. 27C is on the press 
and will show a selection of thirty- 
two interior filing sections that will 


fit any of the above safes. 


The Meilink Steel Safe Co., Toledo, Ohio 


ERCOLE 





This means much to you as a 
dealer and to your trade. It lifts 
Meilink dealers out of competition 
in this so-called price market. It per- 
mits Meilink dealers to give their 
small safe customer exactly what his 
filing needs demand in a small, low 
priced safe whether it be a Hercules 
or an Underwriters’ “B” label. 


The wide selection of Meilink in- 
terior files for Meilink and Hercules 
safes is only one reason why the 
Meilink dealer invariably has the 
inside track on the safe jobs in his 
locality. 

Another equally important reason 
for Meilink dealer supremacy is that 
he has a complete line of steel safes 
to retail from $50.00 up. He also has 
burglar proof chests to round out his 
line of Underwriters’ “A” and “B” 
label safes that have been proved by 
hundreds of actual fires and burgla- 
ries that they do deliver “Better 
Protection.” 


vy 
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omes merely a selection of letters to form words and 


sentences. 


The use of the 


typewriter in a child’s education is said 
Che removing 
handwriting 


typewriter, by 
frees the 


develop self-expression 


nvolved in mind for 


essential task 


stac les 

of creative expression. 
— ~~ — 

rigor Bauer Again Mayor of Lynn 

M: iss., 


Bauer of the R. S. 


have evidenced their approval 
Bauer Com- 


f Lynn, 
Ralph S. 


peop 
€ | ple 


the work of 


pany by electing him again to the office of mayor of their 

city. In his inaugural address on January 3 in the hall of 

he Classical High School, Mayor Bauer again took up the 

defense of his friend, the dog, and called on the new 

ouncil stand behind him in resisting the restraining 
er of State Director of Animal Husbandry. 

About nve hundred persons were present at the inaug- 
iral which was opened with prayer by the Rev. Garfield 
Morgan of the schoak committee. The oath of office was 
administered Mayor Bauer by Judge Ralph Reeve of 
the District Court 

[r s address, Mayor Bauer approved the new city hall 

em ’ e soldiers and sailors of the World War 
or wi a bill is being introduced into the legislature 
o enable the y to borrow outside its debt limit. The 
lay said that he hoped the corner stone could be laid 
by the spring of 1929, in which year the city will celebrate 
the three hundredth anniversary of its settlement. In the 
ours¢ his re rks the mayor made it plain that he had 

re d his vigilance over the city’s treasury. “Every 
attempt said he, “has been made to eliminate waste 
roug ical graft and uselessness” and he called upon 
1e igain to cooperate with him in his policy to 


1 


ind good government 


> 
Great Britain Wins Siar 49 Sales Contest 


he international shield for lich the sales organizations 
iritain and toot of the Dictaphone Corpora- 
have been competing, has tound its permanent home 
ndor Great Britain nosed out the United States by 
{ tag 1 : i! 
e shield is a very massive and beautiful piece of work 
he inscription of an executive dictating to the Dicta 
lettering explaining that the shield was put 
omas Dixon, managing director of the Dicta 
mpany, Ltd., of London The contest ran neck 
‘ ht up t the finisl 
rrently with the final play-off of the tie for the u 
| shield, a contest was in process between mem 
e org " 1 in Great Britain. This 
stic issue which was participated in by 


offered by 


smi l ind f special prizes 
Stowel H. V. Condliffe of Birmingham won 
rst seventeen jewel Hamilton gold watch. 
All don won the second prize, which was a 
é g Va intain pe Both prizes were suit 

ibly eng 
a 

Charles Donnell Likes California 
Charles Donnell, manager at Chicago for The Mosler 
Safe Compary,. spent a month in California, returning on a 
January d en se type. So naturally his thoughts 
turned back to his month of sunshine in California, broken 
ne rainy day Mr. Donnell took his family West, 
ind came back alone, by the Southern Pacific route through 
Ne Orleans The tamily will yntinue in California for 
b nths. Mr. Donnell’s time on the coast was 
r it Los Angeles and Pasadena, with a motor trip to 
San Francis¢ He reports blooming flowers and ripe 
inges grapefruit on the trees, and many a pleasant 

r spent on the golf links which abound in California 
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PEERLESS 
rewnrenh BY YS 









The Easiest Selling 
Rubber Typewriter Keys 
*) because it is the only key 


Why? * sold through dealers for 


which a consumer demand has been 
created by the manufacturer 

because we furnish dealers with their 
imprinted advertising matter that sells 
Peerless Keys for them- 

because we co-operate with dealers 
by referring consumer orders to them. 

For years the leading, best selling 
rubber typewriter key, Peerless is now 
sold by 8 out of every 10 dealers. 

If you have never handled Peerless 
Keys, or if you handle a competitive 
line, let us tell you about our new 
proposition for 1928. 


PEERLESS KEY COMPANY, Inc. 
176 Fulton St. New York City 


Tell us about your new proposition—We under- 
stand you furnish celluloid erasure shields withou 
cost with our imprint on orders of Peerless Keys. 


veeae. |) NAME 


:BEFRIFSS? 
| RUBBER. TYPEWRITE 2 KEYS 


| [ne La Sew? e 
"sor" |—__ sine __™ | ADDRESS 
| a 
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THE DISTINCTIVE. 
LINE 





New Line of 


Card Cabinets 


3x5 4x6 5x8 
Single and Double Stacking Device 





Card Index 
Transfer 


Document 
Bankers’ Note 


CASES 







Cash 
Bond 
Office 
and 
Security 


BOXES 


Uniformity of Design 
Electrically Welded 
Popularly Priced 


Ask for 





Aas 


Costs no more 


Quality Incomparable 


Variety Largest 


Write for 


our new 
Catalogue 


ART STEEL COMPANY, Inc. 


405 East 23rd Street New York 
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Engagements 


Vernon—Ruppert 
Mr. and Mrs. George E. Ruppert recently announced the 
engagement of his daughter, Miss Cornelia Althea Ruppert, 
to Murray Vernon, son of the late S. Edward Vernon and 
Mrs. Royal Willis. Miss Ruppert is the great granddaugh 
ter of Colonel Adolf Schwartz, of Civil War fame, and a 
iece of Colonel Jacob Ruppert. She was graduated from 


the Spence School in 1925 and made her debut at the Ritz 
Carlton two years ago 

Mr. Vernon at the outbreak of the World War enlisted 
in the navv and after passing through the Pelham Bay 
Training School, received a commission as ensign and was 
assigned to sea duty, serving until the close of the war 
He is well known as a tennis and handball player, being 
the present national handball champion. He is the general 


manager and vice-president of S. E.q@nd M. Vernon, Inc 


Wedding Bells 


Hamm-Noebel 
On Wednesday, December 28, Elsie Noebel was married 
to George Hamm at St. Peter’s Lutheran church, 94 Hale 
avenue, Brooklyn, N. Y. Mr. Hamm is the new and pop 





ular manager of the American Writing Machine Company 
in Buffalo. 


The Stork 


Miss Bernice Evelyn Hossfield 


Born to Mr. and Mrs. George L. Hossfield of 176 Mar 


chester avenue, Paterson, N. J., a baby girl, eight pounds 





and nine ounces, on December 31, at 12:10 p. m. Office 
\ppliances offers felicitations. 

[The young lady’s name is Bernice Evelyn She is the 
second child in this family, the first being George L. Hoss 
field, Jr.. who was five years old on January 2, 1928 

Mr. Hossfield is the world’s champion typist and has held 


this position for several years. He is reported as saying 
that the new irrival is not going to he a speed operator 
ee - 


A Pair of Fairbanks 


On Deceniber 4, 1927, twins, a boy and girl, were bor 
to Mrs. E. S. Fairbank of Chicago. The boy was named 
Gene and the g rl lovce 

Mr. Fairbank is president of the Eureka Blotter Bat! 
Company, 3732 Wallace street, Chicago 


Office Appliances offers sincere felicitations 


_ > ~ 
He Will Help Dad 


Carl Smith, Sate Cabinet enthusiast in the | 
nization, advises us of the arrival of a nine 
he new arrival is said to have made appl 


tather’s assistant in Safe Cabinet worl 


> 
Master Stewart Baldwin Hobbs 
nd Mrs. Stafford B. Hobbs, Boston. Mass.. received 


1 


ratulations of their many friends in the birth of 


Baldwin Hobbs, December 24. Realizing the joy 


‘nt brought, this young chap will find special 
om ie, SC . , ' ‘ 
1 selling rthday announcements when he takes 
ome years hence, in the stationery establishment 


& Warren, of Boston 


Ss 
Barney Stapert, Jr. 
['o the home of Mr. and Mrs. Barney Stapert. 261 Nort 


Seventh street, Paterson, N. J., came, on January &. Bar 
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This Demand Exceeds the Supply/ 





Se 





are on the job in a jiffy. For 
price books, catalogs, data 
sheets, note books—for replac- 
ing old worn out tabs on guides 
and folders—sell Makurowns. 


HERE is one demand that 
is never fully satisfied. 


That is the demand for 
profits. 


Profits keep the wheels of 
business turning. Profits bring These transparent fibreloid in- 
growth and progress. dex tabs are furnished in four 
widths and six colors with sep- 
arate perforated label strips. To 
use—simply type the label, in- 
sert in tab and cut to length re- 
quired. 


Let Makurowns help you 
make your profits greater. De- 
manded everywhere they will 
bring new business and repeat 
business into your store. 

Whenever and wherever in- Mail the coupon below for 
dex tabs are needed, Makurowns samples and price list. 





The Rand _ Sec- Rand Visible 


tional Visible Index Name Guides and 


is a visible equip- Folders with the 
ment ideally adapt- angle tab are staple 
ed to the office ap- items in _ hundreds 
pliance dealers’ re- of leading station- 


quirements. Small “Y stores the — 
eusmtiy $0. mast the try over. Long lived, 

yet moderately 
average need, sec- priced, they are fur- 
tion may be added  nished in all stand- 
to section as the ard sizes and 
record grows. weights. 





RAND DEALER DIVISION 


RAND KARDEX SERVICE CORPORATION 
374 BROADWAY, NEw YorkK City 
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New YORK CITY 





DEALER DI 















4 BR‘ Al WAY 
{ | ‘ . Pp . Pp « M: kv ow 
d ce of R n 
Se id us gat s an rices ) 1 d 1 iro vn In 
| . informatt yn I ardins Rand Sec 
| c ey 4 


us complete 


cm vive ble Index 


BUSINESS 
TIME SAVERS 


tional Vis! 
and prices o 


pars end samples 
C] "and Folders 


Name 


V isible- Name Guides 


f Rand 





Street 


City 
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Suited 





The “400” 
Line 


sie RESULTS of two years’ work and experiment are embodied 
in these new Half Inch Ring Memo Books; there are definite 
improvements in the parts and in the construction. Every detail 
will find favor with critical loose leaf buyers who appreciate beauty, 
strength and fine craftmanship in Ring Books. 





Top Plate of ring mechanism is almost flush with Fan-shaped Levers fit between the corners of 














nside surface of Cover. When open, sheets lie flat; no sheets when open, and under them when closed 
r the Rings; improved appearance. made of nickel silver. The action is downward, not 
outward. Book can be opened readily without liftir 
Metals are permanently bound into the one- from dé 
piece, all-leather Cover by our patented method of 
plitting the leather on the inside of Back; cannot work A powerful Spring clamps the Rings tightly 
e; guaranteed for service and wear together; and yet a slight pressure of the finger 
n the m ver Levers will open them easil 
Rings will hold 100 sheets and index—and more wit] 
Rings and the plates which rry ther f tamped 
from one piece of heavy brass 
One-piece, all- 
1 Solid metal Rings, not tubular. Contact point leather Covers; 
, of ring-bearing plat milled to rec either blacl t 
( Joints of Rings are milled for per t hit ma ga C 
i hide. Made in bot 
Your customers want the best; give it to N quality and 
ine oe ae nd quality. No 
, them. Order a supply of this ‘*400”’ line, 
: : ; ' 
ul] or a sample for inspection and compari- 
1] , 
i son, 70wW 
. 
0 
0 
} 
, 
3 TRUSSELL MFG. CO. 
. 
0 . 
0 23 to 29 Cottage Street, Poughkeepsie, New York 
d 
0 
{ 787 
a a a a a A 
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ney Stapert, Jr., weighing in on arrival at eight and a half 
pounds. 

Mr. Stapert is a member of the speed department of 
Typewriter Company. His the 
the families of the 


Underwood son is 


recruit to arrive in 


the 


second new type- 


writing speed experts within a little more than a week, 
Evelyn Hossfield 


Office Appliances repeats its con- 


the coming of Bernice being also an- 
nounced in this column. 
gratulations. 
Ee 
Remington Rand Offices Consolidated 


The New York World of January 17 and the Times of 
the same date published items concerning the consolidation 
of Remington Rand offices in New York City. 

Following is the item which appeared in the Times: 

“Remington Rand, Inc., announced yesterday that the 
consolidation of the executive offices of the following com- 
panies is now complete: The Remington Typewriter Com- 
the Dalton Adding Machine Company, the 
Accounting Machine Rand 


Kardex Coinpany, the Line-a-Time Company, the Kalama- 


Powers 


the 


pany, 


Company, the Company, 


zoo Loose Leaf Company, the Safe Cabinet Company and 
the Baker Vawter Company. 

“The headquarters of all the companies, which were non- 
competing before the merger, will now be in the Graybar 
building here and in three entire buildings at 451 Broadway, 
374 Broadway, and 126 Center street 
be maintained at 113 West Forty-second street.” 

_ 


Portable Adding Machine Co. Moves to Syracuse 


A display room will 


Portable Adding Machine 


been moved from Chicago to Syracuse, N. Y. 


The sales department of the 
Company has 
Its operations will be under the general supervision of the 
Smith & Corona 


dealer department executives of L. C 


['ypewriters Inc. 
i. : 
Jones to Take World Trip for Vacation 
After 
sales manager and vice-president of 


twenty-three years as district manager, general 


the United Autograph 
Register Corrpany, L. M. Jones is taking a leave of absence 
tor a year or more and expects to travel extensively in this 
and to make a world before again becoming 


country trip 


active 
— a —— 
Carl Hart Makes Business Trip to Canada 
Sheaffer 


to the 


Hart, advertising manager for the W. A. 
Pen Fort Madison returned 
home office after a ten-day business trip to Canadian points 


Carl 
Company, lowa, has 
He started the second week in January. During the trip, 
Mr. Hart the of the 


Toronto, and also spent a short time at Hamilton. 
oe 


Myer Joins Miller Bros. Pen Company 
William L. Myer has joined the personnel of The Miller 
Bros. Pen Company of Meriden, Conn., and 305 Broadway 


visited Canadian office company at 


New York City, and will do extensive traveling for them 
Mr. Myer 
is well-known as vice-president and buyer of the fine old 
Kingston 


as general sales and business representative. 


stationery house of Forsyth & Davis, Inc., of 
N. Y., and A. S. Van 
of The Miller Bros. Pen 


being fortunate in securing a man of Mr. Myer’s standing 


Hise, president and sales manager 


Company, expressed himself as 


and ability. 


—- 
Kohl Takes Old Town Line for Four States 
P. J. Kohl 
Carbon line for the states of 
and Oklahoma Mr. Kohl 
industry for several vears and is well known in this par- 


Ribbon and 


Nebraska 


Old Town 


Kansas, 


has taken over the 


Missouri, 


has been connected with 


ticular territory. 


the 
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STEEL CLASP 














Fastens Securely 
Delivers Safely 


A Clasp Envelope fitted with a New 
and Better strong round cornered Steel 
Clasp and made of either No. | Jute, 32 
substance weight, original Jute stock, 
the best obtainable for durability and 
appearance, or No. 1 M. G. Kraft, 32 
substance weight, the most desirable for 
smooth surface and strength. 


Look for the name ‘‘Kensington!Clasp” 
and the A. P. G. diamond on the bot- 
tom flap. 















Envelopes 


are made in 32 standard 
sizes with standard car- 
ton packings. 


Write us for samples and 
special stationer’s 
price list. 


THE AMERICAN PAPER GOODS COMPANY 


KENSINGTON.CONN........ . GHICAGO,ILL. 
SALES OFFICES: NEW YORK-BOSTON: SAN FRANCISCO 
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(Office Appliance in Railroad Work—Continued from Page 17.) 
tabulating machines. There are also bureaus of from 12 
to 20 dictatypists 

One of the largest bureaus of its kind among Amer- 
ican railroad offices is the tabulating department of the 
freight accounts office. A force of 50 operate more than 
30 key-punching, tabulating and card sorting machines 
From 550,000 to 650,000 cards are punched and handled 
monthly in the tabulation of tax accrual figures, freight 
revenue estimates, reports for the state and the Inter- 
state Commerce Commission, and miscellaneous statistics 
for the trafic department 

[The most recently created large bureau is located in 
the valuation department. Its organization was the result 
of the necessity of typing, for presentation before the 
Interstate Commerce Commission, of the company’s case 
supporting their valuation claims. In order to place this 
vast amount of material in final form within the limited 
time available, it was necessary to secure on short notice 
50 tabulating typewriters, 50 copyholders, and sundry 
other equipment It proved an easier task to obtain and 
install even such a large lot of equipment than to assemble 


the personnel required for its operation 


Addressing Machines Valuable in Short-Cutting Work 


\ddressing machines have been found of particular value 





in short-cutting work These are used as division points 
ind at the general office for printing pay-rolls, pay-checks, 
time cards, for addressing envelopes, and the like. At the 


general office duplicating bureau a battery of these useful 





machines is in operation 


Centralizing Supervision of Office Machines 


In rder to obtain best results trom its many office 





iachines, the Southern Pacific Con pany has also adopted 
the progressive and, possibly, unique plan of centralizing 
their supervision \ department of office equipment and 
ods is assigned the task of handling all problems and 


ictices connected with ofhce equipment 





t is the business of this department to deal with every 
phase of office machine work It passes on the necessity 


acquisition, suitability for use, and relative worth of 


various types of office equipment about to be purchased 
It must bear in mind the desirability of standardization 
nd the limitations of cost It must keep in touch with 
progress and invention in the office appliance field It 


Is<sists the management im controlling expenditures by 


udgeting annual office machine requirements 
lepartment exercises supervision over the distribu 
! ire ind use of all othce machines presently owned 
: ompany ) the term “distribution” is meant 
icement of machines n hand to best advantage For 
; e, an office in El Paso may advise that it desires 
to release a standard correspondence typewriter but needs 
stead a machine with 18-inch carriage Possibly within 


i short time there may be received from Portland a request 
a standard correspondence machine to replace a wide 
irriage machine This department being informed of the 


requirements of all offices, acts as a clearing-house for the 





rranging of such exchanges, when possible 


lundreds of loans of typewriters, adding machines and 


DIXON calculators are arranged annually by this department 
“TI-CON-DER-OGA_ \t many points on the line where equipment on hand will 
take care of normal requirements, there are, nevertheless, 

An extraordinary five cent pencil peak periods when business is heavily increased. Notable 
instances of such peak business are the fruit and vegetable 
a» ne movements in the Imperial and San Joaquin Valleys. Con- 
Peneil Sales Dept sideration of the needs of the system as a whole permits 
JOSEPH DIXON CRUCIBLE COMPANY handling of these needs to best advantage and with a 


leasey Crry, No J greatly decreased number of machines 
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STEELCASE 


usiness Hquiprrertit, 


















-and especially files! 


Steelcase files reflect that degree of refinement, 
strength and practicability which invariably makes 
them the choice of the careful buyer. These ele- 
ments explain their popularity. 



















Ranging from single drawer to five drawer, the 
Steelcase line of filing cabinets puts you in a position 
to fill any filing requirement that modern business 
may demand. The line is quality throughout— 
complete in every detail and a profit-maker for our 
dealers always. Let us send you the facts. 

















Metal Office Furniture 
Company 
GRAND RAPIDS, MICHIGAN 









— = found where business succeeds 
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Talk Up I-P Records that Talk! 


Dealers all over the United States are finding there’s extra profit 
in hooking up with Irving-Pitt advertising. In every advertise- 
ment we stress “Ask your stationer.’’ But a rapidly growing 
list of stationers don’t wait to be asked. Join their forces! Tie 
up 100% with an unusual advertising campaign by “talking up 
Irving-Pitt Records that Talk.” Dealer service—plus I-P 
quality—is a sure magnet to the profits. 


IRVING-PITT MANUFACTURING CO. 


New York Kansas City Chicago 





February, 1928 





This ts one of the 
series of better-account- 
ing ads which are 
telling the Irving-Pitt 
story in leading Amer- 
ican business papers. 
Fall in line with them! 










Ly Tncrese 


drew his chair closer. 


“I have the biggest book store in my part of the coun- 
try,” he said. “It used to run clear through the block 
In the rear half I ran a sport goods shop. A couple of “ a ™_ 
blocks away, I had a factory—printing catalogs. On 


IRVING-PITT MANUFACTURING CO. 
New York Kanees City Chicago 




















Closing M Factory 
d My Profits 


s ‘10.000 a Year!” 












“Careful accounting by departments showed that my 


w ME>”" Th tleman from Newark book store was earning a profit of $15,000 a year. But 
SH: COME — as — I was losing $10,000 a year on my factory, $2,000 on 


the sporting goods and $2,000 on the branch. 


The West Jed. . 

—— I closed the factory and branch—and sub-leased the 
sport shop room for $3,000 a year. Where I used to 
clear about a thousand a year I now make $18,000." 


the edge of town I had a branch store and circulating Irving-Pitt “Records That Talk” will tell you the same 
hbrary. vital information about your business. I-P Accounting 


: Systems, for businesses of al! sizes, are the recognized 
My places of business were always humming. But I standard of clear, concise accounting. Credit men find 

wasn't making any money. A stationer I played gol! 1-P systems invaluable for helping slow customers. 

with kept urging me to put in a new accounting sys- 

tem. I was stubborn for years—but finally agreed to Ask your stationer or write today for our new cat- 

it. That system opened my eyes! alog-manual “Worth Keeping—Records That Talk.” 























February, 1928 OFFICE APPLIANCES 17% 


Care accorded all office machines belonging to the com- 
pany is a source of constant interest to this department 
Proper treatment of the equipment, as in the case of all 
? 


* 
machinery, serves to increase its serviceability and to 


lengthen its life. Regulations governing care of machines 
have been formulated and reports of their observance are 
regularly received. Circulars are issued covering care of 
all office equipment in common use. As a result of this 


campaign for careful treatment of equipment, amount ot 


repairs has been decreased and average life of machines 
materially lengthened 

A particular feature of the work is supervision over us¢ 
of the various office machines on the system It is desi 


able that full utility be derived from available equipment 


Whenever it appears that this is not being obtained, sug 


gestions for improvement or correction of the matter 
are offered. Proper use of dictating machines is particu 


larly essential and instructions indicating proper proceduré 


are issued Use of typewriters, adding and calculating 
machines is centralized into bureaus wherever such a step 
appears to serve the interests of efhciency 


Keeping the Record of Machines 
The task of keeping the record of so many office ma 
chines is rather an interesting one. Card records on which 
are noted all essential items concerning the kind, cost, ag 
date of acquisition and transfer of each machine are kept 


on file. In another bound record is posted the details of 
the transaction involved in acquiring every machine. Onc« 


a vear each office on Pacific lines to which are assigned 
f 


any machines is asked to make out an inventory of those 


in its possession. Check of returns makes it possible t 


keep track of every piece of equipment owned hese 
records have proven of great value in recovering missing 
machines and in apprehending persons responsible for their 


removal. Other sources of information also make difficul 
the theft or disappearance of company machines. 

For the purpose of determining just when an office 
machine has reached a point where it is unfit for further 
use, the formality of “condemnation” is employed A 
mechanic from the duplicating bureau makes an inspection 
of the machine in question to make certain that it would 
not be feasible to repair it for further use. Such an 
expert examination insures obtaining the maximum life 
from all mechanical equipment. 

Briefly, these are some of the features of office machine 
management being employed by the Southern Pacific Com 
pany on its Pacific lines. Much is lacking of an approach 
to the ideal, but the work of investigation and improve 
ment is being carried on without cessation. The ultimat 
goal may be said to be the reduction of office labor costs 
to the irreducible minimum. But this goal, like the foot 


of the rainbow, will probably never be attained because o 


} +) 


the improvements continually being made in 


‘ 
F the 


appliance field 

The present era is one in which increasing consideratiot 
is being devoted to the improvement of office methods 
and office management. Much has been done in the rail 
road field during the past twenty years toward developing 
to the utmost the mechanical and physical phases of 


transportation facilities It is not strange, theretor« 


f 


find the pendulum swinging toward the office and it 
problen s 

Large business organizations throughout the country ar« 
beginning to realize not only the importance of an ade 
hye 


; 


quate supply of proper tools for their office workers, bu 
also the value of having those workers properly organized 
Where a large investment in office appliances is involved 


more attention is also being paid to the selection and 


supervision of such equipment While the Southern Pacihc 


u Hear It 
rywhere! 


as ns es a es ee ee ee ee ee ee ee ee ee ee 


‘*‘THE BEST SELLING 
MOST PROFITABLE LINE 
OF OFFICE TABLES IN 
AMERICA—BAR NONE”’ 


St. Johns 


Seatoadoazeateetoetoetoetondeatoetoetoetestonteateateetoetectee 


That's what the wise dealers of the country 
think and say about the St. Johns Line 


lhey have this decided preference for St. Johns 
Office Tables because they meet a universally 
insistent demand. They give more real value 
for the money. They sell at a very moderate 
price—sell quickly and easily, and net a very 
substantial profit 

St. Johns Office Tables are famous for their 
sturdy construction. They are built for hard 
usage. Made in all popular sizes—in any 
desired finish. All tables have dove-tailed 
drawers with three-ply bottoms 


Dealers Like Our Easy Selling Plan 


Our plan of selling makes it convenient to 
handle St. Johns Tables. You need make no 
extra investment, increase your inventory or 
carry any stock 


This popular plan, combined with amazing 
table values, makes the St. Johns line the 
most outstanding proposition ever offered 


Write today for full particulars—prices and 
complete description. Get the jump on the 
office table business in your territory 


ST. JOHNS TABLE CO. 


Cadillac, Michigan 


Stdohns 


OFFICE 
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A NEW IDEA 
IN TRANSFERS--- 


THE 


AUTOMATIC 
BOOK BINDER 





















For an efficient and economical method 
of permanently binding completed 
sheets the new Automatic Book Bind- 
er is supreme. Its novel principle of 
post construction appeals to all users 
and opens a _ tremendous potential 
market among Department Stores, 
Public Utilities, Insurance Companies, e 
Banks, etc. 


No Master Binder is required, no y 
strings or repunching of sheets—elim- 4 
inates bulky and expensive post e 
binders. * 

ce 


SEND FOR BOOKLET 


Every dealer should know about this 
new binder and how it can make the 
medium for increasing sales. De- 
scriptive pamphlets, price list and dis 
counts on request. Also ask for the 
complete catalog of Cesco Products. 
















LOOSE LEAF 


The C. E. SHEPPARD CO. 


271 Van Alst Avenue 
LONG ISLAND CITY 
NEW YORK 










has been a pioneer in such work, yet this trend is gaining 
unmistakable headway in both the industrial and railroad 
fields. The office machine question has changed from one 
of whether to buy to one of what to buy and how best 
to use it 
— -—— =~ - — — 
Concerning the “4-in-1" Calendar Pad 

The “4-in-1” calendar pad for executives made by B. E 
Lawrence & Company, 402 East Ohio street, Chicago, was 
described in Office Appliances for November. This useful 
device is again described and illustrated here to elucidate 
some points not made clear in the previous article and to 
correct an error. 

[his new pad is a handsome as well as a practical appli- 
ance. It harmonizes with modern desk sets and affords 
conveniences which facilitate the work of the executive. 
It provides complete service, for not only is it a desk 
calendar pad and daily reminder, but is also an appoint- 
ment calendar and a diary for the year, because, instead 
of being torn off, the leaves of each day as it passes are 
turned under, preserving a record of the year. 





DAILY MEMOS ARE 
TURNED UNDER 





EXECUTIVES 7 
Ps 


IN - 1" 
CALENDAR D> 


\ 


AY 





PAST MEMOS EASILY SHOWING RING BINDER 
REFERRED TO FEATURE 


A neat, substantial, self-closing book-form cover gives 
a degree of privacy to memoranda and the ring binder 
feature facilitates reference to notes previously made. Re- 
fills may be obtained from the manufacturer. 

The cover of the “4-in-1" is DuPont buffalo hide pat- 
tern textile leather in brown, green or red, as preferred. 
[he trim is German silver with heavy brass supporting 
ornaments and calendar plate. The leaves are interlined 
with aluminum to provide greater durability. Rubber but- 
tons on the base protect polished surfaces. All metal parts 
are lacquered 

The dimensions of the “4-in-1” are 7% by 5% by 1% 
inches. The retail price is six dollars. 

The manufacturers are elated over their sales of recent 
months. The holiday demand was particularly active, busi- 
ness people appreciating the utility and appropriateness of 
the “4-in-1"” as holiday gifts to business and professional 
friends and associates 

—_— ee — 
W. Farr o’ Force Journeys East 

W. Farr, Western manager for Wm. A. Force & Com 
pany, Inc., visited the factory at New York in January. 
He returned to Chicago via Detroit, and found business 
flourishing there. While East Mr. Farr visited with his 
relatives. 
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The NEW ENGLAND 
Office Equipment EXPOSITION 


The New England Office Equipment 
Exposition greets a new state of mind in 
New England—one that stirs the imagi- 
nation, the enthusiasm and expectations 
of all New England people. 


This new state of mind will be reflected 
in this exposition at Boston. New ideas 
put forth with all the dignity which suc- 
cess merits, will be on display in an im- 
pressive manner. 


A receptive market for your products, 
that is not equaled in the country, is eager 
to see the latest developments of busi- 
ness science. 


Your New England sales records for 
the balance of 1928 are sure to be in- 
fluenced by your hearty participation in 
this centralization and modern head- 
quarters of business ideas. 


The Exposition will be under the per- 
sonal supervision of James F. Tate. 


It will be good, it will be constructive, 
and it will be lasting in its effects. 


Floor plans and information now 
available. 


AT MECHANICS BLDG., 
BOSTON, MASS. 


APRIL 9th to 14th Inclusive 
1928 


Facts 


Three centuries’ steady concentra- 
tion of population, individual enter- 
prise, private and industrial wealth 
have made New England one of the 
world’s richest areas and one of the 
world’s best markets. 


New England today ranks first in 
America in the manufacture of 36 lead- 
ing commodities and rates high in the 
production of 42 others. The total 
value of New England products for 
1927 was four-times as much as the 
total of twenty years ago. 


With only 2% of the nation’s area 
and 744% of its population, New Eng- 
land has 40% of the nation’s savings, 
according to the Treasury Department 
statistics at the Boston Federal Re- 
serve Bank. Among the 2,864,923 peo- 
ple of Boston’s principal trading area 
(30 mile radius) savings bank deposits 
average $2,000 per family, more than 
double the national average 


NEW ENGLAND «govipmenr EXPOSITION 
“Where Merit Meets its Market’’ 


TATE EXPOSITION Co., INC. 


JAMES F. TATE, President 


225 BROADWAY 


NEW YORK, N. Y. 
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18 New Counter Display Boxes for Memo, 
a, Address and Price Books = 


Retailing at Popular Prices - 5c to $1.00 Les 


U 











BaP 


Placed on your counter, these attrac- 
tive, compact display boxes of mem- 
orandum, address and price books will 
win ready sales. There’s_ variety 
enough in these handy boxes to satisfy 
every requirement. Fine margin for 
you, too 

Only a few of these sales-making 
boxes are pictured herewith Write 
today for our big descriptive folder 
of Display Box Assortments and pick 
out the boxes you want to feature 
A Fifty Cont - You'll find assortments that exactly fit 
— a your trade. 











BOORUM & PEASE COMPANY 
Post Office, Box 272, City Hall Station New York 


New York Store Chicago Address 
349 Broadway 21 Bast Austin Ave. 
General Offices, 84 Hudson Ave., Brooklyn, N. Y. 

















No. 32038 No. 3223 














t 
Fine Furniture Economy 
: 


Fine furniture would be justified if for no other 
reason than personal satisfaction—even if it 
cost more. But it doesn’t. Quality furniture is 
economy furniture—it costs less year for year 
of service. And in office furniture, this is as 
true of directors tables as anything else. There 
is real satisfaction plus economy in SAMSON 
TABLES because like a good desk or chair. a 
table can be a fine piece of furniture 





Mutschler Brothers Co. 
502 Madison Street 
NAPANEE, IND. 


Lift the Corner! OFFICE DIRECTORS 
| Make this test and pr TABLES \@%) TABLES 


the « luri t 
\) SAMSON TABLES S, 
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Coppage Wins “G-F” President’s Contest 
W it! the 


growth of personnel in an expanding business, 


there es sometimes a diminished spirit of comradeship 
and se fellowship between individuals which prevails in 
i g usiness of more compact organization. Schools 
d colleges and the various branches of the military and 
naval services all have their traditions that keep alive the 
spir e founders, passing on to each new student or 
recruit the ideals that have served to make the institution 
great 
Many business institutions, too, have traditions that are 
irefully perpetuated and handed on from old employe to 
new, transmitting the ideals of loyalty and friendship be 
tween institution and individual that were so important in 
e€ ear days its existence. 
he ste g such a spirit of mutual regard between 








I i COPPAGE ORIS E. COPPAGE 
nstitution and individual has always been a guiding 
ciple s officials in shaping the destinies of The General 
Fireproofing Company since the organization of that com- 
t 
pany twenty-five years ago. This spirit has not been con 
fined strict to those on the company’s pay roll, but has 
been extended t include the thousands of dealers both in 
this countr nd abroad who sell “G-F”’ products 
WINNER'S PLAQUE IN G-F" CONTEST 
lust how thoroughly the feeling of mutual friendship be 
tween the instit ind the individual has permeated the 


world-wide sales 


organization of this company was demon 


strated during the month of December when, in recognition 


etion of President W H 


Foster's twenty-fifth 


vear with the company, branches, dealers and salesmen 
throug! e world combined their efforts to make the 
month De er the banner year the organization's 
h story 

The « sales organization extended its fullest co-opera- 
tion Orders came piling in by regular mail, special de- 
livery ail, wire and cable, taxing the clerical forces 


of the order department to the utmost. When orders for 


the month were totaled up at midnight December 31 it was 
found that December sales exceeded those of any former 


month seventy 


per cent. Letters and telegrams, which 
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at clinches 
the sale when 
you demonstrate 


GETSICD) 


STAPLING PLIERS 


U.S.and FOREIGN PATENTS 


2 HAT” is the sales-making EJECTOR BAR 

found only on Neva-Clog Stapling Pliers. It is 
the EJECTOR BAR on the Neva-Clog Stapling 
Plier which makes it possible to remove instantly, 
easily and surely, all jammed staples, by merely 
pressing it down. 


UT Neva-Clog Stapling Pliers 
’ Positively Never Clog in 
Actual Use. —, — —, | 


They jam only when the handles are pressed together 
and there is nothing, or unsuitable material, between 
the jaws. 

















If you have any doubt as to how effectively the 
EJECTOR BAR on a Neva-Clog Stapling Plier 
works, or how much more useful the Neva-Clog is 
for general stapling, let us send you a specimen plier 
at our expense, together with a schedule of discounts. 
For immediate action use the coupon below. 


NEVA-CLOG PRODUCTS, Inc. OA-2-28 
1188 Main Street, Bridgeport, Conn. 


At your expense, kindly send me a specimen plier and box of staples 
together with discounts on same. Include return postage. 


Name 
Street 


City 
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YOU MAY GET BY 


The outer guard and into the 
sanctuary of the buyer when you 
go after that next order for office 
chairs, but then can you convince 
him that you have a better line 
than your competitor? 


The CROCKER line of office 
chairs makes it decidedly easier 
for you to show him why your 
line is superior. 


Two outstanding features are 
QUALITY and DURABILITY 
which have been proven by the 
many years CROCKER 
CHAIRS have been on the 
market. 


We solicit your inquiries 


CROCKER CHAIR CO. 


SHEBOYGAN, WISCONSIN 


77 White Street 608 Howard Street 
NEW YORK CITY SAN FRANCISCO 


AMERICAN FURNITURE MART 
Space 1424 CHICAGO 























EXTRA DOLLARS for 
YOUR SPARE TIME 


CAN you use a few extra dollars? If 

so, here’s your opportunity. A local 
representative is wanted for Boston and 
New England States, San Francisco and 
Western Coast States and Atlanta and 
Southeastern States to look after new 
and renewal subscriptions for this jour- 
nal. One familiar with the office equip- 
ment industry, or a person who is now 
representing other papers could handle 
the work. Representatives making a 
number of smaller towns will find the 
prospects good. Only a small amount of 
time needed each month although a lib- 
eral commission arrangement makes the 
work attractive. In reply, kindly give 
the names of a few substantial business 
men with whom you are acquainted. For 
details, address 


Circulation Department 


THE OFFICE APPLIANCE COMPANY 


417 So. Dearborn Street Chicago, Ill. 














accompanied orders, expressed the true spirit of co-opera- 
tion that has always existed throughout the dealer organiza- 
tion, and demonstrated in a very positive way that the 
stifling of sentiment is unnecessary to the achievement of 
success even in large business institutions. 

The grand prize offered by the company to the dealer 
selling the greatest percentage of his established monthly 
quota was a desk and table of the new “G-F Allsteel” 
Executive line for his own private use. This prize was 
awarded to E. B. Coppage, of The Enid Steel Furniture 
Company, “G-F” agents at Enid, Okla., who exceeded his 
quota by a wide margin. The E. L. Howe Printing Com- 
pany, Ripon, Wis., and the Office Appliance Company, 
Providence, R. I. were successful in taking second and 
third places, respectively. During the entire race the con- 
testants were tightly bunched, and it was not until the final 
reports had been received that it was possible to be sure 
of the winner. 

In a letter to the company, relating his experiences in 
winning the contest, Mr. Coppage wrote: 

“On December 1, the day the contest started, we wired 
the factory four nice orders, although we did not receive 
notice of the contest until December 3. This gave us a 
nice start, and my son, Oris, who is working with me, and 
I resolved to put on all the ‘gas’ we had and make an effort 
to win. We started immediately to work on all our pros- 
pective customers, and also creating new ones. 

“A fire, which destroyed the offices of a local oil refining 
company, created an immediate prospect for us, which we 
succeeded in landing in the face of rather severe competi- 
tion. Even with this splendid order, we were not satisfied 
to rest on our oars, but doubled our efforts on new and 
prospective customers, which finally resulted in the best 
month in our history and our winning the coveted prize.” 

Mr. Coppage shares credit for his success with his son, 
Oris E. Coppage 

jieneitiiiennine 
“The American City” in New Dress 

The American City, a monthly published at 443 Fourth 
avenue, New York, N. Y., changed its form with the Janu- 
ary issue. It is now 814x11% inches; the old size was 
744x10%. In the new form this publication is more con- 
venient for the reader, as well as simplifying the mechanical 
production tor advertisers and advertising agencies. 

This publication is eighteen years old, and covers a wide 
range of topics concerning municipal government. Perusal 
demonstrates that municipal government is a big business— 
which we Americans, unfortunately, do not always conduct 
with the efficiency of big and good business. Municipal 
government has the varied ramifications of any big indus- 
trial enterprise, and engages the activities of many manu- 
facturers to supply materials and equipment. A study of 
The American City is a liberal education in civics, and aids 
appreciation of the ideals which guided the far-sighted in- 
dividuals who have planned our best cities. It gives an 
understanding, in a measure, of what the American business 
man faces when he accepts as a duty of citizenship, a share 
in the government of his municipality. Readers will recall 
that these cclumns record almost every year that some of 
their business fellows have made the sacrifices demanded 
of a good mayor to give time and intelligence to guiding 
the affairs of their communities. It is for such men that 
The American City portrays construction and management 
of the modern city. Their subordinates in fire, water, street 
and other departments have their technical publications, 
written in technical terms. The American City presents 
the broad viewpoint of the municipality, its problems, plans 
and achievements for the men who must maintain a bird’s- 


eye view of progress 
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O-U-DUST CLOTHS Keep ’Em Coming Back/ 


Build Good Will and Business O-U-DUST Cloth Features 
Here is an item that wins immediate O-U-DUST Cloths are manufactured 
attention right from the start! An for the scientific care of highly finished 
article that becomes a permanent ne- Furniture and Automobile Bodies. 
cessity to all who use it. A quick Made of specially woven, soft twill ma- 
turn-over for Dealers of Office Sup- terial, chemically treated to absorb dust 
plies, Store Equipment and Furniture. —without scratching the most delicate 
finish or leaving an oily surface. 


O-U-DUST Cloths may be had in im- 


Then, too, it’s a wonderful premium 
or combination sales item to offer with 





such supplies as Stationery, Carbon 0-U-DUST Cloths in printed glassine envelopes bearing firm’s 
Paper, Ribbons, and General Office or special designed pack- name. Also packed in Tins, Wallets 
Store Equipment. Free sample mailed eS or in Bulk, at attractive quantity 
to interested firms. fer dealers. prices. Write for full facts. 


Robinson Specialty Mfg. Co., Pasadena, California 








o~- 





on STEEL LITHO 


Met of 16 styles Snchod. ful, so im ve, sO en. 
me Corenetins wat the *) 2S these net Goes Blanks’ sty gee of 
ing apes high ry pm ‘to Wes yor win yous immediate approval, 
Cortigcatess Bordered eh tie ne, you will instinctively admire 
Blanks, and a beautiful ) the’ omy re pe $ needle, ee sha 
series of Common and ae phy, and the 


A let le set i 
shore teapot hie, ~ "Fi th apn 


Si shiced 
to meet a persistent a for a line of 
Be prepared! Have Lithographed Stock binge pence Pine of exceptional 


iful new sam- 
cones ot like of Lithograpbed Sleske whit will reflect the value of 
a te pend fer yee every issue printed upon them and the merit of every organization 
a ea "dick teoh Gehet te Une of Blank igh ua, oe 
——_—— yet reasonable in price. 


GOES LITHOGRAPHING COMPANY 
49 West 6lst St., Chicago 
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ADDING MACHINE ROLLS 


MANUFACTURED IN OUR OWN PLANT 


Every roll firmly wound, with smooth edges, 
free from breaks and lint—standard widths 
special sizes to order. 
No. 900 ADMA BOND-~—a high grade hard 
finish Bond 


No. 700 UNIVERSAL—a fine white Writing 
—our ‘“‘best seller.” 


No. 600 STERLING—a hard finish white 
Print—recommended where price is a 
consideration 

2- 5/16” rolls packed 100 to carton. 
3-15/32” rolls packed 50 to carton. 


PRICES ACCORDING TO QUANTITY—send for samples and quotations 


ROCKWELL-BARNES COMPANY 


823 SO. WABASH AVE. CHICAGO, ILLINOIS 
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Many Dealers 
and Stationers | 


a 


are Cashing in on this 
New Type Cleaner 








ARE YOU? 
AMERICAN WRITING MACHINE COMPANY 











449-455 
Central Ave. 


“y 4 | 
OCGe >>) TYPE PE CLEANER|- <GUG 
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(A Trip to British East Africa—Continued irom Page 33.) 
of the world’s supply coming from these two small islands, 
the average yearly crop being about 15,000,000 pounds or 
more 

Just forty-eight miles from Zanzibar lies the city of Dar- 
es-salaam, an Arabic name meaning “Haven of Peace.” It 
is the chief city of Tanganyika Territory, formerly German 
East Africa, now being administered under mandate of 


Great Britain as a result of the treaty of peace signed with 


Germany. This territory comprises 365,000 square miles 
and contains the highest African mountain peak previously 
mentioned above, Kilimanjaro. There are about 3,000 


Europeans in the territory, 12,000 East Indians and about 
5,000,000 natives, comprising over seventy tribes Sisal 
hemp, cotton, copra, coffee, hides and skins, ivory and 
groundnuts constitute the principal resources of the coun 
try. Since the territory was thrown open in 1921 for pros 
pecting and mining, minerals of various kinds have been 
worked, including coal, soda, mica, graphite, iron, copper, 
salt and gold 

From Dar-es-salaam a railroad line built by the Ger 
mans runs a distance of 780 miles up to a place called 
Kigoma on Lake Tanganyika, which separates this terri- 
tory from the Belgian Congo. At Kigoma are boats run 
ning across the lake to the Congo, calling at Albertville 
on the Belgian side. From here it is only a short distance 
to the famous Katange District of the Southern Belgian 
Congo, which is producing increasing quantities of the fin- 
est copper in the world. 

This is the territory covered by our esteemed represen- 
tatives, the Remington Typewriter Agency, whose head 
office is at Nairobi. We had the pleasure recently of a 
visit from Mr. H. Selig, who is in charge of sales for this 
agency and who has been all over this most interesting 
section of Africa. He has developed the largest typewriter 
business there and it is safe, under the circumstances, to 
assume that he will do the same with the Dalton in time 

> 
American Writing Set to Indian Potentate 

The nawzb of Bhopal, India, has accepted Occidental 
craft in writing instruments. The W. A. Sheaffer Pen Com 
pany, Fort Madison, Iowa, received an order for a spe- 
cial set of “Lifetime” pens and pencils embossed with the 
regal coat of arms. A special pen and pencil, without em 


bossing, was included for M. Liakatali, secretary to the 


nawab 
— 
Wants Lettering Machine 
E. de Ganges, P. O. Box 32, 7 apachula, Mexico, wishes 
to get in touch with a company or individual manufac 
turing a machine for putting lettering on fountain pens, 
mechanical pencils, etc., and filling with gilt composition 
He desires to secure a machine for such purposes. 
satteniphiiiiainseslane 
International Lyons Fair 
The International Lyons Fair will be held March 5-18 
at Lyons, France. Office supplies, paper and cardboard 
are classified in Group 41. A booklet giving information 
can be secured from Emile Garden, 50 Church street, New 
York, N. Y 
—— 
Moore Visits South American Smith-Premier Men 
Walter E. Moore, director of the Latin American divi- 
sion of the Smith-Premier Typewriter Company, sailed 
Saturday, January 7, on the S. S. Vauban, for a three or 
four months’ trip among dealers of his company in South 
America. He will cover the principal cities in which they 
have representation, including Rio de Janeiro, Buenos Aires, 
Montevideo, and several of the important cities in Chile. 




















RROF- 


is the only real 
copyholder sold 
thru the dealer 


Error-No is sold through the deal- 
er successfully because its sim- 
plicity does not call for factory 
trained representatives. 


Error-No because of this simplicity 
is a favorite among users. It is on 
or off in a jiffy. There is no com- 
plicated mechanism to confuse the 
operator. 


Error-No is a profitable typewriter 
accessory and one you can sell be- 
cause others are doing it. 


Get the facts; then judge. Write 
us today. 





RROE- ) INC. 


55 Arbutus Street Rochester, New York 


Manufacturers and Patentees of 
The Famous ERROR-NO 
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A Line of Cabinets For 
Best Equipped Offices 


Steel furniture construction; box 
panel one-piece doors; heavy nickel 
plated auto handle with lock; all 
locking devices enclosed on door 
panel; full nickel hinges; no bolts 
nor rivets exposed on the whole 
cabinet. 

Finished in mahogany, walnut, oak 
and olive green. We can furnish a 
complete line: high line, desk high 
and counter high; storage, sta- 
tionery, wardrobe and combination. 
\ line of cabinets which eminently 
is a better line. 


Write U's for Further Information 


Aurora Metal Cabinet Works 


Aurora Illinois 
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(Frenchmen Use More Steel Furniture—Continued 
from Page 32.) 
568 bis, French Customs Tariff) have restricted steel equip- 
ment trade mainly to card recording systems. 
Import Values from the United States 
The United States Customs statistics show that only 
$2,929 worth of metal furniture was shipped to France in 
1926 as compared with $7,818 worth in 1925. The figures 
for the present year will probably reveal some little in- 
crease in consequence of the stabilized financial and com 
mercial conditions in this country. Prospects for a satis- 
factory volume of business in the ensuing year are declared 
to be good within the limits mentioned 
There appears to be no importation at present from Ger 
many or any other European country. 
Methods of Distribution 
Two large American companies, as stated, have branch 
factories near Paris for the production and assemblage of 
wood office furniture; their general distributing headquar- 
ters for France are located at Paris. Other companies not 
so well established in this field, make use of local agents 
who handle as well other lines of office equipment and 
appliances 
Economic Conditions Affecting Demand 
The general economic condition of France is much 
sounder than a year ago. The improvement has resulted 
irom the de facto stabilization of the franc which has been 
held at about 25.40 per dollar, its present value, during the 
vear 1927. With the ending of the long period of exchange 
fluctuations, confidence has returned and business houses 
are buying new equipment upon a much wider scale than 
prior to 1927 \ distinct advantage has accrued to im 
ported American products from the lessened margin of 
price difference between them and French articles of the 
same categories. This difference is still considerable, how 
ever, in the quotations for the bulkier steel office fixtures 
Credit Terms 
French importers are accustomed to receive sixty to 
ninety days after acceptance of drafts when dealing with 
shippers in nearby European countries. Those experienced 
in relations with American firms are willing to pay cash 
against documents for initial shipments, with the expec 
tation of more liberal terms after the establishment of con 
fidence in their financial responsibility. Payment may be 
stipulated in French or United States currency. 
Shipping Facilities 
It is customary to ship merchandise from the United 
States to Paris via Havre, the nearest ocean port. Paris 
importers prefer quotations of c.i.f. Havre or c.i.f. Paris, 
although some of them are willing to receive shipments on 
a f.o.b. New York basis. 
—__—- 
(Modern Office Equipment Interests Europeans— 
Continued from Page 32.) 
The typewriter exhibits consisted of two French, two 
American, one English and four German machines. Porta- 





ble instruments excited more attention than at former ex- 
positions. A French make (Grandjean) of shorthand ma 
chine, which is used in Paris for reporting speeches, was 
an object of special interest An electric clock of the 
French Magneta Corporation was the only offering in this 
line 
Duplicators and Copying Machines 

The rapid adoption of mimeographing and multigraphing 
processes by the French business world has been accom- 
panied by the development of French production in this 
field. Eight French makes of duplicators were exhibited 
to one American and one of English manufacture. It is 
declared that the French price advantage is such that elec- 
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No. 6912-PF 





SHELBYVILLE DESKS 
ARE LIFETIME DESKS lake the legs for example. They are tied together by cross-rails 


with an exclusive wedge-shape, dovetail joint making them stur- 
dy, rigid and strong. Years do not age the Shelbyville desks 
and make them wobbly or squeaky. They are lifetime desks— 
year in and year out full measure of service with a little extra 
thrown in. Have you a catalogue? 


SHELBYVILLE DESK COMPANY ss suersyvitte, inpiaAna 




















Carbonized rolls 


For Elliott-Fisher machines, 
one to ten ply, regular and 
special diameters 





For Burroughs, Wales and 
other Adding machines, Un- 
derwood Tally Rolls. 





Carbon Paper for every 
conceivable use. 


For Autographic Register. Inked ribbons for every 
requirement. 


LD TOWN Reson ¢ Carson Co. tue. 


BOSTON, MASS IUFACT LONDON, ENGLAND 
LITTLE BUILDING MANUFACTURERS 17-21 EMERALD ST. 


— JOHNSON & PRINCE STREETS Comat aimeeee 
PUA NE BROOKLYN, NEW YORK sent Solos 


516 W. JACKSON BLVD 
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GOOD PROFITS and REPEATS 


With The New 


=m” ———_- 
SE fASTENER 


$5.00 List 





Lowest price any Speed Fast- per in one operation. Equipped 
ener ever sold at! Your custom- with adjustable stop gauge on 
ers demand it. Here it is—ready ruled track. 334” stapling mar- 
for shipment! Made of fine gin. By removing stapling 
gauge steel! .. . sturdy construc- head, Speed Fastener No. 1 be- 
tion . . . equal to higher priced comes a practical tacker—for 
models . . . will last a lifetime! shipping cases, walls, etc. 
apap org nny "ean Speed Fastener No. 1 offers 
+ ARE wt a5 nn quicker turnovers and bigger 
takes a bulldog grip). Fastens promts! Order one for a try- 
40 sheets of 16-pound bond pa- out. Judge for yourself the 
zreat sales possibilities of this 


remarkable stapling machine! 


Two Other Fast-Selling 
Speed Fasteners! 


No. 50 No. 100 


Capacity, 50 frozen staples Capacity, 100 frozen staples 
. stapling margin, 4%” . +» + Stapling margin a 
fastens wood, fibre, . fastens leather, rubbe 
labels, etc.— four stapling aluminum, walls, et« four 
positions stapling positions 
$6.50 each, list $7.50 each, list 














Interchangeable Staples! 


Speed Fastener staples are interchange 
able in all Speed Fastener models 

put up in frozen blocks of 100 with side- 
sharpened points . »« prevent waste! 


40c M, list 


(5,000 staples to box) 


Parrot Speed Fastener Corporation, 536 Broadway, New York, N. Y. 











Another EBERHARD FABER 


Convenience 


wes a 1. TE a cree 
“CLAMP” INK 4°° PENCIL ERASER 





Especially recommended for artists, architects, draftsmen, engineers, bookkeepers, 
stenographers and others who require an eraser that 

{\ < f A will remove thin lines in crowded places. Patent holder 
— VS ; of nickel is fitted with wafer-thin pencil eraser at one 





number a fast seller for you. 


\ ‘\ eX Ney end and ink eraser at other. 


Packed one dozen in an 


attractive counter display easel that will help make this 


EBERHARD FABER 


Illustration shows how the No. 1095 
“Clamp” Ink and Pencil Eraser is used to 
remove thin lines in crowded places. Eras- 


“The Oldest Pencil Factory in America” 


ers can be lengthened by pulling out 
clamp and adjusting erasers to desired NEW <> VORK 


size as they wear down. 
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trically operated French duplicators may be purchased for 
6,500 francs ($255.90), which is the quotation for an Amer- 
ican or English hand-driven machine. On the other hand, 
the superior ink-feed and automatic control of the Ameri- 
can duplicators, together with a maximum speed of 120 
copies per minute, outweighs, in the opinion of many cus- 
tomers, the initial cost saving allowed by the purchase of a 
French machine 

There is no German competition here yet in duplicators, 
but a copving machine of German origin (Victoria) has 
entered the market with some success. It operates with 
a rotating cylinder and gives a copy-book impression of a 
letter, including the signature After the impression, the 
sheet is cut off from the roll and filed in a letter box \ 
main reason for its use is declared to be a French law 
which recognizes a copy as an original if it contains an 
impressed facsimile of the signature. The machines are 


used extensively by banks 
Lack of American Exhibits 

While the French and German office equipment sold in 
this market was well displayed at the exposition, the Amer- 
ican stands showed but a fractional part of the appliances 
and machines manufactured in the United States which are 
distributed from Paris It is stated that German prin 
cipals furnish full financial cooperation with their Paris 
representatives in exposition publicity, while the local 
agents for American concerns must generally prepare and 
conduct exhibits at their own expense. It is certain that 
in typewriters, calculating machines, addressing, printing 
and copying machines, the spacious German stands, well 
provided with attractive equipment and capable demon 
strators, drew much favorable attention which is sure to 
have a sales value. The prediction is made that the ex- 
hibits of German machines at the next exposition will be 


larger and more elaborate than at the one just past. 


Formalities and Price of Admission to Exposition 

The exposition is international and any foreign firm or 
company may exhibit on the same terms as a French con- 
cern. The permanent headquarters are at the Chambre 
Syndicale de l’'Organization Commerciale, 10 rue de Lancry, 
Paris Applications for admission to exhibit should be 
addressed to the Commissaire Général, 186 Faubourg St 
Marin, Paris 

[he rates for stands vary from 200 francs ($7.87) to 350 
francs ($13.78) depending upon location and size. Corner 
booths are assessed an extra charge of 25 francs ($0.98) 
per square meter. Every exhibitor who is not a member of 
the Syndical Chamber must pay, in addition, a fee of 100 
francs ($3.93) 

The advantage of exhibiting their products at the next 
annual exposition, to be held in the fall of 1923, will merit 
serious consideration by American manufacturers of office 
equipment, machines and appliances 

ae a 


Dealer Service for Sheaffer Eastern Trade 

The W. A. Sheaffer Pen Company, Fort Madison, Iowa, 
has established a dealers’ service for the Eastern trade at 
its New York office This is in charge of Bernard J 
Schmidt, who had charge in the past of the company’s 
dealer service at the home office His successor at Fort 
Madison has not been appointed as yet. Increasing busi 
ness and the enthusiasm of dealers in twelve eastern states 
have brought about the new work in the eastern field. 
Dealer service has been conducted in the past at the home 
office as a part of the work of the advertising department. 
[he establishment of the oftice at New York will result 
in closer touch and more effective co-operation between the 


eastern dealers and the company 

















BALL SEARING 
BOSTON 


PENCIL SHARP. 





. . J . ” 
Think of it!—“A ball-bearing pencil sharpener! 
That one feature alone means quicker action, more positive 
results, less effort—and, of course, the fact that it's a 
BOSTON means “highest quality.” Best of all, for the 
dealer it means immediate interest ,.a quick sale and a de- 
lighted customer It’s brand new and it's awinner. You 
should show it just as quickly as possible. 

Why not a sample order right now? 


C. HOWARD HUNT PEN CO. 


SEVENTH AND STATE STREETS CAMDEN, NEW JERSEY 
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C.HOWARD HUNT PEN CO 
CAMDEN,N.4J. 
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-_ Wetherill’s “Ex-Checker” Calculator 
| - ‘ . Dr. Henry Emerson Wetherill, R. D. 1, Phoenixvile. 
Every business house and office Pa., announces a new calculating device. 
| The device carries out the idea embodied in Dr. Wether 
a prospective purchaser ill’s Kalqlex, except that he has omitted the pointers used 
on the Kalqlex. The dials are reproduced by printing on 
jes i. flat cards. Four-inch dials of ten numbers each are used. 
Drink more water’ say the doctors. According to Dr. Wetherill, the card may be laid flat 
“Your body is 70% liquid and to keep on the desk or table or under a glass desk pad, and with 
that balance you must drink plenty of the aid of pennies or buttons or similar things for indica 
pure water.” tors, calculations may be performed. Whatever is em 
ployed for an indicator is pushed from one point to another 
on the dials. 

Dr. Wetherill states that the device has been tried out 
| and found practical. He says the counters can be slipped 
: quickly from one position to another, since there are no 
holes to locate, and that it works as quickly as keys 
| He calls the new device the Ex-Checker calculator and 
af states that it can be used by store keepers instead of penci! 
and paper for figuring. It is his plan to give it away as 
an advertisement and to sell it to firms imprinted with 
: their names to use for advertising purposes. It is priced 
at twenty-five cents. 

+7 Dr. Wetherill is the inventor of a number of items for 
fi office use. Readers will probably recall the Typen, men 
qt tion of which was made in Office Appliances sometime ago 
| —_-— 
{ New Price List of Quality Park Lines 
| The Quality Park Envelope Company of St. Paul and 
1 Chicago has issued a new price list for 1928, which is 
tl made to conform to the standard loose leaf catalogue as 
! adopted by the catalogue committee at the national station 
W ers’ convention in Boston last fall. 
| This new price list contains revised prices and discount 
tT This fundamental rule of health is being throughout the entire lines of mailing and tiling con 
1 promoted by newspapers and magazines tainers, including new methods of packing to facilitate 
i by insurance companies——by the medi- handling and carrying in stock leatheroid De Luxe expand 
If cal profession. Business houses are find- ing wallets: pocket wallets; vertical file pockets, fold 
| ing that it’s a rule that pays in health ot . 
and efficiency. And leading executives rhe company states that this new price list contains 
tT , i aon strictly up-to-date information and presents features here 
| have learned the wisdom of providing tofore unknown in the envelope and filing pocket field 
| convenient, inviting, drinking water The company may be addressed either at Midway, St 
| _ coolers. Paul, Minn., or at the Chicago branch office, 416 Sout! 
| Dearborn street 
Cordley 20th Century Coolers are the : ee 
| most widely used water coolers in the Art Metal Issues New Catalogue 
1 world. Substantial, durable, beautifully The new Art Metal catalogue No. 706, issued at the start 
Wi finished rust proof —drip proof —leak of the new year by the Art Metal Construction Company, 
q Jamestown, N. Y., is a sectionized, loose leaf catalogue 
proof. Ice does not touch the water which provides greater convenience to both the customer 
{ cooled to the right degree. and the salesman 
i ; : Two editions of the loose leaf general catalogue are be 
H Every business house and office is a pros- ing distributed, one for the salesman’s use and another with 
| pective purchaser of one or more Cordley different cover for distribution to large users of office equip 
coolers. Go after these sales. Keep a ment. 
| stock of coolers on display and one handy Both of the loose leaf editions are identical in content 
demonstrating cooler convenient for your and both have celluloid index tabs which make it easy to 
| locate the various lines in the catalogue 
| customers. The salesman's edition is both attractive and durable 
| Ask your jobber or write us direct for full se Leen yit trond ee een mT eee 
information and prices. In addition to the two loose leaf editions, full size 
(18!4x11) sectional catalogues are provided for more gen 
eral distribution to customers. These are attractive paper 
Cordley & Hayes covered booklets corresponding to the sections of the loose 
12 Leonard St. New York leaf catalogue These will include separate hooklets on 
vertical files, horizontal files, counter files, planfiles, safes 
——— desks, shelving, miscellaneous equipment and filing supplies 
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OFFICE SPECIALTIES 


Our line consists of 52 items all of practical use for 
the Business Office. 

Write for New Complete Catalogue which contains 
some new exclusive selling features. 










LETTER TRAYS 


Built-up supports are also supplied so that 
trays can be used in combination. 


BATTLE SHIP LINOLEUM DESK PADS AND TOPS 


SEND 
FOR 
COMPLETE 
CATALOGUE 





T. W. SHOCK ABSORBERS PAPER WEIGHT AND MEMO PAD 


POLAR MFG. CO., 119 No. 4th St., Philadelphia, Pa. THE ORIGINAL NON-SHINE 


























City and County Contracts 


Come Easy when you show this 
NON-STUFFABLE BALLOT BOX 


You'll get your share of the city and county 
business in your territory when you handle 
the Douglas non-stuffable ballot box. You 
can sell at a fair price and still make a very 
satisfactory profit for yourself 








Our patented closing device on the lid 
makes stuffing impossible. Two heavy 
hasps and staples with two Yale padlocks 
are absolute insurance against any tamper- 
ing with the box. Its built to last for f)| 
years and withstand rough handling 








Write for a descriptive booklet now and get 





CLOSED your share of this profitable business 

Ma { 20 gauge meta panrn OPE 
| greer r mp gaivar " Doubl 
1] 
1] eamed of des and botton Lid f. . 
| ek ceedings onl tek ole Douglas Manufacturing Co. 
| 

Non-stuffabl bu with 
| woh bahdiit Crete, Nebraska 
] 
] Manufacturers of Steel collapsible ballot box, Steel 

tlapsible voting booths Jouglas featherweight 
Camp Beds 
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An Orpin Typewriter 

Desk of Quality and 

Distinctive Design for 
the Home 


The new Orpin small typewriter 
desk makes a definite appeal to 
social secretaries, ministers, and 
persons who carry on a considerable 
personal or business correspon- 
dence at home. Its beauty, both 
in design and finish, make it a wel- 
come addition to the furniture of 
the office maintained in the home. 


Of genuine mahogany or walnut, 
this desk is made in two sizes, single 
pedestal 36 by 26 inches, and dou- 
ble pedestal 48 by 26 inches. The 
typewriter well is a little over 18 
inches wide and will easily accommo- 
date a standard size machine. One 


of the pedestal drawers is equipped ORPIN DESK COMPANY 


with a stationery rack and the low- 








. er right hand drawer in the double 121 Medford Street 
| pedestal desk contains a filing de- CHARLESTOWN 
vice complete with a follower block. MASS 


Your request will bring full details. 


Every 
. e 
Office Appliance 
Salesman 
can increase his sales by recommending the Acme Staple and Bind- 
ing Device for each desk. It is unequalled for fastening documents, 
papers, invoices, correspondence, firmly and neatly. Sheets are 


Designed for office work and . - . ° “ 
stapling samples together kept firmly together, without possible separation by a staple which 


|" can be easily removed, if required, without damage. 
1 The Acme are the only staple binding machines made complete 
{ from the raw material to the finished product, in our own factory, 
and are fully guaranteed. Banks, Law Offices and Commercial 
' 
; 
assistance and cooperation. 
The ideal desk paper fast- Write for booklet and complete description of all 
ener. Neat and efficient. our models—literature for distribution among your 
trade supplied with your name and address. 


Houses of all descriptions, need the Acme Staple Binder for fasten- 
Acme Staple Company 


ing documents, legal papers, contracts, correspondence envelopes, 
1643-47 Haddon Ave., Camden, N. J. 





~~ ~~ ~~ 
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packages, etc. 
Stationers desirous of increasing their trade in 
Stapling devices, and supplies will be given every 






Used by insurance companies, 
lawyers, corporations, ete., 
for vouchers, documents, etc. 
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Government Printing Bureau Makes Record 

The annual review of the production and progress of the 
United States Bureau of Printing and Engraving shows 
that this branch of the government printed and delivered 
greater quantities of work than ever before in its history. 
This was accomplished despite decreases in expenditures 
and the number of employees as contrasted to 1926. Deliv- 
eries for 1927 reached 490,264,868 sheets, an increase of 
1.65 per cent over 1926. The increase is accounted for in 
an 22,397,061 additional sheets of currency, bonds, notes, 
certificates and miscellaneous work; a decrease of 14,239,- 
299 sheets of stamps is reported. 

The average number of persons employed in 1927 was 
5,097; the 1926 average was 5,173—showing a reduction of 
76 persons (1.47 per cent) in 1927. The expenditures in 
1927 totaled $10,415,742.42; in 1926 the total was $19,- 
483,647.68 

A new low record for spoilage was established when the 
level of 1.96 per cent for all classes of currency was 
reached. [Allowing a minimum of three impressions per 
sheet, this percentage rivals the spoilage allowance of the 
commercial printing plant.] The total spoilage for the 
fiscal year 1926 was 3.7 per cent; 1927 shows a decrease 
of 1.74 per cent. The reduction in the amount of spoilage 
during the past two years has been accomplished by the 
salvaging of parts of sheets in the numbering division, a 
change in the examination of sheets of currency backs in 
the examining division, and adequate seasoning of the 
paper stock prior to the various operations through which 
it passes 

Several reasons appear for the decrease in the number of 
sheets of postage stamps produced by the bureau. In- 
creased postage rates, especially on private mailing cards 
and direct mail advertising matter, resulted in a decrease 
in the volume of such mailing. The Pitney-Bowes Postage 
Meter Company states that had there been no metered mail 
during 1927, the Government would have had to print about 
1,200,200,000 more stamps (individual) than was done. The 
reports of the postmaster general, showing the growth of 
metered mail for six years, indicates how much the burden 
has been lightened for the Bureau of Printing and Engrav- 
ing and the Post Office Department. It will be understood 
that in using the metered mail system, instead of adhesive 
stamps, the mailer employs a special machine provided with 
an imprinting device, including a meter. The user “buys” 
a given number of impressions for his meter from the post- 
master, who sets the device for the amount of prepaid post- 
age of the given denomination. The meter is sealed by the 
postmaster, placed in service and the envelopes imprinted 
The mail then goes to the post office for dispatch, the Gov- 
ernment departments having been spared the cost of print- 
ing stamps end “facing” the envelopes for subsequent opera- 
tions in the post office department. Following are the 
figures from the official reports showing the years, number 
of individual imprints of all denominations and postage paid 
annually: (1922) 203,580,000 imprints @ $4,359,070; (1923) 
470,808,000 imprints @ $8,765,332; (1924) 726,336,000 im- 
prints @ $12,297,284; (1925) 917,280,000 imprints @ $15,- 
409,250; (1926) 1,070,000,000 imprints @ $18,870,519; (1927) 
[estimated, as final figures are not available] 1,200,200,000 
imprints @ $20,128,500. Metered mail in the United States 
represents about eight per cent of first and third class mail 
in the United States. Users of metered mail systems profit 
by the prevention of pilferage and petty theft of adhesive 
stamps, the stamping of letters and expediting both the 
preparation and post office handling of mail matter. The 
saving to mailers and post office is estimated at many mil- 


lions annually. 
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\ = The 
Vv’ Steno-Stand 


A Practical Way to Increase 
Any Stenographer’s Efficiency 


The Steno-Stand—the copyholder that makes 
a good stenographer better—is endorsed by 
efficiency experts everywhere. And a week’s 
use pays for it. 


The Steno-Stand increases efficiency because 
it conforms with the angle that gives the 
best visibility to transcribe notes and copy 
manuscripts. 


The Steno-Stand eliminates harmful glare, 
reflection and eye-strain. It is easily shifted 
to the best position. 


Besides a copyholder, it is a portable desk. 
Stenographers use it on their laps for taking 
dictation. 


As Easy to Sell as to Use 


Steno-Stand is as easy to sell as it is to use. Practical, 
fool-proof, and almost everlasting, because there is no 
complicated machinery to get out of order. 


Stationers, typewriter supply dealers, will find the 
Steno-Stand a valuable addition to their lines. The 
number already in use has built a demand for it. 
Retail price only $1.50. If you have not placed your 
order, write at once for discounts. 


Lion Systems, Inc. 
178 W. Jackson Blvd. 
Chicago, IIl. 


OFFICE APPLIANCE SALESMEN: 


NOTE: You will find the Steno-Stand just 
the type of article you have wanted to carry. 
Write us for details. 
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Progress of Distribution in 1927 


The fact that business is coming to grips with the man- 


ifold problems of distribution, or the marketing of the 
THE WRITING MACHINE commodities yielded by our rapidly expanding production 
is regarded as one of the most significant in the business 
record of the year just closed, by Alvin Dodd, manager 
of the department of domestic distribution of the Chamber 

of Commerce of the United States, Washington, D. C 
“Rapidly changing methods of distributing the products 
of industry,” he says, “have focussed attention on distri- 





bution as a crucial business activity—linking and serving 
both the greatest producing machinery and the highest 
standard of living in history. 

“Producing costs have been reduced steadily in the past 
decade and many wastes have been overcome. It ts recog 
nized that distribution is the next great field for the re 
duction of industrial waste. Today, the necessity for sat 
isfactory and economical distribution as a means of pass 
ing production economies on to consumers is reinforced 
by the realization that, in many instances, effective distri- 
bution is the deciding factor in the new group competition 

between industries, commodities, and distributors 


“The ideal of a smoother and more economical passage of 





the nation’s merchandise from producers to consumers 











has been growing constantly in the minds of American 
THE VARITYPER ; business men Its practical consequences are l discovery 
of new business facts, as a basis for (2) study and meas 
urement of markets and the co-ordination of production, 
THE WRITING MACHINE consumption and distribution, (3) tmprovement of trade 
relations between all classes of distributors, thus elim 

waste which have 


inating constant causes of friction and 
attached themselves to the dealings between buyers and 


sellers in industry _ . 
Brief Mention of 1928 Calendars 
FOR The Blade Printing & Paper Company, Toledo, Ohio, 


. sent a 6x914 weekly memorandum calendar to its customers, 

Condensing Reports— printed in two colors, with a substantial cover. Each page 

Making Forms—Giving Punch displayed advertising matter regarding the difterent teatures 
7 on the company’s mercantile and printing service 

to Sales Letters and Bulletins. Che Tuttle Corporation, 130-32 North Michigan street, 


° South Bend. Ind., issued a convenient weekly memorandum 
A VARITYPER teamed with , printed in red and black. Each page con 


calendar, 6x9! 


Reproduction Equipment De- tains a display type panel indicating the various office ma 


Pp . ° chines, specialties, furniture and staple stationery items 
creases rinting Costs. handled by The Tuttle Corporation 

The familar counting house calendar of The Richmond 
& Backus Company, Detroit, Mich., made its accustomed 


Seventeen Sizes and Styles of appearance in the ofhces of tts customers his calendar 
type with appropriate spacings gives the entire year for 1928, and the first six months of 
between letters for each size. 1929. A convenient feature is an index facilitating the due 
Fifty-five foreign languages. date of commercial paper. - 


ALL ON ONE VARITYPER. Envelopes for Interdepartmental Service 
n, D 


One of the government offices at Washingtor C., has 


effected a considerable saving in transmitting papers to 





the different divisions through the use of a “messenger 
service envelope.” This is a tension envelope, with a 
GUARANTEED TERRITORIES for printed form on the outside for thirty-two office addresses. 

DEALERS ®&® SALESMEN Che envelopes are re-used until worn out. They are 914x12 
inches, making it unnecessary to fold the papers contained. 


The Interdepartmental Board of Simplified Office Proce 











dure at Washington is considering making the use of these 


envelopes general at the capitol 
VARITYPER INCORPORATED | > 
Ecuador Consular Office Opened at Chicago 


A consular office has been opened at Chicago by the 


Home Office and Factory republic of Ecuador. It is located at 18 East Elm street, in 





: 
i] 
tl charge of A. Campana, vice consul. This oftice will be 
i Brook Ave, at 132nd St. New York, N. Me very convenient for exporters in the Chicago district, as 
' it saves the time and expense of sending documents to 


New York or New Orleans for visé 
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Announcing the 1928 Catalog 


with the latest revised prices and discounts. 









Contains Full Information About 


Heathronoid, DeLuxe Expanding 
Wallets 


In The New Handy Carton Package. 













A complete line of Mailing & Filing Containers 
for the Stationer and Office Supply Dealer. 























Best Materials Superior Workmanship 






Qualitybilt Products enable you to meet competition. 


FOR CATALOG AND INFORMATION, ADDRESS 





Quality Park Envelope Company 


Midway ‘ ” 416 So. Dearborn St. 
St. Paul, Minn. ee ee CHICAGO 










For any business, large or 
small, the Evansville Desk 
Co. line contains the right 
desk for the purpose. 


No dealer need hesitate in 
bidding for an office furni- 
ture contract for any special 
use from office boy to presi- 
dent—the line is sufficiently 
extensive to meet all re- 
quirements well. 





. EVANSVILLE DESK COMPANY 
Wouldnt you like to handle EVANSVILLE. INDIANA 


a line that is so complete? 
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ENGLEWOOD offers: 


stronger construction, 
more durable finish, 
neater appearance, 
quicker delivery, 
exclusive franchise, 
surprisingly low prices. 


“‘Now don’t lose any,’’ is an unnecessary com- 
mand when the office boy is equipped with a 
Bristow Portable Distributor. He can’t lose any, 
for the marked partitions make mistakes impos- The new Englewood line will enable you to go after business with 
sible. They’re light, economical the assurance that you can offer something your competitors can 
and eminently practicable. If not match. There is none “‘just as good. 

your stationer can’t supply you, Let us tell you about this better 

write in for details—and a list of desk line and what it will do for you 


nationally known users. : E. 
| <p nglewood Desk Compan 
STANLEY R. BRISTOW _\ Vy . 58th & Lowe Avenue sittied 


22 Central Ave. West Orange, N. J. 
BRISTOW PORTABLE DISTRIBUTORS Chicago 








ee ee alii 

















SrOPrOfr OP Or Or Orr Oe Or Orr Oe Ose Ose One Orr Oe Or Ore OO 


: Cell-o-light 


, A Quality Light for Home or Office 





* «, 
2. 
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Pod 
+O 


: Fits on side of desk, table, 

wall, or"over coin box. Beau- 
: tifully finished in oxidised 
yy copper, mahogany, maroon, 
walnul brown ond oak ian, 
fgory and other shades. 
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: 
CELL-O-LIGHTS g 
|. are suitable for 9 
i home or office,and % 
iy $ giving illumina- % 
“ tion as soft and + 

$ clear as the light 3 
/ g of day, they offer 2 


unusual sales op- 
portunities. 


,O* 


oO 






20“ 


4 CELL-O-LIGHTS are made 3 
: $ with the protecting CELLO z 

” . lens—the lens that removes 43, 
The ** Telefo-Safety glare and prevents eye-strain. 9° 


The choice of styles fits most 
requests. Large profits are as- 
sured the CELL-O-LIGHT 
dealer. Better quality’ is 
guaranteed—lower list prices 


Model No.C 200. and larger discounts offered. 


Or 


Ood 


New! Patented Office, 
Store, Home Necessity 


Or One 


rOrOod 


: 

1 

: Now comes the Telefo-Safety holder to swell the profits of 
{ the wide-awake dealer. Where to keep the ‘phone so it won't 


O-« 








fall off or be In the way has been a problem to millions of “. List Price $8.75 Ask for details. oe 
people for many years. The Telefo-Safety solves the problem 3 0 
quickly, inexpensively Sells quickly because of its unique- oe 
ness and usefulness Dealers appointed selling large quan- re) 
tities. Now installed in thousands of large Offices, Stores, é “ 
Banks, etc., not only for telephones but also for electric fans 6 } 
Distributors wanted im overy ety 8 ClO, incorporate $ 
re) ° 

NATIONAL PHONE HOLDER CORPORATION oe 4 
5 19 West Houston Street, NEW YORK, N. Y. 5 

203-219 South Dearborn St., Chicago . rs 

i SOP 0G040G04 
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PENS AND PENCILS 
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Chicago, til.—The Dur-O-Lite Pencil Company, 4541 Ravens- 
wood avenue, has joined the Chicago Association of Commerce. 

Chicago, I!l.—The Dandy Supply Company, 772 First National 
Bank building is now booking orders for Wallace pencils from 
the Chicago trade. 

Chicago, Iil.—J. H. Hildreth, manager in this territory for the 
Esterbrook Steel Pen Manufacturing Company, made a trip to 
St. Louis in January, and worked his way Northward to arrive 
at the Twin Cities in time for the annual dinner of the North- 
west stationers. 

Chicago, I!!.—Mr 
cago several weeks in 
home at Fort Madison, 
broke her arm, and she 
Chicago for treatment. 

Hanover, Penna.—The 


























and Mrs. W. A. Sheaffer stopped off at Chi- 
January. They had started from their 
Iowa, to go to Florida. Mrs. Sheaffer 
was taken to St. Luke's hospital in 


Center Shaft Penholder Company has 
been chartered in Pennsylvania; capital stock, $30,000; Edward 
S. Wood, charter representative, Riverton, N. J. 

New York, N. Y.—Bernard J. Schmidt, formerly at the 
office of the W. A. Sheaffer Pen Company, Fort Madison, 
has been transferred to the eastern headquarters here. 
has charge of sales promotion and dealers’ service in 
section. 

Portiand, Ore.—‘‘Bill” 
Gill Company, has resigned 
for the W. A. Sheaffer Pen Company. 

Providence, R. !.—The Modern Moulded Products 
Inc., has been chartered to deal in fountain pens and mechani- 
cal pencils; capital stock, $6,000; incorporators—William A. 
Gunning, Henry F. Heary and John G. Carroll. 

San Francisco, Calif.—Tom Emerson, district manager of The 
Conklin Pen Company, left early in January to visit the fac- 
tory at Toledo, Ohio. 

San Francisco, Calif.—Swan fountain pens were especially 
good holiday sellers with the H. S. Crocker Company, Inc., ac- 
cording to W. H. Goldfinger, manager of the pen department. 

San Francisco, Calif.—A sales convention for salesmen out of 
the San Francisco office of the L. E. Waterman Company was 
held just prior to New Year, Edgar D. Sparks, Pacific coast 
manager, presiding. The salesmen are now all out covering 
their territories. 

San Francisco, Calif.—Prior to starting out on his territory 
at the beginning of January, Charles C. Nunn, who travels out 
of the San Francisco office of Joseph Dixon Crucible Company, 
went quail-hunting and brought back quail for everyone in the 
office.—L. A. Wagner, pencil man for the Joseph Dixon 
Crucible Company, and his assistants, C. C. Nunn and C. H. 
Colby are all on the road after a sales conference following the 
holidays. Prior to leaving Mr. Wagner said they had had a 
very successful year and they all feel optimistic. 

Los Angeles, Calif.—Frank C. Reitzel, Jr., has been appointed 
city supply salesman for the Royal Typewriter Company, Inc. 
————————_—_———. 


Pencil Slat Exports from the United States 


Commerce Reports] Pencil slat shipments for the fiscal 
from the United States were valued at $1,511,000 for 11,12 
pounds. Comparative data for 1926 are not available. 


home 
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He 
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who had been with The J. K. 
Montana representative 
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to become 
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The detailed inquiries which follow have been received direct 
from readers of Office Appliances. They are tangible business 
opportunities which are well worth following. 


Wants Abroad 
Amsterdam, Holland.—Blikman & Sartorius, Rokin 17, seek 
a connection with a manufacturer of permit mailing machines 
The firm operates in Holland and in the Dutch East Indies. It 


has a high standing. 

Havana, Cuba.—Casteleiro, Vizoso & Company, S. en C., 
Apartado 300, wishes to make agency connection with manu- 
facturers of carbon paper, typewriter ribbons, pencils, ink- 
stands, writing inks and general office supplies. At the present 
time this establishment is agent for the Yawman and Erbe 
Manufacturing Company and The Mosler Safe Company. 
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Ideal 


Linoleum Tops 


Lowest 
Prices 


eee ee eeeeeeeeeeeeeerooro-o------------—-—--------eee 


Finest 
Quality 


All Types 


Immediate 
Delivery 


Write for Catalog 


IDEAL 


LINOLEUM TOP CO. 
109 W. Austin Ave. 
CHICAGO, ILL. 
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Nice, France.—Paul Hoffman, 3 Av. Clemenceau, wishes to 
receive catalogues from American manufacturers of stationery 

and allied items. Mr. Hoffman sells office furniture and devices, 
artists’ materials and instruments and makes industrial photo 
papers 

Norrkoping, Sweden.—Mr. Eric Svenson, of J. E. Svensson & 
Company Hantverkareg, 41, seeks American lines of office 
machines and supplies. 

Tapachula, Mexico.—Mr. E. de Ganges, P. O. Box No. 32, 
wishes to purchase a machine for engraving names on fountain 
pens and mechanical pencils, with materials for filling the 
letters with gold composition 


Wanted Here at Home 


Boston, Mass.._Bromley & Company, Inc., 38 Chauncy street 
wishes to hear from manufacturers of new stationery items not 
now represented in the New England states. The company 
sells to wholesalers, and is in a position to distribute additional 
lines either to the wholesaler or direct to the user 

Los Angeles, Calif.—C. L. Caldwell, 342% North avenue, 
wishes to add several lines He sells direct to the user and 
to the wholesaler, with an organization covering the state 
Mr. Caldwell feels that he is in an excellent position to render 
satisfactory distribution to any manufacturer of an _ office 
specialty 

Wheeling, W. Va.—George Bauerle, 2515 Eoff street, wishes to 
add one or more items to handle with his established business 
of office furniture, envelopes and sales books, selling direct to 
the user Mr. Bauerle also represent: a New York wholesaler 
He traveis Ohio, West Virginia and Pennsylvania 


- > 
On the Outside Looking In 
Current Comment on the Copy and Plans of the Manu- 


facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest 








Commercial Furniture Company—Sales Management (Chi 

go) discussed this company's plan to aid the sales of dealers 

A Sales Training Plan That Makes Salesmen Want to 
Study.” 


The Northwestern Furniture Company—C. A. Netzhamme 
sales manager contributed to Sales Management (Chicago) 
How We Detect the Blind Spots in the Salesmar Knowledge 


of His Products.” 


The Serviceable Equipment The Parker Pen Company.—Among the illustrations used by 























Sales Management (Chicago) for a feature article Dramatized 
: . \dvertising was a Parker dvertisement Three tests of the 
‘h Both large and small concerns, the most dis- fountain pen are characteristic demonstrations of the “Duofold 
criminating buyer and the economy man, appre- ind the advertisement showed the group of three 
ciate the superiority of steel office files. Above _ Remington Rand, Inc. Sales Manage ent (Chik Ko) told of 
. - . . he iles contes ele , he ¢( hicngae ranc? it while he ne! 
is illustrated our grade “A” filing cabinet, sup- compete dina golf tournament Each order counted ~ stroke 
; plied in letter and legal sizes, finished in olive L. 6. Galth & Gerena Typewriters tac.—The Inland Printes 
iW green or grained mahogany. It is made also in reproduced as an insert a page from this company’s striking 
i three-drawer, counter height and can be equipped booklet. “Corona in Colors.”| The process printing plates were 
t made ror i color photogran!l taker dire ror al nterior 
} with general lock. view showing a Corona in the home. 
1) L. E. Waterman Company An interes ng account of the 
W preparation of an intricate stamping die producing this com 
ia pany’s trade mark in metal was printed in Stamp Trade News 
1! Yawman and Erbe Manufacturing Company.—Francis J. Yaw 
} man, sales manager of this company, contributed to The Mag 
if zine of Business (System) “Our Sales Curve Has Lost Its 
ly Between Contest Dips.” This achievement is ascribed to the 
in ompal s mo Per Cent Plus Club which is a continuous 
i tive for sales zeal 
- 
p Magazine Articles of General Interest 
4) Salesmen Will Report on Ca If Shown How They Are 
ii Benefited”’ was contributed to Class by E. J. Heimer, sales mar 
: ‘ The Rarrett—Cravens ‘omp 
i. The Fourth Estate published ‘“‘Newspaper Advertising Brings 
} | Prompt Sales Response,” by Ted Sloat, of the W. A. Sheaffer 
4 | Pen Company \ Sheaffer advertisement of Lif pens 
was used to illustrate the article 





Printing published expressions by trad: eaders on business 


prospect for 1928 Among the stationers and printers whi 
nt ited were C. R. Comfort president. Comfort Printing 
& Sta nery Company, St. Louis, Mo.. and Dan Smith, J: The 


Smith Printing Company, Williamsport, Penna 


Steel Transfer Cases |, renter me manaea a neiptut article, “shoald, Collection 


a a 





a 


4 

{ | sam] s from the collection letters of several important manu 

/ , +s | facturers, including the Esterbrook Steel Pen Manufacturing 

1 operate easily and stand rigid, even when stacked Company and the Dennison Manufacturing Company 

right up to the ceiling, by reason of our stacking ‘Aare You Wasting Money on Stupid Sales Charts?” was a 
interlocking arrangement. They are made in four contribution to Sales Management (Chicago) by Walter F 


Wyman, general sales manager, The Carter's Ink Company, and 


izes : i i . Th 
; ceEes Letter, legal Cop, Eavasce and ledger cy Henry H. Morse, vice president, Florence Stove Company. While 









































can be fitted with sanitary leg base, with rollers, showing the fallacies and waste of time of certain unessential 
or with follower block and rod. graphs, the writers indicated the lines in which such charts are 

' of great value in determining the vital facts of a business 
The BENTSON line also includes a com- Private printing plants were discussed in Printed Salesman 
mercial grade filing cabinet, storage lockers in ship, which conducted an investigation among national adver 
: : . tisers to ascertain how many operated their own print shops 
desk height and 2 full, clothes locker height, and the results A few cases reported lowered costs, but others 
} also a cash service unit, and steel card index were unable to determine this accurately. Usually the private 
, sections. shop permits saving in time, and operates as a convenience 
' - . - Harold McD. Brown, advertising manager for the L. C. Smith 
' Write us for circular and discounts. & Corona Typewriters Inc., told of his company’s experienc: 
in doing its own printing Some work is done outside, as to 
' care for peak loads on all company printing would necessitat« 
| The Bentson Mfg. Company yl A a ge Bang Be my 
| operating their own printing plants are The American Multi 
i} AURORA = ILLINOIS graph Sales Compeny American Writing Machine Company 
| v . Ditto, Ine The General Fireproofing Company, The Van Dorn 
A. H. Denny, Inc , 556 Broadway, near Leonard St , New York Iron Works Company. The Toledo Metal Furniture Company 
N. Y. Representative A number of large concerns have printing equipment for 
handling work within the range of the Multigraph, the Multi 

i color press, and stencil duplicating machines 
\ 
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For Air Mail 








Quality Postal and Parcel Post Scales 
for the high-class trade. Write us. 


HANSON BROTHERS SCALE COMPANY 
EST. 1888 
539 NORTH ADA STREET CHICAGO 
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BRISTOW RADIAL DISTRIBUTORS 


Lost papers mean wasted time. Keeping 
important letters and papers classified, and 
at your finger-tips, is a simple matter for 
Bristow Radial Distributors. They’re the 
most efficient desk files obtainable, giving a 
maximum capacity with a minimum amount 
of desk space used. Well made, at- 

tractive, efficient and economical Fas if, 


they may be had in all sizes to x > 
meet your requirements. 
A fast selling, profitable —_ 
item for stationers. 7D. if 
LI9 

STANLEY R. BRISTOW x= 

22-24 Central Avenue L)F 
West Orange, N. J. a 


*Picture of a man 
who should own a 


BRISTOW Zaz 
io 














1830—A Century of Service—1928 
To The Trade 


Smart 
Models 


Strongly 
Built 








Finely 
Finished 


Sales 


Promoters 


Ask for 
Catalog 


Prompt 
Ship- 
ments 
on all 
Patterns 





2386-4W 


S. K. PIERCE & SON CO. 


GARDNER, MASSACHUSETTS 


Warerooms: Brooklyn, N. Y.— Boston, Mass. 

















SOME FOLKS 


“Just buy”’~ 


others select intelligently 
the line of goods most cap- 
able of building into their 
business those qualities that 
perpetuate good will and 
friendliness between them- 
selves and their customers. 


They wisely look beneath 
and discover the underlying 
causes and sources of that 
satisfaction which is lasting. 
Then they select and adhere 
consistently to that product. 


FARIES Line of AMRONLITE 
lamps and BRASS CUSPIDORS 
are selected by “buyers who 
know.” 

Write today for AMRONLITE Booklet 0-2 in colors, 


and for Folder O-A-2 howing Faries exclusive line of 
BRASS CUSPIDORS. 


Faries Manufacturing Co., Decatur, Ill., U. S. A. 








No. 3611 
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CURMANCO 


INADRAWER FILE 


Patented 


Anyone can letter with 
COTT’ BALL BEARING 
LETTERING PENS 


For making show cards, signs, price tickets and 
so on, Coit’s ball bearing lettering pens make 
anyone an artist without expensive training. 
They are a boon to storekeepers, students, artists, 
draftsmen, in fact, anyone who has any lettering 
todo. With a little practice it is no trick at all 
to turn out attractive work. 






Patented Steel 
Construction 


| 
| 
iH 













Drawer insert 
_ with trays for 
saieach kind of 
stationery 






Dealers should stock Coit’s pens and display them 
prominently. Business follows quickly. Ask for 
counter display of twelve pens; it is sent on thirty 
days’ trial. Write us today. 






INADRAWER SIZE holds short envelopes, 
letterheads, carbon, copy paper, invoices, state- 
ments. Longest trays 11 inches. $4.00 
Size 8jx3x17” . ; . : Each 3 


STANDARD SIZE 
holds short and long 
envelopes, letter and 
cap size paper, in- 
voices, statements, 
telegrams. Longest 
trays 14 ins. with ad- 
justment for shorter +6: 
lengths. Size 8jx3?x19". Each .. 


Liberal Dealer Discount 


Currier Manufacturing Company 
N. W. Terminal, Minneapolis, Minn. 
Distributors 


A. H. Denny, Inc. Shubert Office Specialty Co. 
356 Broadway, New York 1405 So. Hill St., Los Angeles, Cal. 







BRIDGEPORT PEN COMPANY 
239 John Street 
BRIDGEPORT, CONN. 








































A i 
utomatic 
Eyeleter 
The IDL automat! Eye- 
leter does speedily a neat, 
pleasing job of paper faste- 
ening, leaving no burrs or 
rough edges Loaded i 
strips of fifteen eyelets, it 
is easy to manipulate—no 
fumbling, no spilling. The 
eyelet fastening is really ; 
superior; it is a circle, the Security 
emblem of perfection. B 
oxes 


Something Better for 
Stationers to Sell 





No. 1042-F in Oak 


The IDL security 


The 1100 Series in Mahogany box is made of 

heavy gauge sheet 

. . steel, perfectly 
uality and Frice Make the Sales formed and finiah- 

: F . l It ~ fitted 

In handling the Alma line of desks you don’t aT aan 
" . ‘ “4 ar nickele an 

have to figure a lot of selling effort on your die mounted in re- 
rn . . . ess fo convent- 

part. The good quality and the exceptionally ence fm atashine. 
low price speak for themselves. i ie ae 
rton, 7 by 10% 





The number shown—Oak in the 100 Series and $3.00 list by 4 inches. 
Mahog: i . ) Serie Ice i 

fahogany in the 1100 Series is typic il of the STATSONERS write now fer new 
good-looking sturdiness of Alma’s 114" tops larger discounts. 


and well-made posts and fronts. 





Catalog on request 





° 


ALMA FURNITURE CO. ee to Metne os "7 aie _— 


HIGH POINT, N. C. SEOURITY BOXES PROTRACTORS, ETC. 
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Aurora, Ili.—The Davidson-Pearsall Company is a new sta- 
tionery business at 163 West Main street, established by two 
former salesmen for the Lyon Metallic Manufacturing Company. 
Mr. Davidson had been a district manager, and Mr. Pearsall 
sold in the central west The initial stock was furnished by the 
Associated Stationers Supply Company, Chicago 





Chicago, tl!._—Harry T. Short, of The Success Line, Inc., made 
a three-week trip east in January, taking in Pittsburgh and 
intermediate points. 

Chicago, I!1.—The Dandy Supply Company, 772 First National 
Bank building, reports a good year for 1927, and expects that 
1928 will deal well with the business. 

Chicago, !il.—The Wonder Desk Blotting Pad & Printing Com- 
pany has been established at 1417 Wilson avenue by Joseph 
Martin. This is a printing business, making a specialty of 
desk blotting pads. 

Chicago, ilil.—J. J. Matthews, Inc., 357 East Sixty-third street, 
has been chartered to deal in stationery, toys, novelties, paper 
goods, etc.; capital stock, $20,000; incorporators—J. J. Matthews, 
Kate Matthews and Anna Nortman 

Chicago, !ll—The Wm. A. Welty Company, 36 South State 
street, is supplying stationers in various sections of the country 
with complete radio sets, electrically operated. No batteries are 
required 

Chicago, tl!._—The Snyder Document Protection Company, 
Room 875, 208 South LaSalle street, has been chartered to manu- 
facture and deal in safety document protection paper and other 
papers; capital stock, $50,000; incorporators—Edw. F. Elbrecht, 
Theodore J. Snyder, Charles J. Smith 

Chicago, ill.—Friends of Fred Christensen are wondering if 
he got married while in New York. The district manager for 
S. E. & M. Vernon went east at Christmas, and was expected 
to return to Chicago shortly after January 1. He's been gone 
a month, and his office associates aver that he must have been 
married while east. 

Chicago, it!!l.—The Associated Stationers Supply Company has 
circulated its new “Pink List,”’ which is the largest ever issued. 
This lists stationery items which the company distributes direct 
for manufacturers, and some exclusive items. The current list 
requires eighty-six pages to show the lines offered, which Iin- 
cludes some new merchandise 

Columbus, Ohio.—R. D. Cott, of the Cott Printing & Index 
Company, has been appointed a member of the cost finding 
committee of the Columbus Typothetae 

Duluth, Minn.—The Garrett-Weygant-Goodspeed Company 
has opened a modern stationery store at 24 North Fourth ave- 
nue, West Messrs. Garrett and Weygant was formerly with 
the Fritz-Cross Company Mr. Goodspeed was formerly a dis- 
trict manager for the Burroughs Adding Machine Company 

Gloucester, Mass.—B. T. Sandner has been appointed sales 
manager by the Russia Cement Company. He had been man- 
ager of the New York office before this promotion 

Hibbing, Minn.—Bob Becker has joined the Mesaba Range 
Office Supply Company here. He had been with the Dahlen 
Printing Company, Minneapolis, previously. 

Los Angeles, Calif.—The Hollywood Citizen, 6364 Hollywood 
boulevard, has established a telephone order department It is 
in charge of Raymond E. Steward, who is familiar with all 
phases of the stationery business and equipped to give accurate 
service to customers. 

Louisville, Ky.—Frank C. Hughes, superintendent of the print- 
ing department John P. Morton & Company, was elected vice 
president of the Franklin Club of Louisville. H. C. Wede- 
kemper, of the George C. Fetter Company, was appointed to 
the executive committees 

New York, N. Y.—The Braum & Greenberg Stationery & 
Printing Company has been established at 87 West Broadway. 

New York, N. Y.—The Chester Printing & Stationery Com- 
pany has been chartered; capital stock, $5,000; R. Jablin, char- 
ter representative, 1440 Broadway 

Philadelphia, Penna.—The Keystone Card Index Company, 
3225-27 Race street, has purchased property at 213-17 North 
Thirty-third street, providing for plant expansion. 

Philadelphia, Penna.—-The Griffiths Envelope Company, 417 Lo- 
cust street, has been registered in the common pleas court as 
a commercial title by Allen E. Whiting, Devon, Penna. 








NEO [EUM 


FLEXIBLE-STAINLESS-REVERSIBLE 
NON-GLARING NON-BREAKABLI 


. DESK TOPS 












Preserve your new desk tops—renew 
the old ones with these distinctive Neo- 
Leum Tops. Cut to fit, they are simply 
laid on. They enhance any desk and 
office; make writing easier; and are rest- 

ful to the eyes. Return many times 
their cost through elimination 
of depreciation. 

Neo-Leum on duty in thousands of 
offices meet p eye strain, furthering 
efficiency and comfort. and protecting 
equipment. Write today for complete 
acts and attractive prices. 
Neo-Leum Tops are wide- 
y Imitated but never 
plicated! 






Wagemaker Company, Grand Rapids, Mich. 
Gentlemen: Without obligation on my part, 
kindly furnish Full Facts and attractive prices 
on Neo-Leum Tops. 


PRRMID co cccccccccscccesccceeseerss 


Avtach to letterhead and mall Today! pale ages 
In wriling to deerti please tien BUSINESS 














Your Customers Read 
the Above National Advertising 


Coupons are sent to dealers who 
go after this business. 


No item in your line holds such 
possibilities for increasing your profits 
as Neo-Leum, because the market is 
not yet saturated. 


Prospects are unlimited and easy 
to sell. Everybody likes it. 


(Made in Four Types) 


PUT TOPS OUT ON APPROVAL 


Have you received your new Price List? 


WAGEMAKER CO. 


GRAND RAPIDS MICHIGAN 
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The Auto-Desk Companion 


organizes daily tasks, encourages efficiency, 
gets things done regularly and on time. Ag 
gressive dealers use these files as leaders 
Every desk worker is a potential user and every 
business house is a prospect. 
Send for new catalog 27-A showing various 
Automatic desk specialties. 
The Automatic File & Index Co. 
West 11th St. Green Bay, Wisc. 
Si 


Compleie ceniral display al Chicag 40 So. Wells 





The Famous 


ATEDESK, 







Improved 
Wood-Steel 


Construction. 


Finest genu- 
ine Mah., 
Walnut, Qtd. 
Oak exteriors 
and perfected 
Steel interiors 
Letter and 

Cap Size. 


r 











The Superior 


MULTIPOST 


STAMP AFFIXER and RECOKDER 
SAVES STAMPS, TIME and MONEY 
Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 
stamps used. 
DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges  pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 
If you have not received our 


Dealer Book “Why & 
How,” write for i now. 


Multipost Company 


ROCHESTER, N. Y. 


= =. 
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San Francisco, Calif.—Gerald Murphy, well-known stationery 
salesman of this city, is now calling on the trade for White & 
Farnsworth, Second street stationers 

San Francisco, Calif.—H. Arthur Dunn, associated in the law 
practice of Henry P. Dimond, chairman of the Stationers’ Asso- 
clation of California, left early in January for Washington, 
D>. C., to attend final hearings of the Federal Trade Commission 
in connection with the National Association of Stationers, Office 
Outfitters and Manufacturers 

San Francisco, Calif.—The operation of the Neal, Stratford & 
Kerr staionery service store on the eleventh floor of the new 
Russ building is proving a decided success stated H. L. Stevens, 


of the branch There have been many upstairs stationery 
stores, he said, but this is a unit of the service floor of the 
building and in a way is unique Custom is being built up in 


the neighborhood, however, as well as among tenants of the 
building 

San Francisco, Calif.—A. L. Jones and Al. Anderson, of A. L 
Jones, Inc., left in January to attend a conference for salesmen 
of the Sengbusch Self-Closing Inkstand Company, at Milwaukee 
Wis The conference was for the special new items which the 
Sengbusch Company is putting out A. L. Jones, Inc., repre- 
sents the company in the territory west of Denver, and after 
conference Mr. Jones planned to visit the entire northwest, in- 
cluding Victoria and Vancouver, B. C., and the northern Rocky 
Mountain states He plans returning to San Francisco late in 
February Mr. Anderson planned to return immediately to 
California and begin to work the entire state in the interests of 
the new Sengbusch items 

South Bend, ind.—L. FP. Hardy of the L. P. Hardy Com- 
pany was re-elected president of the St Joseph Valley 
Typothetae at the annual election 

Tulsa, Okla.—Clark J. Siple, formerly of Arkansas City, Ark., 
is now buyer for the Field Stationery Company He sold his 
stationery store at Arkansas City to Case & Graham 

Wausau, Wis.—The Hickey Book & Stationery Company has 
been chartered; capital stock, $25,000; incorporators—Donald L. 
Hickey, C. G. Krueger and Gretchen K. Hickey 





le i = 
LOOSE LEAF | 














} 
Albany, N. Y.—Carl Sweetland, formerly with tl 
Loose Leaf Ledger Company, has been assigned to the Albany 


Kalamazoo 


office of Remington Rand, Inc., as loose leaf salesmat 
Chicago, Ill._-Ed Spaeth, representative of the McMillan Book 
Company, made a trip to Southern points in January. returning 


to Chicago late in the mont! 


Chicago, Ili.—-The Wessels Company, a div the Ameri 
an Loose Leaf Manufacturing Company, will erect a modern 
factory building at Cottage Grove avenue and Thirtieth street 
The site is 197x210 feet 

Holyoke, Mass. The National Blank Book ‘(¢ mipar which 
was established as a co-partnership, has een chartered in 
Massachusetts capital stock $1,300,001 incorporators—Frank 


B. Towne, Edward S. Towne and Joseph M. Tow: 
New York, N. Y¥Y.—The Boorum & Pease Company has organ 
ized the southern territory, with Charles Small as district man 


rel James W Cooper covers South Carolina Mississippi 


“ue 
Tennesse Alabama, Florida and Georgia: Fred W. Smith is in 
charge f Arkansas, Oklahoma, Texas and Louisiana 

> 


Germany Permits Loose Leaf Accounting 
The United States Commercial Attache at Berlir Germany 
reports a ruling by the German minister of finar 





! ! ce permitting 
the use of loose leaf accounting systems in the republic Cer 
tain precautions must be taken against misuss ilteration of 
other wilful deception 

> 
Germany-Yugoslavia Pact Helps United States 

\ commercial treaty betweer Germany ind Yugoslavia 
reduces import duties on pencils, stationery and envelopes As 
both Germany and Yugoslavia have most—favored-nation 
treaties with the United States, this reduction favors imports 
from the United States 

> 


Iceland as Market for Office Equipment 
Commerce Reports] The demand for office equipment h 
Iceland, though limited. is improving But the business depres 
sion during the past few years and the fact that considerable 
quantities of second-hand equipment have entered the market 
has tended to curtail the demand Large sales cannot be 
expected, but an increase in the American share could be 
obtained, undoubtedly, without disproportionate expense and 
effort German and English equipment and supplies are sold 
to a considerable eXtent in competition wit \mericar 
products 
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Ingento Cutters 


for CARD AND PAPER CUTTING 








NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. Neo. 4. 12% inch blade. 
No. 2 8% inch blade. Ne. & 15 inch blade. 
No. 3. 10% inch blade. No. 5% 18 inch blade. 


No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 


Interchangeable Name Plates 
List Price with Name Card, $4.00 


Atlas Interchangeable Name Plates find a 
ready sale to banks, brokerage offices and 
many other institutions. The letters are 
black on a rich gold background, protected 
by a transparent celluloid window. Name 
card is easily removed and another substi- 
tuted. Equipped with wicket attachments or 
can be mounted on brackets for desk use— 


Cast Bronze Desk Plates 


Atlas desk plates are cast of solid bronze 
with background in either natural bronze, 
black or verdi green. Borders and letters are 
hand chased and highly polished. Mounted 
either on bronze brackets, or triangular 
mahogany or walnut blocks. 

A Profit-Making Line 


Desk Plates are frequently ordered in quantities, 
Repeat orders are bound to follow. And are easily } 
handled and quickly filled. Simplified price-lists 

are furnished the dealer. 


| We also manufacture complete line of Bronze 
| Tablets. Write for our catalog B-20 and full details | 


ATLAS BRONZE MANUFACTURING CO. | 


412-420 Orleans Street 
CHICAGO 

















EXEXELITS TOTELIXELEIIUSITIMIMEAINIXEMEIAI CRIS 


What is Wrong with 
| YOUR Ribbon and 
Carbon BUSINESS? 


z| Has it gone stale? Does it need a 
| shake-up, a bracer, something to give it 
| life and action? 








HE 





| The chances are that it does, unless you 
: are now selling the ‘“‘Philco Line” with 
its many clever specialities not found 
elsewhere. 


: Thousands upon thousands of dollars, 
B years of experimental and research work, 
: many inventions, numerous patents, new 
buildings, much new machinery and 
complete standardization of products, i 
make the “Philco Line” one of the ; 
| 

















strongest in the world today. 


A new catalog, prices and generous 
samples are yours for the asking, with- 
: out obligation. 


THE PHILLIPS RIBBON & CARBON CO. Inc. | 


61 Halstead St. Rochester, N. Y. 


An Active, Wide Awake Organization 

















Two Money Makers 
for Dealers 


Discounts 
} you have 
ever been 


offered 


A WOE aX aXy " 


7 Vee Ve 


“Francia” Pocket 


Adding Machine 


‘**Excellograph’’ 
Rotary Stencil 
Duplicator 
Handle one or both. Write 


at once for particulars, 
discounts, etc. 


AS JAN JEN JERE OTE IO OT 


Pittsburgh 
Typewriter & 
Supply Co. 

SUITE 980 


339 Fifth Ave. 
Pittsburgh,Pa. 


CENT LERZ LERL NER ERC LER UE EE 
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or Are Under Construction 
There Is a Market for | 
IMPERIAL Built-in | 


Steel Furniture 


Banks, courthouses, stores, public 
institutions, buildings of all kinds 
require a certain amount of special, 
built-in furniture. Imperial dealers 
are enabled to bid successfully for 
this business because Imperial 
installations are built right and in- 
stalled at a cost that rivals stock 
lines. The dealer carries no stock, 
simply outlining the requirements. 
Plans, prices and suggestions that 
will help close the contract are sup- 
plied as part of our co-operative 
service. Your inquiry is invited. 


IMPERIAL 


STEEL CABINET COMPANY | 


2130-2152 Fulton Street 
CHICAGO, ILLINOIS 











Real salesmanship in the appearance—smoothly 

0 rounded corners, flush drawer fronts, broad pan- 
ce els, and neat, tasteful hardware, speak for 
themselves. The design and figure of wood are 


Desks combined to produce a beautiful effect. 
To show the desks and demonstrate 


the action often puts over the sale. 
Further details for interested deal- 
ers are in our catalog 


Jasper 
Office 
Furniture 
Company 


Jasper 
Indiana 
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FURNITURE 
. 3 ——— 


Chicago, I!!|.—Edward Schuman has joined E. E. Blankmeyer, 
137-39 West Lake street, conducting outside sales work. 




















Chicago, itil.—The Office Equipment Company, 312-14 West 
Monroe street, has increased its capital stock from $10,000 to 
$10,000. 

Chicago, Ill.—George E. Vinton, manager of the local branch, 
Yawman and Erbe Manufacturing Company, has added several 
new salesmen to his staff A. L. Ontrio, Harry F. Wedekind 
and Harold R. Ullrich 

Chicago, I!l.—Alexander H 
nue at Adams street, has purchased the eight-story LeMoyne 
building at Lake street and Wabash avenue. The company 
will occupy its new purchase gradually as the leases of pres- 


Revell & Company, Wabash ave- 


ent tenants expire 

Chicago, Ili.—E. E. Blankmeyer has taken the fourth floor at 
139 West Lake street, giving him warehouse space additional to 
that occupied at 133-137 West Lake street.—Mr. Blankmeyer 
has taken the agency for Mullins radiator covers and shields, 
and is conducting an active campaign to hotels, apartment 
houses and private homes. 

Chicago, Ill.—The week of January 24 the Siebert Office Fur- 
niture Company moved its stocks and office temporarily to the 
second floor of its building, 1519 South Wabash avenue. The 
street floor was occupied by an automobile manufacturer for the 
annual Chicago automobile show. The Siebert building is close 
to the Coliseum, which houses many of the automotive exhibits. 

Detroit, Mich.—The Gregory, Mayer & Thom Company, 41 
Cadillac square, has increased its capital stock from $600,000 
to $1,000,000 

Indianapolis, Ind.—The Indianapolis Office Furniture Company 
has been chartered to conduct an office furniture business; capi- 
tal stock, $10,000; incorporators—George B. Morrison, Francis J 
Moore and Willard Barney. 

Lamar, Colo.—The Betz Publishing Company made a display 
of “better business equipment” the opening of the year. 

New York, N. Y.—Schwartz & Hechtman have been chartered 
to deal in office and store fixtures; capital stock, $40,000; M. G. 
Kantrowitz, charter representative, 305 Broadway. 

Orlando, Fla.—Roos Office Outfitter & Stationer has been 
chartered to deal in office furniture, fixtures and supplies; capi- 
tal stock, 100 shares no par value; incorporators—W. T 
M. E. Roos, H. C. Jerome and L. T. Marks 

Philadelphia, Penna.—The Wilson Office Furniture Company, 
816 Walnut street, has been registered in the common pleas 
court as a commercial title by H. Harland Wilson 

Philadelphia, Penna.—The affiliated divisions of Remington 
Rand Business Service In¢ have been grouped together in 
handsome offices and display rooms at 1012 Chestnut street. 
H. C. Waldman, formerly of Rand-Kardex, is manager of the 
branch. 

Pittsburgh, Penna.—Schatzman & Weller, Inc., has been char- 
tered to deal in office furniture; capital stock, $25,000; P. C. 
Weller, charter representative, Dormont. 

San Francisco, Calif.—E. Taber of The Macey Company's fac- 
tory was visiting the San Francisco trade in January. 

San Francisco, Calif.—The C. F. Weber Company has just 
equipped the new quarters of the Bank of Italy, California and 
Montgomery streets, with office furniture. This is the largest 
of the Bank of Italy’s branches and the building is in the very 
center of the financial district. The furniture installation is 
one of the prettiest in the city. —L. N. Fricke is now general 
manager of the C. F. Weber Company, and the recently- 
appointed purchasing agent is W. G. Fricke, brother of the 
president, J. W. Fricke. 

San Francisco, Calif.—R. B. Hogan, known to the trade as 
“Barney,” has joined the force of Edmund R. Dungan, San 
Francisco branch manager of The General Fireproofing Com- 
pany, and is working in the city territory.—S. D. Thomas, of 
this branch, and Mrs. Thomas had a welcome holiday gift, a 
baby girl, born Christmas Day.—The recently finished building 
of the New San Francisco Laundry, one of the largest concerns 
of its kind in the city, will be entirely equipped with “G-F 
Allsteel” in its executive department. The order, which was 
landed by R. T. Crofts of the city sales force, includes desks, 
filing equipment and safes. 

San Francisco, Calif.—The evening of January 11 a banquet 
was given by the Rucker-Fuller Desk Company at the Mark 


(Continued on Page 216) 


Roos, 


WHITE RIVER CHAIR COMPANY 


Brattleboro, 
Ve. 











| 
| 


_ Office Chairs in oak, imitation 
| walnut and imitation mahogany. Write for Catalogue 


























SERVICE 
Is Built Into the 


Barrett Portable 
When It Is Made 


You can pay more money, but you cannot 
get more, in either results or service 


‘88 
The Lowest Priced 


F.0.B. 
9-Column Adding Fame. 
Listing Machine 
in the World. 


Weighs 24 Pounds 


Manufactured and Distributed by 


Lanston Monotype Machine Co, 


Philadelphia, Pa., U. S. A. 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you instead of 
jumping from one place to 
another as they do for 
factory brands. 









Why? 







You can build a profitable 
typewriter supplies business 
with our help U. 8S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho- 
graphed boxes with your im- 
print Start after the ribbon 
business today by asking for 
further particulars, 














US. Mig Co. 
Sansom & [0th St 












$17.00 Spot Cash 


“7 rae LC Smith& Bros 
selling ™ | 

a 
“Smithtype 
Renewed” 
Typewriter J or a 

for | {Nera 9 
$3 Down 
and $5 


monthly 





No investment required. No ob- 
ligation incurred. Write today 
for complete details of great- 
est typewriter offer ever made. 


Smith Typewriter Sales Corp. 
World's Largest Rebuilders of L. C. Smiths 
412—360 E. Grand Ave. Chicago 
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Atlanta, Ga.—San 


— : Oo r——— 


1 Pean has put on a new salesman to 


help propagate the Woodstock idea in his territory 


Atlanta, Ga.—Mrs 


Typewriter Company, 


Jennie B. Stevens has joined the Royal 
Ire here as employment manager She 


had been serving another typewriter manufacturer in the same 


ipacity the past th 
Birmingham, Ala. 


ree vears 
A. H. Messersmith, 12 North Twenty-first 


street, has been appointed distributor here by the Woodstock 


Typewriter Companys 


Buffalo, N. Y.-—-Frank Smith has returned to the Buffalo 
branch of the Royal Typewriter Company, Inc where he served 


in 1922-23 Later he 
Chicago, Ill._-The 
Woodstock Typewrit 
imong branch servi 
Chicago, Ill.—H. E 
lumbus, Ohio, two y 


pany has taken a te 


spent two years at the Boston branch 
service department of the local branch, 
er Company won the December contest 
e departments 

Moree who had been distributor at Co- 
ears for the Woodstock Typewriter Com- 


rritory in Chicago 


Chicago, III._-M \ Adams has been appointed manager of 
the local branch, Regal Typewriter Company, In 12-14 South 


Jefferson street He 


Chicago, Itll.—A. H 


succeeds H LL. Rudnick 
Foxcroft, formerly a branch salesman for 


the L. C. Smith & Corona Typewriters In« and later assistant 
manager here, has been appointed manager of the Milwaukee 
branch 

Chicago, Il. Addison Campbel who supervise the installa- 
tion of bran office equipment and busines chow exhibits for 
the Underwood Typewriter Company, visited the Chicago branch 
in J imunt 

Chicago, til.-—Three new junior salesmer have joined the 
l.. C, Smith & Coror Typewriters In here: George Hill, Her 

t Johnson and J. H. Richards Messt Hill and Johnson are 

newcomers to the typewriter fel 


Chicago, II!l.—Raym 


irs W t the generi 


ales territory of the 


ond Wells, who had been connected several 
i! offices of the Woodstock Typewriter 
nd Woodstock, has been transferred to a 


Chicago branch 


Chicago, Ill.-W. J. Montgomery issistant sales manager for 
the Roval Typewriter Company Ine... topped ff in Chicago 
a January trip to the VDacific coast M Montgomery has 
harge of the portable t VI r sales 
Chicago, Ill G. I Walless has joined the local sales organ- 
z on of the L. C. Smith & Corona Typewriters Ine He had 
ee selling the Remington mas ne heretofore L. A. W. John- 
is anot rnew man in the local llsis organization, com 
from the Underw d staff 
Chicago, Ill.—Fred G. Kennedy, manage here for the Royal 
rvpewriter Company, Ine has dded J. C. Teeter and A. P 
lar t his tiles staff Mr. Teeter return to the Chicago 
niz ifter an absence f sixty days Mr Hamill had 
4 t t tvpewrite ? inufacturers it (*hicago pre 


Viousis 


Chicago, IIl.—The Lin-May Company, 111 West Jackson boule 


vard, has been char 
writers and appliance 
ncorporator lorie 
George Edwin Smith 
May typewriter anch« 
strom was formerly 
Corona Typewriters I 
Chicago, Ill.—The 
North Dearborn stree 
distribute typewriter 
hares no par value; 
(Neil, Rangvald M 
of an established bu 
Chicago of The Oliver 
in the United States 


plies and parts 


Columbus. S. C.—R 


tered to manufacture and deal in type 
s; capital stock, 2,000 shares no par value 


B Linstrom Walter C Mayland and 


The company is manufacturing the Lin 


r, silencer and shock absorber Mr. Lin 
a salesman here for the L. ©. Smith & 
ne 

Oliver Typewriter Service Company, 159 


t, has been chartered to repair, sell and 
s, adding machines ets capital, 1,000 
incorporators—Frank M. Inger, William A 
Bergsvik, et al This is the incorporation 
siness, composed of former employees in 
Typewriter Company It has distribution 
for the Revilo” line of typewriter sup 


W. Gibbs, of the Gibbs Typewriter Shop 


has abandoned his repair work to spend all his time on the dis 


tribution of the Woo« 


Columbus, Ohio. 


istock typewriter 


G. Tidd, formerly with the Cincinnati 


branch of the Royal Typewriter Company, Inc is now a sales 


man for the local bra 
Coshocton, Ohio.) 
dealership for three 


writer Service and 


neh 

loney & Hovey have taken the Woodstock 
counties They conduct the Ohio Type- 
are equipped to produce results in both 


sales and service efforts 
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THE DAVIDSON DESK GUARD 


Protect Your Desks 
from Chair Knocks 


The Davidson Desk Guard protects your desk, 
and prevents ladies’ silk hose and dress 
tearing on the rough corners. 


A quality rubber product to match the color 
of your desk. 


Cartons contain one set complete with tacks ready 
to put on. 75 cents per set. 
Write for Dealers’ Discounts 


M. M. DAVIDSON CO. (KX 


123 W. Madison St., CHICAGO, ILL. 


$4,000 to $12,000 
Income Opportunity 
In Your Home City 


Settled man with some advertising and 
specialty sales experience—will find 
here an opportunity to enter into a 
lucrative business that brings big 
returns. 


We will help the right man establish a 
direct by mail advertising service in 
one of several cities of 100,000 popula- 
tion and over; the business will be pat- 
terned, equipped and fashioned after 
our ll-year-old Chicago organization. 


Small investment required. All equip- 
ment is modern in every respect; this 
business is completely organized, Our 
method of turning out work will 
amaze you. 


$2,500 to $4,500 starts you in a business 
today that will take care of you later; 
complete information without obliga- 
tion. If you are really ready to build a 
business for yourself write, giving age, 
experience and references. Box BY-31 
Office Appliances, 417 So. Dearborn St. 








NE-TO 


The Perfect Typewriter Erasing Shield 





PRICES: Postage Prepaid 


50c ,. $5.50 > 


Each a Dozen 


$60.00 


per Gross 


MANUFACTURED BY 


Typewriter Erasing Shield Corp. 


Successor to Roc-O-Way Company 


837 Howard Street, San Francisco, 
California, U.S. A. 











Guldi Standard 


REMANUFACTURED 
Undermonds 


We can’t improve their quality, but 
they can improve your profits con- 
vincingly and quickly. 


In supreme superiority and satisfaction, 
Gold Standard Underwoods stand alone. 


You have but to sell a few, to have your 
customers tell you that Gold Standard 
Typewriters are “Better by test than all 
the rest.’’ 





GENERAL TYPEWRITER EXCHANGE, Inc. 
462-4 Broadway New York City 


Cable Address: Gentype, New York 
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IN and OUT 
| REGISTERS 


WILL RETURN 
ee a oe 








are used by thousands of offices that have 
salesmen, such as real estate offices, auto 
sales agencies, also used in hospitals for 
| . . 
doctors, internes and nurses. Made in any 
size. Write for circular. 


_DAVENPORT-TAYLOR MFG. CO. 


Beston New York San Francisco 
General Offices and Factory 
412 Orleans St. Chicago, 111. 
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All Metal—Won’t Tip Over 


N° ammount of clothing hung on this handsome fixture will 
tip it over. Husky hollow metal construction. Bronze 
hooks. Baked enamel finish. Not a screw in its permanently 
tight, cross-locked, welded base. Built to last a lifetime and 

iced to compete with ordinary wood costumers. Write for 
older and prices now. 


The Sanymetal Products Co., 1695 Urbana Rd., Cleveland, O. 
New York Distributor: A. H. Denny, Inc., 356 Broadway 











“| sure got a real bargain in this desk. It’s 
a whiz for looks and I believe it’s just 
as good as it looks—even the drawers are 
carefully made and finished inside. I don’t 
see how they could afford to make it so well 


for such a low price!” 


That's what your customers will say 
about Western Desks. They sell better 
because they are better. Your freight 
charges from St. Louis are probably 
lower, too. 


Ask for our latest catalog, No. 34 





Western Furniture Company 


BLAIR AVE. AT PALM ST. ST. LOUIS, MO. 

















“FOLD-UP” 


The New, Low Priced 
Beacon Folding Chair 


Strong, comfort- 
able, fine in ap- 
pearance and low 
in price, the 
FOLD-UP appeals 
to the careful buy- 
er. It opens up a 
new field of sale 
and sells easily be- 
cause of its in- 





tensely practical 
P design and its in- 
expensiveness. 


The FOLD-UP, as its name With the exception 
implive, folds quickly an@’sae of the seat and the 
inches. A set of four fite floor contacts, the 
nicely nt gn, Tanck. gece. FOLD-UP is ‘made 
tate stacking.) entirely of steel. The 

frame, of tubular 
steel, is electrically welded and riveted, eliminat- 
ing the use of nuts and bolts. Though it weighs 
only 8% pounds, it can carry a load of more than 
100 times its own weight. 


It will be a pleasure to send you complete de- 
scriptive matter and prices. Write today. 


BEACON STEEL FURNITURE CO. 


1841-45 Carroll Ave., Chicago 
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Denver, Colo.—H. J. Clark is a recent acquisition to the local 
sales organization of.the Royal Typewriter Company, Inc 

Detroit, Mich.—R. T. Rand, formerly manager at Milwaukee 
Wis., for the Remington Typewriter Company, is now manager 
of the Remington typewriter division, Remington Rand Business 
Service, Inc., 339-41 Lafayette boulevard, Detroit 

Grand Forks, N. 0.—George J. Hegstrom, 102 Security block, 
has become local dealer for L. C. Smith and Corona typewriters 

Indianapolis, ind.—J. G. Burrin is a new junior salesman 
here for the Woodstock Typewriter Company. 

Jacksonville, Fla.—Philip H. McBride is a recently appointed 
salesman here for the Royal Typewriter Company, In 

Jacksonville, Fla.—-Sidney Bedgood, distributor for the Wood 
stock Typewriter Company has moved to 119 West Adams 
street 

Milwaukee, Wis.—J. B. McCormick, manager here for the 
L. C. Smith & Corona Typewriters In has been promoted to 
manager at St. Louis, Mo 

Milwaukee, Wis.—-F. W. Cornelius, formerly with the Chicago 
branch of the L. C. Smith & Corona Typewriters In« has be- 
come executive secretary of The Wisconsin Retailers’ Associa- 
tion, 288 East Water street 

New York, N. Y.—C. C. Simmons has become a senior sales- 
man of the metropolitan branch of the Royal Typewriter Com- 
pany, In 

New York, N. Y.—The American Writing Machine Company 
has opened a branch store at 355 East 149th street, in the Bronx 
Louis Sohn, who has been with the company thirty years, is in 
charge of the new store 

Oakland, Calif.—In an elaborately decorated Spanish den in 
the Athens Club of Oakland, the Remington Rand sales forces 
held a victory dinner and stag party the night of January 4 
The entire sales force of twenty-five men gathered around the 
festive board, led in speed and festivity by the able toast- 
master, F. L. Ritter.--The banquet had been inspired by the 
December Derby, the Oakland office having divided the sales 
force into two teams for the month’s best efforts The in- 
dividual prize for the month was won by 8S. A. Whiting, who 
was presented with a $10.00 check by C. K. Townsend, district 
manager A side bet between ‘“‘Lanky"’ Schaff and “Starlight"’ 


latter The prize was one fine hat 


Buttomer was won by the 
and this, too, was presented by Mr. Townsend 

Philadelphia, Penna.—T. O'Connell is a recent acquisition by 
the local branch of the Woodstock Typewriter Company 

Philadelphia, Penna.—Several additions have been made to 
the sales organization of the Royal Typewriter Company, Inc., 
in the Quaker City J. J. Doherty, formerly manager for th 
Sundstrand Adding Machine Company, has been assigned to a 
territory A. Balaz, of Washington, D. C., is another new 
salesman S. V. Ward, formerly Royal national accounts sales- 


man here, has taken a city territory 
Richmond, Va.—W kK Lane has joined the local sales staff 
of the Royal Typewriter Company, Inc He won fame at 


William and Mary college, and is expected to repeat that dis- 
tinction in the typewriter field 
San Francisco, Calif.—Guy Campbell, who has been associated 


with one of the largest paper companies in the west for about 
six years, recently decided to embark in the typewriter busi- 
ness He is going to assist H. A. Sperb in the San Francisco 
office of the Woodstock Typewriter Company He is an inde 


fatigable worker and is an optimist both in disposition and as 
sociation 

San Francisco, Calif.—The entire front of the building, 127 
Montgomery street, where the Typewriter Sales & Service 


Company has its offices, is being remodeled and the building 


reinforced with iron girder: It will be three to four months 
before the work is completed The Typewriter Sales & Service 
Company will occupy new and larger quarters on the second 
floor when reconstruction is completed 


San Francisco, Calif.—James H. Sait, San Francisco manager 
of Varityper, Inc., received notice in January that W. J. Haus 
man is the new general manager of the corporation, with head 
quarters in New York City John Guest, from the Chicago of- 
fice of Varityper, who is roving for health and pleasure, rather 
disappointed Mr. Sait by writing the other day from El Paso, 
en route for Florida However, Mr. Sait is still convinced that 
he will come back and settle in California. 

San Francisco, Calif.—Nineteen twenty-seven was the most 
successful year the San Francisco office of the Royal Type- 
writer Company, In has ever had and C. E. F. Russ, district 
manager, is quite enthusiastic about the outlook for 1928, for 
he says he has a hard-hitting crew The San Francisco office 
of the Royal Typewriter Company made a great success of its 
annual Christmas tree and jinx party Henry Heinz, assistant 
foreman of the mechanical department, acted as Santa Claus 
Preparations were being made in January to welcome the Royal 
airplane and to see that those interested would have an oppor- 
tunity of viewing this monster of the air 

San Francisco, Calif._—_A Christmas party to employes of Rem- 
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SOLVENE 


TYPE CLEANER 


Will not soil your fingers. Cleans 
instantly—dries without cloth 
—no trace on type or 
paper. In sturdy, 
clear glass bottle. 


SANFORDS 

















Clean type will 
improve the ap- 
pearance of your 
letters. 
Renew your Rollers with 
“PLATEN LIFE,” applied with 
cloth keeps roller permanently like 
new. Prevents paper slipping—fills 
holes and pit marks. 


SANFORD'S INK§ 


Chicago New York 


In ninet y-seven per cent of the 
big business houses in Amer- 
iea’s biggest city, Vul-Cot is 
the standard waste basket— 


and invariably there is a Vul- 
Cot at every worker's desk! 
Saves time. Saves interrup- 
tion. Saves money. Vul-Cot 
in olive green, maroon, oak, 
walnut,mahogany—and N aco- 
lacquered in delicate tel 
tones. Solid at sides and bot- 
tom—dust or ashes cannot sift 
through onto the floor. Buy 
them by the dosen—at sta- 
tionery, housefurnishing and 
t . 


National Vulcanized Fibre Co. 
Wilmington, De 





— 
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101 YWERARS OF MANUTPACTURING EXPERIENCE 


a Ds 





There is a swivel 
chair to match 


This chair is 
No. C 3004 CX 

















\ / 


STYLE AND STAMINA 


‘THIS modern H-W chair has the style 

that better offices demand today— 
and the stamina to serve which every 
purchasing agent seeks. Of course, it 
is guaranteed by Heywood-Wakefield 
—and, of course, it will make money 
for you. 


Hleywood W Gkefield 


Baltimore, Md. 
Boston, Mass. 
Buffalo, N. Y. 











Los Angeles, Calif. 
New York, N. Y. 
Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 
Kansas City, Mo. St. Louis, Mo. 

San Francisco, Calif. 
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ington Rand, Inc., was given at the Fairmont hotel, December 
28 About a hundred couples were present and enjoyed a 
snappy vaudeville entertainment, provided by members of the 
force The special feature was a male quartet, its members 
being Dick Wright, Jas. Murphy, Pierre Marvin and John Mc- 
Gregor There was also dancing A presentation was made 
by F. W Wentworth of gold watch-fob basket balls to the 
members of the Remington Rand basketball team which had 
finished a very successful season.—The San Francisco sales 
office of Remington Rand, In« is doing a novel stunt in window 
decorations Salesmen for the different groups of articles sold 
by the corporation are taking turns in decorating the windows 
and a prize will be awarded to the winners of the best window 
Dancing balloons in gay colors drew attention to one of the 
special windows.—The engagement has just been announced 
f Miss Elsie Ott, the attractive young secretary of C. W 
Waters, Pacific division sales manager W. H. Taylor, in charge 
of typewriter supplies department for Remington Rand, is the 
fiance Both were with the Remington company when C. B 
Waters was district manager 

Syracuse, N. Y.—-E. H. Davidson has been appointed assistant 
domestic sales manager for the L. C. Smith & Corona Type- 
writers Ine He was transferred from Milwaukee, where Er 
Davidson was manager Prior to that position he had been a 
salesman for the Chicago branch 

Tallahassee, Fla.—-W. B. (‘‘Bo") Bridges is now in charge of 
the local sub-office of the Underwood Typewriter Company 


> — 
Chinese Imports in 1926 


The United States Department of Commerce has published 
statistics on Chinese imports from the United States for 1926 
These figures are compiled from the government reports of that 
country, which are not formulated quite as rapidly as is the 


case with the statistics of our own government The totals 
listed are in Haikwan taels, which were equal to eighty-four 
ents in 1925 and to seventy-six cents in 1926 The United 


States supplies eighty per cent of the typewriters imported into 


(‘hina 

Stationery, high grade (1925) 330.931 taels; (1926) 693,221 
taels 

Supplic s, office (1925) 556.250 taels: (1926) 609.817 taels 


Typewriters—(1925) 241,387 taels; (1926) 319.537 taels 








FOR VISIBLE INDEXES 


the new 


COOKS 
Non-Projecting File Signals 


Siays Flush . 


att Other Cards 
Will Not Catch, 








Easy to 
Aitach 


fa 


ial 


vt 











An adjustable metal signal for 
visible indexes which - slips 
onto the card easily, yet re- 
mains in place in spite of one 
card scraping against another. 
Patent pending 


For Samples and Prices, Write 





THE H. C. COOK CO. 


Ansonia, Conn. 





ye 


ACCOUNTING MACHINES | 
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Chicago, Itil.—The display windows of the Library Bureau 
building, 216 West Monroe street, have taken on added interest 
since the Remington Rand merger Office furniture has been 
the usual! display In January Dalton bookkeeping machines re- 
ceived the attention of passers-by 

Madison, Wis.—The 


Business Service. Inc have been merged in the Beaver build- 


various divisions of Remington tand 


ing EK. ¢. Smith is district manager «,. N. Kelly was ap- 
pointed typewriter division manager, his work including also 
the Remington office at Janesvill 

New York, N. Y¥Y.—C. Stevenson, export manager for the Gen- 
eral Office Equipment Corporation, returned in January from a 
month's stay in Cuba Mr. Stevenson conducted sales meetings 


for the Cuban distributor 


ADDING MACHINES 
































Chicago, ttl.—Ed Noell, of the Sundstrand division, General 
Office Equipment Corporation, is spending a winter vacation in 
the south. He will return to Chicago in the spring. Mr. Noell 
extols the golfing in Texas, and makes his Chicago friends 
envious when he writes of the play he is enjoying 

Chicago, !tiil.—-The Adding & Calculating Machine Exchange, 
26 South Wells street, has arranged for the servicing of Mer- 
cedes calculating machines for Chicago users. Several small 
calculators are on display The service work is in the hands of 
J. J. Woznack, formerly in charge of adding machines, type- 











February, 1928 OFFICE 


APPLIANCES 





ALERT DEALERS 
Arlac 

Duplicating © 

Supplies 

Help Build Up 


Profits! 





business, and 


Satished customers mean repeat 

(;00d Will ts the greatest asset of any business 
The alert dealer builds up his pronts by meeting 
nd en 2 g bevond the desires of his patrons 
You do meet and g reyond the expectations ol 


vhen vou give them Arlac Dry 


Stencils, for you give them a stencil that produces 

cleaner, clearer duplicates, that has an added dur- 

bilitv. that holds the centers of ( y's, D's, and other 

troublesome letters Another important profit 
Iding s that 


ARLAC STENCILS SELL For Less 


Arlac combination of first quality and low 
ce will w r You'll certainly profht 
y taking on the whole line of Arlac Duplicating 


Write Us ToDAy 


We have an attractive dealer proposition which 


will Interest ve VW rite for it 


Write for a free Stencil, naming style of duplicator 


ARLAC Dry StTEnciL CORPORATION 
418 F (venus Pittsburgh. P: 


18 Fourt sburgh, Pa. 








INDEXES 


We Are 
Headquarters 


Index Tabs of Leather, 
Celluloid, Canvas, etc. 
ty Attached! ndexes,Stock 
or Specials. Name 
and Number Labels 
for Law Work. Gold 
Stamping and Em- 
bossing. Special 
Die and Tab Cut- 
ting. Cloth of all 
colorsand widths 
for reinforcing 
Index Sheets 
Index Shields 
for reinforc- 


ing Tabs. 


‘Patent Cut” 
Index Tabs 



















Furnished in strips, slit for 
separation, leaving small 
attachments between the 
individual tabs. A half 
turn will separate each 
tab, giving complete 
set uniform size, 
gummed for attach- 
ing—saving at least 
50 per cent time and 
money. We stock 
a complete line of 
A to Z and sub- 
division indexes. 
Months, nu- 
merical, etc. 
in all sizes. 


Our Catalogue 
It's FREE 












Patented 
August 8, 1916 
March 27, 1917 


(3420B 






Reissued 


November 19, 1918 







Insertable Celluloid Tabs, all colors. 


G. J. AIGNER & CO. 


Sole Manufacturers of the 


“Patent Cut” Index Tabs 


Bookbinders, Gold Stampers, and Embossers for the 
Trade. Special Indexes, Titles and Labels for Law Work. 


Dept. B. $21-523 W. Monroe St. CHICAGO, ILLINOIS 






















THIS IS THE TIME 


for office equipment men to look into 
a future with Marchant. 


Product and sales policy are both 
right. Aconsistent advertising policy 
reinforces your sales work. You can 
build on such a combination. 


Certain offices need men now and you 
may call upon our local manager for 
information. 


With increasing sales some new Dis- 
tricts will be open soon and corre- 
spondence is invited (in confidence) 
from men who are equipped to handle 
offices on a District Manager Office 
basis. Our General Sales Manager, 
John M. Lund, will give your letter 
personal attention. 


MARCHANT 


CALCULATING MACHINE COMPANY 
OAKLAND, CALIFORNIA 


Sales and service in principal cities 
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LERTHERWERR 





{) 


; Flat and Expanding Wallets” r 


5 aan > 





LEATHERWEAR wallets have the strength 
and durability suggested by their name The 
ndividual excellence of each LEATHERWEAR 
paper specialty is augmented by the complete- 
ness of the LEATHERWEAR line. The popu- 











sizes of wallets, envelopes, boxes, folders, 
overs, et« are carried in stock and ready for 
immediate shipment 
Write for our catalog and price list 
Oo Oo 
INCORPORATED 


MINNEAPOLIS ,MINN. 


700 South Sixth St. 
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Announcing 

For more than a quarter century W 

CROWN PRODUCTS have been NE DESKS | 
making “Good impressions.” 
Our trademark stands for good by | H] ] ; ( y | I } 
service intelligently rendered by all 

who sell our products. 


| Here is a line of beautiful desks with turned legs and 


We desire high grade and responsible | bevel edges that will appeal to almost all lines of 
stationer, office supply and individ- business We call it our 0500 line 
’ 
ual distributor connections. They are all of standard size and quality: the double 
| pedestal flat top measures 60 by 32 inches, the double 
Write for full particulars as to the pedestal typewriter 65 by 32 and the single pedestal | 
° a 900.° ° flat top and typewriter are both 42 by 32 inches Full | 
profit-making possibilities of this size parts, mahogany and walnut veneered tops and 
line. panels. 
You need to see them to appreciate them—type and 
illustration can describe only in part Let us send you a 


| 

Crown Ribbon & Carbon Mfg. Co. ee ee. ee ee ee | 
° | 

a Tell City Desk Co. | 


Tell City Indiana 










































The 
2 Boyle Smoker 


Safe--Clean--Durable 
Ashless--Odorless 


Discarded smokes, matches, 
ashes, etc. are dropped thru 
the hollow tube to the airtight 
base, out of sight and smell. 
Fire instantly extinguished. 
The base is easily detached 
for convenient disposal of 
contents. 


Made Stronger 


Take a LIBERTY Box and 





test it for durability Note 
the quality materials and 
its exceptional strength 


Ask the banker or business 
user why he prefers 
LIBERTY Boxes 









Last Longer 


LIBERTY Boxes give bet- 
ter service and last longer 
That is why they are lead- 
ers in their fleld, why they 
sell faster than all other 


makes combined They 


Five Lacquer Colors 


Chinese Red Jade Green 
Walnut Brown Japanese Blue 
Mahogany Maroon 


MODERATELY PRICED 
STRONGLY CONSTRUCTED 
ATTRACTIVELY FINISHED 


make you more profit 


Collapsible— 


Storage Filing Boxes 


NV ANY stationers are pushing 
i LIBERTY Boxes by making 








use of our sales aids And . 
every stationer using our sales aids finds sales steadily Send for illustrated 
growing We have facts to send you that will surprise you color folder quoting 
as to the sound profits in this fast selling line Last year prices 
was our biggest year by far This year is running far ahead 


Our product infringes 
no patents 


of last year’s record 


Send for our proposition to (Patent Applied For) 
—) eae THE BOYLE SMOKER COMPANY 
BANKERS BOX COMPANY. INC. pitt naed Getaaine 


RAND M‘NALLY BUILDING ~© CHICAGO ILL E. BE. Blankmeyer, 133-135 W. Lake St. 
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writers and other devices for the Continental and Commercial 
Bank. He has also been a service man for the Burroughs Add- 
ing Machine Company. 

Decatur, ilil—The Typewriter Exchange has become a dis- 
tributor for the Add-Index Corporation. 

Flint, Mich.—LeRoy Williamson, general soliciting agent for 
the Felt & Tarrant Manufacturing Company, has moved his 
offices from 905 F. P. Smith building to 309 Citizens Commer- 
cial and Savings Bank building 

Freeport, til.—R. R. Wheat has taken distribution here for 
the Add-Index Sales Corporation 

Indianapolis, ind.—The Sundstrand Adding Machine Company, 
an Illinois corporation, has filed a withdrawal from the state of 
Indiana. 

Knoxville, Tenn.—The Add-Index Corporation has opened a 
branch office in the Holston Bank building, in charge of T. A. 
Thompson, formerly of Cleveland, Ohio. 

Oakland, Calif.—Jack Anderson has forsaken the adding 
machine field to join the sales organization of the Royal Type- 
writer Company, Inc 

> — 
“Universal Calculator” Registered in Argentina 

Commerce Reports] “Universal Calculator,” also “‘Correnator,” 
has been registered in Argentina as a trade mark for supplies 
and materials for printing houses, bookshops, stationers, lith 
ographers, bookbinders, class rooms, drafting and office ma-- 
terial; typewriting machines; calculating and counting ap- 
paratus, etc (Applicant, Krommel.) 


OTHER MACHINES 
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SAVE TIME 
and POSTAGE 


By Using 
‘*Pelouze’’ Postal Scales 


HEY tell automati- 
cally the exact amount 
of postage, in cents, re- 
quired on all mail matter, 
including parcel post 
rates by zones. Warranted accurate. 


\ \ " 


ANY 





Beau- 


tifully finished in French gray or gold bronze 
enamel. 


Made in Several Styles 


Intended for in- 
dividual desk, 
library, office or 
shipping room. 
Dealers _ sup- 
plied by princi- 
pal jobbers. 











Standard 




















TO 


Chicago, tll.—The United Autographic Register Company has 
amended its charter, increasing the capitalization from $600,000 
to $750,000, and 100.009 shares non par value. 

Crawfordsville, Iind.—The Snyder Duplicator Supply Company 
has been chartered to buy and sell duplicating and general office 
supplies; capital stock, $1,600; incorporators—Albert E. Snyder, 
Edna M. Snyder and Troy A. Snyder. 

New York, N. Y.—Robert E. Hutchinson, of the executive 
offices of the Dictaphone Sales Corporation, has resigned to join 
the sales staff of Redfield, Kendrick & Odell, advertising 
printers. 

San Francisco, Calif.—The National Selectograph Corporation 
has moved to the tenth floor of the new Russ building 

San Francisco, Calif.—W. N. Moses, field representative of 
the A. B. Dick Company, states that Mimeograph sales have 
been very good recently, but he considers this no indication of 
general business conditions, because sales are always good with 
them. Mr. Moses makes his headquarters with the H. 8S 
Crocker Company, Mimeograph in _ its 
territory. 

San Francisco, Calif.—Four salesmen of the San Francisco 
and Oakland offices of the Addressograph Company earned a 
trip to the Addressograph Company’s annual 100 Club Conven- 
tion by exceeding their sales quota. The San Francisco office 
also exceeded its volume quota by a large margin. One order 
turned in during the last months of the year 1927 alone 
accounted for over $25,000 of this volume.—C. E. L. Shaw, man- 
ager of the San Francisco office, accompanied by B. H. Parks, 
manager of the Oakland branch, attended the special Addresso- 
graph managers’ meeting held in Chicago during the week of 
January 16-23.—To make room for demonstrating models of 
several new Addressograph products the Addressograph Sales 
Company is enlarging and redecorating the sales and demon- 
strating department. The stock department is being enlarged 
by installing a mezzanine balcony. 


Opportunities for Sales 
Chicago, !i!.—The Old Colony Printing Company, 117 North 
Wells street, has been chartered to do a general printing, bind- 
ing, engraving and letter service business; capital stock, $5,000; 
incorporators—Clement Parthun, Catherine Parthun, D. L. Jones 


which handles the 


and Eleanore H. Jones 

Omaha, Nebr.—Fred S. Driver, Jr., 
graphing, addressing and advertising service business at 315 
South Fifteenth street He had been formerly with the Securi- 


ties Investment Company 


has established a multi- 


> —— 
Living Costs for Americans in Germany 

Special Circular No. 103 of the division of regional information, 

United States Department of Commerce, tells of the costs of 

dwellings, hotel rooms, living expenses, travel charges, etc., in 

the principal cities of Germany Copies can be obtained from 

the district and co-operative offices of the Bureau of Foreign 
and Domestic Commerce 





ASK FOR PELOUZE SCALES 


Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Illinois 


“The Best Scale to Use is Made by Pelouze”’ 








Is your product 


MOTOR-DRIVEN ? 





F it is, you know how much its suc- 
cessful operation depends upon 
reliable, efficient motor performance. 
Emerson engineers, specializing for 36 years 
in small motor design—will meet the most 
exacting requifements perfectly with stock or 
special motors, as required. 


Sample Motors For Test 
150 types of stock motors 1/30 to 2 h. p., 
for immediate shipment. 


THE EMERSON ELECTRIC MFG. CO. 


2018 Washington Ave., St. Louis, Mo. 
806 W. Washington Bivd., Chicago 
50 Church St., New York City 


For all 
Commercial 
Currents 


EMERSON 


MOTORS 


A Cand DC. 
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{3 WE OFFER THE FINEST 
3 LINE OF 
13 CARBON PAPERS 
3 TYPEWRITER 
33 RIBBONS 
F EXCLUSIVE FOR 
: THE DEALER 
AND STATIONER 
} Allen & Company 
, 11-13-15 Vandewater Street 
New York 
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pe Cash in on these 
Aids to Comfort 


A new line of cushions for office men and women 
with a wider range of use that greatly acceler- 


ates sales. 


Miller Comfort Cushions 


Filled with light, fluffy, resilient Kapok and cov- 
ered with corduroy, velour, figured denim or jean. 
No buttons or metal projections. 


Ideal styles for office chairs 
and stools, automobiles, porches 


and week-end trips. 


Write for descriptive literature, 
discounts, and details of very 
attractive Dealer Helps. 


Eau Claire Pad Company 


319 Bellinger Sc. Eau Claire, Wis. 








FS sa 
RIBBONS AND CARBONS | 














SIK— — 


Boston, Mass.—The Phillips Ribbon & Carbon Company, Inc., 


has opened an office at 77 Summer street, in charge of Paul 
tichard 
New York, N. Y.-The Chemical 


has been chartered to handle typewriter supplies; 


Ribbon Company 
capital stock, 


Carbon & 


$10,000; F. P. Schenck, charter representative, 141 Broadway 
New York, N. Y¥.—The Columbia Ribbon & Carbon Manufac- 
turing Company, 69-71 Wooster street, has taken title to about 


improved with a build- 
It is expected 
build- 


acres of land at Glen Cove, L. L, 
80,000 square feet capacity 
established in 


three 


ing of approximately 
this 


that the manufacturing plant will be 
ing some time this spring. 

Philadelphia, Penna.—Miss Catherine Dougherty has been 
placed in charge of the ribbon and carbon department of the 
toyal Typewriter Company, Inc 

San Francisco, Calif.—C. J. Lynch is now with the San Fran- 


from which he is traveling 
Francisco headquarters 
the Pacific northwest 
Mr. Huston will go 


cisco office of Mittag & Volgar, Inc., 
W. G. Huston, manager, left his San 
January 11 to make a complete tour of 
and east far as Denver From Colorado 


as 


to the factory at Park Ridge for a conference 
South Bend, ind.—E. B. Rupek of this city was awarded the 
annual contract of the board of county commissioners at 


Indianapolis for Class Three, which includes typewriter ribbons, 


accessories, pens, pencils, etc 
= > 
Britain May Require Origin Mark on Carbons 


Board of Trade, London, Eng- 
imported 


stationery 


The standing committee of the 


land, is considering requiring a mark of origin on 
carbon paper, typewriter and other. The mark is to be applied 
to the sheets, if it is decided to require identification of the 


country of origin 
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STAMPS - STENCILS - SEALS 





























A 
The T M. Sheppard Company, distributor of 
pad, reports increased 


Mun- Kee 


Chicago, Ill. 
the Mun-Kee 
following the display of 


stamp sales by retailers 


products at the Chicago busi- 

ness show 
Chicago, Ill. 

make a three 


Louis Melind, of the Louis Melind Company, will 


weeks’ trip to California and other western points 
in February He will travel west through Texas, and arrive at 
Angeles in time for the Zones 7 and 8&8 the 
Association of Stamp Manufacturers 

> 


Egg Marking Stamps for Cuban Trade 

The official instructions for the 
tariff item granting a lower dety to fresh 

indelible ink to indicate the country of 
origin, provide that such eggs must be individually marked 

heuvos Americanos” (American eggs) 

Item 252 of the new Cuban customs tariff provides for a rate 
of ten cents per dozen general and eight cents per dozen to 
shipments from the United States on fresh eggs when marked 
with indelible ink to indicate the origin, and for rates of fifteen 
and twelve cents per dozen, respectively, for fresh eggs without 
marks of origin 


convention of 


Los 


International 


Reports] interpre 


Cuban 


Commerce 
tation of the 
eges if marked with 


<2 


Continued from Page 207.) 

combined forces of the San 
1928 and also bidding 
president of the company It 
where he will spend 
Grand Rapids 


(Furniture 
Hopkins hotel for the 
Oakland welcoming 
to Chester Ristenpart, the 
was the eve of his departure for the east, 
visiting the furniture show at 


Francisco 


and stores, bon voy- 


age 


considerable time 


and the various factories.—Rucker-Fuller has just received a 
library contract for a library in the Peninsula, consisting of 
the steel book sections, filing equipment, desks and chairs 
According to officials of the company 1927 was a most success- 
ful one for the Rucker-Fuller Desk Company, and every effort 
will be made in 1928 to create a larger volume of sales 

a 
“Cellophane” Registered in Argentina 
Commerce Reports] “Cellophane” has been registered as a 


supplies and ma 
offices, etc 


to cover stationery 
bookshops, classrooms 


trade mark in Argentina, 
terial: for printing houses 
(Applicant Vorreuter ) 
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Write for this 


New Loose Leaf 
Catalog 


Loose leaf accounting requirements are many 
and it is not always the biggest or most ex- 
pensive line that serves best or profits the 
retailer most. The ‘Perfect’ Line of loose 
leaf devices originated many years ago but 
our claim for preference is based not on age 
but on adaptability and speed in service. 
Special requirements of all kinds, whether for 
a single binder or installation of hundreds are 
handled promptly, at the right price and with 
full satisfaction. 


Write for this new No. 20 catalog and get 
acquainted. And when you get a tough 
order, let us handle it: you'll be pleased! 


Chicago Binder & File Co. 


Manufacturers 
500-508 West Thirty-first St. 


Chicago 
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Style 
No. 24B 





A New and Im 
proved Sherman- 
Manson Tubular 
Steel Stand with 
adjustable machine 
rests in place of the 
usual solid top. 
Can be equipped 
with raised or 
flush, interchange- 
able right and left 
side shelves. 


Fits 
Any Typewriter 


or Hand Operated Adding or Calculating Machine 


<f Write for further particulars and prices - 


SHERMAN-MANSON MBG. CO. 


1455 West Austin Avenue, Chicago 








STEEL BOUND 
STORAGE BOXES 





pu 


OPEN 


The dealer who supplies this equipment to his 
trade is in the lead. STEEL BOUND BOXES 
are made in ten stock sizes for storing drafts, 
checks, deposit slips, letters, vouchers, bills, 
etc. Special sizes made to order. Papers thus 
stored are made safe from dust or muss at 
small cost. DEALERS: Write for proposition. 


Steel Bound'Box Co. 


5039 Cottage Grove Ave. ~~ Chicago 








How much for 
DELIVERY? 








The automobile in business is an adjunct almost as 
valuable as modern lighting, the telephone and 
modern office machinery. It aids salesmen, speeds 
deliveries and saves time in obtaining supplies. Best 
results, however, are obtained when everyone knows 
that complete detailed cost records are maintained. 


HARVEY'S icicmosit 
EXPENSE BOOK 


assists owners in keeping accurate account of the 
cost of operation. Arranged so that sub-totals give 
a good analysis of the efficiency of operation. 


STATIONERS write for sample and discounts 


FRED W. HARVEY CO. 


214 W. Genesee St. Syracuse, N. Y. 
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ADDING MACHINE PAPER 


, * 
BuildéBusiness 
Sor Stationers 


because 
users are always 


SATISKIED 
1 ny ON 
™~ 2 = a 

if iortets 


can save money 


by obtaining stock 
from nearest distributor 











— 





Write for List of Agents 








r 


SieDeae} 
FILING CASES 


A very high grade 
line of steel filing cases 
massively built and 
handsomely finished 
at attractive prices 





Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension 


Built-to-Order 
Cases and Equip- 
ment of every de- 
scription. 


Write for a copy of 
our new complete 
catalogue 





Corry-Jamestown Mfg. Corp. 


4 CORRY, PENNSYLVANIA 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


Ml PEERLESS 
Scere WIRE 
Re GOODS CO. 


“Se ‘ 
. 
df 
¥ ‘ i 
¥ ‘ 





errr 3 = 
¥ _ 


PID DDO 2720 Ferry Street 
+" s s " \ Ww 
AN YAY a) LAFAYETTE, 
———— INDIANA 
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STAMP PAS 


SOMETHING NEW— 
SOMETHING DIFFERENT— 
A REAL INNOVATION 

IN STAMP PADS. 


When “SOLO” Stamp Pads came in—blurred, 
inreadable rubber stamp impressions went out 
because 


A gentle, or hard tap of your stamp on the 
surface of the pad, releases just sufficient ink 
from the concealed reservoir to insure abso 
lutely perfect impressions at all times It can 
not sag in center, and due to its patented ink- 
ing principle, uniform impressions are always 
obtainable, even immediately after reinking 


sell on demonstration and build GOOD 
The last word in stamp pads 


They 
WILL 


Manufactured by 


Peerless Carbon & Ribbon Mfg. Co. 


Incorporated 
476-478 Broome St., New York, N. Y. 
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| CATALOGUES 
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Paragraphic reviews of current issues from 


the catalogue and allied fields, classified for 
convenient reference. 


Manufacturer 


The Yawman and Erbe Manufacturing Company, Rochester, 
N. Y., has issued a series of folders in colors descriptive of the 
new line of Underwriters safes. 

From the Lyon Metallic Manufacturing Company, Aurora, IIL, 
comes a folder in colors descriptive of the “Steelart’’ folding 
tables. The beautiful colored tops are shown true to life in all 
their popular hues. 

Mutschler Bros. Company, Nappanee, Ind., has circulated a 
new catalogue on “Sampson” tables. Dealers whose names are 
not on the company’s mailing list can secure a copy by writing 
to the advertising department at Nappanee. 

From the Lin-May Company, 111 West Jackson boulevard, 
Chicago, Ill., comes a folder descriptive of the Lin-May type- 
writer anchor, silencer and shock absorber. This fastens the 
typewriter to the drop head desk, yet permits its ready removal 
when desired 

From the R. D. Swisher Manufacturing Company, 411-13 
South Clinton street, Chicago, Ill., comes a consumer's cata- 
logue of rubber stamps and marking utilities. This shows a 
useful assortment of marking devices for the convenience of 
the office worker. Representative specimens from the com- 
pany’s book of type styles offer opportunity for making up 
orders for special rubber stamps. 

A novel personalized booklet has been prepared for distribu- 
tion by dealers of the W. A. Sheaffer Pen Company, Fort Madi- 
son, Iowa. The cover bears a portrait of the individual sales— 
man, with space for the name of the dealer. The title is ‘373 
More,"" based on the comparative average investment of the 
company in advertising per dealer, with the possible increase in 
returns to the dealer. This booklet is 15x11 inches, and gives 
full information regarding the advertising and sales helps con- 
wpe to Sheaffer dealers by the cecmpany to increase their 
sales. 














Direct Mail—Manufacturer 
A mailing by the Aladdin Manufacturing Company, Muncie, 
Ind., told dealers of the sales possibilities in bridge lamps 
The Shipman-Ward Manufacturing Company, 4401-09 Ravens- 
wood avenue, Chicago, ill., notified the trade of its new depart- 
ure, select refinished Underwood typewriters for dealers requir 
ing machines for rentals. 


“This Ought to Be Looked Into” is a folder from The Roto- 
speed Company, Dayton, Ohio, telling about the facilities of 
the Rotospeed stencil duplicator for producing advertising 
matter and office duplicating generally. 

A broadside by the National Blank Book Company, Holyoke, 
Mass., featured dispday advertising for coming months. A reply 
postal was enclosed to enable dealers to send for accessory ad- 
vertising matter with which to hook up their stores to the dis- 
play advertising campaign. 

“What Happens to Your Mail After You Sign It” is a striking 
broadside from The Postage Meter Company, Stamford, Conn., 
telling about metered mail and its effect in speeding the dis-— 
patch of mail and effecting operating economies. An impressive 
list of users suggest the volume of metered mail which goes 
through the United States post office. 

The Wabash Cabinet Company, Wabash, Ind., addressed the 
trade regarding a new list on special sizes and tabs of press- 
board guides. Salesmen are enabled to figure specials ‘“‘on the 
spot,’’ without writing the factory for quotations. A _ reply 
postal was an adroit request for frank comment on this new 
feature, and to enable the dealer to send for additional copies 
of the price list for his salesmen 

The W. A. Sheaffer Pen Company, Fort Madison, Iowa, is 
distributing to its agents a wealth of useful advertising matter 
to stimulate 1928 sales. These include new envelope enclosures, 
bundle inserts, the novel loose leaf catalogue, catalogue inserts 
in color for dealers’ catalogues, a variety of movie slides, glass 
identification signs for doors and store fronts, spring display 
easel in three panels with cards, colored display cards with 
easel backs, pen and pencil streamers in several sizes, January 
and February easel back cards for displaying current national 
advertisements, graduation display in three panels and a five- 
piece window display for “Skrip.” 

Direct Mail—Dealer 

The Seer (blotter of The Bramwood Press) discussed the 
advertising value of the blotter. 

The Hollywood Citizen, Hollywood, Calif., dispatched a mailing 
regarding filing supplies. This was a typewritten letter en 
closed in a sample “Oxford"’ correspondence folder, the trip 
through the mail demonstrating the durability of the folder 
stock 

Accessory Advertising Matter 

The Steel Equipment Corporation, Avenel, N. J., furnishes an 
advertising matrix featuring “‘Centerweld”’ steel filing cabinets 

The Metal Products Company, West Haven, Conn, provides 
dealers with a four-page envelope stuffer in two colors, featur 
ing “Par-Plus" cash, bond and office boxes. 

——<>__—_ 


Furniture Woods in Uruguay 


In commenting on native manufactures of wood furniture in 
Uruguay, Commerce Reports stated that at one time quantities 
of pitch pine were consumed by the furniture makers, but for 
the better class of both office and household furniture oak and 
cedar are now employed Parana pine is the preferred wood 
for all the cheap grades of furniture, both house and office 
fittings 
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C. A. 


CAMBRIDGE, MASS. 






















For real efficiency, 
chair must be com- 
fortable. No one can 
do his best work in a 
nerve-tiring, back- 
breaking chair. 


For comfort—efficient 
comfort, the posture 
chair has no equal. 
And in Cook quality 
posture chairs, you 
have an attractive line 
as well as a comfort- 
able, efficient line. 


For twenty-five years, 
Cook quality has been 
giving universal satis- 
faction. Ask for full 
details. 


COOK COMPANY 
18 Osborn Street 




















Bump Paper Fastener is 
some and as ye but thoroughly 


practical. 
staples are used: 


@ part of the paper for the ataple. 


The papers are 
— fastened 


arat Two styles, as shown; 
complete information on request. 


THE 


BUMP PAPER 


FASTENER 


LA CROSSE, 
WISCONSIN 


R 
epresentatives — 
SEYMOUR.- 
CONOVER CO, 
359 Broadway, 
New York City 












Pins, cll or 
netead, it uses 


neatly and se- 
but easily sep- 


co. 
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Efficient shelving that s easily erected and adjusted, adaptable, 
rigid and strong, is the kind that is wanted by every concern —— 
stock, supplies or records to store. De Luxe Shelving meets these 
requirements at every point. Features such as Shelf Locking Brack- 
ets, Back Clips, Shelf Dividers and Subsidiary Shelves emphasize 
the superiority of the De Luxe Line and assure a steady growing 
trade jin steel shelving 

The De Luxe Dealer Proposition merits your consideration. 
Write for complete details today. 


De Luxe Metal Furniture Co. 


WARREN, PENNSYLVANIA 

















LAMB DESK No. 1408 










The Desk shown in the illus- 
tration has been an article 
much in demand. Like all 
Lamb screens, and costumers 
it is attractive and salable 
and will add to the complete- 
ment of better office furniture 
equipment which is finding 
increased favor with buyers 
today It is a desk which 
will satisfy both dealer and 
customer because of its neat- 
ness and convenience 






















SCREENS 
DESKS AND 
COSTUMERS 


NAPPANEE, - INDIANA 























EN 
HOUSE ORGANS 














Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 





Manufacturer 


Walk and Talk (Victor Adding Machine Company) reported 
the winning salesmen in the company’s $1,500 sales contest 

The Security Salesman (Steel Equipment Corporation) told 
in “‘Business Before Pleasure’ of the growth of Rothacker's 
Office Equipment Store, Wilmington, Del 

“Good Merchandise Builds Business,"’ said Qualified Notes 
(Central Paper Company), and explained how “‘Qualified” adding 
machine rolls help the stationer increase his trade 

“Steel-Strong”’ Dealers’ Every Month (the C. L. Downey 
Company) announced that the mail vote taken from customers 
urged the company to continue its inspirational house organ 

The Mouthpiece (Dictaphone Sales Corporation) showed a 
reproduction of the challenge shield offered by Thomas Dixon. 
of the London sales organization, for the international sales 
contest 

“Tell the Customer You Sell Royal Portables’’ announced The 
Royal Standard (Royal Typewriter Company, Inc ). The article 
explained the display material furnished to dealers, and gave 
details of a window dressing contest 

The Idea (Office Specialty Manufacturing Company, Ltd.) 
showed a handsome installation of table and chairs in the board 
room of the Lower Arch Bridge Company, Niagara Falls. The 
company furnished the private and general offices also. 

“A Promise Kept for Pan—America” in “G—W"’ Doings (The 
Globe—Wernicke Company) told of the speedy service given 
Palmer & Company, Buenos Aires, Argentina, for a large num- 
ber of filing cabinets for 5x3 cards, intended for the use of the 
government 

“What About 1928" queried George P. Wigginton, vice presi 
dent and assistant general sales and production manager, in 
The Rem Rand News. The question mark was converted into 
an exclamation point, as Mr. Wigginton’s contribution was an 
emphatic prophecy of good business in this presidential year 

“Why January Is a Good Typewriter Month” was a contribu 
tion by A. B. Brightman to Woodstock, The Typewriter (Wood 
stock Typewriter Company) The assistant sales manager 
showed how January can be made an extra good month in type 
writer sales—and it doesn't require any additional effort either 

“How to Get Direct Results from Direct Mail” in Doings 
(The Globe—Wernicke Company) explained the value of persist 
ency in working a mall list. The details of making up such a 
list were explained, and the procedure in developing sales from 
distant prospects was indicated clearly 

Handling quantity orders for imprinted bank supplies was 
discussed by “Steel—Strong Dealers’ Every Month" (The C. L 
Downey Company). Split deliveries can be made direct from 
the factory to user on the dealer's order, effecting savings on 
transportation, hauling and handling costs 

Said The Webster Way (F. S. Webster Company, Inc.): “Too 
many people are crowing over the Biggest Business instead of 
the Best Business. Too many merchants, with a good busi- 
ness well established, are willing to spend all they are making 
in the acquisition of a little more they could well do without.” 

Impressions (The Rotospeed Company) announced that Roto- 
speed paper in three colors is available for the use of custom- 
ers. Blue, pink and buff have been added, enabling the prep 
aration of advertising matter on colored stock, giving distinc- 
tion and producing better results Letter and legal sizes are 
carried 

A shipment of 1,000,000 index cards and guides for a single 
user was illustrated in The “Y and E” Idea (Yawman and Erbe 
Manufacturing Company) The cards were printed, and each 
lot of 200 required changes in the form There were 5,000 
changes in copy for the cards, and nearly 400 complete changes 
in the copy for the guides 

“The Jazz Age” in The Lincoln Line (Commercial Furniture 
Company) told of the experience of a business man who wished 
to fit out a fine office The salesman offered “beauty parlor 
stuff "' The prospect went tc a commercial furniture dealer and 
got an installation which harmonized with his business, and 
gave the correct atmosphere 

Expert analysis of “Operating Expenses of Retail Stationers 
and Office Outfitters in 1926"" was presented in Art Metal Service 
by F. H. Isaacson, credit manager, Art Metal Construction 
Company He studied the report of the Bureau of Business 
Research, Harvard University, and gave his readers the benefit 
of his experienced viewpoint 

The universal application of ‘“Fabrikoid’’ was shown in The 
Du Pont Magazine (E. I. Du Pont De Nemours & Company). 
The office man is familiar with its application to book bindings, 
blotter pads, typewriter covers, note books, chair pads; in the 
home it finds even more uses, where its many pleasing colors 
and ease of cleaning make it popular 

The Lyon Standard (Lyon Metallic Manufacturing Company) 
celebrated its fifth birthday in January The early issues were 
modest in size, and intended for the company’s immediate 
organization only. With the expansion of its field, the Standard 
has gone extensively to stationers and office outfitters, and to 
the automotive trade The publication is now printed in two 
colors 

“Training the Foreign Agent in Business’’ (Burroughs Ad 
ding Machine Company) told how European traders brought 
up their foreign representatives to understand the needs of the 
overseas user, and how to fraternize with the _ individuals 
abroad. Finance went with the foreign representatives. Amer- 
ican export trade was a slow development which attained its 
best growth when American ideas of sales service were added 
to the usual technique of export selling 
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QuickasaFlash! wee 


End Mistakes—Double Speed with 
Precalculated Verified Answers 























Meilicke ready-made answers to routine problems cut 

alculating time in half for Western Union, Western Electric 

: and many other users Any employee can use Meilicke 

: Systems without training There are no keys to punch, no 
evers to pull Just turn the card and copy the answer 


























rhe Meilicke line consists 
of the following devices 


Interest Calculators 
Savings Bank Calculators 
rime Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators Model 
Butter-fat Calculators |; T&M 
Yard Goods Calculators 
Discount Calculators 
one a gs wen ell The head of this stand is easily adjusted to fit any 
Price Checkers size office machine up to 12% ine hes wide by 15 inches 
Vertical Cataloging deep The steel drop leaves, finished in olive green, 
Sneae Tadenes can be fastened to either side of the stand. Only one 








leaf is supplied unless two are specified. Model M is 
the same as Model T excepting that it has a high 
The ton for ” - back rail, used in tilting machine forward. The one- 
—- ane ‘ inch seamless steel tubing used in the construction 
ata of Tiffany Stands insures permanent rigidity and 
strength 
Meilicke Systems meet every need, and special Calculators Dealer information will be gladly sent at your 
can be supplied to meet any special requirements. Let us request. Write for it today. 


show you without obligation how Meilicke systems can save 


money for your business. Write now. Tiffany Adjustable 


Agents—Some valuable territories are still open. Write today. ay ta n d Cc om p an y 
3300 N. Broadway, St. Louis, Mo. 





Meilicke Systems Inc. bina = 


, MEP : ): Let the 
MOHICAN 


Guarantee Tag 






























GaAT™* chow tnarentees sgmns: 

detecure ~ortmansing The 
bese 204 swivel nse ove 
teerentond ter five 
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Sell Quality 








Gunlocke chairs em- 
body all the quality 
it is possible to put 
into an office chair 

that’s why they 
carry a real guaran- 
tee. We know they 
will stand up and 
give a full measure 
of value. The guar- 
antee tag is a good 
salesman. And Gun- 
locke chairs are good 
chairs for your trade. 
May we send a cat- 
alog? 


| A CONSISTENTLY | 
GOOD PENCIL | 


Write for samples and prices 





. . . The 
| United States Pencil Co. | W. H. Gunlocke Chair Co. 
| Philadelphia —Monufacturers— U.S. A. 


Wayland, N. Y. 


Bice san ee : 
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Barbee Wire & Iron Works 


440 Conway Building 
CHICAGO 











Quick 
Sales 


with 


Quigley Office 
Equipment 





Office Accessories 
Matched Suites 
| Typewriter Cabinets 
Wardrobes 
Bookcases 


Shipments made 
promptly 





The Quigley Furniture Co. 


WHITESBORO, NEW YORK 
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This little Vise Signal 
instantly flashes you 
a message! 











Before you reach the next card, 
you have been reminded to send 
out a follow-up letter, or to order 
stock, or to do any one of a num- 
ber of things depending upon the 
color of the 


Graffco | 
VISE SIGNAL 


on the top of the card. 
Indispensable for classifying 
card indexes. 12 colors—2 sizes 
-printed if desired. Write for 
illustrated folder. 





























GRAFF-UNDERWOOD CO. 
64 Washburn Ave., Cambridge, Mass. 


Other Graffco Products: Vise Paper Clips, 
Vise Index Tabs. 














» . 


HI-GixAS $ 


ae a 


WHITE BOND & 
told ry 
25-50-1000 roll 
packages y& the 
HANDY HALF DOZEN 


a ee 


YANKEE PAPER & SPECIALTY @ Menasha,Wis 





ae nee 
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How the Leopold Desk Company helps bring about the better 
office was told in Leopold News. The company’s merchandising 
plan furnishes sketches of office arrangements, provides rugs, 
carpets and drapes, as well as other furniture items for fine 
offices, and sends resale men to help dealers on big deals. No 
excuse for dealers to avoid elaborate installations because of 
unfamiliarity with the details of important jobs. 

How “copy” was prepared for a technical book was told in 
The Type Bar Bulletin (L. C. Smith & Corona Typewriters Inc.). 
The book was on mathematics, and the cost of composition in 
the ordinary way was prohibitive. L. C. Smith typewriters were 
used, writing through a carbon paper ribbon. The necessary 
special characters were provided and special ratchets permit 
half spacing for writing fractions and centering headings. After 
the pages were prepared, they were printed by the offset proc- 
ess, all at a great saving over the usual method of publishing 
text books 

Dealer 

Sheaffer “Giftie Sets’’ were offered by The Bramwood Press 
as ideal gifts, in Bramwoods. 

Good Impressions (Samuel H. Moss) announced that some of 
its poetry had received recognition in the “‘Conning Tower” of 
the Morning World. 

Transfer cases and new accounting systems and supplies were 
suggested as timely items in the January issue of The Franklin 
(The Franklin Printing & Engraving Company). 

An alphabet of salesmanship was published by Type-Hi (Hol- 
lywood Citizen). It started with “Approach” and ended with 
“Zeal,"’ which is mighty like the successful salesman. 

“If They Came Back” in Common Sense (Corlies, Macey & 
Company, Inc.) quoted several prominent men of history on 
what they could have accomplished with the refinements of 
life common to all these days 

Hello (The Office Outfitters) told readers to tune in on its 
message for the new year on better office efficiency. The plans 
and the means of accomplishing this were told by this enter- 
prising house of Middletown, Ohio 

The high cost of war was discoursed by The Honolulu Item 
(Mercantile Printing Company, Ltd.). The cost of the recent 
war was $400,000,000,000 in property and 30,000,000 human lives. 
This price would have accomplished wonderful changes in living 
standards had it been devoted to humanitarian purposes 

Internal 

The Gill-O-Gram (The J. K. Gill Company) announced its 
quarterly change of editorial staff. Ten members of the organ- 
ization take the responsibility of bi-monthly issues for three 
months, and then make way for another staff 

“Fiddlers Don’t Use All the Rosin,’’ said the Strathmorean 
(Strathmore Paper Company), telling about the extensive use 
of rosin in the paper making industry. Practically the life 
product of two long leaf yellow pine trees is necessary to size 
a ton of paper, which takes forty pounds of rosin 

An illuminating article, ‘““‘What Is a Corporation—How Does 
It Function?” appeared in The Dixonite (employees of the Joseph 
Dixon Crucible Company) It was an address by George T. 
Smith, president of the company, to the manufacturing depart- 
ment heads, and explained the responsibilities and privileges 
of a corporation. 

The “Y and E”" News (Yawman and Erbe Manufacturing 
Company) reported that the steel division and the paper division 
of the factory were to receive trophies for having a perfect 
non-accident record for the last quarter of 1927. The Asso- 
clated Industries of New York state conducts a state-wide con- 
test for safety in manufacturing plants. Both divisions of the 
“Y and E” worked thirteen weeks without a single accident. 


—Q 


Civil Service Examination for Statistical Workers 

The United States Civil Service Commission, Washington, D 
C., will receive applications until February 25 for: Under card 
punch operator ($1,140 annually) and junior tabulating machine 
operator ($1,320 annually) Eligibles will be appointed to 
vacancies in the departmental service at Washington, D. C., 
and elsewhere. 

The entrance salaries are stated above. After the probational 
period required by the civil service act and rules, advancement 
in pay depends upon individual efficiency, increased usefulness, 
and the occurrence of vacancies in higher positions 

The duties of under card-punch operators will be to operate 
ecard—punch machines. These are hand or electric driven devices 
provided with perforators controlled by means of keys and used 
for perforating data in small cards 

The duties of junior tabulating—machine operator will be to 
operate tabulating machines (Hellerith, Powers, etc.) 

Competitors will be rated on clerical tests designed to test 


the competitor’s ability to perform quickly and intelligently 
various kinds of actual clerical work 
—_>—__ 


Typewriter Expo 
United States exports of typewriters by countries during November, 
1927. In exports under this classification where the machine is driven by 
an glectric motor, the value of the motor is included with the machine. 
By the division of statistics, Department of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 
: N 


Countries No. No No. 
Austria . 215 $ 12.779 376 $ 15,795 55 $ 2,002 § 228 
Belgium 330 19,585 76 3,977 63 1,901 355 
Bulgaria 6 420 ome . ann ones 
Czechoslovakia 528 34,556 1,087 43,4636 116 4,125 So 
Den. and Fr. Is 118 7.313 105 4,321 15 600 42 
Esthonia ‘ 13 468 ‘ieee eens 
Finland .. 106 7,085 191 7,155 66 2,202 125 
France 1,736 127,081 1,170 7,582 1.112 43,950 1,075 
Germany 595 40,276 1,647 59,498 114 3,325 5,7 
Greece 15 980 17 612 30 480 138 
Hungary 93 6,543 251 8,826 186 5,116 : 
Iceland .. 3 210 4 147 ; - eens 
a 46s 406 30,470 360 14,972 125 3,460 1,388 
latvia .. 29 1,956 26 936 one ane sone 
Netherlands 218 14,338 153 5.778 asi 9,507 
Norway 42 2,871 30 1,125 ‘ aan 1,013 
Pol. and Dan 367 25,796 106 4,154 66 1,905 181 
Portugal : 7! 4,675 53 1,908 - oe 
Rumania 7 126 8,904 10 366 26 002 sehe 
Sov. Rus. in Eu 79 7,401 473 


Spain 431 27.099 256 9,133 410 3=14,170 














EVERYBODY IS A PROS- 
PECTIVE BUYER FOR THE 


“SILENT WATCHMAN” 


It is everything a modern wall safe should be 
plus its unique advantage of being installed 
DIRECTLY ON the walls in remote secret places 
—abstraction being impossible. The trend of time 
makes this insulated welded steel safe an inter- 


national demand. 
A demonstration and its low cost is your as- 


surance of every sale. 


WRITE FOR PARTICULARS—A 5SPE- 
CIALTY WITH AN INFINITE FIELD. 


The Hall’s Safe Co. 


3253 Spring Grove Ave. 
P.O. Bex 846 CINCINNATI, OHIO 
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We exhibit our 
line at American 
a 
Space ° 

Lake Shere 
Drive, Chicago. 


No. 
657 


You may be sure if it were possible to build 
better chairs, we would do it. We have been 
at it for eighty years. 


Conrades Manufacturing Co. 
1942 No. Second Street ST. LOUIS 


Manufacturers of office chairs and school seating 
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Why pay 
for this waste? 


You pay square foot rent for cubic inch needs. Only a 
fraction of your filing space is used. Service Steel equip- 
ment will stop that waste, lighten labor, save time and 
motion. 





Live 
dealers 
wanted 





No. 111 E-B. 14 drawers, full width, 
14” high, 22%” deep inside. 





Good looking, dustproof, rust proof, fire resisting. 
Smooth top, sides and back. No bolts, rivets, open 
joints or laps exposed. Strong double walls of steel 
enameled in olive green. 14 sizes, 7 styles, suited 
to every office, store and shop need. 


SERVICE STEEL PRODUCTS CORP. 


914 W. North Ave., Chicago 


_—™™ = 


















-KUMFORT 
KUSHINS 


The Best Possible Buy in An 
Office Cushion 


Every office chair has a felt pad or cushion nowadays. 
Why not sell the best —give the customer real satisfaction 

and get a fair profit for your effort. Not in material 
alone, the quality of resilient sponge rubber and finest 
grade of wool felt, in the m=thod of vulcanizing the two so 
they are permanently joined, or in the design, the hand- 
some, finished appearance of beveled edge, but in these 
‘features altogether, KUMFORT KUSHINS stand out as; 
the most durable and economical, the most satisfactory ' 
cushions for the purpose. 


STATIONERS Further details, 
prices and Discounts on request 


Featheredge 
_ Rubber Co. 


342 W. Huron St. 
Chicago 
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Stpptace, New an ~ New Used & Rebuilt Parts of 
. 0. 


Countries. Ne. 
Sweden ..... ~ FF 32,000 205 11,008 42 1,446 425 
Switzerland ‘i 30,149 305 12,603 36 1,458 21,697 
United King..... 3,730 236,983 1,276 47,482 876 611,455 15,336 
Yugo. and Alb... 69 5,010 85 3,080 oe veen te 
Canada . . 1,145 74,782 265 11,735 293 8,747 14,426 
Brit Honduras. . 70 —_ ones eée cose 25 
Costa Rica.. : 17 1,262 3 117 6 187 10 
Guatemala 37 2,234 191 6,876 . cess see 
Honduras 28 2,077 1 1 50 
Nicaragua oon 36 3,128 7 1,140 1 60 
Panama 32 2,128 53 2,201 7 291 178 
Salvador . 79 5,416 143 5,152 1 50 
Mexico . evs 293 19,662 766 28,210 19 544 6Te 
Miquelon & St. 
i eu eme 2 153 
Newfoundland and 
Labrador © 1 120 — ‘ . 
Bermuda ........ wad obéns 2 ov 3 8S 
Barbados ee 2 139 2 60 ° oe 67 
Jamaica : 7 605 19 687 2 95 28 
Tri. and Tob..... 5 350 16 600 8 600 eeee 
Other B. W. Ind. 2 158 1 45 . : 
See sacevensvese 255 17,808 151 5,637 30 748 
Dominican Rep... 34 2,300 3 126 2 55 
Neth. W. Ind.. aes sone 25 1,087 avs 
Haitian Rep ‘ 3 262 20 801 1 48 
Virgin Is. of U. 8. 1 25 1 50 amen 
Argentina 664 47,191 481 18,441 53 2,593 3,269 
Bolivia 26 2,163 17 6 . bs 
Brazil . . 3 53,011 128 5,106 15 837 707 
Chile 2° 173 11,424 231 8,939 20 90S 28 
Colombia 307 20,105 497 18,713 1,201 
Ecuador : 22 1,432 61 2,196 31 
Brit, Guiana ; 1 SS ‘ seas 21 1,013 - 
Surinam abinuce , oeses 1 39 
Paraguay ° ; 10 737 32 1,345 
Peru ‘ 137 8,970 226 8.577 20 619 154 
I sdecéeed 99 5,974 35 1,278 : . ee 
Venezuela ...... S4 6,548 61 2,607 
BEE: csoncendis ow one . 5 195 3 105 
Brit. India - 430 30,613 661 23,885 22 532 3,370 
Brit Malaya 45 3,150 70 2,8) 547 
Ceylon . or 6 327 24 873 : 
Chima .... ne 21 1,613 66 2.400 1 65 291 
Java and Mad... 195 12,956 148 5,820 225 
Other Neth. BE. 
hk. eneced 52 3.004 
French Indo-China 32 1,800 22 792 : 
Hongkong ....... 3 282 19 821 12 374 
BUM cecceceecece 7 560 7 315 3 100 
Japan, incl. Chos. 29 2,305 1 wo ” 304 45 
Palestine ....... 12 B50 13 46S 4 261 
DD  seeneneaée 5 350 7 — 
Philippine Is 165 10,324 201 7,277 eens 
a ceseececene 2 160 eat 1 140 28 
DE ossccccesde 7 5038 2 90 , onan 
Australia ....... 439 30,060 269 10,656 34 1,457 1,756 
Brit. Oceania 3 210 5 180 wor 
Fr. Oceania... , " esses ; — 1 78 wr 
New Zealand 44 2,963 10 360 187 
Belgian Congo... 10 563 s 288 san 
Brit. E. Africa.. 3 220 , ’ 
Brit. 8S, Africa.. 237 14,236 109 4,401 636 
Brit. W. Africa 18 1,326 32 1,375 119 
Egypt ene 107 7,269 25 900 30 1,607 118 
Algerian and Tun 5 350 eee os : 117 
Other Fr. Africa 2 141 , 
Liberia : 3 288 . 
Morocco 74 5.106 55 2.100 10 4" 
Mozambique 17 1,245 . # 
Other Port Afr.. 2 175 3 117 
Canary Is , 23 1,746 10 450 
Other Span. Afr - 5 180 catald 
Turkey in Eu.... ese ; ; 3 108 cece 10 
Total 16,542 $1,100,914 13,094 $504,098 3,954 $130,200 $79,765 
Shipments of Typewriters to Non-Contiguous Territories. 
Alaska ..{Nomber] 28 $1,818 
Hawali : [Number] 181 9.386 
Porto Rico [Number] 106 6.386 


Adding—Billing-—Calculating—Bookkeeping 

United States exports of adding, calculating. bookkeeping and billing 
machines, ete., by countries, in November, 1927. In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine Parts of adding and calcu- 
lating machines are not shown separately. They are included under a 
general classification, “Other machinery and parts of,"’ which is not 
segregated for publication By the Division of Statistics, Department of 
Commerce 


Listing Typewriter 
adding bookkeeping- Non listing Listing 
bookkeeping billing adding adding 
machines machines machines machines. 
Countries No No No No. 
Austria ~~" 14 $ 14.419 12$ 6,179 on 40 $ 8.285 
Relgium souiea ae 18,364 10 7,632 23 127 158 # 12,938 
Bulgaria iste éueeans en inhouse. 2s anne 20 800 
Czechoslovakia ... . o 1,920 23 13,986 78 12,128 
Denmark and Fr. Is... 6 720 #6 2.146 7 ,130 
Esthonia ...... ‘ adsense ' oe 1 1387 
Finland — 906 11 S72 118 19,011 
France .. 54 538,929 35 21,800 80 6,375 
Germany . 51 24,625 100 54.566 . 732 0 860660,668 
Greece. eee sence ‘ . ° ated 1 46 .- »seene 
Hungary Lecon: 2,051 2 615 
Iceland . jaa’ a ee : nae 5 475 
Italy , 57 9,870 7 7,479 68 5,038 
Netherlands. - o 11,758 12 8,204 98 11,917 
Norway a 4,497 2 1,831 108 = 11,057 
Poland and Danzig »~ = 3,899 5 3,601 113 8,927 
Rumania : eae one 2 90 
Sov. Russia in Europe : icnees 21 17.483 
Spain . 2 1,662 5 1,948 16 1,535 
Sweden ; _ 5.510 4 1,670 313 28,688 
Switzerland peecesean 13 2.567 16 8,352 127 11,464 
United Kingdom e 26 49,203 108 88,830 3 240 27 21,671 
Yugoslavia and Albania .. mn ies - e090 3 519 
Canada 74 5.415 33 16.064 2 45° 34 3.108 
Costa Rica 2 75 01 280 4 885 
DT Wcirdednese Gh edvcee Cn  eeeebe 7 513 
Guatemala vi 5 450 14 1,093 
Nicaragua : 1 443 7 ess 
Panama ; 66 4,570 
Salvador 2 329 $1 1,984 
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SEARLES TYPEWRITER 


STANDS 
and 


STOOLS 






At Prices 
That Attract 
Customers ‘ 


The attractiveness is net only in price but also in appear- 
ance and construction. Here are some interesting speci- 
fications: | 

Stands—Top 14” x 20”, & plywood, walnut or mahogany 
finish. Drop Leaf 14” x 8”, one or two, making top 28” or 
36” long. Height 26”. Steel frame, welded, black enam- 
eled. Feet with rubber tips or castors on 2 or 4 legs. } 

Stoole—Seat 1%” x 13”, wood, walnut finish. Steel frame, 
welded, black enameled. Feet, rubber tips or castors. Stool 
fits | ees stand and nests into one shipping carton with 
stand. 

Searles stools are made with or without backs for office, 
shop, or counter use. Write for descriptive literature. 


SEARLES ELECTRIC WELDING WORKS 
Manufacturers 


821 Washington Blvd. CHICAGO, ILL., U.S. A- 


it 





a> were 


“ig 


Swincionz WING AFTER 
ANOTHER — ..... all your urgent infor- 


mation at instant command. Multi-wings swing open 
at right angles like a huge book. Wings are remov- 
able and interchangeable. Rubber-tipped bumpers 
keep wings properly aligned apart. All metal parts 
finished in double baked ebony enamel. “UNIVERSAL” 
MULTI-WING DISPLAYORS made for the wall; also 
for counter use, or for floor stands with roller casters, 
making Displayor portable. 





TO INQUIRE ABOUT OUR NEW 1928 OFFICE 


{ OFFICE EQUIPMENT HOUSES ARE INVITED 
( EQUIPMENT DISTRIBUTORSHIP PLAN. 


UNIVERSAL FIXTURE CORP. - - DEPT. 101 
135 West 23rd Street, New York City 











Fitting 
—for the Machine 
— for the Operator 


Designed to meet the special needs of the calcu- 
lating machine operator, this Furnas desk is truly 
a fitting piece of office furniture. It is just the 
right height for the operator and has a well forthe | 
machine that brings the keys level with the surface 
of the desk. The well-cover provides a dust-proof 
compartment for the machine and a complete desk 
working surface when desired. Your request will 
bring you full descriptive matter and price lists- 


FURNAS FURNITURE Co. 


INDIANAPOLIS, INDIANA 




















A New Era in Office Partitions 


In harmony with the attractive modern business 
furniture has come a need for permanent beauty 
in the treatment of the office partitions. In Main 
street as in the metropolis you will find Add-a-Unit 
installations—they make the office or banking 
room one harmonious unit of beauty. Without 
proper partitioning the most luxurious interior 
appears lifeless and dull. 


Let us tell you all about Add-a-Unit Partitions 
for re-sale purposes. 


ADD-A-UNIT PARTITION COMPANY 
872 W. North Avenue 
CHICAGO 
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Specialties 
ELSANE desk pads are 
fine quality and in good 
demand; ELSANE 
card trays are light, 
handy and strong, 
serving the pur- 
pose inawaythat } 
makes them ,.e- 

> 

> 





sell. TheELSANE 
Calendesk Pad 
and the Desk | 
Director are also 
trade-bringers. 
Write for descrip- | 
tive matter. 


SAINBERG & CO. 


77 E. 130th Street 











New York | 
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AIR MAIL SCALE 


ay Air Mall Rates at 10¢ Per Half 
to All Points in the United States on 


Ounce 
) 
Are Now in Effect, the Air Route 





THE TRINER NO. 9 AIR MAIL SCALE 


United States Post Office Department has equipped 
the service with 27,00 Triner 9-ounce Air ail 
Scales. This scale was selected on competitive bids 
as the best type for the purpose. 

It is built entirely of steel, with a brass beam and 
brass poise. Each half ounce graduation is clearly 
cut on the beam with a deep “V” shape notch and 
the poise is equipped with a steel dog that seats 
properly, making it easy and positive to obtain ac- 
curate weight. 

The tubular beam is equipped with a balancing 
block within, so that the scale can always be kept 
in perfect balance. 

A high grade scale all the way through at a mod- 
erate price. 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, III. 


We also manufacture Parcel Post and Mail Automatic Scales 
used by the Post Office Service 
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Fe dhveiine | 
Manifold : 


Featherweight Manifold is the sensation among 
lightweight papers! Sturdy... genuine water- 





mark ... non-porous ... never “melts” in 
typewriter ...ideal for high speed automatic 
presses . . . allows perfect suction. Big Printers 


and Stationers find Featherweight saves time, 
effort, and builds “‘repeat”’ business. If you use 
lightweight paper, you might as well get the best 
“buy” for your money. Get samples now, to 
prove Featherweight’s superiority. 


Featherweight Paper Co. 
Sales Office: 72 Duane Street, New York, N. Y. 


Printing Sizes 

$x10%; 8%xl1l1 17x22; 17x28; 19x24 

$x13; 8%x13; 8%x14 22x34; 28x34; 24x38 
Seven Contrasting Colors, Including White 
Legal Ruled Printed “Copy” Boxed (500) 


Offices Sizes 
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GOOD BETTER BEST 
RIBBONS *«, CARBONS 


Three qualities—Apex, Summit, 
Xtragood, each of unfailing, 
and uniform quality in its class. 
You know how customers are: 
some want a good ribbon for the 
money, some want a better one 
and some want the best. But 
whether Apex, Summit or Xtra- 
good—each is the best in its 
group and worth every cent 
it costs. 


Stationers also find a nice busi- 
ness in our inks for stamp pads, 
numbering machines, duplica- 
tors, etc., etc. 


Let us quote prices. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 


$4 + S++ O4S+ S++ H+ H+ S++ o+ 
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Listing- Ty pewriter- 


adding bookkeeping- Non-listing Listing 
bookkeeping billing adding adding 
machines. machines. machines. machines. 
Countries No. No. No. No. 
BMeRICO 22 0cc- 6 4.889 5 2,270 2 300 25 
Newfoundland and Lab. 1 725 seuee oem ceonnh 
ERE sé 6 468 
Trinidad and Tobago... . 6 531 
Other Brit. W. Ind... 1 161 » ecsenn 
Pn. cesdskibtenamemamiie 19 9,632 72 4,782 
Netherlands W. Ind.. 2 810 om 1 120 
Haitian Rep.. he: os on 2 210 
Argentina 11 5,820 nes 20 1,950 171 17,406 
Bolivia 2 i saenne . 2 135 
Brazil 3 1,121 3 1,825 19 1,810 13 1,536 
Chile : cs 0 aan 15 1,661 
Colombia 1 561 131 10,112 
Ecuador 11 818 
British Guiana 1 40 
Surinam ‘ 2 520 
Peru . 3 - <¢s pheamn 6 715 
Uruguay 4 3,071 = 50 3,670 
Venezuela 2 1110 1 199 26 2,825 
Brit. India 2 948 
China - 1 30 
Java and Madura 109 7,578 
Other Neth. E. Ind 342 ose 4 eebgns 
Japan, incl. Chosen. 1 300 
Philippine Is : 7 3,200 10 2.3% 
Australia ........ GS “Ee as ~ sevdes 291 27,987 
Ethiopia nies 6 1,931 5 6138 
Gy a eer a ae ee 2 135 
Brit. S. Africa 1 1%) y 659 
Egypt .... santo On 57 13 1,170 5 510 
Other French Africa 1 190 3 as 
Mozambique iidebais , conan 4 180 
Total 595 $276,864 405 $200.528 67 $6,548 3,539 $348,656 
Card 
punching, sorting Other 
Calculating and tabulating including used 
machines. machines. and rebuilt. 
Countries No No No. 
Austria .. 19 $ 2,710 10 $ 9,000 ond 
Relgium . 71 10,425 ; 26 $ 4,127 
Cuechelowakia .....csccces 3038 2,325 1 300 _ one 
Denmark and Fr. Is.... : ahead 27 1,890 
Finland . 5 343 
France cnbennenne f 1,425 4 1,125 2 204 
Germany 68 11,287 41 29,732 27 3,630 
Italy aanewes 2 8,490 2 245 
Netherlands .......... — 4 2,989 a0 «s 
Norway ‘ Seen 19 2,520 2 1,500 5 943 
Poland and Danzig........ sen 4<sbhsal 1 500 ee 
Soviet Russia in Europe 2 398 11 18,007 os )0tiét RS 
Spain : os 5 600 8 452 
Sweden . 13 8.080 ~~ enna 
Switzerland . 33 5,420 : 6 344 
United Kingdom 219 26.772 6 1,670 63 10,356 
Canada ‘ 70 27,361 6 2.705 100 3,040 
Costa Rica 5 750 : ‘ 
Guatemala 5 425 
Nicaragua 5 878 
Panama 1 180 ee 
Salvador 4 540 ot 
Mexico ... sikeenebhed 11 1,210 s 814 
Other Brit. W. Ind.. 1 15 
Cuba ~~ 18 3,120 ; eae 
Dominican Rep 4 ORT 1 466 
Argentina 222 33.661 5 655 
Brazil 1 1,440 ++ 
Chile 1,050 29 11,750 ane 
Colombia 908 1 350 9 266 
Uruguay fi 600 ee 
Brit. Malaya ) 1,777 
Ceylon - i‘ Q 1,57 
Japan incl. Chosen 17 2,200 
Kwangtung, leased ter 1 _ «ss <«¢6eea «st emai 
Philippine Is 6 77? 
Brit. S. Africa ; 1,385 . 
Total .1,225 $166,299 115 $79,628 295 $27,290 


Shipments of Accounting and Calculating Machines to Non-Contiguous 


Alaska 
Hawaii 
Porto Rico 


Territories. 
[Number] 8 


[Number] 58 
[Number] 13 


Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbons, 
filing folders, index cards and other office forms in November, 
on of Statistics, United States Department 


1927 gy the Divisi 
of Commerce 


Countries 
Austria . 
Azores and Madeira 
Belgium 
Czechoslovakia 
Denmark and Faroe 
Finland 
France 
Germany 
Hungary 
Italy 
Malta, Gozo and Cy 
Netherlands 
Norway 
Poland and Danzig 
Portugal 
Soviet Russia in Eur 
Spain : 
Sweden 
Switzerland 
United Kingdom 
Yugoslavia and Alba 


Filing 
folders. index 


cards and Carbon Typewriter 

other office paper ribbons. 
forms Pounds Dozen 

131 $142 a 

Is 100 36 bie 

1,801 934 213 $669 

83 83 17 44 

Is 766 749 ces 

610 722 169 846 

299 348 360 1,419 

$2 3,418 2,848 144 327 

R4 50 ese 

‘ 2,013 1,44¢ 1,042 2,734 

prus 59 50 17 35 

21 190 295 85 256 

920 371 415 20 124 

1,347 851 385 970 

91 157 128 319 

ope 1,757 - an 

1.019 567 260 733 

28 1,073 1,182 330 1,101 

219 263 155 686 

2.004 18.894 16.058 3.77 10.920 

nia 75 40 55 126 


\$4.4.4664646644646466466 446Gb bbb bbb, 


REPUBLIC CASES 





Cost Less 


The popularity of Republic genuine 
red oak transfer cases makes pos- 
sible a large volume. This means 
low prices, quick turnover and prof- 
itable sales. The panelling, joining, 
cabinet work, finishing, are of high- 
est grade. The bronze-plated hard- 
ware, fibre rollers—every detail be- 
speaks the quality. Letter, cap and 
bill sizes. And sold only through 
dealers. Price list on request. 


The Republic Box Company 
1691 Merwin Street 
CLEVELAND, OHIO 


motions to 
make the 
FINEST INK 


1. Drop an INKLET in 


water 


2. Shake thoroughly 


INKLETS make quickly and easily a 
smooth, easy-flowing, permanent ink 
that speeds up writing. They are un- 
affected by heat, cold and age besides 
being economical for the buyer and 
profitable for the dealer. Samples at 
your request. 


GENERAL 

ECLIPSE 

COMPANY 
Dept. A 


Danielson, Conn. 
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| 


| East Park, Near Mulberry St. 


VICTORY 


IP JAC PTE 





Victory Stamp Pads Are Quality Pads 
Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 


S1zes 

MINE vauncé ve «kal TEE EES 2 x3% 
in Oo sé dtusciocukl << csetecenad 214x3%4 
> ey eee Pe... csscesanda’ 234x44 
eS I, . 6 cneeades 314x614 
No. 3 .............Dimensions.... . 414x714 
aE, Sa PENNING cunccncsecoce Se 


Sealing wax in various grades, sizes and colors. 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


Newark, N. J. 











wditeened 
' Comfort and good work | 
Hand in Hand : 
The ESCO Chair Pad gives com- 
fort. It makes any work chair 
' a rest chair and promotes office 
' efficiency. ESCO means comfort 











and good work—they go hand 
in hand. ESCO pads are dura- 
ble, attractive and economical 


ECONOMY SEAT COMPANY 


1824 So. Albert Street 
CHICAGO, ILL. 
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Filing 
folders, index 
cards and Carbon Typewriter 
other office paper ribbons. 
Countries forms Pounds. Dozen. 
Canada . 8,698 12,914 76,232 980 2,673 
British Honduras. a's 84 11 7 F an 
Costa Rica...... : 312 486 438 41 238 
Guatemala 692 165 115 102 326 
Honduras 1,134 156 118 12 78 
Nicaragua ; 579 100 22 23 105 
Panama 376 853 689 16 67 
Salvador 230 411 36 137 
Mexico 3,306 4,887 3,934 1,098 3.169 
Newfoundland and Labr. 306 141 105 37 79 
Jamaica 50 54 45 25 2 
Trinidad and Tobago 36 41 4 17 
Other British W. Indies 18 i5 , 
Cuba ... , 2,343 2,339 105 296 912 
Dominican Republic 221 288 
Netherland West Indies 90 128 46 202 
Haitian Republic 12 30 84 378 
Argentina 608 979 956 1,907 4,632 
Bolivia 170 ees a 
Brazil 78 314 220 112 659 
Chile , 424 1,161 1,458 40: 1,882 
Colombia 349 363 501 462 1,526 
oc ncn seseenseed 18 426 459 $1 267 
British Guiana 215 137 8 23 
Surinam as ‘ 26 26 i soaked 
Peru 306 569 513 278 390 
Uruguay 269 326 100 225 
Venezuela 120 669 1,076 33 137 
British India ; 52 3,952 3,365 492 1,465 
British Malaya 65 : : ai 
Ceylon : ‘ 33 
China 71 333 197 28 150 
Java and Madura 771 02 311 977 
Hongkong ... adres 138 121 2 14 
Japan, including Chosen 3,449 3,035 355 1,451 
Philippine Islands 7,376 4,526 146 374 
Siam - T 
Australia 3,320 2,335 1,226 3,987 
French Oceania : . 3 +f 
New Zealand. 138 146 152 406 
British East Africa 176 121 —— 
British South Africa. 1,415 1,107 129 331 
Egypt : 11 26 
Algeria and Tunisia 80 57 41 116 
Madagascar 68 145 
Liberia 22 was 
Mozambique 21 
Other Netherland East In 70 
Total $28,721 81,505 $63,143 16,317 $48,924 


Writing Instrument Exports 


United States exports of writing instruments during October, 1927. 
By the Division of Statistics, United States Department of Commerce. 














Refillable pencils, Pencils, Metallic pens, 
and pencil leads. Fountain pens except metal except gold. 

Countries. Dozens Number Dozen Gross. 
Austria .. 926s. ‘ebeee BAGS S 2,5B8  .ccces 1,000 $ 500 
Azores and 

Madeira Is eees 5 51 

Belgium 18,720 $ 4,422 5,496 5.893 

Czecho 

slovakia 6 92 5,792 7,077 

Denmark and 

Faroe Is 720 866,139 4,927 0,060 $ 640 365 183 
France 11,031 2,856 2,467 

Finland ; es er 120 30 
Germany .. 2,977 978 2,887 2.016 ie ence . ends 
Greece : 4 SS Se ° : is 38 

Iceland : 33 181 57 

Italy . 70 1,070 235 

Latvia 612 124 68 

Lithuania - 78 

Netherlands 8,817 3,710 1,205 708 13 

Portugal 26 192 24 8 31 

Rumania 4,27¢ 1,304 756 500 22° 
Spain 51 20 1,27 
Switzerland 5,836 2,257 2,601 
Tur. in Eu 1,206 1,024 827 

Unit. King. 94,685 17,827 40,293 44,154 9,425 34,469 7,261 
Yugoslavia 

and Alb 28 211 64 191 f 21 
Canada 115,238 8,434 2,130 2,950 105.151 23,380 387 1,856 
Brit. Hond 24 43 42 106 1¢ l 3 2 
Costa Rica 454 11 234 432 1,94 is 

Guatemala. 12 52 144 108 HO 000 440 
Honduras cahen 173 120 RO 112 a4 
Nicaragua 813 786 1,002 7 1A7 

Panama 151 273 1,714 5.1m “4 “) 37 
Salvador 6 ” 129 $24 w 

Mexico 9,52 5,313 3,754 84,195 0,887 1,806 1,18 
Newfoundland 

and Labr 12 9 64 96 1,788 11 

Bermuda 2 44 73 224 Tus 7 0 17 
Barbados : , iendea  <sese 300 26 
Jamaica 14 v4 96 228 83s 240 24 21 
Trinidad and 

Tobago 24 21 ° : 1,314 39% 

Other Brit 

W. Ind.. ceese 19 34 12 1] , 
Cuba 1,959 601 743 1,235 33. 655 ‘ ‘ 41 678 
Dom. Rep a 194 397 » 492 4 

Netherland 

W. Ind 32 167 567 1,200 SS2 170 

Haitian Rep 3 82 2 34 81 6. 

Argentina 2,138 4,129 4,504 8,340 6,423 2.132 

Bolivia 134 54 408 ao 100 90 
Brazil 608 640 2.352 675 1.580 S60 
Chile 2.122 2,384 1,824 48 
Colombia 1,076 2,529 73,456 5.90 12 15 
Eevador .. 90 20 144 42 26) 156 
Pe, GRRE ccoes esees peas . 492 71 1m” as 
BUSR coccss 24 86 253 733 7.339 1.764 202 123 
Uruguay 8a 192 B24 1,082 1.248 RS 
Venezuela . 407 2 778 1,462 3.462 711 100 > 
Brit. India 827 1.559 3,466 9,708 6.720 S45 on 
Br. Malaya 225 662 2,474 5,476 2,964 1,007 
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DIEMER 
PRODUCTS 


FOR 
SATISFACTION ano SERVICE 


ENVELOPES for Filing, Mailing and Carrying 


Purposes, in RED ROPE and JUTE, for flat or 
folded papers. Also Metal End Filing Boxes. 

The illustrations show a few of the designs car- 
ried in stock 

Samples furnished on request. 


JOHN F. DIEMER COMPANY 


519 Broadway (Est. 1869) New York, N. Y. 


SEND FOR CATALOGUE NO. 30 





REGAL REBUILT 
ROYALS 


Approved by the 


ROUGH TYPEWRITERS 


All Makes 
All Series 


Lowest Prices 


REGAL TYPEWRITER COMPANY, Inc. 


{2-14 So. Jefferson St., 
Chicago, Illinois 


524 Broadway, 
New York, N. Y. 


Cable Address: REGALTYPE, N. Y 




















Real Quality 


creates Demand 


It takes real salesmanship to build up a 
typewriter ribbon and carbon business and 
it takes real quality to hold it up. That is 
why QUEEN BRAND makes such a good 
proposition for real, live salesmen. Ask us 
for samples and prices. 


A belter ribbon for every purpese 





A better carbon for ecery requiremen 


QUEEN 


Ribbon & Carbon Co. 


Manufacturers 


109 | Reade Street New York, | N. Y. 














Ol lll 


Something New And Unique 
Companion To The Fountain Pen 





5 
2 
2 


athnntianal 





“Amn MEG 


f= a 
eg] SINGLE ~ FLUID 
POCKET ERADICATOR \3 


Pel tieln 


If the Eraser on a Pencil is essential 
the New Eradopen and Eradovials 
are even more essential. 


GSEGSSSSGSSS 


The wonderful new single fluid erad- 
icator Inkout has made these new 
devices possible. 


e~ 





~~ 





3 One well known American concern 
has used nearly 5,000 bottles of Ink- 
out in their numerous offices and an- 


other has used nearly 4,000 bottles. 
THIS PROVES MERIT. 


SPECIAL OFFER 
For $1.00 we will deliver to you 


1—50c Eradopen 
1—50c Bottle Inkout 
1—25c Bottle Inkout 
1—15c Eradovial 


Money Refunded If Not Satisfied. 


INKOUT MFG. CO., INC. 


MONTCLAIR, N. J. 
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A JAX iTHE TIME STAMP 
WITH A SETH THOMAS CLOCK! 


The strength and durability suggested by its name 
ie justified by the AJAX Time Stamp in rction. Con- 
stant dally use proves a record of accurate and pre- 
cise performance. The Seth Thomas clock assures 
perfect time-keeping. Date, hour, and minute are 
recorded by an easy push on the plunger handle. 
More than fifty AJAXES are now in use in the First 
National Bank of Boston. 

he AJAX retails at $40.00 complete. No charge is 
made for extra engraving. A substantial dealer dis- 
count is allowed on each order. Write today for 
further Information and descriptive matter. 


THE AJAX TIME STAMP COMPANY 


81 Washington St. Boston, Mass., U. 8. A. 














GEM 





PERFECTION No. 170 PERFECTION No. 50 


STANDARDIZE ON THE 


i, 
GENUINE GEM AND PERFECTIO 


DESK MEMORANDUM CALENDARS 


Handsome bases of heavy, cold rolled, pressed steel 
in black enamel, statuary bronze, nickel and brush 
brass finish. Arches which tip backward and for- 
ward to facilitate mounting the pads. 


The “House of Sersice” 


DEFIANCE © 


| 3t _f SALES CORPORATION 
Stationers’ Glassware, Hardware and Specialties 
72 SPRING STREET NEW, YORK 
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Red Expanding Wallets with a simple, durable 
flap-locking device which eliminates cumber- 
some strings. Sells easily. Costs no more. 


We invite inquiry—‘‘Westenco’”’ Lock 


Bush Terminal No. 8 





Western Envelope Corp. 


68 33rd St. Brooklyn, N. Y. 











No. 230 


Office Chairs 


Made to stand long service 
at minimum price 
Empire Chair Company 
Johnson City, Tenn. 


Permanent ait — Aanerionn Furniture Mart 
llth Floor — Chicago, Ill. 
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Tse ¢/Viemindex 


cAn ¢Automatic ~Memory~ 


Refillable pencils Pencils. Metallic pens, 
and pencil leads. Fountain pens except meta! except gold. 

Countries. Dozens Number Dozen. Gross. 

GEER cece csses 180 573 stn i ae eee ena 
China ; 117 1,202 5,550 9,269 1,995 1,268 338 ss 353 
Java and 

Madura .. 5 812 1,047 2,392 mae 
Hongkong . 1 33 24 Mt 2.640 240 

raq .... 2 53 22 - 2 ; 
Japan, incl. 

Chosen .. 97 264 22 44 21,795 10,760 

Kwangtung. o< " 198 ae wcshare 

Palestine . 2 48 22 55 . 

Philippine Is 258 333 13,160 9.962 24,367 3,334 : seas 
Siam on 124 166 203 Pit ee i Bebess coee. bobnt 
Tur. in Asia .. a 540 SS4 15 101 pewad 
Australia . 18,665 13,384 8,798 19.970 47,046 5,581 ce eeees 
New Zeal.. 907 2,419 1,084 1,817 290 a nese ebten 
Bel. Congo. 589 467 238 572 se eden 
Br. 8. Afr. 916 1,684 56 154 696 243 ae 
Br. W. Afr. 1 12 24 53 . i -eaebe 
Egypt 298 22 1,534 3,319 is * aula 
Other Port. 

Africa ... 44 656 79 397 
Canary Is 12 36 os 


Total ...305,229 $92,199 131,899 $204,650 506,591 $93. 007 45,669 $14,016 
anipenente of Pencils and Pens to Non-Contiguous Territories. 





Alaska .. . [Dozens] 76 $ 835 

Hawali : owe .[ Dozens} 14,900 4,507 

Porto Rico ‘ . [Dozens] 19,323 2,300 
oe 


Exports and Imports of 1927 


By Julius Klein, Director, United States Bureau of Foreign 
and Domestic Commerce. 

The value of foreign trade as an effective even though rela- 
tively moderate stabilizer of our general business position was 
never more clearly demonstrated than in 1927. Exports will 
exceed $4,925,000,000 and attain the substantial increase of 18 
per cent in volume and 2% per cent in value over 1926, the 
discrepancy being due to declining prices. This gratifying 
result represents a steady, normal rate of advance and was 
achieved in considerable measure by the efforts of several 
industries which, having suffered a slackening of domestic trade 
below the record figures of 1926, due in part to price declines, 
found a most helpful corrective through the more intensive 
exploitation of overseas markets 

This expansion in our exports, together with a decline in the 
value of our imports, has resulted in doubling our “favorable” 
balance of trade, which will exceed $700,000,000, the largest since 
1924. It should be noted, of course, that this “‘favorable’’ factor 
is modified by heavy increases during the year of many invisible 
items, such as foreign loans, tourists’ expenditures and immi- 
grant remittances. Our foreign loans during the year will reach 
the record volume of $1,600,000,000 and doubtless have had a 
considerable effect in increasing the volume of our export trade 
There was also a large increase in our tourist expenditures 
abroad which were substantially in excess of the $761,000,000 
figure for 1926 

Although domestic business was somewhat adversely affected 
by a sag in industrial prices, the trend since mid-year has been 
upward and figures in general for December have been nearly 
up to the average for the year 1926. Then, too, there have been 
a number of other reassuring developments in the domestic 
situation, such as the improved conditions in the livestock 
leather and shoe industries which had not previously shared in 
the general prosperity. Accumulated stocks in most lines of 
goods continue to be reasonably low, and there is ample money 
available at moderate rates which, fortunately, has not thus far 
stimulated any undue credit inflation. Agricultural production 
and prices have shown marked improvement and consumption 
has continued to expand, benefiting both producers and distrib 
utors. Building activities during the closing weeks of the year 
have been fully up to the 1926 record, making the total for the 
year to December 1 only a fraction of one per cent below last 
year, and according to competent observers there are indica 
tions that 1928 may be even better 

During the early months of 1927 industrial production con- 
tinued at or near the high level of the preceding year. Then 
came the usual summer seasonal slump, but the recovery in 
the autumn was not as marked as had been hoped. However, 
many individual industries have operated at a higher level than 
a year ago and at the present time there are distinct evidences 
of an upward trend 

There have been certain instances of business recession as 
compared with a year ago Automobile production for the first 
ten months of the year totaled 3,072,025 cars and trucks, com- 
pared with 3,805,063 for the corresponding months of last year, 
due largely to the temporary inactivity of one producer. This 
decline has had considerable effect upon other industries, par- 
ticularly those which sell their products to automotive manu- 
facturers. The petroleum situation has been unsatisfactory and 
the coal strike in the bituminous mines of Pennsylvania and 
certain other states has had a retarding effect upon business 
in those localities. Likewise the Mississippi and New England 
floods have seriously affected local conditions. These factors, 
however, have not had any grave effect on trade as a whole. 

Iron and Stee! Outlook Promising 

Production in the iron and steel industry had been unsatis-— 
factory for some time during early 1927 and mid-summer, and 
the relatively low level of prices in these products has affected 
the industry adversely. However, unfilled steel orders have 
increased since October, and the outlook for this industry is 
more promising than for some time past 

Employment indices fell off slightly during the summer 
months, partly as the result of the recession in the industries 
mentioned above but in part also because of the general 
increase in efficiency of production in this country. Labor- 
saving machinery is being introduced into American industry 
at a very rapid rate. The census of manufactures shows that 
the number of workers employed in factories in this country 
decreased nearly 400,000 between 1923 and 1925, although the 
physical output of these factories was considerably increased. 
This has not involved a corresponding increase in unemploy- 
ment, however, because a large portion of the released labor 
has gone into non-manufacturing lines, such as garages and 











The Memindex is the modern device that automati- 
cally takes care of all kinds of memoranda. It is 
a pocket and desk card-index system designed 
for personal use. 


hig = Ay —y A BF 
Wilson Memindex Company 
163 St. Paul St. Rochester, N. Y. 











Accuracy “". Speed 


Accuracy first, of course—then speed and 
plenty of it. The McCarthy Inserting and 
Sealing Machine fills envelopes at the rate 
of 3,000 an hour with one or more enclos- 
ures. Envelopes up to size No. 10 may be 
handled. For complete details, address 


145 Lafayette St. 
New York, N. Y. 


Western Office at 
Chicago 
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TYPEWRITER CARBONS 
KLEEN E RASE 
RELIANCE 
XTRAGOOD 


CHALLENGE Brand 





“Quality Our Basis Of Value! 
Our factory is equipped with the most scien- 


tific and modern machinery in order to produce 
these World’s Standard Brands: 


TYPEWRITER RIBBONS 





| ROLL CARBON FOR INKED RIBBONS FOR 
ALL PURPOSES ALL MACHINES 
Billing Rolls Multigraph 
Register Rolls Adding Machine 
Tally Rolls Addressograph 


Write Us For Dealer’s Proposition. 


CONSOLIDATED RIBBON & CARBON CO. | 
63 EAST ADAMS STREET 
CHICAGO, ILL. | 


PENCIL CARBONS 
VERIBEST 
BLUEPRINT 


CRICCO Brand 




















Performance Speaks 


Not until an office machine has actually been put 
into use can its merits be judged. The “Satellite” 













Adjustable Table Company 


Grand Rapids, Michigan 


stands the tests of 
time and hard usage. 
It is heavy enough 
to stand steadily, yet 
it can be moved eas- 
ily and quietly on its 
large metal casters. 
The “Satellite” can 
help swell your 
sales volume. 


Model 2X 


Made especially for 
typewriters and other 
office machines. The 
top is made of highly 
finished oak, mahog- 
any or walnut and is 
sixteen inches square. 
If desired the top can 
be had in all metal, and 
is adjustable. The 
metal top is supplied 
in a baked ebony 
enamel, 














service stations, and furthermore, new industries are springing 
up to absorb any labor surplus. 

In the field of distribution, wholesale and retail trade has 
shown some recession, due in the autumn months to the unsea- 
sonably warm weather which prevailed over most of the coun- 
try. Reports, however, indicate a large holiday trade, running 
in the case of larger cities about eight per cent over last year, 
and it is likely that most of the deficiency was made up with 
the change in weather conditions. 

Among the outstanding developments of the year has been 
the increase in chain-—store activity. Sales by these organiza- 
tions in many lines have increased about thirty per cent over 
those for the corresponding period last year, due partly to 
the increased number of stores opened. Mail-order and depart- 
ment store business has also been larger than a year ago. 

Among the important factors looking toward the stabilization 
of business in the future are the greater interest shown in trade 
organizations, the nation-wide growth in the understanding of 
the universal advantage of waste elimination, and the greater 
importance attached to constructive cooperation among pro- 
ducers and distributors. 

Great progress has been made in the past in increasing the 
efficiency of production. This is true not only of the manufac- 
turing industries but also of agriculture. The truly encouraging 
feature of 1927 developments, however, has been the increasing 
interest shown in regard to methods for improved efficiency in 
distribution, in which our methods as a whole are still relatively 
expensive. There is, undoubtedly, a large amount of waste 
which could be eliminated in these processes, and substantial 
progress has been made toward a more careful appraisal of 
costs of selling, market analyses, etc. 

A gratifying indication of the recovery of the world’s business 
since the holocaust of 1914-18 is the fact that most of the other 
industrial nations also have shown substantial increases in their 
export trade. The combined figures for ten leading European 
countries, covering the first nine months of 1927, indicate an 
increase of seven per cent in value of exports compared with 
the corresponding period of 1926. Because of the decline in 
world price levels, the quantitative increase in European export 
trade was even larger than the eighteen per cent advance of 
the United States. Of the ten countries, only Norway showed 
smaller exports than in 1926. The increase in the trade of the 
United Kingdom in 1927 is largely explained by the fact that 
1926 trade was somewhat curtailed as a result of the coal 
strike and the consequent inactivity of many industrial estab- 
lishments. 

The aggregate exports of countries outside of Europe were 
somewhat smaller in value during 1927 than in 1926, but this 
was largely due to the decline in commodity prices. Exports of 
Canada during the first nine months of 1927 were 1% per cent 
smaller in value than a year earlier, while export values of four 
important Asiatic countries declined by five per cent because of 
the fall in prices of rubber and other staples of that section. 

Salesmanship of Specialties Is Effective 

In considering the trend of our foreign trade by major groups 
of commodities it should be borne in mind that the volume of 
exports of wholly and partly finished manufactures which in 
1927 comprised nearly sixty per cent of our total exports (they 
were about thirty per cent in 1901-1905), is determined largely 
by the extent and effectiveness of our sales efforts. Especially 
is this the case with many outstanding American specialties— 
automobiles, office appliances, labor saving machinery, etc., the 
increasing quantities of whose exports amply substantiate the 
efficiency of our factories and particularly of our overseas 
salesmanship. The progress made in these fabricated lines in 
1927 should effectually dispel even further any remaining fears 
as to the futility of our competing with the reviving ‘trade 
masters” of the old world 

Our exports of finished manufactures have increased in each 
of the last five years, and in 1927 were over fifty per cent 
higher in value than in 1922. A typical instance of expansion 
in this group is that in the motor field. Automotive export 
sales in 1927 will total over $406.000.000 (according to eleven 
months’ figures) and exceed the best previous year, 1926, by 
twenty-one per cent, or more than $69,000,000, in spite of the 
fact already noted that a leading car manufacturer was out 
of production during the greater part of 1927, resulting in a 
curtailment of possible total exports by many thousand units. 

In the last five years the annual value of our automotive 
exports has increased by about $222,.000,000, or more than 120 
per cent, i. e., from $184,300,000 in 1923 to an estimated total of 
$406,000,000 in 1927 

Forecasters in the industry are anticipating a large increase 
of sales in 1928 over 1926 or 1927, in the domestic field, and 
indications are that export volume in 1928 will show at least as 
great a percentage of further increase as is reflected in the 
domestic market 

Crude foodstuffs and food animal exports have shown the sur- 
prising increase of thirty per cent over 1926, largely because 
of heavier grain shipments, notably a three-fold increase in rye 
and a doubling of barley cargoes. This large foreign demand 
for American grain has had a very favorable effect upon 
market prices for these products in the United States. 

The fresh-—fruit movement. of both citrus fruits and apples, 
has been large, the growth of the former movement being 
indicative of future developments. (The domestic situation for 
canned vegetables is greatly improved, because of the compara- 
tively small packs of the past season.) The low production of 
fruits throughout the country, except in California, has been of 
benefit to the Western producers and exporters. The severe 
frosts in Australia will favorably affect the exports of canned 
and dried fruits from this country for 1928. 

There was a consideratie decrease in the value of our exports 
of manufactured foodstuffs during the year, which may be 
ascribed entirely to the smaller quantity and lower value of our 
sales of meats and fats to foreign countries 

There has been an increase of about ten per cent in the value 
of our exports of semi-manufactures during the past year as a 
result of larger sales of copper and lumber abroad. The increase 
in copper exports has amounted to fourteen per cent in quan- 
tity and eight per cent in value during the first ten months of 
1927, as compared with the corresponding period of the pre- 
ceding year. 
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The daily grind — tap, 
tap, tap. Eight hours 
or more. Ask any sten- 
ographer who has used 
Lincoln keys. She knows 
they are superior. 

There is a sales plan that 
plans your sales. Write 
us today. 


LINCOLN 
RUBBER KEY CO. 


27 THAMES STREET 
NEW YORK 
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The ABD Visible Transfer Binder 
made with 3/16 inch Solid or Sec- 
tional Posts, Full Canvas or Full 
black Adcofabrik Bindings. 


The Best ‘‘Visible’”’ Record Sheet 
Transfer. Twelve stock sizes. 


W. G. LLOYD COMPANY 


Accounting Devices Company, Consolidated 
626 So. Clark Street Chicago, III. 






































We KF 


The a Argus Line 


Calendar Clasps, 
Typewriter Erasers, 
With or without Brush, 
Paper Clips, (3 Sizes), 
Pen and Pencil Clasps, 
Argus Sanitary Moisteners 


Ask your jobber for Prices and Discounts, or write 


ARGUS MANUFACTURING COMPANY 


1134-44 North Kilbourn Avenue 
Chicago, Il. 
DEALERS: Write for beautiful counter easel 








The “Aluminum” Pocket Seal 
and other MARKING DEVICES 


LY 





LEVER SEALS 


Lui 


WAX SEALS 


POCKET Eo SPECIMEN IMPRESSION 





Self - Inking Numbering 
Rote t Dater Rubber Stamps Machines 





NAME PLATES 
BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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Examine 
This 
Attractive 
Desk 
Name Plate for 10 Days Free 


We feel sure that the minute you see it you will be con 


INF ORMATION 


vinced that all we say, as to its attractiveness and practica- 


bility, due to its changeable feature, is true. 
When ordering be sure to specify whether you desire Oak, 
Mahogany or Walnut finish. Then we know you'll be satisfied 


R. W. CLARK MFG. CO. 


4311 E. Ravens 


Gentlemen :— 
Please send desk plate, (1) Oak, 0 Mahogany, (1) Walnut 
Finish), prepaid for inspection. We will keep it and remit, 


or return plate in 10 days. 
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ood Ave. Chicago, Ill. 


**Steel-Strong”’ 


The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 


Coin Bag Seals —- Seal Presses 
Manual Coin Counters 
Currency Racks Tellers Moisteners 
Handy Wrapper Cabinets 








throug 


eames» f poe tm ely ee oy a Journals. 


se Write for Catalog and Salesman’s Sample Case 
Town . ceosseses State The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 








Bettcher Pressed Metal 
Chair Irons 


Light in weight, yet sturdy in 
construction, Bettcher Chair 
Irons will outwear any other 
irons on the market. 


Write for information 


The Bettcher Stamping & Mfg. Co. 
3100 W. Gist St. Cleveland, Ohio 


B : PRESSED METAL 


STAMPINGS 
Bettcher Chair Irons are Fully Protected by our own Patents 












DISPLAY CABINETS 
and COUNTERS 


Did you heed our admonition in the January full 
page ad and send for our general catalog and 
Adjustit Circular ? 

If not, do it now—the circular explains fully the 
many advantages of this All-Steel Adjustable Cabi- 
net. Adjustits are the finest display fixtures yet de- 
vised for featuring and dispensing small items of 
merchandise, such as Stationery, Notions, Hardware, 
Toilet Articles, Candies, etc. Write for catalog and 
circular today! 


R. ORTHWINE, 344 W. 34th St., N. Y. C. 














Several Thousand Leading Bankers Use and Recommend 
Easy Snap Collapsible Corrugated 
Fiber Board Storage Files 





42 stock sizes 
A size for 
every 
business 
paper 


“Drop the lid and it snaps shut—a slight lift and it’s open.” 


“Convenient to the file clerk—requires no effort.” 
Miniature sample sent on request. 


Strayer Coin Bag 


Manufacturers of Banking Supplies 


y, New Brighton, Pa. 
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XTRA—Just out! 


CONFIDENTIAL WHOLESALE 
CATALOGUE No. 375 


24 pages full of information Information and Prices 
on all makes of Typewriters, Adding Machines. Calcu- 
lating Machines, Duplicating-Addressing -Folding -Ma- 


chines, etc 
Write, Phone or Wire for your copy today! 


PELIABLE 


Typewriter &Adding Machine Corp 





‘All That the Name Implies" 
170 W. Washington Street, Chicago, Ill. 















MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 








For printing 
price tickets, 
numbering 
bius, boxes, 
shelves, ete. 


LSM ARKUT LISS 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, etc.. by means of a 
lasting adhesive material furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 
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of resources and opportuni- 
ties results in more than or- 
dinary success. In many 


Intensive : 
Development <2" “: 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, 
will increase your power toearn. OPFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way jt will in- 
crease your capacity for work and your earning power. 


Subscription price is $2.00 a year 
THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 
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SIMONSON 


For Vertical Letter Files, Ledger 
Check Files, Are 








NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & Co. 











Manufacturers 


PATENTED 

METAL TIP (ZSUIDES 
Posting Trays, Card Systems and 
Indestructible 








122 S. Michigan Ave., Chicago 











The ABCO 


Secretary 


is a Super-Quality Work Classifier, 
built of highly plated Steel, and 
Detachable, Solid Posts. 
The Leaves holding the Index 
Tabs are REMOVABLE, and can 
be RENEWED INDEFINITELY. 
The ABCO SECRETARY is a 
product of DURABILITY, COM- 
PACTNESS and DIGNITY. 
The unique and highly serviceable 
features of the Abco Secretaries 
receive prompt recognition every- 
where, invariably resulting in the 
sale of more Secretaries. 
Write for Prices and 
Liberal Discounts 


THE AUTOBINDER CO. 
644 East 9th{St. New York 


















AMES Advantages 


de ol. q JANUARY 








Our Initial Bow 


T the very start we announce the purpose of our 
little ad-chat “AMES ADVANTAGES” which will 
appear at regular intervals, and here it is: “To 
serve as a medium of close contact between Office 
Appliance Dealers who are in business for PROFIT 


and the Ames Safety Envelope Co., makers of a well- 
known line of envelopes “for every mailing and filing 
need.”’ Our address is 55 Sudbury Street, Boston, 


Mass . Ask us about Ames Advantages and why 
it will pay you to stock the line; we have some open 
territory to be filled. Look for our ad in the next 








issue of Office Appliances for the first of our money- 
making products. 
Sudbury S&St., 





Ames Safety Envelope Co., 55 


Mass. 





Boston, 

















STOP evertastinc NOISE 





Made for L. C. Smith, Remington, Royal and Underwood 
typewriters. 
hen ordering state make of machine. 
Saves repair calls, does away with desk drumming, makes 
tagpentees more quiet and snappy. 
he typewriter is quickly and automatically attached and as 
quickly removed, without tools, from the desk. 
Sold at all offices of The L. C. Smith & Corona Typewriters, 
Inc. Ask for trial. 
Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 
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One of these Display Cartons, Mr. Stationer— 
It will look well on 
your counter or in 








your window—and 
will increase your 
sales of 


Beach’s 
“Common Sense” 
Expense Books 


























| Book = Gate. 


BEACH PUBLISHING CO. 
Detroit, Mich. 














CHAMPION 
Window or Display Hooks 





“SECURITY” 
Pen and Pencil Clips 







STA-FAST Paper Clips 
in sizes Ne. 0, 1, 2,3 & 4. 








VAL-CLIP 
Pencil Point Protector, Eraser and Clip 


Holyoke, Mass., U.S.A. 


L. D. VAN VALKENBURG CO., 














pISPE PENSADOR 


For erTrTre 
A dispenser and humidor rie beh en the business 
man’s desk. For the home, too. 

In Six Attractive 

. Colors 

Retails for $2.50 

THE NORLIPP 

COMPANY 

568 W. Congress Street 

Chicago 
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TELEPHONE BRACKET 






**Note the 
Positions’’ 


A CONVENIENCE NEEDED TODAY 


Burns Telephone Bracket is a modern business ne- 
cessity. It assures maximum telephone efficiency 
Speeds up service and economizes in time and energy 


An assortment on hand will mean ready sales and 
interesting profits. 


Be prepared to serve your trade. 


State and 64th Sts., Chicago, U. 8. A. 





February, 1928 

















BOWL POINTED 
GOLD PLATED PENS 


CATALOG ON REQUEST 


Illustrating our Full Line 


THE MILLER BROS. PEN CO. 


305 Broadway Meriden 
New York City Conn. 























The 


FREE HAND 
Binder 


Wagoner’s Pat. 


Reg. U. 8. Pat. Off 
Model “A” 








Improve your profits with 
this improved binder 


The FREE HAND BINDER saves much time in han 
dling and filling out blank forms, invoice and order 
bianks, etc Simple operation—more efficient than arch 
or clipboards. Sheets do not require punching—binder 
easily opened or closed with one hand 

Stationers and office equipment dealers have in this 
simple, ingenious device, a more convenient and serv- 
iceable method of handling inventory blanks, bills of 
lading and many other forms. It is easy to sell and 
profitable. Write for descriptive price-list of stock sizes. 


FREE HAND BINDER CO. 


227 Pearl Street New York, N. Y. 











a 
STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It's what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them. 


The American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches } 


192-96 Seneca Street Buffalo, New York 
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BONDS, STOCK CERTIFICATES AND SECURITIES | 


overprinted on these steel engraved blanks have a quality look and feel equal 
to that of United States Bank Notes because they are produced in exactly the 
same manner. Consequently they are the preferential choice of dealers and 
investors and prove an unusually profitable source of income to the printer. 
SAMPLES SENT ON REQUEST 


KIHN BROTHERS BANK NOTE ENGRAVERS, 205-209 WEST 19TH ST., NEW YORK CITY 








P’ The ADAMS DESK MEMO 


A BIG SELLER A BIG PROFIT MAKER 


—_ ‘THE Adams Memo Pad is always ready for the long 
~~ memo or the short one. Uses standard adding ma- 
a chine rolls, having capacity of at least 1,000 memos. 

t Supersedes troublesome memo pads of limited 

sheet sizes. 

One piece—all metal. Your choice of handsome 

Brass, Bronze and Olive Green finishes. 


Thousands of stationers throughout the country are 
turning over Adams Memos in gratifying quantities. 


J. F. RYAN & CO. 
342 Madison Ave. New York City 







$ ]. 50 without 


paper 








f “The top closes itself” 


Presto Inkstands 


Automatic Closing 


Sell PRESTO to the man who comes in for 
a quart of ink or a gross of pens. It is 
worth your while to talk about and display 
PRESTO INKSTANDS; the satisfaction of 


your customers and the good profit in the 
line help to build up your business. 


Write for price list and discounts 


BACHRACH SPECIALTY CO. 


2275 Third Avenue New York 














We Manufacture a Complete 
Line of Office Chairs 


Suitable for Directors, Executives and 
General Corporation use. We are prepared 
to specially design and construct chairs 
for Banks and Public Buildings. 


The Marble & Shattuck Chair Co. 
CLEVELAND, OHIO 


‘Designed for Comfort and Built to Last”’ 
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[ Moon Globe Trotter Luna 


Times Half Moon Memphis 
Tribune Gladiator Multator 


Moonlight 


9.3. STAEDTLER, INC. 
53-55 WORTH ST NEY YORK 


STAEDTLER PENCILS SINCE 1662 








TARNI 


is a liquid that forms a transparent, colorless, 
flexible, non-porous and tough coating which 
holds the lustre of all polished surfaces, inside 
and out. Investigate. 


NOTARNISH PRODUCTS CORPORATION 


6 Varick St. New York, N. Y. 











This Attractive 

Counter Cabinet 

finished in brown with 

gold Tee oenkee contains 
et 


40-——10c. » piste. of 









Style ‘‘L’’ Metal 
Counter Display 


at Puen -PiKs 
PUSH LESS RARGERS 


(Glass Heads—Steel Points) 


Also 110—10c. pkts. of 

|Moore Push-less Hangers 

The Hanger with the Twist 
List $15 


Advertised for 27 yrs. 

| | Used in “Nearly Every Home” 
| Moore Push-Pin Co. 
| (Wayne Junction) 
Philadelphia, Pa. 
Send for illustrated 

| folder of Counter 
Displays and Price 

List 

















Moore Push - Pins! | 


New Ideas for Your Windows 


WINDOW DISPLAY FIXTURES | 
ASK for CATALOG d | 


ae 


nd SALES ARE MADE ON THE oe 


Write on Your Letterhead 


The Oscar Onken Co., Cincinnati, 0. | 


No. 624 - 4th Street 





























Reorders Insured 


Every time you sell Wiggins 
Patent Scored Cardsin Wearwell 
Lever Binder Cases you auto- 
matically insure reorders. How 
Wiggins Cards are the net 
cards that fit the WearwellC ase. 





Wige¢ins Cards in Wearwell Cases 
are always fresh and clean. Detach 
from cases with a smooth straight 
edge—an economical and conven- 
lent way of putting up cards that 
appeal to buyers on sight. Scored 
eards supplie d in blank form to be 
printed in your plant Write for 
samples and prices today. 


THE JOHN B. WIGGINS CO. 





Wiggins Patent Scored Cards Wearwell Leather Binder Cases 


WIGGINS 555.533 CARDS | 


1157 Fullerton Ave. CHICAGO, ILLINOIS 705 Peoples Gas ol 





arki] 
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Celluloid Envelopes with chemically welded seams. Shop 
Record Protectors, raisable faces. Loose Leaf name-line 
Indexers for credit and other lists. Leather bound en- 
velopes Celluloid Card Cases, etc., for industrial uses 


There’s a nice profit for Stationers with the 
Markilo All-Visible line Write for samples 
and proposition. 

Samples, etc., on request. 


MARKILO CO., 936-C West 63rd Street Chicago, U.S. A. 
oy 
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TYLER All-Steel—Easy Rolling 
DISPLAY RACKS 








bd W Hold 3 times as much as 
counter 
— . ed ES Everything Visible 
, - Adjustable Shelves 
100% Metal Construction 
Extra strong tubular ped- 
— iP — estals 
: Patented exclusive feature 
¥ v assures perfect shelf 
rigidity 
ee | ee | eee Large pivoting casters 
« > 
Lowest in price due to large 


g ~ Liberal discounts to station. 
TYLER SALES FIXTURE COMPANY 
MUSKEGON HEIGHTS—MICH., U.S. A. 











Precision 
Platens 


for Typewriter, Multigraph, Adding Machines 
Recovered with best Goodrich Black Rubber 
Guaranteed accurate and true to center. 

Delivered free in U.S, 30 Years’ experience. 


Special bargains in complete platens 


Bushnell Mfg. Co. 


3314 S. Spring St. Los Angeles, Cal. 
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Less Resistance 
in Selling Tip-Tops 


Means 


Quicker Turnover / 


I 
v 


PAPER CLIPS 











\ 





Hundreds, thousands, millions, 
always the same dependable 
quality—that’s why they sat- 
isfy. Made “. =| brass — 
superfinished. . quick 
turnovers and Priiber profite. 


Tip Top Mfg. Co., Inc. 
SYRACUSE NEW YORK 
Canadian Agents: BROWN BROS., Ltd, Teveate | 























NEVER 
WARP 

DESK 
PAD 








good as Hoffman Neverwarp 
blotter desk pads—firm yet yielding and restful to the 


There is nothing quite so 


eye. The leather corners give a pleasing finish and 
hold the blotter securely, but permit easy replacement. 
Be sure your stock of Hoffman pads is complete for 
average calls. The sixty styles take care of almost any 
demand. 


L. HOFFMAN 


145 Lafayette Street New York, N. Y. 











A. W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow, Brown and White 
THE TRIUMPH OF EXPERT LEAD MAKERS 
No other lead in the 

world is like it. 

Into this brand is concen- 
trated the skill and ex- 
perience of the oldest 
lead mills in existence. 


- DURABLE UNIFORM 


ORIGINAL - 


Remember: Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


**Pencil Factories Established in 1761"" 
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AZORA RUBBER CO. 
54th and 20th Streets, 
CICERO, ILLINOIS 
Above Belew 

THE AZORA THE AZORA 

| TSENG” ——(Cses-Seatien Vw) 


= 


Azora air cushions and twirlers, two 
highly 
making typewriting easier for thou- 


prices and discounts. 







AZORA 


practical accessories, are 
Sales, both new and 


Write for 


nds of users. 
placement, are large. 


APPLIANCES 





e 
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THE wWOHOEe Tree Citance 


Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 
evaporate. 


We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, ine. 


16-B Hudson St. 








Kobler Copyholder 


with Liner 
Patented! 

Keep it right in sight! 

Drop it down in your 

desk. 

One model for all pur- 
. Retail $7.50 f. o. 


. New York. Attrac- 
tive discount for dealers. 


Write for literature 
on. ~* K obler Co., Inc. 


Lynbrook 
New York 












LEON ISAACS & CO. TURNER &HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
Illustrated catalog on application. PHILADELPHIA, PA. 














PAT. DECEMBER 21, 1916 





_ PARAGON 
INKSTANDS 


125 different styles to choose from 


All good sellers 


Office Supplies and Stationers’ Specialties 
Stationers Glassware and Hardware 


<< PARAGON > 





Thousands of items for office use and the general sta- 
tionery trade, including desk and wall calendars, desk 
glassware and hardware embracing countless articles. 


FRANK A. WEEKS MFG. CO. 


93 John Street New York, U. S. A. 
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THE COLYTT “REDI-ROLL” 
TELEPHONE MEMO 














A neat, compact writing shelf 
with paper roll, for attaching 
to the telephone stand—for 
memorandums 


Has continuous writing sur 
face for standard paper roll! 
Sharp cutting edge for tear- 
ing off. 

Takes up small space, 
leaving room for 
hand grip on tele 
phone. 

Easily attached PRICE 


Nickel and biack $1.00 
finish 
Dealers Write for Discounts 
THE COLYTT LABORATORIES s6s5 W. Washington St. 
(Engineering) Chicago, Il fu. 





Duplicator Supplies 
on Display 


Live sales managers are de- 
veloping more business now 
with circulars, price-lists and 
all sorts of duplicating ma- 
chine products. Invite them to 
obtain their supplies from you; 
let us show you how to make 
an interesting dispiay of 
CANODF Inks, ribbons, sten- 
cils, ete. YVrite us. 


Canode Ink Co. 


3005 Carroll Ave. Chicago, Ii. 
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The Featherweight Eyeshade 


is constructed to protect the ry. ig 
wearer's eyes from glaring arti- , 


ficial or natural lights or bril- 





liant reflections. Durable, hy- 
gienic, adjustable, light weight. 
Where it touches the forehead, 


the celluloid is curled, presenting 











a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 


The Trimm ing Board With a Reputation 


This series of Trimming ts the very acme of ection In trim- 
ming board manufacture. Not one Point has been everiook This is astrong 
statement but it is justified by fact. The prices are right. The quality cannot 
be excelled. -~ ,-@ pmgneneie BOARDS 

Retall ee each 


exo N in. ys 75 Rexo No. 5 15j In. Board. - O08 
= No. ; is in. Board... ans Rexo No. 924 in. Board. 24.00 
REXO JUNIOR TRIMMING BOARDS 
Rexo Junior No. 1, 64 in. Board. .$2.00 Rexo Junior No. 3, 10)i1n. Board $3.00 
Rexo Junior No. 2, 8} in. Board.. 2.50 
ALL METAL TRIMMING BOARDS 
Rexo No. 10, 10 in. Board. ..$ 9.00 Rexo No. 25, 15} in. Board. . .$15.00 
Rexo No, 12, 12 in. Board... 13.00 
Liberal Discounts to Dealers. Write for Catalog No. 0160, 


Mfg. By 
BURKE & JAMES, Inc. 


223 W. Madison St. Chicago, Illinois 

















Gardner’s Pull Tab Leather Lines 








mui TAS CARD CAS 





Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER'S HOT 
GOLD LETTERING 
MACHINES 


Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 
709 Pine St. St. Louis, Mo. 




















BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
ulres no expensive per- 
rated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as «a 
full case of cards. 


When a card is with- 
Grawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
moroceo; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Lllinois 
We manufacture Leather Novelties only and are not Engravera 








The only 
brush that 
thoroughliy 


PLIANCES AND DE- 
VICES, 77 pecieantag end 
made of stiff China Bristies. 
Genera! cleaning end made of 

soft substantial Came! Hair 
An attractive colored display 
ecard with each order. Big profit te 
Gealers. Write for interesting prices 


ARTHUR W. 7. BAe Dept. A 
82 Years of Brush 
__ 196-801 Lafayette. street 


—— -» —< - el 4 
















| 
| 








———_____— 





POSTAGE 
IS MONEY 


How Many Times Daily 


does your mail clerk use a 4c stamp 
where 2c is sufficient? 10-15 times 
That's $60-$90 yearly wasted! 


TRINER 
Postoffice Scales 


are being installed everywhere to 
dispatch important mail promptly 
and correctly. 


TRINER SALES CO. 


53 W. Jackson Boulevard 
CHICAGO, ILL. 





Allmail Computing 
4 lb. Automatic Scale. 


For mail and parcel post. 
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DUR-O-LITE 
aos PENCILS 


DUR-O-LITE Pencils sell on “feel” 
il 
oe 


as well as on “sight.” Perfect bal- 

ance, light weight, handsome design 

0° and simple mechanism make 

G DUR-O-LITE a big seller. A com- 
plete line—50 cents to $3.50 list. 


Write for full details. 


DUR-O-LITE PENCIL COMPANY 


4541 Ravenswood Ave. Chicago, Illinois 





Quick Sellers—Big Mon 


ORN 


oney Makers 


od Handy Files 


Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 
dex a 
with pasteless pocket pages for 
news clippings, striking advte., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every P 

Autograph, Camera, Portrait, 
Postcard, Dise Record, Greeting 
orien Memory, School Day Mem- 
ories. 


Double Dummy Bridge Boards 
Write for prices and special discounts 


W.C. Horn, Bro. & Co, #s:; 200 5th Ave., New York 











\ 


{THOMPSON TIME STAMPS. 


Record the hour and 
minute A.M. &P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 

Started, Finished,etc. pemssan Se off Paper 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 
Used by prominent firms all over the world. “Thompson one- 
Repeat orders will follow the first sale. Write for folder 5 piece bed plate. 


THE THOMPSON TIME STAMP CO., Inc- 






MODEL B hasthe 








240-2 West 23rd Street New York, N. a 





PENCILS 
AND 
LEADS 


LIST 


THIN .046 wae eve 076 o- 
. O76—Red ....sesess 1 

BS0C—ROG .....-+40 38S 500g ee oo. .ccons 166 
1246—Blue .......ss. l5c 1076—Green ........165¢ 
1246—Green ........16¢ 1076—Yellow ....... 16c 
1246—Yellow ........15¢e 1076—Orange .......16¢ 
1246—Orange .......15¢ pth mm Ny eeeeeee l5e 
44 1076—White ........ 15c 
1346—Brown ....-.. 16¢ 1076—Lavender .....1b5c 


1246—Indelible 
BLAC 


1076—3 H Very Hard lic 
7 1076—H B Medium. ..1l5c 
1246—Purple 1076—2 B Soft ......15« 
1246—Blue Green ...25c 1076—5-B Very Soft l15c 


Dealers Write for Discounts 


LISTO PENCIL CORPORATION, Alameda, Calif. 


DUPLICATOR LEADS 


























WEIGEL 
Gold Pen Points 


the trade, known for their perfection and 
Your trade gets 100% satisfaction if you 
You can unhesitatingly guarantee any 
We back up our product. 
Highest Grade Pen Pointe 
for the repair trade. Im- 
printing done on quan- 
= lote—all standard 
At and size — Mani- 
fol , Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 


587 South Tenth Street Newark, N. J. 


are leaders in 
first quality. 

use Weigel pens. 
pen point 


made by us. 








NOISELESS 
AUTOMATICS 


The Typewriter 


Noise and Shock Absorber 


A high grade product selling at a reasonable price 
with liberal discounts to dealers. Sample set fur- 
nished at wholesale prices. Write for details, etc. 


SPEED KEY MFG. CO., INC. 
25 Columbus Place Brooklyn, N. Y. 














Gothic 
Style 


Of highest grade steel, 
finished in wlive green 
enamel or black Japan. 
Reasonably priced. 
Shipped in wooden 
boxes, each piece care- 
fully wrapped to pro- 
tect finish. Dealers, 
jobbers . . . write The 
Hart & Cooley Mfg. Co., 





New Britain, Conn., for quotations. 


Steeeeeeeerete 








. 
eeeeeeeeeeeee 








Loose Leaf Rings 


Brass Five 
Nickel Plated Sizes 
Open Easily, No Large 

Close Joint to Tear 

Securely Paper 





a’, 2°, 2°, 20°, 2” inside diameters 
for loose leaf books, binding reports, blueprints, etc. 
Write for —— pergyw 


pent anne Loose Leaf Metals 
The E. W. Carpenter Mfg. Co. 
Bridgeport, Conn. 


“eeeeer 
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?? To us “M. B” stands for “MON BUREAU” 
To you “M.B.” stands for “MORE BUSINESS” 


There is no better way of introducing your goods in Europe and 


particularly in France than by advertising in MON BUREAU. 


SHIHWSUISWUWSSIH 33 


>ot bed beats a Lod betta. . ao. oe ° ° 3 
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Watson Steel Desks and Filing Equipment 


Are appreciated by those who consider equipment of 
durable construction and beauty of design at attractive 
prices. 

We offer our dealers the services of an experienced 
Engineering Department to help them work out their 
problems in both stock and special installations. 

Write now for dealer’s proposition if Watson equipment 
is not sold in your city. 


Vo Lo La Lo La La hielhiwrhewh ool oe Ooh Oded ol 
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M. B. has been the pioneer of sound business 
methods in this country for many years past and 
it is now the most widely read business publica- 
MON tion. Every progressive firm is a subscriber of 


BU REAU “M.B.” This is the reason why it is the very best 


LE MAGAZINE DE LORGAMISATION medium for advertising 


COWMERCIALE & INDUSTRIELLE . 
oes appliances. 


ee! motte te 


T 
| 





THE MaNacen ~° MON BUREAU 186, Faubourg St-Martin PARIS Xéme Arrt.(France) 


MANAGER 


SIHWMIHLI SMH HLH HLS SLIHLI HI HLTH HLTH HHI SIS HIGHS HIS HIHWSMIHWHWVSWHWHSMSNHBISVSWISVS MSHS 


furniture and 


, Not only is M. B. the most largely read publica- 
bal P. tion of its kind, but because of the strong affec- 
a tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 


REVSUSNSNeNevenrenverevsrevenoweretenerenenetenetenentenene 
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Ask for the NEW IMPROVED 0.K. Paper Fasteners 
Advantage Over Old Styles - Nothing Just as Good 


al Fiery, 
Put up in Boxes of 10€ 
THE O-K.MF8.@. Oswego, N_Y.,u.s.a. 








TYPEWRITER RIBBON 


WRITES LIKE PRINT 


Made from specially constructed fabric. Inked by the 
STORMS PROCESS which insures a perfect edge and 
no crushing of the fabric. Designed primarily for sharp 
clear impressions, STORMTEX will outwear any ribbon 
of the sharp writing variety. 


Write us today for samples and further information on STORMTEX, 
THE SHARPEST WRITING RIBBON IN THE WORLD. 


H. M. STORMS COMPANY 


561 Grand Avenue BROOKLYN, N. Y. 
CARBON PAPERS 


RECORDS ereRNAY 


TRAOE MARK 
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The BENTLEY-GERWIG Home Desk 


MADE IN GENUINE MAHOGANY AND WALNUT 


‘*The Desk 
with a 


W aiting 
Market”’ 


A HOME DESK of real 


utility \ desk made of 
Genuine American Walnut 
and Genuine Mahogany, 
that combines beauty of 
design and finish with a 
utility found only in an 
office desk This little 
desk is of dainty Colonial- 
American design that will 
harmonize with the best of 
household furniture 

A singularly handsome 
and useful home desk at a 
reasonable price 

A splendid desk for 
Physicians Dentists, Sp« 
laity Shops, etc. 


_eTrrrvrerreereererrrerrerrrrrrrrererYrryryr,YYryr,YreYrYreYe,r,re,eeeeee ee ee ee eee 


Finished with du Pont 
DUCO 


Let us send you Catalogue 
and Price List 


BENTLEY & GERWIG FURNITURE CO. 


PARKERSBURG WEST VIRGINIA | 
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Office Appliances Directory 


(Printed in German) 





contains about 6,500 addresses 





of German Office Appliances, Typewriter, Calculating Machines 
and Stationery Manufacturers. A most informatory reference 
book to any dealer, importer or manufacturer wishing to be well 
posted in the trade and for those who are longing for good 
supplying resources. 









Price only $3.00—or about 12/6 shillings post free—(cash with order) 


Buro~Bedarf—Rundschau 


Neue Kantstr, 13 Berlin-Charlottenburg 5 (Germany) 
















To Biro-Bedarf-Rundschau, Charlottenburg 5 (Germany). 


Mail this Please send.......... ....copies of “German Office Appliances Directory.” 
IE, a oc caw cwéescceccans sh. 
Coupon! ~-. 
* 
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AMES MEANS EXCELLENT SERVICE 
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Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Ames [Mfeans” FxceLvent SERVICE 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispenmard 8t., New York td. 
79 and 80 Queen Street, London BE. ©. 4, England 





AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


507 Mission §&t., San Francisco 











TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 


Announcing! 
THE 
“JMECO 2400 LINE” 


ctive to sales volume with a profit. 


INQUIRIES FROM DEALERS 
SOLICITED. 


JAMESTOWN, N. Y. 





‘Tue “JMECO 2400 LINE” of Vertical 
Files are built to meet the demand for an 
efficient durable file that will stand constant 
usage and that can be sold at a price condu- 


The Jamestown Metal Equipment Co. 








| 
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Every Elliott-Fisher machine has the famous Flat Writing Surface. 
This exclusive feature gives it the marvelous manifolding powers 
and the adaptability which enable it to combine many details into 
@ single operation. Elliott-Fisher accounting is unusually accurate 
because it is self-checking. Elliott-Fisher is automatic—electrically 
operated — therefore speedy. Elliott-Pisher will save you money by 
doing more work and better work. 
































Every Sundstrand machine has a ten-key keyboard. One hand controls 
all operations. And you no longer need be satisfied with a machine 
which simply adds. Sundstrand does direct subtraction by merely 
touching a key. Touch another key and you are ready for automatic 
shift multiplication. No faster machine is made. All operations are 
visible, insuring accuracy. Sundstrand machines are saving money 
for tlemendt of companies now. They will do the same for you. 


Sudden Losses.. Avoided! 


When daily figure facts take the place 


UDDEN losses! Can of guesswork and Sundstrand equip- 


they be avoided? 
Many times they can by knowing what's 
happening in your business every 
single day. 

When you know what every dollar 
is doing—who owes you—whom you 
owe—sales—stocks—all the details of 
your business daily instead of monthly 
—you are prepared to avoid sudden 
losses and, better still, gain extra profits. 

This closer control of your business 
can be easily obtained, without extra 


expense, simply by using Elliott-Fisher 


ment. This equipment 
will do your accounting work faster, 
more economically, and more accu- 
rately. It will put the vital statistics 
of your business on your desk each 
morning —including operations for the 
preceding day. 

Such knowledge of your business 
means money in your pocket. How 
Elliott-Fisher and Sundstrand will fit 
into your accounting system and pro- 
duce these remarkable results will be 


told you if you will write us for details. 


ee Gren Oiice Feuipment (Gporation ne 


342 MADISON AVENUE ~ NEW YORK CITY 
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RECORD 


SURVEY 


Prepared by Work of a life-time 
John Jones & Co. b ; d 
26 West Tenth Street. may be wiped out 


Jonesville , Ind. over night ety Ney a 
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Fire the demon destroyer, relentless 
when once under way, may wipe out the 
accumulations of a lifetime. 














Daily, everywhere, business men are 
taking this chance for lack of adequate 
protection. 























Schwab safes give adequate protection— 
severe tests both in actual service and in 
laboratory experiment where conditions 
are accurately measured, have proved 
their quality beyond doubt. 


Schwab has a plan for merchandising 
Schwab safes, an important part of 
which is the record survey which gets 
down to facts and discusses them in a 
matter of fact, scientific way. Both the 
safes and the plan are good and make a 
remarkable combination for any dealer. 
Full details on request. 


The Schwab Safe Co. 


Lafayette, Indiana 
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100,000 


Burroughs 
Portables 


already in the hands of satisfied users 



























The Burroughs Port- 
able Adding Machine 
is made in six, eight 
and ten-column sizes— 
with wide or narrow 
carriage. Many styles 
equipped with direct 
subtraction. 


BURROUGHS ADDING 
MACHINE COMPANY 
~ DETROIT, MICHIGAN 


Other Factories at 


Nottingham, England 
and Windsor, Ontario 


Sales and Service Offices in All 
Principal:Cities of the World 
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With the every business day 
More than 3,000,000 


UNDERWOOD 


typewriters go into action~ 
Speeding the World’ Business 


UNDERWOOD TYPEWRITER CO.INC., UNDERWOOD B'LDG. N-Y. Branches in all Principal Cities. 














